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Feed Industry Out Drouth Program 


RAIL FREIGHT RATE RULING 
EXCLUDES FEED COMPANIES 


Rate Reduction Withdrawn on Government Shipments of 
CCC Ingredients to Feed Plants in South- 
west Drouth Area 


By JOHN CIPPERLY 
Feedstuffs Washington Correspondent 

WASHINGTON—Formula feed in- 
dustry participation in the govern- 
ment’s drouth relief program in the 
Southwest came to a halt this week 
before full scale operations had got 
under way. 

Feed industry hopes of taking part 
in the disaster aid program were vir- 
tually ended when it was learned that 
the railroads had withdrawn their 
freight rate reduction on Commodity 
Credit Corp. feedstuffs when shipped 


to feed manufacturers, no matter 
where they were located. (Also see 
story on page 4.) 

The carriers’ decision, taken on 


Aug. 3, was made retroactive to July 
1, 1953. However, it was understood 
that CCC would pay the full freight 
on CCC cottonseed meal and corn 
going to feed plants which had started 
operations under the previously an- 
nounced program. 

The withdrawal of the freight rate 
reduction on government shipments 
of these commodities to any feed com- 
pany not only kills the emergency 
formula feed program which had been 
approved by the U. S. Department of 
Agriculture, it also shuts the door on 
the use of a completely open formula 
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by feed manufacturers, had there 


been any firms which had contem- 
plated this type of operation. 

When the government’s drouth re- 
lief program for cattlemen in the 
Southwest started, railroads serving 
the area provided a 50% freight rate 
reduction on shipments of the re- 
duced-price CCC commodities into 
designated drouth disaster areas. 
USDA had set up a program where- 
by the feed industry would get CCC 


corn and cottonseed meal at the same 
reduced delivered prices provided for 
eligible feeders taking the straight 
ingredients. 

The feed industry was to sell the 
“drouth emergency mixed feed,” con- 
taining 40% of CCC corn and 40% 
of cottonseed meal, to eligible feeders 
and obtain replacement of corn and 
cottonseed meal stocks from the CCC 
at the reduced prices. CCC was to 
make the shipments in carload lots to 
any point in the designated drouth 
areas; although delivery was to be 
made at a point’ within the designated 
area, it was not required that the 
mixing plant be located in such area. 
The CCC prices, the same as for feed- 
ers, were $35 ton on cottonseed meal 
and $1 bu. on corn. 

With the latest action in the drouth 
program, the feed industry has come 
the full circle of frustration which 
got its start when the government an- 
nounced it would make cottonseed 
meal, corn, wheat and oats available 
to eligible cattle men and dairy and 
other farmers at reduced prices. 

This program has been.openly de- 
clared to be a blunder of the first 
magnitude by grain and feed irtdustry 
officials, and it has also been the 
object of criticism in government 
circles. 

Hard to Administer 

From an administrative point of 
view it was seen to be difficult, if not 
impossible, to handle—a_ criticism 
which has been sustained by the evi- 
dence provided by the USDA itself 
issued conflicting interpreta- 


as it 
how the program would 


tions of 
operate. 

Following the ruling by the car- 
riers the net position of the feed in- 


(Continued on page 4) 


Proposed College 
Feed Distribution 
in Texas Protested 


COLLEGE STATION, TEX A S— 
Protests against Texas A. & M. Col- 
lege entering the business of drouth 
feed distribution were filed this week 
by the Texas Feed Manufacturers 
Assn. with the Board of Regents of 
the college. 

W. B. Orr, executive secretary of 
the Texas feed organization, filed a 
brief with the chancellor of the state 
agricultural college pointing out that 
distribution of purchased feed to 
drouth-stricken ranchers is not a 
proper activity of the college and has 
no relationship to research on nutri- 
tion of livestock. 

Texas Attorney General John Ben 
Shephard last week ruled _ that 
A. & M. College had legal authority 
to divert funds appropriated for other 
purposes to purchase feed to be dis- 
tributed as a gift, loan or sale to 
drouth area victims. The authority, 
the attorney general said, was in- 
herent in the college authorization to 
conduct nutritional research and in 
the terms of the Civil Protection Act. 

Since that time, A. & M. College 
officials have announced that a sum 
of $500,000 could be spared from 
other uses to purchase feed. The 
Board of Regents has not yet met to 
discuss the proposed feed distribution 
activity, and officials of the school 
have made no announcement of their 
intentions. So far no purchases have 
been made. 


To Eisenhower: 


‘Drouth 


May I respectfully call to your at- 
tention a gross mistake the Depart- 
ment of Agriculture has made in at- 
tempting to help drouth victims. Not 
only is this program wasteful, but 
ultimately it will punish severely the 
non-drouth area breeder and feeder. 

As a mixed feed manufacturer in a 
terminal market serving a wide area, 
including many disaster counties, we 
find ourselves, our dealers and feed- 
ers crippled by the terms and condi- 
tions of the order. This order is de- 
moralizing the feed industry, destroy- 
ing the normal channels of trade and 
penalizing feeders in  non-drouth 
areas, who would now be better off 
with the drouth program than with 
rains. There are many faults in the 
program. 

Our company, like hundreds of 
others for instance, cannot get $35-a- 
ton cottonseed meal or $l-a-bu. corn 
for making drouth mixed feed. This 
means our many hundreds of dealers 
in the drouth area also cannot par- 


rogram 


* 


emoralizing Trade’ 


* 


EDITOR'S NOTE: The accompanying paragraphs are the text 
of a telegram sent this week to the President of the U.S., the Sec- 
retary of Agriculture and U.S. Senators and Representatives from 
Kansas and Missouri by Thomas W. Staley, president of the Staley 
Milling Co., Kansas City, and former chairman of the American 


Feed Manufacturers Assn. 


* 


ticipate in distributing drouth feeds. 
We and they could not have built up 
business in that area without being 
properly situated to serve it, or if 
mixed feeds did not serve a more 
useful and economical purpose than 
straight cottonseed meal and corn. 
Government held surpluses, more 
than any other factor, have kept feed 
prices high for the feeder. 

If we had a major disaster in Kan- 
sas City, would it seem practical to 
treat the victims at government offi- 
ces with government help, or would 
you turn to the doctors and hospitals 
already established? In this drouth 


* 


disaster, our government has entered 
a very specialized field with untrained 
people and has by-passed the profes- 
sional suppliers who have earned their 
place in our national economy. 

We are thoroughly sympathetic 
with the feeders in the true drouth 
areas, but the present program dis- 
criminates against many feeders. It 
also discriminates against thousands 
of feed dealers and hundreds of feed 
manufacturers whose business 
through greater emergency periods 
than this and in normal times has 
been to serve the feeders that the 
government is now serving. These 


same feed dealers and feed manufac- 
turers now find the government their 
competitor. We, in our industry, want 
no favors. We do not want our prod- 
ucts forced down the throat of any 
feeder, but we do want a fair chance 
to supply on a competitive basis feed- 
ers who want our products. Further, 
our hundreds of dealers scattered 
through the drouth area are entitled 
to a chance to serve their customers 
as usual and on a competitive basis. 

The government has a corner on 
cottonseed meal and a near corner 
on certain grains. Now, that power 
is being used to create a two-price 
market with the government deciding 
who gets the favored price. This is a 
very sad situation and should be cor- 
rected immediately. 

Our firm and our dealers and dis- 
tributors perform a real service to 
the feeders of the country. We served 
them adequately during the far more 
devastating drouths of 1934 and 1936. 
Our industry and its dealers and dis- 

(Continued on page 4) 
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More and More Disturbing 


i ee feed industry lost heavily this week by developments in the drouth 
relief program. Just when it had seemed that the industry had gained 
participation in the program—enough at least to give it a chance to survive 
in the stricken area—railroads announced that they would not grant reduced 
freight rates on shipments of CCC grain and cottonseed meals to feed mills 
or other similar establishments. 

Also, further expansion was announced by the USDA in the territory 
eligible for drouth relief. 

There was increasing evidence that, as had been predicted, all feeders 
in the stipulated drouth areas are being considered eligible for the low priced 
government grain and meal, sold at about half the open market price. Thus, 
the area in which cheap government feeds are available is continually broad- 
ening, while the area in which established private feed companies can do 
any business is diminished. 

A national news magazine quoted the county agent of Lubbock County, 
l'exas, as saying: “If we approved only those men actually in desperate 
circumstances, there probably wouldn’t be more than a half dozen in Lubbock 
County to qualify.” 


* * * 


UR Washington correspondent, John Cipperly, reported to us late this 
( pe that “PMA officials here are foggy on qualifications as to eligibility 
for emergency feed. It is all in the hands of county committeemen.”’ The 
latter were giving little or no attention to ability to pay. 

Mr. Cipperly also says that ‘this seems like ‘Operation Dump,’ wherein 
the new officials of USDA are putting into effect their purpose of removing 
surplus U.S. agricultural commodities without having it appear as a charge 
on the farm program.” 

The feed manufacturer, who must pay the open market price for his 
invredients and full freight rates on their movement, cannot, of course, 
compete with this situation. Not only is his business in the ever-widening 
drouth area wiped out, but in many instances he is left holding the bag 
on accounts of cattlemen and ranchers he previously had been serving 

The feed industry is going to be hurt by this trend of events, and hurt 
badly. The situation constitutes a sad commentary on government handling 
of such matters. If the only way in which emergency drouth aid could have 
been offered was to sacrifice the feed industry, such action perhaps could have 
been justified to some degree. The fact was and is, however, that the industry 
did not need to be sacrificed. The feed industry actually was in a position to 
be of great help, and its representatives—at fitst wholly ignored in any 
drouth relief plans—made specific recommendations to the USDA and other 
federal agencies as to how its experience and facilities could be used to 
advantage. Why these proposals have met with the resistance they have in 
Washington is anyone’s guess. Our own, for what it is worth, is that 
the cause is partly ignorance or careless thinking as to the effects of such a 
policy as is being pursued, and partly a desire or intention to use the drouth 
io reduce burdensome surpluses held by the CCC. Entering into all phases of 
the affair, of course, is the opportunity to make political capital of the relief 
program, 

Ignorance of the effects of the current drouth aid policy exists particu- 
larly at high levels in the administration, we believe. It is important that 
those in the feed and grain industries who can reach those at the high 
levels in government make certain that the effects are understood there 

As to the second cause, there is good evidence that both in the legislative 
and administrative departments of the government there are those who look 
with sympathy on the chance to have the government compete with private 
business. To them, the chance seems particularly opportune when the 
advantage is so surely with the government, and when it can be done under 
the guise of being helpful to victims of a disaster. Under these circumstances 
they can go further than anyone would dare to go otherwise. 


* * * 


HE government policies being pursued in this southwestern drouth aid 
“a es comprise a threat to the feed and grain industries of the U.S. It is 
a national, not a local, problem. Concerted action of the national trade 
organizations is essential in order to impress those at top policy levels of 
vovernment with the seriousness of the threat. Other industries whose 
products are held in surplus by CCC should be just as concerned as are the 


grain and feed industries. If the handling of the drouth program is allowed 
to establish a precedent, and government surplus stocks can be distributed 
without regard to the effects on business and markets, this country is close 


to economic chaos. 


FEEDSTUFFS 
FORMULA FEEDS: HOW’S BUSINESS? 
FEATURE | 


Formula feed business eased off some more this week, following along 
the lines of usual experience in August but influenced somewhat by special 
circumstances this year. Mills in the Southwest .attribute part of the loss 
of business to operation of the drouth relief program which provides feeders 
with cheap cottonseed meal and grains from government stocks. However, 
poultry and hog feed demand remains fairly good in that area, as well as in 
some other parts of the nation. Northwestern business tapered off, too, with 
some holding back on the part of dealers attributed to easiness in ingredients. 
Poultry feed business held up well in all areas, and dairy feed buying was 
reported good in the Northeast. Ingredients turned down this week, a develop- 
ment believed caused at least partly by the government’s distribution of 
surpluses in the drouth area. Soybean meal was easier, alfalfa meal was 
under pressure and millfeed values slipped, led by a drop at Kansas City. 
The index of wholesale feedstuffs prices declined 1.7 points to 217.6 in the 
week ending Aug. 5, compared with 282.8 a year ago. The feed grain index 


advanced 2.6 points to 222.2, compared with 253 «a year ago. (Ingredient 


details on pages 70-72.) 


Northwest 


Formula feed business continued on 
a downtrend in the Northwest this 
week, although volume for some mills 
held up well for the season. The de- 
cline is attributed mainly to the “be- 
tween seasons” nature of demand, 
with easiness in ingredient prices also 
probably contributing to lighter 
dealer demand. 

Some plants reduced operations by 
one shift this week, although others 
maintained 24-hour schedules. One 
concern reported it had gone down to 
one shift, and no overtime was ex- 
pected this week end at major plants. 
Backlogs have been trimmed back 
considerably, with most current de- 
mand of the hand-to-mouth variety. 

Chick starter feed demand has dis- 
appeared, and while egg mash sales 
are considered good, the over-all 
poultry volume is down from July. 
Buying of turkey feeds also has de- 
clined, with growers in many in- 
stances planning to put their flocks 
on grain rations for market finish be- 
fore long. 

One concern which until just re- 
cently had a brisk business in dairy 
feed contrasting with general in- 
dustry experience—reported a sharp 
decline in these sales this week. Some 
interest in forward business in dairy 
and beef feeds is noted, but with in- 
gredient markets so uncertain this 
business is not being pushed. 

The U. S. Department of Agricul- 
ture reports that feeding ratios for 
dairymen and poultrymen the 
Northwest showed little change in 
July from the June basis. Butterfat 
and egg prices as well as feed costs 
remained about the same in July as a 
month earlier. The  butterfat-feed 
price ratio on July 15 stood at 23.9, 
compared with 23.9 in June and 24.1 
in July a year ago. The egg-feed price 
ratio for July was 11.9, compared 
with 12 in June and 9.5 in July of 
1952. The hog-corn ratio for the week 
ended Aug. 1 was 16, compared with 
16.8 a week earlier and 12.5 for the 
comparable week a year ago. 


Southwest 


Southwestern feed demand con- 
tinued to show some decline under 
the good volume which moved last 
month. Business in the area began 
tapering off late in July, and the 
trend progressed into the first week 
of August. Estimates of the reduc- 
tion in sales range from 10% to 25% 
below the late July peak. 

Decline in feed demand is felt most 
drastically in the range and dairy 
cattle feed business. Formula sales to 
these feeders has dropped off mate- 
rially since the drouth relief feeding 


program of the government gained 
headway. Some manufacturers had 
already begun shipments of drouth 
emergency formula feed when the 
program came to a sudden halt this 
week dué to the action of the rail- 
roads who rejected the 50% freight 
rate on CCC corn and cottonseed oil 
meal destined for feed mills. Feed 
mills look with alarm on this new 
development, particularly at the re- 
ports that other states will be drawn 
into the drouth relief program. 

There have been some repercus- 
sions of the drouth program on hog 
feed and poultry feed sales, yet busi- 
ness continues rather good in these 
categories. Broiler and turkey feed 
sales continue especially good, and 
promotion of hog and poultry egg 
feeds have been very effective for 
some feed firms. 

Operations were reduced somewhat 
in this area this week, with few if 
any mills requiring overtime produc- 
tion to meet the demand. August nor- 
mally is a rather quiet month in this 
area, so the trend is not too unex- 
pected. Prices were steady to lower. 
Animal protein ingredients continue 
to command a high price, while vege- 
table proteins are steady to lower. 
Carbohydrate costs were about un- 
changed. 


Central States 


Formula feed business continued 
at a fairly steady pace in the cen- 
tral states this week. Although most 
mills had no order hacklog to speak 
of, they were running at a five-day 
week. 

Dairy feeds were holding up fair- 
ly well after the slump of May-June, 
and mixers believed that they would 
continue steady through August. 
Poultry feeds fell off somewhat, al- 
though demand remained fairly good. 
Hog and turkey feeds moved along 
at a steady pace. Cattle feeds, while 
not as good as a year ago at this 
time, due to lower market prices, 
seem to be experiencing a fairly brisk 
demand. 

Pastures continue to be normal for 
this time of year. Most mixers feel 
that, while business is not pressing, it 
is going along at a steady pace and 
will continue to do so through Au- 
gust. 


Ohio Valley 


Feed manufacturers in the Ohio 
Valley reported business this week 
to be virtually unchanged from last 
week’s situation, although it was gen- 
erally agreed that prospects are right 
for a steady upswing in sales during 
the weeks ahead. Broiler and turkey 


(Continued on page 74) 
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Nutritionists Recommend 


DEHYDRATED ALFALFA 
MEAL FOR CATTLE 


f Gor Economy 
Vitamin 


Gor Gactar “KX” 


Dehydrated alfalfa is selling at bargain prices, the lowest in 
several years. In many drought areas the price is about the 
same as the government reduced price on cottonseed meal. 
Dehydrated Alfalfa is economical. It will hold down the cost 
of your Feeding Program. 


Corn and Cottonseed Meal do not make an adequate cattle 
ration. Vitamin A is needed. You add Vitamin A at low cost 
when you use good quality dehydrated alfalfa. Cattle on burned 
out pastures develop Vitamin A deficiencies. Be sure of the 
Vitamin A in your cattle feeding. 


Research has proved that alfalfa contains an unidentified factor 
or factors which improve utilization of roughages and increase 
the growth rate of cattle. Get this Factor “X” in your feeds. 


What Experts Say About Dehydrated yor Cattle: 


PURDUE: 


“Three years of research have shown that alfalfa meal con- 
tains some unknown factor or factors which significantly 
improve the growth rate and feed efficiency of cattle. In view 
of these facts the formula for Purdue Cattle Supplement A has 
been modified to contain 14% of alfalfa meal.”—Feedstuffs 
May 2, 1953. 


lOWA STATE: 


“The most critical feature about the nutrition of these drought 
animals, aside from furnishing enough energy feeds to keep them 
alive, is the furnishing of some source of Vitamin A. Feeding 
some dehydrated alfalfa meal along with an energy feed such as 
grain or cottonseed meal might well be more economical than 
attempting to use hay exclusively in supplying vitamin A for 
energy.”—Wise Burroughs, Assoc. Prof. Animal Husbandry. 


AMERICAN DEHYDRATORS ASSOCIATION 


OKLAHOMA A & M: 


“We feel that for those farmers and ranchers in the drought area who 
look forward to wintering cattle on poor-quality roughage, particular atten- 
tion must be given the problem of meeting the minimum carotene allow- 
ance. Where good quality alfalfa hay is not available, dehydrated alfalfa 
meal offers the most practical method of supplying carotene in the ration. 
If the meal is of good quality, at least 0.5 Ibs. per head daily for stocker 
cattle and dry cows, and 1.0 lb. for cows nursing calves should meet their 
Minimum requirements. Depending on the length and severity of the 
drought conditions, lactating cows may require more than this. Steers 
from dry range which are to be placed in the feed lot and held for more 
than 125 to 150 days should receive about | Ib. per head daily #f dehy- 
drated alfalfa meal if they are fed roughage of poor quality, low in caro- 
tene. It is well to keep in mind that simple vitamin A deficiency under 
drought conditions seldom exists, and that general emaciation and starva 
tion in cattle may greatly increase their needs for dietary carotene. Since 
alfalfa is a protein-rich legume containing minerals which have been 
demonstrated to be beneficial to the utilization of low quality roughages 
by ruminants, we feel that the inclusion of as much alfalfa hay or dehy- 
drated alfalfa meal as possible and economical is a wise move during 
periods of drought.”"—-L. S. Pope, Associate Professor of Animal 


Husbandry. 


1015 DWIGHT BLDG. 
KANSAS CITY, MO. 
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Feed Men Voice Objections to 
Elimination From Drouth Program 


KANSAS CITY — Feed manufac- 
turers in the Southwest drouth areas 
voiced their objections this week to 
the freight rate rulings by the 
Western Railroads trunk line com- 
mittee which completely eliminated 
the feed manufacturer from the 
drouth feed distribution. 

The railroads withdrew their 50% 
freight rate reduction on government 
hipments of Commodity Credit Corp. 
invredients to feed manufacturers. 
(Also see story on page 1.) 

In wires to Secretary of Agriculture 
kezra Taft Benson, the Midwest Feed 
Manufacturers Assn. and the Texas 
Feed Manufacturers Assn. urged an 
immediate conference and review of 
the drouth relief program. 

The Texas group proposed that 
PMA surplus feed commodities be 
made available to feed mills by the 
government at full freight rates and 
that the USDA pay the freight 
charges on shipments of these com- 
modities through the milling point to 
the drouth destination. Wires in sup- 
port of this position were also sent 
to other USDA officials and the 
wovernor of Texas by W. Bassett Orr, 
secretary of the association. 


Midwest Association Wires 

In a wire to the agriculture secre- 
tary, Jeff D. Brown, president of the 
Midwest Feed Manufacturers Assn., 
said Aug. 6: “Our executive board in 
session today is greatly concerned 
over the entire drouth feed program. 
The recent turn of events again elimi- 
nating the feed manufacturer, dealers 
and customers merely emphasizes the 
acute nature of this problem. We 
urgently recommend an immediate 
meeting to review the program and 
ask that we be permitted to send an 
official representative of our associa- 
tion which directly represents the 
formula feed industry in the affected 
area.” 

Mr. Brown also wired G. A. Moller, 
chairman, Western Trunk Line Com- 
mitte, Chicago, as follows: ‘The ex- 


ecutive board of the Midwest Feed 
Manufacturers Assn. in session to- 
has reviewed the known facts 


day 
regarding the emergency drouth feed 
program and feels strongly our group, 
which is so vitally concerned in this 
area, should be heard at any and all 
of your conferences pertaining to this 
situation. We are prepared to send a 
qualified feed manufacturer to speak 
for us at any meeting and solicit your 
consideration. The situation at pres- 
ent is intolerable for our dealers and 
our industry, and is grossly unfair to 
the feeder.” 


Can Obtain Replacement 

Feed manufacturers who have al- 
ready sold “drouth emergency mixed 
feed” can obtain replacement for 
their ingredients from the govern- 
ment, it was announced Aug. 5. USDA 
will pay the freight on these ship- 
ments. 

Donald E. Smith, director of the 
PMA commodity office in Kansas City, 
which has charge of the corn distri- 
bution, announced Aug. 5 that state 
PMA chairmen had been instructed 
to notify all chairmen of the county 
USDA drouth committees to approve 
no more applications for “drouth 
emergency mixed feed.” 

“We shall honor orders for replace- 
ment of corn in those cases where 
Drouth Emergency Form 3 has al- 
ready been approved by the county 
USDA drouth committees and the 
mixed feed has been delivered to the 
farmer or rancher. The New Orleans 
PMA commodity office will follow the 
same policy with regard to cotton- 
seed meal.” 

About a dozen mills in the South- 
west had already made sales of 
drouth emergency feed, and some 
others had this type of feed on the 
market, although they did not know 


if any actual sales had been made. 
Many others were preparing to pro- 
duce the drouth product but had not 
yet started production 

Feed manufacturers of the South- 
west expressed disgust with the rul- 
ing of the western trunk lines which 
shut off their supplies of CCC feed 
ingredients, but a majority felt that 
the new situation was not very much 
worse than old one in which the in- 
dustry was severely restricted any- 
way by the lack of freight rate pro- 
tection in competition with the cheap 
CCC offerings of cottonseed meal, 
corn and oats. 

Two Solutions Noted 

Feed industry representatives said 
this week that there were only two 
satisfactory solutions to the confus- 
ing problem. One was the complete 
withdrawal of the CCC ingredients at 
reduced prices, and the other was a 


sideration in Washington at the pres- 
ent time. 

Meanwhile, mills which have had 
a large share of their business in cat- 
tle and dairy feeds in the drouth 
areas are feeling the pinch of the 
reduced demand. It was reported this 
week that in some industrial areas of 
Texas, feed mills were losing their 
skilled help to airplane factories and 
other plants because the mills could 
not maintain sufficient running time 
to keep employees on a high enough 
weekly pay scale. Blame for this situ- 
ation was placed on the loss of busi- 
ness to the cheap ingredient competi- 
tion of government supplies. 

Texas feed mills in the drouth 
areas might as well close the doors 
and go fishing,’’ W. Bassett Orr said. 
“The program has been very unfair 
to the feed industry. The only way it 
can be corrected is to make CCC 
stocks available to the feed mills at 


full freight rate payment by the gov- full freight rates with transit and 
ernment on “drouth emergency mixed | have the government pick up the 
feed.”” Neither solution is under con- | tab on freight costs.” 
Drouth Telegram 
(Continued from page 1) 


(Continued f t page 1) 


dustry operating within or serving the 
drouth area is that of facing the 
ruinous competition of CCC ingredi- 
ents selling at less than half the price 
at which they will be available to the 
feed manufacturer who will be re- 
quired to buy them the open 
market. 

Notwithstanding repeated state- 
ments by top USDA officials that they 


in 


would consult with industry as well 
as farmers on programs undertaken 
by the agency, in the drouth relief 


program, USDA embarked on the re- 
duced price ingredient deal without 
asking any formal expression of 
opinion from the feed industry, whose 


very existence in the drouth area 
rested on the steps finally taken 
As things now stand, normal feed 


industry business in the drouth dis- 


aster area is not only wiped off the 
face of the economic map, but in 
many instances the feed man is left 


holding the bag on accounts of cattle- 
men and ranchers whom, up to the 
time of the government intervention, 
he had been financing 

A seasoned observer of government 


administration declared that the 
drouth program was an “‘ill-begotten 
hybrid, conceived in haste and de- 


livered under the auspices of shabby 
midwives.” It is said to be illustrative 
of poor administrative technique on 
the part of executives who steadily 
have declined to consult with old line 
personnel in most instances, and in 
this instance they ignored the feed 
industry, which for a long period of 
time has demonstrated its responsi- 
bility to feed consumers and to the 
government in working out practical 
solutions to even more difficult mat- 
ters. 


IOWA GRAIN GROUP TO 
DISCUSS STORAGE PACT 


GRUNDY CENTER, IOWA A 
meeting to discuss the problem of 
government grain storage has been 


scheduled by the Independent Grain 
& Feed Assn. at the Warden Hotel, 
Ft. Dodge, Aug. 11 

Dinner will be served at 6:30 p. m., 
followed by the discussion and the 
election of new officers. 

In an announcement of the meet- 
ing, J. Clyde Smith, secretary-treas- 
urer, points out that a new uniform 
grain storage agreement is expected 


to be drawn up this fall and that 
trade opinions as to what it should 
contain must be formed. 

George Bradley of the Production 


& Marketing Administration regional 
office in Chicago has promised to at- 
tend or send a representative 


| 
| 
| 


| 


| delivery 


| This localizes and minimizes our own 


tributors served our country faith- 
fully during World War II. Now our 
own government, to whom we pay in 
taxes a high percentage of our in- 
come, uses the surpluses of cotton- 
seed meal and grain paid for and 
stored with money we have helped 
contribute in taxes to injure our busi- 
nesses. Our business in all areas is se- 
riously demoralized. No one knows 
what the government may do tomor- 
row, what anything may be worth to- 
morrow. A feeling prevails that the 
primary purpose on the part of the 
government in this drouth program is 
to unload burdensome supplies. 

An inventory in the drouth area to- 
day is worth only the government 
price. Thousands of our dealers are 
suffering because they cannot com- 
pete with their own government to 
whom they pay taxes. Neither we nor 
they can compete or survive in com- 
petition with $35 cottonseed meal, 
dollar corn, $1.10 wheat, etc. Even 
worse, we cannot compete with a 
freight rate such as the government 
has extracted from the railroads. 


distribution which, prior to this 
vicious order, was virtually on a na- 
tional basis. 

This situation is apparently the re- 
sult of a hasty program. It is unfair, 
discriminating and destructive. We, 
our dealers and our féeder customers 


USDA REPORTS DROUTH 
FEED MOVEMENT 


WASHINGTON—The U.S. Depart- 
ment of Agriculture reports that 
USDA drouth committees had ordered 
48,973 tons of cottonseed oil meal 
under the government’s emergency 
drouth program in the Southwest 
through July 31. The Production & 
Marketing Administration had placed 
delivery orders for 33,675 tons, and 
13,987 tons had been actually shipped. 
Cottonseed pellets ordered by drouth 
committees totaled 106,345 tons; or- 
ders had been placed for 96,443 tons, 
and 40,649 tons had been shipped. Or- 
ders of slab cake totaled 480 tons, 
orders placed totaled 400 tons, and 
the amount shipped amounted to 70 
tons. Drouth committee orders of 
corn through July $1 totaled 1,180 
cars; delivery orders placed, 844 cars; 
and amount actually shipped, 617 
ars. Wheat orders totaled 54 cars; 
orders placed, cars$ 
amount actually shipped by PMA, 45 
‘ars. Oats orders totaled 1,599 cars; 
delivery orders placed, 756 cars; 
amount shipped, 359 cars. 


are being damaged gravely. No act 
by the government in the past 20 
years has been so disheartening. We 
respectfully urge your support so that 


this discriminatory program may be 
corrected at once to avoid further 
damage to feeder, feed dealer and 
feed manufacturer. Please see that 


an equitable and less wasteful pro- 
gram is put in force to help the feeder 
who actually needs help. 


DROUTH PROGRAM UPSETS 
COTTONSEED MEAL MARKET 


FT. WORTH—One result of the 
government’s drouth relief program 
in the Southwest has been an upset 
condition in cottonseed oil meal mar- 
ket. 

Because of its program of supply- 
ing CCC meal to cattlemen in the 
drouth area, the government was 
reported to have frozen stocks which 
had been available on the open mar- 
ket. Later PMA was reporetd to have 
loosened up, but some trade reports 
indicated that the supplies were still 
hard to find at that time. 

A story in the Ft. Worth Star 
Telegram at the time quoted a PMA 
official as saying that government 
stocks were freely available at the 
standard price. But, the story said, 
the government stocks were so hard 
to find that feed mills were paying 
higher prices for new crop south 
Texas meal. 

The newspaper said purchasers 
other than drouth area _ ranchers 
found it difficult to get any meal at 
all—either old crop government meal 
or new crop meal except from south 
Texas. 

The story told of a Louisiana crush- 
er who had placed old crop meal with 
CCC in six points and had sought 
a considerable quantity in repurchase 
but was able to get only 22 tons the 
government still held. Another large 
crushing concern arranged with CCC 
to repurchase some 700 tons from 
government stocks in its own mills, 
but the arrangement was called off 
because CCC said it needed the meal 
to ship to drouth points. 

Other crushers, pressed by local 
customers for meal, found it almost 
impossible to buy back meal they 
had placed with CCC, the newsaper 
story said. Although the meal wasn’t 
frozen, it was available in only very 
small quantities. 

Meanwhile, other reports this week 
indicated that open market meal sup- 
plies were still limited in some areas. 


DROUTH AID ASKED FOR 
KENTUCKY, NEVADA AREAS 


FRANKFORT, KY.— Acting Gov. 
Emerson Beauchamp and Sen. Earle 
C. Clements of Kentucky have asked 
President Eisenhower to declare 16 
counties of western Kentucky as a 
drouth disaster area. 

The situation in western Kentucky 
was called “serious,” and the offi- 
cials asked for the necessary action 
to make farmers in the area eligible 
for federal assistance. The entire 
state received federal aid last year 
during the drouth. 

Meanwhile, the federal government 
also has been asked to declare a Ne- 
vada area as a drouth disaster area. 

Already included in the official 
drouth disaster area are parts of Mis- 
souri, Arkansas, Kansas, Texas, Okla- 
homa, Colorado and New Mexico. 


DEHYDRATED 
ALFALFA MEALS 
M Car Lots—Truck Loads M 


Distributors for 
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NORTH DAKOTA 
SOUTH DAKOTA 
and Northern WISCONSIN 
For Information write 


MANEY BR 
MILL & ELE 


| 
| 
| 
| 
| 
; L La 


N 


alfalfa! 


Recent university research” shows that dehydrated alfalfa contains an unidentified 


factor(s) that promotes better health and growth in poultry and livestock. ' 


To date this unknown factor(s) has escaped detection but its effects, as reported by researchers, are impressive: 


“Work with high-energy broiler rations has shown that the addition of 
5 per cent of alfalfa meal improved rather than depressed both growth 
and efficiency of feed utilization. We now believe that this improvement 
is brought about by one or more unidentified growth-promoting factors in 
alfalfa meal.” 


“Fertility and hatchability were increased 9% by adding 5% dehydrated 
alfalfa to the breeder hen diet.” 


“With dehydrated alfalfa, steers gained one-fourth pound a day more.” 
To make sure that your feeds receive the full benefit of this and other “Xtra values” 
in dehydrated alfalfa, specify Small’s Dehydrated Alfalfa. Every 


step of the way. from the field to the finished product, the W. J. 


FOR FEEDS 
WITH A FUTURE 


Small Co. takes extra care to see that the Small’s Dehydrated Alfalfa 


delivered to you is packed with extra values. 


*Reprints available on request 


THE W. J. SMALL COMPANY ‘vision Archer-Daniels-Midland Co. 


1200 Oak Street Kansas City, Missousb 
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“Clean Grain” Advisory Group Named 


FOUR GRAIN INDUSTRY MEN 
ARE AMONG 17 APPOINTED 


Baking Industry, Flour Milling Representatives Also 
Placed on Government Committee; Broad 
Sanitation Study Planned 


By JOHN CIPPERLY 


Veedstuffs Washington Correspondent 


WASHINGTON—The government, 
after considerable delay, has an- 
nounced the composition of a _ 17- 
member advisory committee on grain 
sanitation. The first meeting of the 
vroup will be held here Aug. 11. 

The committee is to study and rec- 
ommend a program to improve the 
cleanliness of wheat delivered to mills 
for human food purposes and to re- 


duce insect, rodent and bird con- 
tamination of wheat. 
Aside from nine vovernment and 


college representatives, the commit- 
tee is heavily weighted with repre- 
sentatives from the grain handling 
industries. Of the six trade repre- 
sentatives, four are from grain or- 
ganizations, one from the milling in- 
dustry and one from the baking in- 
dustry. The milling industry represen- 
tative is W. H. Bowman, Acme- 
Evans Co., Inc., Indianapolis. 


Committee to Organize 

At this time, it is not fully clear 
how the committee will function. 
Government officials say its duties 
will be primarily advisory. At the 
first meeting, officials said, the com- 
mittee will discuss the,scope of its 
study and will organize to develop the 
grain sanitation program deemed nec- 
essary, including enforcement and 
educational aspects. 

The membership ‘of the 17-man 
committee was announced jointly by 
the U.S. Departments of Agriculture 
and of Health, Education and Wel- 
fare. The committee recommenda- 
tions will go to the secretaries of 
these two departments. 

The official center of government 
information and the formal proceed- 
ings will be in the hands of E. J. 
Murphy, USDA grain branch official 
who was named executive secretary 
of the committee. 


Members Named 
The chairman of the committee 
will be Dr. Charles Glenn King, sci- 
entific director of the Nutrition 
Foundation, New York City. Dr. 


King’s organization is better known 
in the cereal field as that which was 
responsible for the Newfoundland nu- 
trition experiment in which enrich- 
ment of white flour led to dramati- 
cally favorable results 

Committee members from the grain 
trade are John R. Murray, Quaker 
Oats Co., Chicago, representing the 
National Grain Trade Council; C. E 
Huntting, F. H. Peavey & Co., Min 
neapolis, representing the Terminal 
Elevator Grain Merchants Assn.; Roy 
F. Hendrickson, Washington, repre- 
senting the National Federation of 
Grain Cooperatives; Joseph B. Gregg 
Morrison-Gregg-Mitchell Grain Co 
Kansas City, representing the Grain 
& Feed Dealers National Assn 

Mr. Bowman was named as repre 
sentative of the Millers National Fed- 
eration. John T. McCarthy, Jersey 
Bread Co., Toledo, the 
American Bakers Assn. 


represents 


There are four representatives of 
land-grant colleges — Dr. Harold 
Macy, dean, Institute of Agriculture, 


University of Minnesota, St. Paul; 
Dr. R. C. Smith, head, entomology 
department, Kansas State College, 


Manhattan; Dr. J. C. Knott, director, 
Institute of Agricultural Sciences, 
Washington State College, Pullman; 
Dr. E. L. Butz, head, agricultural 
economics department, Purdue Uni- 
versity, La Fayette, Ind. 

There are five government repre- 
sentatives—-two from the USDA, two 
from the Health, Education and Wel- 
fare Department, and one from the 
Department of Interior. The five are 
Howard H. Gordon, administrator, 
Production & Marketing Administra- 
tion, USDA; Dr. Hazel K. Stiebel- 
ing, Bureau of Human Nutrition and 
Home Economics, USDA; C. W. 
Crawford, commissioner of the Food 
& Drug Administration in the Health, 
Education & Welfare Department; 
Dr. Glenn G. Slocum, chief of the 
division of microbiology, FDA; Dorr 
D. Green, chief of the predatory and 
rodent control branch, Fish & Wild- 
life Service, Department of Interior. 

Clarence I. Sterling, Jr., chief sani- 
tary engineer of the Massachusetts 
Department of Public Health, Boston, 
will be the public representative on 
the committee. However, in this con- 
nection it is noted that the entire 
committee’s goal is one of protection 
of public health and delivery of cereal 


ADA OFFICIALS—Floyd McKennon 


of Snohomish, Wash. (left), newly 
elected director of the American De- 
hydrators Assn., and Henry Moeller, 
Vermillion, 8.D., president of the as- 
sociation, talk it over at the recent 
meeting of the ADA board at Estes 
Park, Colo. At the meeting the ADA 
appropriated $2,500 for a marketing 
study on dehydrated alfalfa meal. 


products to the public under the 
highest standards of sanitation pos- 
sible. 

The meeting scheduled to start 
Aug. 11 is not expected to last more 
than two days unless there is a 
change in official opinion. 


MNF Urges That Contamination 
Be Made Wheat Grading Factor 


CHICAGO—-The Millers National 
Federation, recommending _ specific 
“courses of action” in meeting the 


grain sanitation problem, has _ pro- 
posed that insect infestation and ro- 
dent and bird contamination of wheat 
be made grading factors in the fed- 
eral grain standards 

The grain standards proposal is 
part of program of action recom- 
mended by the MNF’s recently ap- 
pointed grain sanitation policy com- 
mittee. 

The committee's work in develop- 
confer- 


ing the program included 
ences with members of the grain 
trade. 


The committee recommended that 


action be initiated immediately to 


bring about an amendment to the 
official U.S. grain standards so as 
to make rodent and bird contami- 
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nation a grading factor. This, the 
group said, can be done by provid- 
ing that wheat containing rodent and 
bird contamination is sample grade 
and tagging it “distinctly low 
quality.” 

Also, the committee recommended, 
action should be started to bring 
about an amendment of the grain 
standards so as to ultimately make 
insect infestation a grading factor. 
To accomplish this, the millers said, 
there should be an acceleration of 
research to develop a “practical 
means” of detecting hidden infesta- 
tion at the country elevator level. 

Other recommendations of the 
MNF were: 

@ Coordination and acceleration of 
educational work among wheat pro- 
ducers, with the U.S. Department 
of Agriculture heading up the pro- 
gram. 

@ Acceleration of the Food & Drug 
Administration's program of inspec- 
tion of elevators and warehouse fa- 
cilities. 

@ Immediate FDA consideration of 
inspection of boxcars. 

@ Closer cooperation between feder- 
al government agencies and among 
federal, local and state officials. 

The policy committee also noted 
that it stands ready to assist any 
interested group on any phase of the 
proposed program. 

Meanwhile, it is expected that dif- 
ferent groups of the millers’ or- 
ganization will be assigned to look 
into different aspects of the policy 
committee's recommended program. 

Howard W. Files, Pillsbury Mills, 


SERVICE 


PERSONAL 


AT 


ALSH GRAIN CO. | 


EXCHANGE, MINNEAPOLIS «© LINCOLN 0678 


Inc., Minneapolis, is chairman of the 
grain sanitation policy committee. 


-Other members are Atherton Bean, 


International Milling Co., Minneapo- 
lis; W. H. Bowman, Acme Evans 
Co., Indianapolis; Moritz Milburn, 
Centennial Flouring Mills Co., Se- 
attle; Stowe Moody, Interstate Mill- 
ing Co., Charlotte, N.C.; E. W. Reed, 
Kansas Milling Co., Wichita, and G. 
Cullen Thomas, General Mills, Inc., 
Minneapolis. 


Program of Action 

Here is the text of the program 
of action adopted July 30 by the 
MNF’s grain sanitation policy com- 
mittee: 

“Flour millers have the high privi- 
lege of producing a basic food prod- 
uct. This involves not only the main- 
tenance of the highest standards of 
sanitation in their grain elevators 
and their flour mills, but also the 
maintenance of the highest quality 
standards in their principal raw ma- 
terial, wheat, and grain food prod- 
ucts made of wheat. 

“Flour millers have an obligation 
to the producer of wheat to provide 
an effective and profitable market 
for his product as good human food. 
They have an obligation to the con- 
sumer to produce a nutritious and 
clean food. They have an obligation 
to the government to observe the 
law which is designed to protect 
the consumer. Flour millers believe 
that the producers, as well as the 
handlers of wheat, must also accept 
their fair share of these responsi- 
bilities. 

“One of the basic problems which 


NO EXTRA COST 
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James W. Pehle 


Howard: Beggs 


KING MIDAS APPOINTMENTS—James W. Pehle has been named assistant 
general sales manager of King Midas Flour Mills division of the Van Dusen 
Harrington Co., Minneapolis, Minn. Prior to his promotion, Mr, Pehle was 
millfeed department manager and now fills the vacancy left by the death of 
Paul L. Sather last March. Replacing Mr. Pehle as millfeed department man- 
ager is Howard Beggs, personnel and safety manager of the King Midas Flour 
Mills. Employed by King Midas for the past 23 years, Mr. Pehle started in the 
King Midas laboratory in November, 1930, being transferred in 1934 to the 
wheat department as a grain inspector. In 1936 he was named feed salesman, 
which led to his position as manager of the millfeed department, the job he has 
held since 1937. Mr. Beggs came to the King Midas organization in January, 
1949, from a managerial position in a mail order concern. First employed at 
the Hastings mill as a warehouse foreman, he became packing foreman, then 
was named personnel and safety manager of the Hastings mill in 1951. He has 
held that position for the King Midas mills at Hastings and Minneapolis, Minn. 
and Superior, Wis., for the past year and a half. 


confronts the entire grain and mill- 
ing industry from producer to miller 
is the prevention of insect, ro- 
dent and bird contamination. Pre- 
ventive measures can and must be 
exercised at all stages, not only from 
the wheat producer to the flour mill- 
er, but also from the flour miller 
to the ultimate consumer. 

“In order to accomplish these ob- 
jectives at the earliest possible time, 
the Grain Sanitation Policy Com- 
mittee of the Millers National Fed- 
eration recommends the following 
constructive courses of action: 

“1. Initiate action immediately de- 
signed to bring about an amend- 
ment of the official grain standards 
of the U.S. so as to make rodent 
and bird contamination a grading fac- 
tor with respect to wheat at the 
earliest possible time. This can be 
done by providing that wheat con- 
taining rodent and bird contamina- 
tion is sample grade and tagging it 
as ‘distinctly low quality.’ 

“2. Educational work among wheat 
producers on effective means of con- 
trolling and eliminating insect, ro- 
dent and bird contamination of wheat 
should be coordinated and acceler- 
ated. The U.S. Department of Agri- 
culture, through its appropriate agen- 
cies, should head up this program. 
These activities are now being han- 
dled on a local, state or regional 
basis, partly by trade and partly by 
educational organizations, and _ in 
some areas are now making com- 
mendable progress but in others lit- 
tle is being done. This, no doubt, 
is a long-time project but needs 
planning and coordination to produce 
the best results at the earliest pos- 
sible time. 

“3. Initiate action designed to bring 
about an amendment of the official 
grain standards of the U.S. so as to 
ultimately make insect infestation a 
grading factor with respect to wheat. 
It is recognized that before this can 
be finally accomplished, there must 
be devised some practical] means to 
detect the presence of insects within 
the wheat berry, which can be used 
at country elevators. Research to 
develop a means of detection of hid- 
den insects must be accelerated and 
a properly constituted subcommittee 
should be charged with the responsi- 
bility of following through on such 
research. 

“4, The Federal Food & Drug Ad- 


ministration should be authorized and 
directed to accelerate its program for 
the inspection of grain elevators and 
warehouse facilities at all levels to 
determine whether they are in fit con- 
dition to contain commodities to be 
processed into human food. 

“5. We urge that the federal Food 
& Drug Administration give imme- 
diate consideration to the inspection 
of railway box cars with respect to 
their fitness for the shipment of fin- 
ished grain products foods. 

“6. We plead for closer cooperation 
and coordination of objectives regard- 
ing this grain sanitation problem be- 
tween the Food & Drug Administra- 
tion and the agriculture departments 
of our federal government and be- 
tween federal, local and state offi- 
cials. 

“7. The Millers National Federa- 
tion Committee on Grain Sanitation 
Policy stands ready at all times to 
confer with and assist any interested 
group on any phase of this proposed 
program.” 


JOIN P. R. MARKLEY 

PHILADELPHIA—P. R. Markley, 
Inc., has announced the addition of 
two men to its staff, John V. Kasler, 
formerly with the Farm Bureau Co- 
operative Assn., Columbus, Ohio, and 
Edgar Smith, formerly with FE. K. 
Lemont & Son, Philadelphia. 


ROBERT WILSON JOINS 
SHEA CHEMICAL CORP. 


BALTIMORE —- Robert A. Wilson 
has been appointed vice president for 
engineering and production of the 
Shea Chemical Corp., according to a 
recent announcement by Vincent H. 
Shea, president of the company. He 
succeeds R,. J. Lakey, killed in an au- 
tomobile accident in Tennessee last 
February, following completion of the 
firm's new phosphorus furnace at 
Columbia, Tenn. 

Mr. Wilson is a graduate of the 
Georgia Institute of Technology and 
is a member of the American Chemi- 
cal Sodiety, the American Institute 
of Chemical Engineering and the 
American Society of Metals. He for- 
merly was employed as a chemical 
engineer by the Tennessee Valley Au- 
thority, the Monsanto Chemical Co., 
and the Air Reduction Co. With the 
latter firm, Mr. Wilson was manager 
of the process engineering division. 
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and other feeding stuffs. 


gen 16% 


PETER G. SHELDRICK & CO. LTD. 
FEEDSTUFFS IMPORTERS 


Connections required in the U. S., Canatia and South America with 
suppliers of Meat and Bone Meal, Meat Meal, Dried Blood, Fish Meal 


Exporters of Degelatinized Bone Flour 1x30, Bone Meal, 5% 

P205, Dicalcium Phosphate, feeding quality, 38/42° 

raw materials for the manufacture of glue and gelatine. 
CABLES -SHELEYCOLO LONDON 


London, E. C. 3 
England 


Nitro- 
and 


65a, Fenchurch Street 


eFRUEN’S + FRUEN'S « F 
” 


your label. 


TOWEK BRAND ROLLED OATS 
(Steam Rolled) 

ACE BRAND ROLLED OATS 
(Steam Rolled) 

WHOLE OAT GROATS 

STEEL CUT OAT GROATS 

GROUND OAT GROATS 

GLENWOOD FEEDING OAT MEAL 

FALCON BRAND PULVERIZED 
WHITE OATS 

STANDARD BRAND PULVERIZED 
WHITE OATS 

DAIRY BRAND COARSE GROUND 
OATS 


illers 


TO THE 
FEED TRADE 


FRUEN’S + FRUEN’S + FRUEN’S + FRUEN'S + FRUEN’S + FRUEN’S + FRUEN’S + FRUEN’S + FRUEN’S « FRUEN’S + FRUEN’ 


FRUEN’S FRUEN’S + FRUEN’S + FRUEN’S 


You need good quality grain ingredients to 
make the kind of formula feeds you want under 
Rely on FRUEN’S to furnish the 
kind of oat products and other grain ingredients 
you need for your feeds. 


Mixed cars shipped at straight car prices 
Our Teletype number is MP 477 


TRI-GRAIN PELLETS 
(Wheat - Corn - Oats) 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 


FRUEN’S + FRUEN'S + FRUEN’S + FRUEN’S 


S + FRUEN'S + FRUEN'S+ 


STAR BRAND PULVERIZED 
MIXED FEED OATS 

ENERGEE PULVERIZED OATS 

MIXERS’ PULVERIZED OATS 

FAGLE BRAND STEAM CRIMPED 
OAT 

OAT FEED (when available) 

STEAM ROLLED WHOLE BARLEY 

GROUND BARLEY 

PEARLED BARLEY FLAKES 
(Max. fiber) (steam rolled) 

GLENWOOD PEARLED BARLEY 

STAR PEARLED BARLEY GhIts 

STEEL CUT DURUM WHEAT 


COMMISSION UPHOLDS 
D-CON ADVERTISING 
CHICAGO~—tThe Federal Trade 
Commission last week upheld the 
d-Con. Co. in an appeal from a hear- 
ing examiner's ruling concerning ad- 
vertising of its rat and mouse poisons, 
The commission’s ruling acknowl- 
edges that the company may adver- 


tise its products as being safe to use 
without danger to humans, pets and 


used as di- 


domestic animals when 
rected 

A number of allegations made in 
the examiner’s complaint were dis- 
missed as not having been sustained 


by the evidence, among them certain 
company statements concerning the 
effectiveness of d-Con 
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Broiler Group’s Fund-Raising 
Plan Meets Opposition of AFMA 


CHICAGO — The American Feed 
Manufacturers Assn. expressed its 
opposition this week to the use of 
feed manufacturers as a collecting 
agency for any organization. 

W. E. Glennon, AFMA president, 
issued a formal statement after feed 
manufacturers in southern and south- 
eastern states had received requests 
to assess their dealers 20¢ ton on all 
broiler feeds and forward the money 
to the newly formed Broiler Institute. 
The funds collected by the broiler 
organization would be used for paid 
advertising, consumer education, mer- 
chandising and research. 

Referring to a policy that was 
established by the AFMA board of 
directors in 1946 and has been in con- 
tinuous effect since that time, Mr. 
Glennon cited these two principles as 
the major objection to the Institute 
plan: 

1. Funds used to promote the sale 
of any product should be assessed di- 
rectly against the product to be pro- 
moted 

2. Feed manufacturers should not 
become the collection agency for any 
organization for any purpose. 

Stating that the AFMA is not op- 
posed to the Broiler Institute, per se, 
Mr. Glennon said, “Feed manufac- 
turers are not opposed to the promo- 
tion of any end product of manufac- 
tured feed. The past and present sup- 
port of the Poultry & Egg National 
Board by feed manufacturers is ample 
evidence of interest in the welfare of 


the poultry industry. On the other 
hand, the trend is spreading whereby 
feed is used as the vehicle to raise 
money for various purposes.” 

He continued, ‘‘Under the proposal 
of the Broiler Institute all broiler 
growers of a participating dealer 
would automatically have 20¢ ton 
added to the cost of their feed since 
the manufacturers have been re- 
quested to invoice the dealer an ad- 
ditional 20¢ ton on all broiler feed 
shipped. Certainly a feed manufac- 
turer or dealer has no right to add 
this 20¢ ton to the cost unless it 
meets with the complete approval of 
all growers. 

“Unless some method is used where- 
by the grower is always conscious 
that he is paying the extra 20¢ ton 
specifically for broiler promotion, the 
grower will likely regard the 20¢ as 
an increase in the price of feed.” 

Mr. Glennon emphasized that the 
AFMA objection is based wholly on 
the method of raising funds and noted 
the essential difference between the 
institute plan and the advertising 
program of the American Dairy Assn 
which has been referred to by in- 
stitute officers. 

He said, “The ADA plan is a check- 
off at the point of sale of the product 
to be promoted, whereas the Broiler 
Institute plan is an additional charge 
at the point of purchase of a raw ma- 
terial going into the product to be 
promoted. In view of the stand we 


have taken for the past seven years, 
it would be inconsistent if feed manu- 
facturers supported the method of 
collection as presently outlined by the 
Broiler Institute.” 


TWIN SUPPLY SERVICE 
EXPANDS ACTIVITIES 


BALTIMORE —F. H. Nieberding 
has announced that he and C. L. 
Struven, both formerly with the At- 
lantic Supply Co., Baltimore, are no 
longer connected with that firm and 
are doing business under the name of 
the Twin Supply Service in Balti- 
more. Previously Mr. Nieberding had 
operated the business with his 
brother, A. J. Nieberding. 

The firm is now expanding its ac- 
tivities to include feed ingredients, 
vitamin products and veterinary sup- 
plies. It plans to serve the trade as 
brokers, manufacturers’ representa- 
tives or distributors of these lines. 


JAMES C. RICHARDS DIES 

MANHATTAN, KANSAS — James 
C. Richards, 66, grain and feed brok- 
er here for over 20 years, died Aug. 1 
at a Kansas City hospital after an ill- 
ness of several months. He entered 
the milling business in St. Joseph, 
Mo., where he lived for a number 
of years. Mr. Richards returned to 
Manhattan in 1930, and lived there 
since 


Lloyd Larson 
Named Midwest 


Group Executive 


KANSAS CITY—Lloyd S. Larson, 
Kansas City, was named executive 
vice president of the Midwest Feed 
Manufacturers Assn. by action of the 
Midwest board Aug. 6. The feed 
manufacturers’ group had been with- 
out an executive officer since the 
death of Jack D. Dean in June. Mr. 
Larson has been secretary-treasur- 
er of the American Dehydrators 
Assn. for the past eight years. 

Maurice Johnson, Staley Milling 
Co., Kansas City, chairman of the 
committee which reviewed applica- 
tions and other logical prospects for 
the vacancy, reported a large num- 
ber of highly qualified men interested 
in the position. 

“We were very pleased to have 
the opportunity ,to recommend to 
the Midwest board a man of Mr. 
Larson's unusually qualified back- 
ground in trade association work,” 
Mr. Johnson said. 

“The Midwest association is to be 
congratulated for’ having made a 
very good choice for the position of 
executive vice president,” Henry G, 
Moeller, president of the American 
Dehydrators Assn., said. “Our best 
wishes go to both Lloyd Larson and 
the Midwest group.” 

Extensive Background 

The move is effective around Sept. 
1. Mr. Larson comes to the Midwest 
association with a background of 
many years’ experience in farming, 
feed sales and promotion and trade 
association work. He was born and 
reared on a farm in Wisconsin and 
before, and after graduation from 
Central Wisconsin College he operat- 
ed a dairy farm in Portage County, 
Wis. Later he left farming and was 
a representative for the Cudahy 


Packing Co., introducing tankage to 
Wisconsin feeders. 

Subsequently he joined the staff 
of the Hubbard Milling Co., Mankato, 
Minn., first as a feed sales representa- 
tive and later in Mankato as ad- 


vertising and sales promotion direc- 
tor. In 1939 he resigned from Hub- 
bard and formed his own advertising 
agency in Mankato, specializing in 
feed and agriculture accounts 

In 1942 he became editor of the 
Poultry Supply Dealer and moved to 
Chicago. During this period he con- 
ducted a weekly radio program on 
WLS. Later he formed an adver- 
tising agency in Chicago and became 
the first secretary of both the Il- 
linois Feed Assn. and the Brewers 
Yeast Council. Shortly thereafter he 
also was named secretary of the 
American Dehydrators Assn, As the 
functions of the ADA increased, Mr. 
Larson disbanded his agency to de- 
vote full time to ADA work. In June, 
1951, he moved to Kansas City and 
opened new national headquarters for 
the alfalfa group. 

Mr. Moeller indicated that plans 
already are under way to appoint a 
successor to Mr. Larson and that 
an announcement will be forthcom- 
ing soon. Meanwhile, the ADA head- 
quarters will continue to be main- 
tained at 1015 Dwight Bldg. in Kan- 
Offices of the Midwest 
are at 20 W. 9th St., 


sas City 
association 
Kansas City 


Lloyd S. Larson 


Pillsbury Mills, Inc. 
Net Earnings Show 
30% Increase 


MINNEAPOLIS—-A 30% gain in 
earnings; increased sales; and better 
earnings per share, even with addi- 
tional shares issued during the year, 
were reported in the Pillsbury Mills, 
Inc., 84th annual report released on 
Aug. 4. 

During the crop year the company 
earned $4,184,042 on its sales volume 
of $336,028,784, which compared to 
earnings of $3,209,893 last year on a 
sales volume of $314,907,587, or a 30% 
increase. 

Earnings on an average of 852,749 
shares outstanding this year amount 
to $4.55 compared to $4.36 on 664,224 
shares outstanding last year. 


Good Market Position 

“The increase in both sales and 
earnings over the previous year re- 
flects a continuing good market posi- 
tion and stricter operating econo- 
mies,” Paul S. Gerot reported to 
stockholders at the end of his first 
year as president of the company. 

Dividends declared during the year 
amounted to $2,023,262, both common 
and preferred. Income taxes amount- 
ed to $4,193,000 or $4.92 a share; 
$2,160,780 was retained in the busi- 
ness. 

Thirty-five million six hundred 
fifty-seven thousand five hundred dol- 
lars was paid in wages, salaries and 
job dividends to 8,300 employees. 

The company’s net current assets 
(working capital) at the end of the 
year amounted to $43,225,590, com- 
pared with $31,977,721 the previous 
year. The property, plant and equip- 
ment figure advanced from $32,007,- 
007 to $34.992,247, partly due to the 
acquisition of Canadian properties. 

In a review of the company’s finan- 
cial status the report shows that by 
the $17 million debenture issue sold 
during the year the company was 
able to use $13,620,000 to retire mort- 
gage bonds, a promissory note, and a 
purchase money note. The balance of 
$3,100,000, after payment of financing 


costs, was added to the company’s 
general funds. 

During the year, the report states, 
approximately $2,500,000 was spent 
for additions and improvements to 
physical properties — buildings, ma- 
chinery and equipment. 


GALVIN ESTIMATES CORN 
CROP AT 3,273 MILLION 


CHICAGO—A corn crop totaling 
3,273 million bushels was forecast 
this week by C. M. Galvin, statisti- 
cian of James E. Bennett & Co. This 
estimate compares with the July gov- 
ernment forecast of 3,336 million 
bushels. (The next government re- 
port is due Aug. 11.) 

Mr. Galvin said that the produc- 
tion outlook on spring wheat de- 
creased materially from the July 1 
appraisal because of rust damage in 
North and South Dakota and Minne- 
sota. He estimates spring wheat pro- 
duction at 307 million bushels, com- 
pared with the July government esti- 
mate of 352 million. Included is an 
estimate of 19 million bushels of 
durum wheat, down 10 million from 
the government July 1 report. 

A crop of 290 million bushels of 
soybeans is forecast by Mr. Galvin. 
This compares with average produc- 
tion of 220 million and last year’s 
outturn of 291 million. 


CCC ASKS OFFERS ON 
VENTILATING UNITS 


WASHINGTON — The U. S. De- 
partment of Agriculture has an- 
nounced that the Commodity Credit 
Corp. will receive offers up to Aug. 
12 for 140 grain ventilating units and 
280 non-perforated extension tubes, 
to be used in aerating stored grain. 
Offers of manufacturers’ own design 
and specifications on grain ventilat- 
ing units and non-perforated exten- 
sion tubes are invited, but such offers 
must be based on the minimum speci- 
fications. 

Among other terms and conditions, 
all grain ventilating units and non- 
perforated extension tubes purchased 
will be shipped at contractor's ex- 
pense, delivered and unloaded to pier 
and/or warehouse at either Verplank 
Point, and/or Iona Island, N. Y., at 
CCC's option, with delivery to be 
made on or before Sept. 11. 

Purchases will be made under the 
terms and conditions of CCC An- 
nouncement Gr-252, issued July 31 
Copies of the announcement and 
specifications, as well as other infor- 
mation pertaining to this procure- 
ment, may be obtained from the 
Grain Branch, Room 3932, South 
Building, Production and Marketing 
Administration, U. S. Department of 
Agriculture, Washington 25, D. C.; 
telephone, Republic 7-4142, exten- 
sion 2137. 


FREDERIC EMMERT HEADS 
CINCINNATI FEED CLUB 


CINCINNATI — Frederic Emmert 
of the F. L. Emmert Co., former co- 
chairman, was elected chairman of 
the Cincinnati Feed Club at a meet- 
ing Aug. 3 of the Board of Directors 
He succeeds Samuel J. Thompson, 
Ubiko Milling Co., who resigned be- 
cause of pressure of business. Edward 
C. Cohan of Merrill Lynch, Pierce, 
Fenner & Beane was elected co-chair- 
man. 


BLOMFIELD-SWANSON 
BROKERAGE TO MOVE 

MINNEAPOLIS — Blomfield-Swan- 
son Brokerage will move to new of- 
fices at 6009 Wayzata Blvd. on Aug 
15. The location is in a new office 
building, the Barrett Building, just 
west of Minneapolis. 

The firm, operated by Dick Blom- 
field and Don Swanson, is now located 
in the Midland Bank Bldg. Its new 
phone number will be Orchard 5-8805 
and its teletype number, the same as 
at present, MP 485, 


~ 
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FORTIFY FEEDS WITH 
...and make a better Profit! 


You can maintain your reputation for quality feeds, attract new business at reasonable 
prices with... 


PACO AT 2<« A POUND... 
($40.00 PER TON—BULK BASIS F.0.B. PHILADELPHIA, PA.) 


Potency and effectiveness now comparable with other fortifying agents selling at 
three times the amount. Paco provides a good balanced protein, B-Vitamin, essential 
minerals plus unidentified growth factors. In addition to other factors of the Vitamin 
B complex these solubles contain appreciable quantities of Riboflavin as is normally 
found in fermentation products of the distillation process but if so desired these 
solubles can be furnished at specific guaranteed Riboflavin potencies of 40, 125, 250 
and 500 micrograms per gram or higher. Ask for special price. 


Palatable to stock, it is granular, free flowing, dust free and stores well for long 
periods. Orders accepted for immediate or deferred shipment. 


SWINE 
FEED 
j 


MOLASSES DISTILLERS 
DRIED SOLUBLES 


SPECIAL OFFER 


(For a limited time only) . .. To acquaint 
you with the economic and practical 
advantages of Paco we will ship on 
request (on your official letterhead) a 
one hundred pound bag...no charge. 
For complete information, write us. 
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Poultry Group Asks Return of 
Flexible Farm Price Supports 


MILWAUKEE—The American 
Poultry & Hatchery Federation has 
strongly protested mandatory 90% 
price supports for certain grains and 
has called for a restoration of a 
flexible support system. 

The action was taken in a resolu- 
tion adopted during a business ses- 
sion in the final hours of the APHF 
convention here July 28-31. (An 
earlier story on the convention ap- 
peared in Feedstuffs Aug. 1, page 3.) 

“Whereas, the 8lst Congress 
amended the Hope-Aiken Act,” reads 
the resolution, “requiring mandatory 
90% supports on certain grains until 
July, 1954, and whereas this compul- 
sory program on grains, which rep- 
resents about 65% of the cost of pro- 


ducing poultry and eggs, is demoraliz- 
ing to the four million dollar poultry 
industry of the nation; and 

“Whereas, the poultrymen of Amer- 
ica have never asked for price sup- 
ports because they believe price sup- 
ports would stimulate production be- 
yond consumption; 

“Therefore, be it resolved, that this 
convention of the APHF urge Con- 
gress to initiate action immediately 
for the repeal of the mandatory 90% 
parity farm price supports provided 
in the amendment to the Hope-Aiken 
Act of 1948—and that the flexible 
price supports be restored as in the 
original act, and that copies of this 
resolution be sent to the Secretary 
of Agriculture, and to’ our senators 


WHICH OF THESE BIRDS 
ATE LESS-—AND LIKED IT? 


METHIONINE, DOW feed supplement, 


boosts feed conversion, cuts costs 


Here are two ten-week broilers which were started the same 
day on high-grade corn-soy feed plus 2'%% fish meal. But—the 
one on the right received added Methionine in this ration and 
reached market weight on less feed. 


According to actual feeding records, the corn-soy-2': 


% fish 


meal diet without added Methionine produced 35.5 pounds of 
bird per 100 pounds of feed. This same formula plus Methionine- 
supplement (%4 pound per ton of feed) produced 37.6 pounds of 
bird per 100 pounds of feed. A difference of 2.1 pounds! 


When Methionine is added at low levels to chicken and turkey 
starting mashes, the increased feed efficiency consistently results 
in higher meat yield per bag of feed. In addition, Methionine- 
supplement improves feathering. Growers get high-dollar returns 
which show substantial profit over feed costs. 


When you sell feeds supplemented with Methionine, you are 
selling more pounds of bird per bag of feed—and that is what 
your customers are looking for. Write today for complete 
information, THE DOW CHEMICAL COMPANY, Agricultural Chemical 


Department, Midland, Michigan. 


you can depend on 


DOW AGRICULTURAL CHEMICALS 


DOW 


and congressmen and the press.” 

Among other resolutions was a re- 
quest that poultrymen be permitted 
capital gains privileges similar to 
livestock breeders before 1953 income 
taxes are due. 

Another resolution urged the 
bureau of agricultural industry to ap- 
prove the licensing and production of 
standardized attenuated vaccines as 
soon as possible for the treatment of 
infectious bronchitis. 

Research Grants 

Additional research grants to 
finance studies beneficial to the poul- 
try hatchery industries were made 
during the meeting. New funds of 
$12,500 were made available for the 
1953-54 seasons, in addition to the 
$16,500 allocated in the previous sea- 
son. Close to $100,000 has been spent 


for research by the industry since 
1946. 
The money was allocated as fol- 


lows: University of California, $2,200 
for study of gaseous environment of 
the embryo; University of Connecti- 
cut, $1,500 for work on epidemic 
tremens; University of Missouri, 
2,000 for the continuation of incuba- 
tion studies of multiple plane posi- 
tions; University of Nebraska, $1,500 
for work on turkeys; University of 
Wisconsin, $1,800 for the study of 
nutrition in breeding stock; and a 
reserve fund of $3,500 for emergency 
use, and particularly in the study of 
and to facilitate the organization of 
a National Poultry Industry Research 
Council, which would coordinate re- 
search affecting the industry. 

A revised constitution also was ap- 
proved for the APHF during the busi- 
ness session. Most of the changes 
were made because of the change in 
name of the organization from the 
International Baby Chick Assn. to the 


APHF. 
In a gesture of appreciation for 
outstanding work done during the 


last year, the APHF presented retir- 
ing president W. S. Grotewold, Grote- 


wold Hatchery, Lake Mills, Iowa, 
with an engraved gavel. The presenta- 
tion was made by B. H. Flory, Flory 
Hatchery, Defiance, Ohio. 

Don M. Turnbull, Kansas City, ex- 
ecutive secretary of the organization, 
reported that work is progressing on 
a $70,000 home office for the APHF, 
and that the staff expects to move in 
Nov. 1. The building is located at 63rd 
St. and Cherry, Kansas City. 

A five man committee was named 
by directors of the APHF to study 
the impact of the Nationa] Poultry 
Improvement Plan on the poultry in- 
dustry. Named to the committee are 
the following: John C. Long, Long’s 
Hatcheries, Inc., Meridian, Miss.; Ho- 
bart Creighton, Creighton Bros., War- 
saw, Ind.; Fred L. Donsing, Donsing 
Breeding Farm & Hatchery, Rio 
Linda, Cal.; Stephen M. Walford, 
Wallingford, Conn.; and Albert Ward. 

The three most courteous sales- 
men were awarded plaques at the 
annual banquet. A committee of 
hatcherymen, posing as mystery shop- 
pers, selected the salesmen from the 


booths prepared by the exhibiting 
firms. 

The salesmen so honored were: 
David Martin, Pillsbury Mills, Inc., 


Clinton, Iowa; A. P. Loomis, Honeg- 
gers’ & Co., Forrest, Ill.; and Dale 
Ellington, Addressograph-Multigraph 
Corp., Milwaukee. 


FEED 


PHOTOMICROGRAPHY 


Laboratory of 
Vitamin Technology 
7737 South Chicago Ave. Chicago 19, Il. 


NOW...YOU CAN MOVE GRAIN 
INTO OR OUT OF PLACES YOU 
CAN’T REACH ANY OTHER WAY 


HANDLES GRAIN INTO OR 
OUT OF TRUCKS TO ANY 


STORAGE FACILITY 


Empty Buildings, 
School Houses, 
Oil Storage Tanks 


FROM TRUCKS 
TO BARGES... 


CARS TO TRUCKS Ps 


FROM STORAGE 
OR PILES ON GROUND 


Solves Any op 

Removes Hot 

Spots in Stored Grain 


Without Handling 
the Entire Bin 


@ Moves Grain 300 feet— 

Up, Down or Around 
@ Self-Cleaning— No Contamination 
@ Low-Cost, One-Man Operation 


Completely redesigned, the new portable 
FORDS GRAINVAYORS are designed to 
solve any unusual loading and unloading prob- 
lems or salvage operations. 3 Models that will 
handle granular, flaky and powdered material, 
as well as grain. New, compounding multi- 
Stage air turbine, driven by gasoline or electric 
motor, literally “‘gulps’’ in the grain, wherever 
it is, and ‘‘floats’’ it at high speed anywhere 
you want it. New turbine permits longer runs 
and higher capacities. Minimum grain damage 
since material by-passes the turbine. Com- 
pletely self-cleaning—no intercontamination. 
Cools, cleans and aerates as it conveys wherever 
pipe will go. New “‘snap-in-place’’ conveyor 
tube connectors. One man can operate. Safe,— 
eliminates the need for power shovels—and 
working conditions are improved. Here too is 
a way to increase your volume at a fraction 
of the cost of adding permanent facilities. Write 
for full particulars about this sure. safe way to 
do the impossible in grain handling at a much 
lower cost. 


NATIONWIDE SALES AND SERVICE ON FORDS 


HAMMERMILLS— 


MYERS-SHERMAN COMPANY 


1601 S$. ILLINOIS STREET @© STREATOR, ILLINOIS 


MIXERS—SHELLERS—BLENDERS 


: 
j 
| 
| 
| 
MICROSCOPY | 
| 
| 
| 
| 
| 
| 
| 


Fred Conklin 


PLANT MANAGER — Fred Conklin 
has been appointed plant manager of 
the new Allied Mills, Inc., feed mill 
at Mason City, Iowa, according to 
L. T. Murphy, vice president of the 
company in charge of production, 
Chicago. Before joining Allied Mills, 
Mr. Conklin was vice president of 
Dixon (Ill.) Mills, Inc., and prior to 
that he was with Joe Schafer & Sons, 
Springfield, Ill. Mr. Conklin is already 
on the job at Mason City, and the 
new Wayne Feed plant there is 
scheduled to begin operation within a 
few weeks, Mr. Murphy said. 


COMMERCIAL SOLVENTS 
SHOWS HIGHER EARNINGS 


NEW YORK—Commercial Solvents 
Corp. reports for the quarter ended 
June 30, 1953, consolidated net earn- 
ings of $523,213, equal to $.20 a share 
on 2,636,878 shares. For the corre- 
sponding period of 1952, consolidated 
net loss was $27,140 equal to $.01 a 


LONFOSCO 


Prepared by: Loncala Phosphate Co. 
High Springs, Fla. 
Distributed by: Warren-Douglas 
Chemical Co. 

1513-15-17 Burt St., Omaha, Neb. 


Low Cost Molasses 


PRE-MIXOR 


EASY, INEXPENSIVE WAY TO ADD 
MOLASSES AND OTHER LIQUIDS 
TO FEED MIXTURES 

Mixes a ton of feed in 6 minutes. 2 
models, one for feed mixers, hammer- 
mills (shown above), another for direct 
bagging when used in conjunction with 
overhead feed bin, Produces a perfect 
mix without lumps. Easily cleaned in 
5 minutes without dismantling. Han- 
dies bulky feeds—any mixture that will 
go through a mixer. Costs much less to 
buy, much less to operate. Soon pays 
for itself, Guaranteed. 


Cash in on big demand for 
molasses-mixed feeds. 


GET FULL DETAILS NOW— WRITE 


Farmworthy Mfg. Co., Quincy 3, Hil. 


share. Sales for the quarter were 
$11,044,227 compared with $11,044,974 
for the corresponding period of 1952. 

Consolidated net earnings for the 
six months ended June 30, 1953, were 
$1,023,148 equal to $.39 a share. For 
the corresponding period of 1952 con- 
solidated net earnings were $166,543 
equal to $.06 a share. Sales for the 
six months were $21,919,498 com- 
pared with $21,606,314 for the corre- 
sponding period of 1952. 

The corporation announced that its 
new ammonia plant facilities at Ster- 
lington, La., which will double the 
company’s former output of nitrogen 
for agricultural and industrial use, 
are already on stream. In addition, 
the new units for nitrogen solutions 
and crystalline ammonium nitrate fer- 
tilizer are also in operation. These 
new facilities comprise the first pri- 
vately financed postwar nitrogen 
plant. The output from these facili- 
ties is already committed for the 
coming year, emphasizing the con- 
tinuing world-wide nitrogen shortage, 
the company states. 


USDA SELLS REMAINING 
AUSTRIAN PEA STOCKS 


WASHINGTON—The U.S. Depart- 
ment of Agriculture last week an- 
nounced the disposal of remaining 
Commodity Credit Corp. stocks of 
Austrian winter peas, totaling ap- 
proximately 403,000 cwt. 

Slightly more than 345,000 ewt. 
were sold to four companies for do- 
mestic feed use at prices ranging 
from $1.40 to $1.51 ewt., and 58,000 
cwt. were sold to the Army for use 
in Korea. 

Purchasers, quantities and prices of 
Austrian winter peas sold were: Pills- 
bury Mills, Inc., Clinton, Iowa, 39,954 
ewt. at $1.45 and Pillsbury Mills, 
Minneapolis, 246,690 ewt. at $1.40: 
World Commerce, New York, 34,054 
ewt. at $1.51; Midland Bean Co., 
Colorado Springs, 14,661 cwt. at 
$1.51; Louis Cohen, New York, 9,857 
ewt. at $1.51. 

These sales were made in accord- 
ance with a USDA announcement of 
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July 20. USDA had asked for pur- 
chase offers, which were considered 
on the basis of price and quantity 


CCC COMMODITY OFFICES 
REPORT SALES OF GRAINS 


CHICAGO—-The Chicago commodi- | 
ty office of the Commodity Credit 
Corp. sold 2,858,024 bu. corn, 77,253 
bu. wheat, 8,671 bu. oats and 1,654 
ewt. soybeans during the week end- 
ed July 30. Of the total corn sales, 
52,000 bu. were for export. 

During the week ended July 31, the 
Kansas City commodity office sold 
2,085 bu. corn and 14,000 bu. wheat 
for domestic use. The wheat was not 
suitable for storage, it was pointed 
out. No export sales were made. 

The Minneapolis office, during the 
week ended July 31, reported sales 
of 202,851 bu. wheat, 1,390,416 bu 
corn, 10,458 bu. barley, 41,075 bu 
oats, 1,868 bu. rye, 7,527 bu. flax 
and 1,379 bu. soybeans. The corn to- 
tal included 185,088 bu. for export. 


NEW 


LLER 


PREVENTS 


DETAILS 


A new type of Electrical OVER- 
LOAD Controller, connected in 
series with Primary equipment 
motor (such as crusher, sheller, 
ete.).§ ANY OVERLOAD, acci- 
dent, power failure, slowing 
down or stoppage of primary 
equipment INSTANTLY shuts 
off the feeding line (conveyor, 
lift, drag, leg, hoist screw, etc.) 
so NO MORE is fed into pri- 
mary equipment. As soon as pri- 
mary unit clears itself and re- 
turns to normal speed, feeder 
unit AUTOMATICALLY RE- 
STARTS and work continues. 


Protects motors, prevents fires, 
eliminates danger of costly busi- 
ness shutdowns and repairs, 
avoids necessity of man to watch 
feeding operation. . 


Housed in Cast Aluminum, dust 
and water proof chassis, fully 
approved and recommended by 
Mill Mutual for Class 2, Group 
G locations. 


Controls all motors, from frac- 
tion to 100 h.p., single or 3 phase 
supply, at all speeds. 


Fully Guaranteed for one year. 


SEND FOR COMPLETE 


1954 BURROWS CATALOG 


it operates! 


OUT OF 
SERVICE 


 PREVENTS MOTORS 


PREVENTS | MACHINES 


NEEDED ON 
HAMMERMILLS...SHELLERS...ELEVATOR LEGS 


TO PROTECT ALL MOTOR DRIVEN MACHINERY 
BEING SERVED BY CONVEYORS, DRAGS, ETC. 


when 
SHELLER, MILL or 
PRIMARY EQUIPMENT 


OFFERS NEEDED PROTECTION 


Absolutely and immediately STOPS any conveyor 
or feeder the instant ANY overload, choke or power 
failure occurs in the crusher or sheller. Absolutely 
foolproof protection against burned out motors, 
expensive shutdowns for repairs, jammed equip- 
ment or costly over-runs. 


AUTOMATICALLY RE-STARTS CONVEYOR 


as soon as mill or sheller clears itself and returns to 
normal speed. No men needed to watch feeding or 
re-start. Prevents starting feeder line before mill 
or sheller reaches full RPM. 


RECOMMENDED By INSURANCE COMPANIES 


Actually urged and recommended for use by lead- 
ing insurance companies as protection. Will save 
its cost in repairs and man hours the FIRST TIME 


To 
Firm 
Address 


City 


NEW 


Please Send Details and Prices 


Also send new catalog 


BURROWS EQUIPMENT CO. 


State 


1316-C Sherman Ave. 
EVANSTON, ILL. 
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Pennsylvania Millers 
and Feed Men Will 


Hear Korea Expert 


EPHRATA, PA.--Dr. Robert T. 
Oliver, professor and head of the de- 
partment of speech at the Pennsyl- 
vania State College and personal ad- 
viser to Dr. Syngman Rhee, president 
of the Republic of Korea, will address 
i special dinner meeting of the 1953 
diamond jubilee convention of the 
Pennsylvania Millers’ & Feed Deal- 
ers’ Assn, Sept. 24, in the ballroom 
of the Abraham Lincoln Hotel, Read- 
ing, Pa. 

Dr. Oliver is one of the organizers 
and a member of the board of direc- 
tors of the American-Korean Founda- 
tion and is recognized as one of the 
eading authoriites on Korea and 
Korean affairs in this country. 

Dr. Oliver is author of numerous 
books and magazine articles on speech 
and speaking, and on Korea and its 
problems. Four of his most recently 


published books are: “Why War Came 
in Korea,” published in 1950; “Verdict 
in Korea,"’ published in 1952; a text- 
book, “Persuasive Speaking’; and a 
revision of “The New Training for 
Effective Speech,” co-authored with 
R. L. Cortright. 

The remainder of the program for 
the convention lists numerous college 
scientists and feed industry leaders. 
The convention will open Sept. 23, 
with the playing of the third annual 
“Old Dusties” golf tournament; and 
will conclude with the annual ban- 
quet Sept. 25 

A separate program of entertain- 
ment will be provided for the lady 
guests. As in former years, a prod- 
ucts, machinery and equipment ex- 
position will be held concurrently with 
the convention in the same _ hotel 

Richard I. Ammon, secretary, 
urges all feed people to make early 
reservations with the convention hotel 
or the Berkshire, directly across the 
street, as a sell-out of room space is 
anticipated 


BRITISH COLUMBIA PORTS 
SET GRAIN EXPORT MARK 


VANCOUVER — The four British 
Columbia grain ports established a 
new record for exports in the 1952-53 
season ended July 31. Preliminary es- 
timates indicate clearances of 123 mil- 
lion bushels which compares with the 
previous mark of 115 million bushels 
set the previous year. 

The new high set in the season just 
closed is the more remarkable be- 
cause of the fact that for 80 days 
five of the largest terminals here and 
at New Westminster were closed in 
the spring by the elevator workers’ 
strike. 

Preliminary figures indicate that 
loadings at British Columbia ports in 
July were over 13 million bushels 
which compares with 10,200,000 bu. 
the same month last season. Of the 
month’s total this port handled 10,- 
800,000 bu.; New Westminster 1,280,- 


Engineering 


CALIFORNIA PELLET MILL COMPANY 


1800 Folsom St., San Francisco 3, California . 
ATLANTA 
MINNEAPOUS 


SALES AND SERVICE ALSO IN; } 


give longer service. 


CPM “Direct -Thrust’’ Dies. 


1114 E. Wabash Ave., Crawfordsville, Indiana = « 


DENVER 
SEATTLE 


BUFFALO 
OMAHA 


..-but nothing is more basic 
than CPM Exclusive "Direct-Thrust” Die Design 


for High Capacity Pelleting 


In the case of pellet dies it's the ang/e that counts. Look at the cutaway 
view above. See how the die is drilled at an angle for direct pressure flow 
through direct roller thrust. This exclusive California Pellet Mill design 
is the key to its sensational capacity: 

®@ More material is forced through the die, faster. 

@ Shunting of material ahead of the roller is cut to a minimum. 

@ Less horsepower is required to produce a ton of pellets. 

* Special alloy steel, heat treated dies resist wear, 


To keep capacity wp, pellet quality wp, cost per ton of pellets down, 
install or replace with a California CENTURY “75” equipped with 


*Direct-Thrust’” Dies are fully patented 


1728 Grand Avenue, Kansas City 8, Missouri 


FORT WORTH 
ST. 


Robert H. Derck 


NEW POST—Robert H. Derck has 
been named assistant district man- 
ager for McMillen Feed Mills, Fort 
Wayne, Ind., in its eastern sales dis- 
trict. Mr. Derck joined McMillen in 
1948, and was previously associated 
with the Ford Motor Co. as a techni- 
cal writer. He has been a territory 
sales manager in the eastern district 
since 1944, and in his new position 
will help promote the sale of Master 
Mix feeds- throughout the eastern 
states. 


000 bu.; Prince Rupert 900,000 bu. 
and Victoria 130,000 bu. 

For the crop year following are 
comparative figures this season and 
last; Vancouver 100 million and 101, 
200,000 bu.; Victoria 2,367,000 bu. 
and nil; New Westminster 8,850,000 
and 7,631,000 bu.; Prince Rupert 12,- 


| 500,000 and 5,240,000 bu. 


The end of July saw more than 
7 million bu. wheat in store at Van- 
couver and New Westminster houses 
to start the 1953-54 season. There 
were 12 ships in Vancouver July 31 
to take full and part cargoes of grain. 

MISSOURI ELEVATOR, BLAZE 

MONTGOMERY CITY, MO. — The 
Prairie Milling Co. here sustained an 
estimated loss of $21,000 when fire 
swept through the company’s build- 
ing and elevator July 16. According 
to the elevator manager, Charles 
Stumbaugh, the fire may have started 
from a hot motor. The elevator will 
be rebuilt. 

SUMMER EGG MARKET 

More than 85% of Illinois egg pro- 
ducers get their highest production 
when prices are lowest instead of 
hitting the good summer egg market, 
says a University of Illinois egg mar- 
keting specialist. 


Vitamin Antibiotic 
PRE-MIX 


“PLUS” for swine and poultry. 
Also custom pre-mixes. 


Carroll Swanson Sales Co. 
620 Des Moines Bldg., Des Moines, Iowa 


Distributors and Sales Agents Wanted. 
Protected Territories. 


The manulecturer of thee feed 
Guarantors that ennched with 


VITAMIN D 


IRRADIATED DRY YEAST 
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PHOS. ROCK SULPHURIC ACID 


BRINE 
GYPSUM 


LIME 


FLUOSILICATE LIME 
TEXAPHOS 
(FERTILIZER) 
SPENT 
LIQUOR 
Wy Up, | Y 
WW 4 Ml, ‘ Mn. WIM 


THE NEWEST 


DICALCIUM PHOSPHATE 


FOR ANIMAL 
FEEDING 
USE 


— MANUFACTURED BY — 


TEXAS CiTy CHEMICALS INC. 


TEXAS CITY, TEXAS 


— SALES AGENTS — 


BRADLEY BAKER 


155 EAST 44th STREET * NEW YORK, N. Y. 


1520 SOUTH CLINTON STREET 7 
BALTIMORE MARYLAND ADDRESS INQUIRIES | 

TO NEAREST BRANCH 
BARNETT BANK BUILDING | SALES OFFICE LISTED | 
JACKSONVILLE FLORIDA | 


1411 MELROSE BUILDING 
HOUSTON TEXAS 


MERCHANTS EXCHANGE BLDG. 
ST. LOUIS MISSOURI 
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Record of 83rd Congress Spotty; End 
of Session Finds Usual Heavy Backlog 


By JOHN CIPPERLY 
Feedstaffs Washington Correspondent 


WASHINGTON — The legislative 
record of the first session of the 83rd 
Congress is spotty, with the degree 
of spottiness depending on which side 
of the political fence the observer 
sits. 

Congress extended the Reciprocal 
Trade Agreements Act for one year, 
but it declined to pack the Tariff 
Commission. High tariff members 
of the majority party, who gave in 
to administration pressure to extend 
the reciprocal act, had attempted to 
push through this tariff-commission 
packing move but failed as the con- 
ference committee of the two cham- 
bers ultimately rejected it before its 
passage by both houses. Presidential 
approval is assured, The White House 
plans a commission to study the whole 
problem of foreign trade and do- 
mestic policies and report within a 
year. 

Korean aid legislation and appro- 
priations have cleared Congress and 
will obtain presidential sanction. 
Congress earmarked $200 million 
of the defense department funds as 
an initial U.S. contribution to the 
relief and reconstruction of south- 
ern Korea. Movement of food supplies 
under this authority has already 
started in the form of a cargo of 
barley this last week. Procurement 
of food supplies for the Korean re- 
lief program will be through com- 
mercial channels. The 200 million 
dollar fund is for use through Jan. 1, 
1954, when it is expected that Con- 
gress will be asked to advance addi- 
tional money for these purposes. Of 
the initial 200 million dollar program, 
it is estimated in official quarters 
that food and fiber exports will take 
between $100 to $125 million. 


Food Shipments a Weapon 

General] relief for other world fam- 
ine or urgent aid programs, as for 
example the current shipments of 
food to eastern Germany, has been 
made possible in the passage of the 
$100 million supply of CCC stocks 
of agricultural commodities to be dis- 
tributed at the discretion of the 
President between this time and 
March 15, 1954. The first results 
of the East German food shipments 
have literally amazed government of- 
ficials here, who never expected the 
spontaneous demand arising in east- 
ern German populations. 

These officials say that further 
heavy shipments of flour will be made 
from the U.S. to the Western Zone 
of Germany for distribution to the 
Eastern half very soon, but that the 
flour will have to be sent in 100-lb. 
sacks without brand or other U.S 
identification, since the Russians have 


for 
Vitamin 
for Dry 
Vitamin 
Supplements 


SILMO CHEMICAL CORP. Vineland, N. J. 
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POSTERS 


@USTOM BUILT OR STOCK DESIGN 
TO HELP YOUR DEALERS 
SELL MORE FEED! 


Printed in full color to attract 
attention and suggest your brand, 
Can be used as window, counter 
or floor displays, or can be 
tacked up on wall to do a year 
round selling job. Write today 
for free samples and low prices. Ki 


SIMMONDS G SIMMONDS ADVERTISING 
No We j 


it 


been seizing most shipments where 
the U.S. source is shown on the food 
package. 

Relief demands have risen from as 
far in the Eastern Zone of Germany 
as Pomerania, where the rail car 
fare amounts to several times the 
U.S. value of the food package be- 
ing distributed. However, the U.S. 
plans to continue shipments and dis- 
tribution to that area. 

Further large shipments of flour 


are clearly indicated, U.S. officials 
say. 
The compromise legislation de- 


signed to appease the surplus give- 
away advocates in the Senate ran 
into heavy sledding in the House 
Agriculture Committee last week 
when that body declined to report 
the bill already approved by the 


Senate. The excuse given was that 
the House wanted to review the 
situation with hearings which could 
not be concluded in time to meet 
the adjournment deadline. However, 
it is rumored that behind the scenes 
there is an internal fight in the Amer- 
ican Farm Bureau Federation where 
the cotton interests are fighting the 
formal policy of the bureau lead- 
ership which is espousing the sliding 
scale price support level for agri- 
cultural commodities. The cotton ele- 
ments are said to be standing firmly 


soft currencies up to as much as 
$100 million of these commodities. 
The administration had backed an 
unlimited giveaway authority and in- 
dividual sponsors of this type of leg- 
islation in the Senate have asked for 
giveaway for soft currencies as much 
as two billion. 

The low grade Canadian wheat 
import restriction was stymied in the 
House, where no bill had been in- 
troduced. The Senate had previously 
adopted this proposal which would 
restrict imports of low grade wheats 
outside the normal quota and at the 
lower rate of duty to such wheat 
that contained not less than 75% 
damaged kernels under the provisions 
of the federal grain standards. 

The House had no plans to hold 
hearings on this proposal and it 
will go over in that chamber until 


Congress reconvenes either this fall 
or at its regular term after Jan. 
1, 1954. 

passed A broad grant of short term 
amortization for all types of grain 
storage facilities was adopted in the 
House in an omnibus tax bill fol- 


on a 90% of parity support, where- 
as the Kline leadership is pressing 
for the sliding scale method. 

The compromise measure 
by the Senate would have authorized 
the sale of U.S. agricultural sur- 
pluses with some qualifications for 


tripled 


By Hal Stewart, Sr., El Monte, California, 
Pillsbury Feed dealer, as told to R. F. Anderson 


“T specialized! Cut out all other brands... 
boosted feed sales to 550 tons a month” 


My two modern feed stores—at E] Monte 
have come a long 
way since I opened the El Monte store in 


and Upland, California 


1935. 


I started with one employee. We stocked 
six different brands of feed and built up a 
pretty good egg business too. 


My son, Hal, Jr., returned from the serv- 
ice and joined the firm in 1946. Since then, 
we’ve made our greatest growth, with Hal, 
Jr. opening and operating our Upland store. 

But as the business grew, so did the 
headaches. The problems of buying and sell- 


We sell only one brand 


Here’s my son, Hal, Jr., 


Pillsbury’s 


BEST. 
(at right) nailing the 
Pillsbury sign up where everybody can see it. 
We discontinued five other feed brands after 
we saw how to save management and book- 
keeping time, do a better selling-service job, 
with one complete line of feeds. 


ing eggs, deliveries and invoices from six 
different feed suppliers, kept me out of the 
field. Every year I had less time for active 
selling. 

Then Steve Tessier, my Pillsbury terri- 
tory manager, showed me how we could 
work together to build this business. We 
set up a selling partnership—just Pillsbury 
and me. 

Today, our two stores average 550 tons 
of Pillsbury’s BEST Feeds a month ... 
triple our tonnage of five years ago. Our 
Pillsbury Feed Selling Partnership is really 
paying off. 


Regular delivery service is an important part of our sales-service program. 
It helps us win—and keep—the good steady customers. Here’s a typical 
load of Pillsbury’s BEST Poultry Feeds ready for delivery in one of our 
four trucks. We keep all four trucks busy on delivery calls all week long. 
And the bright blue, white and red Pillsbury identification does a good 
advertising job too. Each truck is a colorful traveling poster that can be 
seen on every road in the area. 
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lowing introduction by Rep. Thomas 
E. Martin (R., Iowa). The bill au- 
thorizes a four-year write-off on ex- 
tensions of old facilities, new con- 
struction or additions to facilities for 
grain storage. The bill would make 
the law effective back to Jan. 1, 
1953, and for any request through 
the following four years. 


in 


F. A. THEIS REELECTED 
PRESIDENT OF SIMONDS 


KANSAS CITY—tThe board of di- 
rectors of the Simonds-Shields-Theis 
Grain Co., Kansas City, July 27 re- 
elected F. A. Theis as president and 
F. J. Fitzpatrick as vice president. 

Willis C. Theis, formerly assistant 
secretary-treasurer, was named a vice 
president; Horace W. Johnston was 
elected secretary; F. L. Rosenbury, 
renamed treasurer. 


U. S. FARM INCOME DOWN 
Cash receipts of U. S. farmers from 


sales of products in the first half of 
1953 were off 5% from a year earlier. 


ST. REGIS ANNOUNCES BAG 
SALES PERSONNEL CHANGES 


NEW YORK—The St. Regis Paper 
Co. has announced changes in the 
firm’s multiwall bag sales personnel 
in the Midwest. 

Frank W. Myers, Jr., has been ap- 
pointed assistant manager of the 
Great Lakes sales district of the 
multiwall bag division. He will assist 
Charles A. Woodcock, vice president 
and district manager of St. Regis 
Sales Corp, the company’s sales sub- 
sidiary, in the direction of midwest 
ern sales. Mr. Myers has been with 
St. Regis for the past four years. 
For the past 18 months he has been 
assistant sales manager for feed, di- 
recting sales to the feed industry in 
the Midwest. He will continue to 
have his headquarters in Chicago. 

Other changes in the Great Lakes 
sales district of the multiwall bag 
division include the appointment of 
William T. Orr as supervisor of sales 
in the St. Louis and Kansas City 
territories. He joined the company 
six years ago and is currently man- 


ager of the St. Louis sales office 

Sales in the Kansas City area will 
be handled by Robert P. Worden and 
Thomas A. Patterson under the su- 
pervision of Mr. Orr in St. Louis. Mr. 
Worden went to Kansas City after 
four years in plants of the multiwall 
bag manufacturing division. Mr. Pat- 
terson, being transferred from Chi- 
cago, recently returned to the com- 
pany after two years in Korea, fol- 
lowing which he has been sales rep- 
resentative in Wisconsin and north- 
ern Illinois. Sales representatives in 
the St. Louis area are W. Malcolm 
Lowry and Clifford E. Freeman. 

Jack A. Larigan has been advanced 
to supervisor of multiwall bag sales 
in Minnesota, Iowa, North Dakota, 
eastern South Dakota and northern 
Wisconsin, maintaining headquarters 
in Minneapolis. He has been with St 
Regis for the past seven years. 

B. F. Alm, Des Moines, will be 
representative for Iowa and eastern 
South Dakota. William H. Foran will 
cover Minnesota, North Dakota and 
northern Wisconsin. Both will report 
to Mr. Larigan. 


tomers coming back for our feed. 


1 
2. Colorful point-of-sale material 
3 


fication 
4. Franchised dealership 


tising 


support 
. Resale help on the farm 


franchise in your area. 


Our resale men make 40 calls a week. Both 
Howard Nims (shown here with poultryman 
William Kessinger) and Jim Brownell were 
trained at Pillsbury’s dealer training school. 
They’re equipped with all the Pillsbury litera- 
ture and feeding know-how to give real 
personalized service. That’s what keeps cus- 


Pillsbury 
Partnership Pays 


Because Pillsbury adds 14 sales supports 
to your own local selling program 


. Complete line of top-quality feeds 


. Dealer building and truck identi- 


5. Strong radio and magazine adver- 


6. Local merchandising and sales 


Write, phone or wire your nearest Pillsbury sales office or see your 
Pillsbury Feed salesman. Perhaps you can qualify for a Pillsbury Feed 


Feeds and 
Concentrates 


Good dealers can do better with 


BEST 


We are building teamwork with employee meetings. They help all of us keep 
posted on Pillsbury’s newest product developments, plus new feeding and 
management practices. Colorful posters like this one that Pillsbury’s Steve 
Tessier and I are holding up are just one of the valuable advertising aids 
we get from Pillsbury. Both of our Pillsbury territory managers are always 
on hand to help with sales problems and to help plan our newspaper adver- 
tising, product promotions and special selling events. That’s how our 


Pilsburss Best 


Pillsbury Selling Partnership works. 


8. Fast delivery from strategically 
located mills 

9. Complete library of selling litera- 
ture 

10. Programmed selling events in a 
package 

11. Dealer training schools 

12. Outstanding, colorful bag design 

13. Local feeder meeting programs 

14. Special promotion for new dealers 


Pillsbury Mills, Inc., Feed & Soy Division, Clinton, Iowa gs 
Louisville, Ky. + 


Los Angeles, Calif. 
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Distress Wheat 
Loans Available 
in 4 More States 


WASHINGTON--The U.S. Depart- 
ment of Agriculture last week an- 
nounced the addition of Idaho, Mon- 
tana, Oregon and North Dakota to 
the states in which “distress” wheat 
loans will be made to producers 
under the price support program. 

Wheat producers in areas or coun- 
ties designated by the Production & 
Marketing Administration state com- 
mittees in each of the four states 
will be able to obtain temporary 
loans on wheat stored either in tem- 
porary facilities or on the ground. 
USDA said reports from these states 
indicate that there is a shortage 
of available storage space and that 
farmers may not be able to put 
their wheat under the regular price 
support loan program. 

The distress loans will be made 
at 80% of the applicable price sup- 
port rate. The special loans run for 
a 90-day period. During this period, 
farmers are expected to obtain ade- 
quate storage either on the farm 
or in approved commercial estab- 
lishments to convert the special dis- 
tress loan to the regular price sup- 
port loan at 90% of parity. 

Under the distress loans, farmers 
will be responsible for losses in quan- 
tity and quality of wheat during the 
period of the loans. If suitable stor- 
age facilities are obtained and regu- 
lar price support loans taken out, 
the regular loans will be made on 
the basis of the quantity and condi- 
tion of the wheat at that time. If 
farmers do not obtain adequate per- 
manent storage facilities and deliver 
their wheat in payment of the loan, 
settlement will be made on the basis 
of the quantity and the quality of 
wheat delivered at that time. If 
wheat delivered more than pays the 
distress loan and interest at the go- 
ing market price, farmers will re- 
ceive this difference. However, if the 
wheat delivered fails to cover the 
temporary loan obligation, farmers 
will pay the difference to the Com- 
modity Credit Corp. 

Distress loans have now been avail- 
able to farmers in designated areas 
of Kansas, Oklahoma, Texas, Colo- 
rado, Nebraska, Indiana, Michigan, 
Illinois, Missouri and Ohio. In some 
of these states, loans are available 
on wheat stored either on the ground 
or in temporary facilities and in 
other states only on wheat stored 
in temporary facilities. 

GRAIN, FEED FIRM BURNS 

LA PORTE, IND.—The Bortz Feed 
Store & Hatchery, La Porte, Ind., 
sustained an estimated $175,000 loss 
recently when its two-story building 
burned. A considerable quantity of 
grain was destroyed. 


COLUMBIA SOFT PHOSPHATE 


U. 8, Dept. of Agriculture tests* indicate 
this ph ate is 69% as available a« 
bone m ~ +» yet it costs (per percent 
of phosphorus) considerably less than 
one-half as much. 

*Journ. of A.O.AC., Feb., 1945. 


Write for information and prices 


COLUMBIA PHOSPHATE Co. 
1007 Washington Ave. St. Louls 1, Mo, 


PEAT MOSS 


EUROPEAN and CANADIAN 
Full-pack bales in popular sizes 
RIGHT PRICES « PROMPT SHIPMENTS 
HORTICULTURAL and POULTRY Grades 
Write or Wire for particulars 


BRUCO PEAT MOSS CORP. 


11 W. 42nd St. New York 14, N. Y. 
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Merchandising 
for Greater Profits 


By Albert Bascom 


HEN the dealer stops to con- 
sider the psychology. of sell- 
ing, he may discover many 


interesting aspects that can be ap- 
plied in various ways in feed pro- 
motions, 

For example, let us say that you 
decided to cut the price 25% on cer- 
tain slow moving items in order to 
clear them from your shelves. In a 
newspaper ad you might list those 
items by name, the former price and 
the price you are now selling them 
for as a closeout, The farmer look- 
ing over your ad as he reads the 
newspaper at home would decide 


whether he wanted any of those close- 
out items. If he didn’t he would turn 
the page. If he did, he might mark 
a few with his pencil and say, 

“Ma, put these closeout items on 
your shopping list. We'll pick them 
up at Jones Feed Mill Thursday 
when we go to town.” 

Your advertising of closeout items 
like this is the average, conventional 
tried and true way of publicizing 
them. But this method has been used 
for sO many years, by so many re- 
tailers that you may wish to try a 
more novel approach. With the form- 
er way of advertising closeouts, you 


FOR: 

BEEF CATTLE 
DAIRY CATTLE 
CHICKENS 
TURKEYS 

SHEEP 

& ALL LIVESTOCK 


must admit that farmers who read 
the closeout ad and who don’t want 
those items will not come to your 
store for them. 

However, if you try a different 
method you can bring more farmers 
into your store. And here is how 
to do it: Distribute those 25 close- 
out items throughout your wall shelf 
stock and island and counter stock. 
Each ad item that is for sale should 
have a big blue tag on it, which 
lists the former price and the new 
price, and should contain the word 
‘special.” 

Then advertise in your local news- 
paper and call it your “Mystery Sale.” 
Invite the farmers of the area to 
come into your feed store and hunt 
down the bargains like good detec- 
tives. Tell them that each item is 
clearly marked with a blue tag, and 
that regular items are not so marked. 
Tell the trade that if they come in 
and hunt for those specials, they may 
find bargains that they want and that 
no clerk will bother them asking 
them to buy anything else. 

All right, what happens? Many 


FEED MIXING 


1.15% of BETAINE—HYDROCHLORIDE 
2. 19% of crude protein 
3. High palatability of mixed feeds 


4. Better physical condition 
and appearance of feeds 


5. Sound producing feeding value 


farmers who might not otherwise 
have come to your store through an 
ordinary ad listing the closeout arti- 
cles and their new price, are now in- 
trigued by your “mystery sale.” 

Just to make sure that they are 
not missing any items, they will 
most likely come to your store and 
hunt for those blue tag bargains. 
They'll spot them and read the la- 
bels. Maybe some customers will not 
buy a single one of those closeout 
specials. However—and this is the 
important point—you will have in- 
creased the traffic in your store, and 
many farmers are going to buy other 
merchandise at regular prices. They 
are going to spot other merchandise 
they need, and so your sales will be 
greater. 

If you wish, you can say that some 
of the items which are blue-tagged 
are a two for one offer—namely, two 
items for the price of one—but no 
one knows which is which until 
they find the items in their regular 
place on the stock shelves and in- 
spect the tags. 

And, of course, you will advertise, 
“first come, first served,” for this 
will stimulate interest and early ar- 
rival on the part of many bargain 
hunting farmers and their wives. 
Many of them just won’t be able to 
bear the suspense of this kind of sale 
until they know what those bargain 
items are. 

Mystery Helps 

Rural merchandisers who keep 
track of sales promotion dollars spent 
and sales made tell me that they 
have discovered time and again that 
the element of mystery, or a certain 
free offer, will attract farmers from 
great distances, even though farmers 
know it costs them time and money 
to reach the store having the sale. 
This element of sales»promotion—the 
mystery angle—is thrilling to many 
people. You can always rely on it to 
give added interest to your sales pro- 
motion. 

Of course, if you have sound, rea- 
sonably priced merchandise on sale 
throughout your store, this too, will 


(Continued on page 68) 


Kolon Trading Ca., Inc. ~ 
BROKERS 
e@ FISH MEAL—BONE MEAL 
e@ DICALCIUM PHOSPHATE 


@UREA 
15 PARK ROW, NEW YORK 38, N.Y. 
PHONE: BEckman 3-8820 TWX NY 1-2683 


LOW COST, 
HANDOUT 


FOLDERS 


TO HELP YOUR DEALERS & 
SELL MORE FEED! 
Fully illustrated and colorfully 
printed in 2 or 3 colors. Pre- 
pared by men who are experi- 
enced in farm management. 
Choice of a variety of sizes to 
meet your budget. Available for 
every type of feed. Write for 
free samples and low prices. 


SIMMONDS G SIMMONDS ADVERTISING 
201 No. Wells St., Chicago 6, III. 


FEEDSTUFFS 


The 
Medium 
for 
Consistent 


Selling 
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NEW HUBBARD PLANT—The Hubbard Milling Co., 
and main feed plant are at Mankato, Minn., has completed construction of a 
new feed mill at Marion, Ind. The new plant, shown above, is now in full 
operation. The plant manufactures all types of feeds and concentrates, accord- 
ing to Ogden P. Confer, secretary and manager of the company’s feed division. 
He noted that facilities are provided for bulk handling of ingredients as well 
as for bulk loading of feeds in truck lots. The plant now operates at a level 
of about 2,500 bags for one eight-hour shift, he said, but the capacity can 
Mr. Confer said the mill, with close access to soybean 
oil meal, corn and other bulk ingredients, will serve the company’s eastern 
customers more efficiently and economically, For a number of years Hubbard 
served eastern customers from a plant at Ambridge, Pa. The new mill was 
constructed by T. E. Ibberson Co., Minneapolis. 


easily be increased. 


whose headquarters 


GEORGIA POULTRY GROUP 
PLANS SECOND FESTIVAL 
GAINESVILLE, GA.—The Georgia 

Poultry Federation is making plans 

for another Poultry Festival in 1954. 

The federation board of directors 

voted recently to hold the second an- 

nual festival in Gainesville, probably 
in May, although the final date is 
being left to the festival committee. 

In other action, the board reelect- 
ed J. M. Tankersley as president of 
the federation and H. Morgan Milner 
as vice president. 

More than 20,000 persons gathered 
in Gainesville last May for the first 

Georgia Poultry Festival, which fea- 


tured a parade, addresses by agri- 
cultural and poultry industry leaders 
and other events. 


WHITE STAR ADDS 
NEW DEPARTMENT 


PORTLAND —G. A. Fitzpatrick 
has been named head of a new fer- 
tilizer and agricultural chemical de- 
partment of White Star Concentrates 
Co., Portland, according to an an- 
nouncement by Robert A. Seufert, 
White Star owner. 

Mr. Fitzpatrick formerly was man- 
ager of the chemical division of Paci- 
fic Supply Co-op, Portland. 


Why aren’t you getting at least 
10% of potential pig feed sales? 


Sell the idea of starting pigs eating 
and 
you can sell the feed to keep them 


before they are 10 days old... 


eating as they grow! 


But if you wait until they reach this size... 
90° of the potential sales will never develop, 
and you miss the opportunity to cash in ona 
tremendous market. 


Wit are you waiting for? Now is the time to start your 
synthetic milk and creep feed sales program. Sell the idea 
of feeding pigs before they are 10 days old (the only success- 
ful way to get this program started) and farmers will begin 
buying at the right time. Once started, sales will continue! 


But remember... 


to make this program successful, you must 


Excellent Service 
from our BROWER 


MIXER... paid for 
‘itself in one year 


Says Morton J. Manseer, 
Flavey Feed & Supply Co. 


Tucson, Arizona 


“The trouble-free service we've re- 
ceived from our nine - year - old 
Brower Mixer has been more than 
good, it’s been excellent. The mixer 
has been an important factor in 
bringing new customers into our 
business and easily paid for itself 
the first year. We mix all our own 
scratch and pigeon feed which 
helps us be more competitive on 
mixed grain prices and permits us 
to offer real savings to our cus- 
tomers.” 


BROWER 7 
Thousands of Satisfied Users 


Mixes a perfect blend in approximately 10 minutes—at a power cost 
from 3¢ to 5¢ per ton. Above-and-below floor models. Five sizes— 
mixing capacities of 700, 1,200, 2,000, 3,000 and 4,000 pounds feed. 
Heavy welded construction — gives years of trouble-free service. 
Many dutstanding features for easier and faster operation. 


30 DAY TRIAL. Let us send you full details. Write 


BROWER Mfg. Co., 402 N. 3rd St., Quincy, Ill. 


Worlds Largest Selling Mixer! 


sell the proper early feeding equipment. That’s Hawkins 
equipment! It does the job right! Hawkins is the only man- 
ufacturer of feeding equipment exclusively for pigs 1 to 60 
days of age. Write today for our profitable dealer or jobber 


proposition. 


BETTER 


FEEDS 


d 
bigger profits for feed 


For more than 25 years Feed Manufacturers from const to coast have been relying on 
JERSEK BALANCER ... @ quality Multi-Vitamin Pre-Mix for vitamin —— 
A their feeds. They know how enn y and economical it is to JEKSE ize feeds . 
little as 20¢ a bag is all it conte te to JERSERize and VITAMIN FORTIFY your leads. 
GREATER PROFITS WITH 


JERS EE 


JOBBERS 
FROM THE ATLANTIC TO 
FOR VITAMIN FORTIFICATION 


BALANCER 


Vit 


THE PACIFIC ARE EAGER TO 
HELP YOU GET BETTER FEEDS, 


aecoes 


Write today fer Desiers Sales helps 
MINNEAPOLIS 
MINNESOTA 


col 
| 
| 
| 
MQ 
| 
i 
| 
| 
me PIG PALACE CO 
B 4 
438 - MOUNT VERNON, ILLINOIS “SIERSEE Co 


‘Stocks of Soybeans Total 
Record 62 Million Bushels 


WASHINGTON — Record stocks Included in the current soybean 
of soybeans totaling 62 million bush- | store are farm stocks of nearly 20 
els were reported in all positions on | million bushels and over 11 million 
July 1 by the U.S. Department of | bushels at interior mills, elevators 
Agriculture. The total exceeds stocks | and warehouses, as estimated by the 
last year by nearly 17 million bushels | Crop Reporting Board. In each posi- 
and the previous high in 1951 by al- | tion, current stocks are largest of 


most 10 million bushels. record for the date. A preliminary ; 
Stocks of 10 million bushels of | estimate of 27 million bushels of f 
old flaxseed in all positions July 1 | soybeans at processing plants on July i 
were the smallest carryover in five | 1, 1953 is also made by the Crop : 
years. (See accompanying tables.) Reporting Board from data available 
U.S. STOCKS OF SOYBEANS JULY 1, 1953, WITH COMPARISONS (1,000 bushels) ) 
July 1, July 1, April 1, July 1, | ! 
Position and reported by— 1951 1952 1953 1963 } 
On farms—-Crop Reporting Board 9.996 5,864 58,316 19,877 
Termina Grain Branch, PMA 4,201 3,809 9,048 3,245 
Commodit Credit rp*—-CCC 815 366 
sing plants——Bureau of the Census $3,584 30,838 49,613 127,000 / 
r mills l ors and warehousest | 
Crop Board 4,362 4,640 27,926 11,399 
Total ee . 52,143 45,151 145,718 61,877 i 
*Owned by CCC, in transit to ports ; ; 
old 1 s tPreliminary estimate, pending the report by Bureau of the Census 
uct and sell your tAll off-farm storages not otherwise designated 
e customers. New users are continually being ‘ 
asked for advice and generally they like STOCKS OF SOYBEANS JULY 1, 1953—BY STATES 
to impress others with their knowledge and ore-t tal All ts ort-t All ition 
) arm tota positions ) arm tota positions 
It’s important that you give July1,  July1, July, July 1, July1,  July1, July, July1 } 
hem something to talk about. Your excellent State 1952 1953 1952 1953 State 1952 1953 1962 1953 : 
service, fast delivery, performance of the | (Thousand bushels) (Thousand bushels) 
ee usto me rs product, a specially good deal—you must Ohio 5,512 1,673 6,741 x. c 280 281 433 377 ‘ ' 
implant these thoughts in the customer's Ind - 4,075 2,414 5,878 Ky 707 65 756 744 ; 
mind, They'll send your sales story to the 11,545 15,484 20,166 All 
endorsement. M 477 1.854 2,511 U.S. . 39,287 45,151 61,877 


ome in g This is one of hundreds of ideas on ways you STOCKS OF FLAXSEED, JULY 1, 1953, WITH COMPARISONS (1,060 bushels) j 


can make your store attractive, build your 


own displays, make store arrangement more 
appealing, etc., by using materials at On 1.646 1739 
é 18 sTrop repo 4 
0 ra ou hand and without buying anything extra. an PMA 5.432 3,908 
. We have compiled these ideas in booklet All other off-farm positions* . ; 5,209 4,419 ‘ 
form. To get your free copy simply send m , 
us a postcard. Total .. 11,518 19,774 10,066 
*stocks at all commercial storages, except terminals, including processing plants and 
=; , PLES A Complete Line of Hog, Poultry, Turkey, interior mills, elevators and warehouses—estimates of Crop Reporting Board 
SELL : Dairy and Cattle Feeds 
‘ STOCKS OF FLAXSEED JULY 1, 1953, BY STATES (1,000 bushels) 
\! y Off-farm total All positions Off-farm total All positions | 
RCAD FARMS July 1, July 1, July 1, July 1, July 1, July 1, July 1, July 1, | 
State 1952 1953 1952 1953 State 1952 1953 1952 1953 | 
MILLING COMPANY (Thousand bushels) (Thousand bushels) 
N. ¥ 28 28 Mont 32 56 
Wis — 446 673 476 585 Cal os 1 ° 1 ° ¢ 
FEEDS Dept. 12B1, 223 W. Jackson Blvd. Minn 4,578 5,372 5,012 5.739  *Unallocat 
« i lowa 35 57 52 2 ed 495 99 496 114 ; 
~ CHICAGO 6, ILL. | N. D 1,389 1,750 4,634 2,853 
; 8. b 305 176 763 683 U.S. . 7,309 8,327 11,518 10,066 
ONE OF A SERIES OF SALES BUILDING TIPS FOR FEED DEALERS *Unallocated to avoid disclosing individual operations. i 
| 
| | 


BRAND 


COTTONSEED PELLETS 


Hydraulic (Old) Process | 


FOUR SIZES... Freshly manufactured by . ii 
the most modern process are available all year. 
We guarantee complete safety and satisfaction 4 
to discriminating feeders all over the country | 
—as we have been doing for many years. | | 

| 


HUMPHREYS-GODWIN CO. | 


ESTABLISHED 1898 | 
2246 Park Ave. Phone 48-2683 TWX ME 72 Memphis, Tenn. 


18-—-FEEDSTUFFS, Aug. 8, 1953 

—_ 

} 
} 
| 
| 


Fred A. Small 


BREUER APPOINTMENT — A. 
Anderson, general sales manager of 
Breuer Electric Mfg. Co., Chicago, 
manufacturer of Tornado floor main- 
tenance equipment, has announced 
the appointment of Fred A. Small as 
regional sales manager in the South- 
east. Mr. Small has been distributing 
and selling the company’s equipment 
in Detroit. In his new post he will 
direct sales of the firm’s commercial 
and industrial floor machines, vacuum 
cleaners and portable electric blowers 
in Alabama, Florida, Georgia, North 
and South Carolina and eastern Ten- 
nessee. 


in its surveys. Relatively small com- 
mercial stocks of 3% million bushels 
at terminals are reported by the 
Production and Marketing Admini- 
stration, while Commodity Credit 
Corp. had about 356,000 bu. in trans- 
it to ports. 

Derived disappearance the 
estimated supply of 295 million bush- 
els on Oct. 1, 1952, is thus about 233 
million bushels. Over 166 million 


—you get only Ei 
edible shell in 
the Eggshell 
Brand bag. 
Highly digestible, too, 
because it's softened by 
ageing in Mobile Bay. 
IT’S HEAT- 

STERILIZED 


PURE REEF 


OYSTER 
SHELL 


SOUTHERN OYSTER SHELL MILLING CORP. 
MOBILE, ALABAMA 


Buy and Sell 


through 
WANT ADS 


FEEDSTUFFS 


were processed through May 31 (June 
crushings data not yet available); 
about 27 million bushels have been 
exported, nearly 20 million used for 
seed and a smal] quantity fed to 
livestock. 

Below Last Year 

The quantity of old flaxseed car- 
ried over is an eighth less than the 
carryover of 11.5 million bushels a 
year earlier and nearly a fifth small- 
er than the July 1, 1951 stocks. Carry- 
over stocks of flaxseed have declined 
each year since 1949, when 19.4 mil- 
lion bushels were carried over. 

Current stocks are 9.7 million bush- 
els below the quantities held in all 
positions on April 1, 1953. In 1952, 
flaxseed stocks in all positions de- 
clined 9.1 million bushels between 
April 1 and July 1. 

The July 1 carryover of 3.9 mil- 
lion bushels of flaxseed at terminals, 
reported by the Production and Mar- 
keting Administration, is a_ third 
larger than the 2.9 million bushels 
on July 1, 1952, but considerably 
smaller than stocks at terminals on 


that date in each of the three pre- 
ceding years. 

Stocks of 44 
other off-farm storages—processing 
plants and interior mills, elevators 
and warehouses—are about 1°% larg- 
er than the quantity in these posi- 
tions a year earlier, but 15° smaller 
than on July 1 of 1950 and 1951. The 
1.7 million bushels of flaxseed car- 
ried over on farms was only about 
two-fifths as large as the farm carry- 
over a year earlier. Of the total July 
1 farm stocks, 96% are in the Da- 
kotas and Minnesota. 


million bushels in 


BOURBON BEEF CLOSES SEPT. 1 
LOUISVILLE, KY.—Last date for 
filing entry blanks for the $8,500 8th 
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Annual Bourbon Beef Show is Sept. 
1, according to Buck Rash, general 
manager. The show will be held at 
the Bourbon Stock Yards, Louisville, 
Nov. 11-13. About 800 to 1,000 steers 
are expected to compete for the 156 
cash prizes. Two $1,000 awards go to 
the grand champion and grand cham- 
pion carload. A prize of $500 will be 
won by the grand champion group of 
three while the reserve champion in 
each of these three categories gets 
$250. There are three show divisions: 
The open division for any age from 
any state; the Kentucky adult divi- 
sion and the Kentucky youth divi- 
sion open to any Kentuckian under 
21 years. 


Distributed in Minnesota, North and South Dakow 
and Western Wisconsin by: 


Blomfield-Swanson 


BROKERAGE 
Midisad Bank Bidg Minneapolis 1, Minnesom 
Phone: ATlantic 6519 


The Inside Story of an Accounts Receivable Ledger Shows 


MURPHY FEEDERS 
BETTER CREDIT RISKS! 


.--when Selling Feeds, Dealers Experience 
Less Trouble in Collecting Feed Bills. 


TYPICAL EXAMPLE: 


ing tough dealer problems. 


MURPHY FEEDERS! 


Recently a Murphy salesman suggested to a dealer that he 
analyze his slow paying accounts by the brand of feed they 
bought. Although the approach was unusual, the dealer 
agreed. Many years of help from his Murphy man had 
given the dealer confidence in the Murphy methods of lick- 2 


IMPORTANT DISCOVERY! 3 


A thorough investigation of the Dealer's Accounts Receiv- 
able Ledger brought to light this clear cut picture. 


91% OF THIS DEALER’S SLOW ACCOUNTS WERE 4 
FOR FEEDS OTHER THAN MURPHY’'S. THINK 
OF IT! ALTHOUGH MURPHY’S FEEDS MADE UP 
50% OF THIS DEALER’S VOLUME, LESS THAN 
1/10th OF HIS PAST DUE BILLS WERE FROM 


INVESTIGATION REVEALS THIS INTERESTING FACT! 


As a Rule, Murphy Feeders Pay Their Feed Bills 
Better Than Feeders of Cheaper Brands... 


1) Murphy feeders lay out less cash for feed—at any one 
time. Yet in the long run, they are able to spend more 
money with the dealer than those who buy cheaper 

. because... 


feeds 


~ 


cash-on-hand 


~ 


because... 


Murphy feeders make money. Their return for every 
feed dollar is greater. Therefore they're in a_ better 
posiuon 


Murphy feeders get better results. And better results 
mean they keep on feeding Murphy's. Keep on paying 
their feed bills. Keep buying from the same dealer... 


Murphy feeds build loyalty to the dealer. Feeders started 
on a successful Murphy program continue it for years 
...buy feed from the same dealer year after year. The 
best investment a feed dealer can make is to sell a cus- 
tomer Murphy's Feeds and Minerals... because Murphy 
Feeders ARE Better Credit Risks! 


most of the time... because 


The Advantages of Being a Murphy Dealer! 


Looking over the above facts, you'll 
agree that it’s just good business to sell 
more Murphy feeds. And there are 
many other advantages. With Murphy 
Concentrates you reduce your inven- 
tory, increase your usable floor space. 
You make a profit on mixing as well 
as selling Murphy Concentrates. 


With Murphy Feeds You Make Big- 
ger Profits—Profit is not how much 
you pay for something but how big a 
return you get on your investment. 
When you sell a feeder Murphy's Prod- 
ucts you can be sure he'll get results 
...be back for more. You get bigger re- 
turns on your Murphy invested dollars. 


Cheap Feeds Cost You Profits! The 
worst thing you can do for yourself and 
the feeder is to sell him a poor quality 
cheap feed. In the long run, the chea 

feed is more expensive...and his prof- 


its are smaller. It's harder for you to 
collect your feed bills. So sell a feed 
that feeders make money from, are 
loyal to, and have confidence in—Sell 
Murphy's Feeds. You'll collect your 
bills promptly —and your customers 
will be happier too, 


The Murphy Products Co. Builds 
Dealer Loyalty Among Your Cus- 
tomers—Your Murphy man shows you 
how to sell to farmers “in bunches 
Shows proven sales-stimulating films, 
answers questions. He'll help you fol 
low up prospects the next day 


Your Murphy man teaches your em- 
ployees to be better feed salesmen 
Shows them and you how to conduct 
the Murphy famous “Hidden Hunger” 
Test, a convincing demonstration that 
has sold tons of Murphy feeds 


The Murphy Products Co. sends you 


information-packed booklets contain- 
ing the latest up-to-date livestock feed- 
ing facts. Sends hard-selling direct- 
mail pieces to your customers. Then 
frequent radio impact and farm paper 
advertising brings you feed customers 
already half sold on the Murphy Feed- 
ing Program 


If You're Already a Murphy Dealer: 
be sure you're taking advantage of all 
these Murphy Extras to build yourself 
a bigger, more prosperous feed busi- 
ness. And if you want some help in 
analyzing your accounts by brands of 
feed—just call your Murphy man. He'll 
be glad to help you 
If You're Not a Murphy Dealer: but 
are interested in Murphy's sales-tested 
methods to increase your feed business 
write to the MURPHY PRODUCTS CO., 
BURLINGTON, WIS. Do it weday. You'll 
be glad that you dw ade 
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ARE 
HIGH COSTS 
-INVENTORY 
PROBLEMS 
GETTING 
YOU DOWN? 


Do you want to reduce your feed 
inventory . . . cut handling and 
storage costs? Do you want to 
eliminate duplication of kinds of 
feed and brands? Would you like 
faster turnover . . . selling made 
easier and less costly? Then, right 
now, it will pay you to get the facts 
on Vitality’s new—ALL NEW 
merchandising policy. You'll dis- 
cover how you can give your cus- 
tomers more for their money and 
at the same time solve your in- 
ventory problems and cut your 
costs. You'll see how you can give 
your customers the most efficient 
feed they've ever had—ALL at no 
exfra Cost. 


IT'S NEW-IT'S REVOLUTIONARY 


Get the facts on Vitality’s new 
merchandising policy. Write, on 
your letterhead, for complete in- 
formation to Vitality Mills, Inc., 
Board of Trade Bldg., Chicago 
4, Ill.. There’s no obligation, 
of course. 


Manufacturers of 


VITALITY DOG FOODS 


Famous from coast to coast 
VITALITY: MILLS, 


\ 
INC., Board of Trade Bidg., Chicago 4, Ill.) 


EADS To ry 


ALL RESEARC 


Pantothenic 
Pyridoxine 
MINERALS 


WRITE-WIRE-PHONE 
FOR INFORMATION 


MILBREW CO. 


3456 N. Buffum St., Milwaukee 12, Wis. Tel. EDgewood 2-3114 


All-Mash Feeding 
Discussed at Cornell 
Poultry Conference 


ITHACA, N. Y.—Successful use of 
the all-mash poultry feeding system 
was cited at the recent Poultrymen’s 
Get-Together at Cornell University. 

In a panel discussion of the sys- 
tem, Prof: F. W. Hill presented Cor- 
nell research evidence. Although the 
all-mash system is old, he said, only 
recently have research men ironed 
out certain flaws. Previously, Prof. 
Hill said, the energy content of the 
ration was not high enough to insure 
against an egg production slump in 
the winter, but an increase in the 
energy value has brought about its 
successful use on farms. 

An all-mash feeding system adapts 
itself to mechanical feeders, thereby 
cutting labor costs, Prof. Hill said. 
This saving in labor, he added, can 
compensate for a slightly higher cost 
of feed. 

Another discussion 
meeting was “Are We Culling Too 
Much?” Prof. G. O. Hall, panel 
leader, said that, with improved 
breeding, feeding and management 
practices, there is a possibility that 
chicken culling methods are too se- 
vere. ‘“‘We may be discarding hens 
that should remain in the flocks,” he 
said. 

New York poultrymen are lagging 
behind the rest of the country in pro- 
ducing broilers, Prof. Car] O. Dossin 
of Pennsylvania State College told 
the get-together. He said that New 
York grows less than one broiler an- 
nually for each person, while in the 
U. S. five broilers are grown each 
year for each person. “There is an 
opportunity for development of this 
industry in the Empire State,” he 
said. 

Citing difficulties for the small flock 
owner in producing quality products 
efficiently, Prof. Dossin said there 
was a trend towards a specialized 


topic at the 


commercial industry. Mechanical 
feeders, automatic fountains, feed ele- 
vators and mechanical cooling units 
for the egg room are becoming part 
of the equipment for the specialized 
egg farm, he said. He also said that 
one man should plan to take care of 
approximately 20,000 broilers. 

Prof. J. Robert Smyth, Jr., of the 
University of Massachusetts said the 
trend in egg production in New Eng- 
land is toward smaller, more efficient 
stock, with interest high in certain 
strains of Rhode Island Reds and 
Leghorn-Red crosses. On the meat 
production side, he said, birds that 
will produce rapid growing, rapid 
feathering, predominantly white- 
plume offspring, are becoming popu- 
lar. Genetic resistance to disease is 
also important, he said. 

Prof. Smyth told turkey men that 
artificial insemination at present of- 
fers the surest and quickest solution 
to low turkey fertility. Such a pro- 
gram has proved successful for many 
New England breeders, he said. How- 
ever, he added, turkey men should 
not give up hope that research will 
uncover a simpler solution to the 
problem. Good management practices 
can help, he said. 

Prof. L. B. Darrah of Cornell 
stressed the importance of high and 
uniform quality eggs. Discussing mar- 
keting studies, he mentioned one 
study to determine the effect of di- 
visible and indivisible egg cartons on 
egg sales. He said that, so far, a 
sales advantage is indicated for the 
indivisible carton where customers 
must buy a dozen eggs at a time. 


VIRGINIA NUTRITION SCHOOL 
WILL BE HELD FEB. 16-17 


BLACKSBURG, VA.—The Virginia 
Polytechnic Institute Nutrition 
School has been scheduled for Feb. 
16-17, 1954, at VPI, according to Prof. 
Paul M. Reaves, chairman of the nu- 
trition school committee. 


An Important Weighing Unit 
for Feed & Grain Packaging... 


You will have better cost control through- 
out when you check every bag. Illustrated 
is an EXACT WEIGHT high-speed pre- 
cision scale designed for checkweighing 
It handles either bags which 
come down the conveyor belt and cross 
the scale on their side or open bags in the 
The scale is generally set 
in the conveyor line after the filling opera- 
tion. EACH bag is weighed; correct bags 
over and 
| underweight bags are removed for trim- 
ming. Features of this checkweighing scale 
are (1) checkweighs each bag, (2) fits well 
illuminated 
dial warns operator when filling operation 
| needs adjustment, (4) 


filled bags. 


upright position. 


going to the closing machine, 


(3) 


into any production line, 


to 100 Ibs., more 
weight if required. 
For full specifica- 
tions write for cir- 
cular covering EX- 
ACT WEIGHT 
Model No. 1302-R. 


“Sales and Service 
from Coast to Coast” 


standard capacity 


THE EXACT WEIGHT SCALE COMPANY 


908 W. Fifth Avenue 


COLUMBUS 8, OHIO 


2920 Bloor St. W., TORONTO 18, CANADA 


| | 
Q | | 
| | | 
yITAL 
| S | | 
| 
UNIDENTIFIED FACTORS VEX T EXACT WEIGHT SCALES | 
|| | 
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improved 
production 


CORONET 


DEFLUORINATED 


Phosphatic mineral feed supplement of top quality. 

Larger tonnage output available to you at lowest unit cost. 

Guaranteed phosphorus not less than 17%. 

Guaranteed calcium not less than 34%. 

Guaranteed fluorine not more than 0.17%. 

Also available at 14.5% phosphorus, 34% calcium and 0.145%, fluorine. 

Availability by 0.4% hydrochloric acid test 98% to 100%. 

Write today for samples and further particulars. 

Write H. J. BAKER & BRO., 600 Fifth Ave., New York 20, N. Y. 

Branch Offices — 501 Jackson St., Tampa, Fla. 

Maryland Trust Bldg., Baltimore, Md. 
Savannah Trust & Bank Bidg., Savannah, Ga. 
208 South LaSalle St., Chicago, lil. 


sales 
agents 
for 
CORONET 
PHOSPHATE 


established 1850 
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Feed Service Bulletin Board 


Hleat Danger Zones 


Summer heat lowers poultry profits 
by reducing feed consumption, slow- 
ing growth rate and egg production 
and reducing egg size and egg shell 
strength, Silas McHenry of the Uni- 
ersity of Delaware points out. How 
much heat can poultry stand with- 
out showing these symptoms? Mr. 
McHenry gives the following informa- 


Helpful Notes on Feeding 
and Management for Feed 
Men and Their Customers 


tion on inside temperatures and re- 
sults for poultry: 
70 to 80 degrees 
80 to 85 degrees 
in eating, no danger of 
85 to 90 degrees—-More drop in 
feed consumption, increased water 
drinking, slight danger of heat pros- 
tration. 
90 to 95 
feed consumption 


No danger. 
Slight reduction 
prostration 


Greatly reduced 
(which slows up 


| factor, 


growth), heat prostration among 
layers but little in broilers. 

95 to 100 degrees—-Heat prostra- 
tion most likely; consider emergency 
measures 

100-plus Extreme danger; use 
emergency measures at once. 

To keep birds cool, cross-ventila- 
tion is by far the most important 
says Mr. McHenry. Exhaust 
fans are another method. They are 


| particularly valuable in wide houses 
| with gable roofs. Mr. McHenry rec- 


ommends insulated, aluminum roofs 
as best for keeping heat out. Dark 


roofs can be whitewashed or 


| sprinkled with lime, to reflect heat. 


| Spraying 


water over the roofs re- 
duces temperatures through evapora- 
tion. Other suggestions are to avoid 
over-crowding and provide more wat- 


er space than usual. Fill some feed 


| hoppers with water on particularly 
| hot days. 


If all else fails, or it is too late 


to try any of the above, Mr. Mc- 
Henry advises emergency measures. 
| The inside of the house can be 


HE dependable quality of papers and materials 

used in Hammond Multi-Walls .. . combined 
with the most modern and efficient production 
methods and equipment . . . assures you of the 
finest paper bags on the market. 

Consult the Hammond man near you for 
Hammond Multi-Walls that meet all shipping 
requirements of your products. You can rely on 
him for accuracy and promptness in filling your 


needs. 


Hammond Multi-Walls 


For Multi-Wall bags, ‘make it a habit to depend on Hammond.” 


HAMMOND BAG & PAPER COMPANY 
General Offices: Wellsburg, W.Va. 


Plants in Wellsburg, W.Va., Pine Bluff, Ark. and Charlotte, N. C. 


Representatives in the following cities: CHICAGO, ILL. + BLUEFIELD, VA, + ST. LOUIS, MO. * KANSAS CITY, MO, « MINNEAPOLIS, MINN. 
LIGONIER, PA. * WASHINGTON, D.C. + NEW YORK, N.Y. * AKRON, OHIO + DALLAS, TEXAS 


| 


| Hash 


sprayed with water. Cakes of ice can 
be put along the back of the houses 
and in corners (allow two 100-lb 
blocks per 1,000 birds). Crushed ice 
can be placed in feed hoppers and 
set around the house. If birds start 


dying, sprinkle cracked ice around 
the floor as a last resort. 


Raising Egg Income 


Two important factors for raising 
egg income and profits in Oklahoma 
(and in other areas, too) are increas- 
ing the number of large flocks—more 
than 400 laying hens—and adopting 
practices which produce more eggs 
from July to December, according 
to Dr. George W. Newell of Okla- 
homa A & M College. 

Oklahoma egg prices vary from 
spring to fall in the same manner 
as over the rest of the U.S., he said, 
but egg income varies more in Okla- 
homa than in some other sections due 
to seasonality of production. Egg pro- 
duction for the state during the first 
six months of the calendar year is 
62% of the total year’s production, 
compared with New England’s pro- 
duction of 51% for the same period. 


“The fact that Oklahoma's sea- 
sonality of production can be 
changed,” Dr. Newell said, “is evi- 


dent from the production of a good 
pen in the Oklahoma Egg Laying test, 
which produced exactly 50% of the 
pen’s production during each half of 
the year.” 

Oklahoma has smaller flocks, with 
only 5% of the chickens being tn 
flocks of more than 400 hens. Small 
flocks, he said, increase cost of egg 
marketing and lower producers’ price. 


> 
Pullet Care 


The young pullet flock needs spe- 
cial care and attention as it comes 
into production, Ted R. Hash of West 
Virginia University reminds poultry- 
men. Just a small amount of special 
attention will pay off in a higher 
rate of lay and reduced culling and 
in other ways. 

Many young pullet flocks are be- 
ginning to lay, Mr. Hash notes, and 
they should be housed as soon as 
possible in a clean, comfortable lay- 
ing house which has been properly 
cleaned and repaired. He also points 
out that special steps should be tak- 
en to assure summer comfort, includ- 
ing good ventilation, plenty of fresh 
water and good litter. 

Many poultrymen who have sev- 
eral laying pens like to house pullets 
according to date of maturity, Mr. 
says. That is, they house the 


| early-maturing pullets in one or more 
| pens and then the later-maturing pul- 
| lets are placed in separate pens. This 


gives the late-maturing birds a bet- 
ter chance to develop. 


Eliminating Broodiness 


Broodiness is mainly a matter of 
breeding rather than management, 


| Dr. J. H. Quisenberry of Texas A & 
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REG. U.S. PAT. OFF. 


Better Things for Better Living 
. . » through Chemistry 


YOUR 


SERIOUS RESPONSIBILITIES 


Today’s emphasis on more rapid growth 
and higher egg production points up the vi- 
tal responsibility of the feed manufacturer 
to keep every nutritional element in proper 
strength and balance. To assure top feed 
performance, Vitamin D; efficacy and sta- 
bility must be maintained as carefully as 
for all other vitamins. 


Ever since 1938, Du Pont “Delsterol’’ has 
been the standard of dependability among 
sources of Vitamin D; for poultry. In all 
these years each pound of ‘“Delsterol” 
assayed by regulatory officials has been re- 
ported as “guarantee sustained.” Don’t ever 
let Vitamin D; become a limiting factor in 
your feeds. Use “Delsterol,” the original 
“D”-activated animal sterol. 


DELSTEROL VITAMIN 


Irradiated 7-dehydrocholesterol 


“D"-ACTIVATED ANIMAL STEROL 


Originated by Du Pont 
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there only 


Feedstuffs Is the Weekly Newspaper of the indus. 
try with a distinctive newspaper format; the other publica- 
tions in the field are monthlies with a conventional magazine 
approach to editorial content. An experienced, alert editorial 
staff, a Washington correspondent of recognized authority 
and branch offices in four important cities combine to give 
the industry accurate, thorough news coverage in FEEDSTUFFS. 
The paper is mailed second class, with newspaper handling 
privilege. It is the only paper in the field that is eligible for 
this prompt delivery. Readers receive Feepsrurrs while the 
news is still fresh and of value to them. Feed men have 
learned to depend on Frepsturrs for the news and informa- 


tion they need in the operation of their business. 


For further information .. . 


Write for Freepsturrs new Market Data Presentation 
on the Formula Feed Industry. It contains data essen- 
tial to every advertiser interested in reaching the feed 


industry market. 


THE MILLER PUBLISHING CO. 


The Businesspaper Family Serving 
the Related Fields of 


Flour, Feed, Grain and Baking 


NEWSPAPER 


Serving the $3.5 Billion 
Formula Feed Industry 


As a result FEEDSTUFFS is: 
> No. 1 in Reader Interest 


> No. 1 in Reader Preference 


D No. 1 with Advertisers 


The Point of All This, to an advertiser, is that Frep- 


stuFrs offers not only wide circulation but extraordinarily 
high reader interest, prompt readership and recognized 


prestige. 


Advertisers Acknowledge This Leadership. 


More advertisers (a total of more than 375 currently) use 
Frepsturrs than any other publication in the field. Frgp- 
STUFFS carries more advertising lineage by far than any other 


publication in the feed industry. 


FEEDSTUFFS 


Tne NORTHWESTERN MILLER + FEEDSTUFFS 
Tue AMERICAN BAKER MILLING PRopucTION 


118 South Sixth St., Minneapolis 2, Minn. 


BRANCH OFFices: New York, Chicago, Kansas City, Toronto 
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M College told persons attending a 
recent poultry breeding school at the 
college. By continuously culling each 
hen and each family as broodiness 
develops, the trait can soon be elimin- 
ated from a strain of birds, Dr. Quis- 
enberry said. 

By using broody coops, keeping the 
flock well fed and gathering eggs at 
regular intervals, some _ broodiness 
may be kept in check, he said. But 
mainly put the burden of responsi- 
bility on the man developing the 
particular strain of poultry. 

Dr. Quisenberry said he felt that 
a new drug, if injected into a broody 
hen the first day of broodiness, will 
prove helpful in getting the bird out 
of her broody period and into produc- 
tion again. 


Effect on Egg Quality 


Neither egg quality nor egg size is 
affected by the kind of grain used in 
an all-mash laying ration, according 
to Paul Griminger of the University 
of Illinois. In a recent test at the 
University, corn, wheat and oats were 
each used as the only grain in an 
otherwise balanced standard ration. 
These rations and another involving a 
mixture of all three grains were fed 
to four lots of birds. Each lot received 
each ration for periods of three weeks. 

Corn and wheat gave about the 
same results, Mr. Griminger said. But 
when oats were the only grain in the 
ration, he said, the layers lost body 
weight and their egg production 
dropped. Oats supply less energy than 
equal weights of corn and are so 
bulky that the chicks couldn't eat 
enough to keep their weight and 
production up, Mr. Griminger noted. 
But, he added, when the birds get- 
ting oats as their only grain were 
put back on a ration containing eith- 
er wheat or corn, they regained their 
former production level. 

Although egg production dropped 
when oats were used, the different 
grains resulted in no differences in 


egg quality. Researchers broke more 
than 1,000 eggs in the test to meas- 
ure the standing-up quality of the 
whites, which is one of the import- 
ant characteristics of egg quality in 
general, and the thickness of the 
shells. They found no differences 
brought about by the different grains. 


OHIO NUTRITION MEETING 
SCHEDULED FOR NOV. 11-12 


COLUMBUS, OHIO — The annual 
Ohio Animal Nutrition Conference 
will be held Nov. 11-12 on the campus 
of Ohio State University. 

Program plans will be announced 
later. 


FDA ACTION AFFECTS 
DRUGS USED IN FEED 


CHARLES CITY, IOWA—Dr. Sals- 
bury’s Laboratories reports that sev- 
eral of its products are affected by 
recent Food and Drug Administra- 
tion action removing certain drugs 
used in poultry feeds from the ‘new 
drug” classification. 

The Dr. Salsbury’s products affect- 
ed were listed as 3-Nitro Powder, 
Nitrosal, Histostat, Wormal, Tinostat 
and Paranate. The company said these 
products are exempt from operation 
of the “new drug” section of the 
federal Food, Drug and Cosmetic 
Act at the customary concentrations 
in the finished feed. The effect of the 
FDA order, officials said, is to eli- 
minate the necessity of filing a “new 
drug application” for feeds contain- 
ing the drugs. 


However, it was nvuted, labeling 
requirements are not changed by the 
order. Medicated feeds in interstate 
commerce must be labeled in compli- 
ance with the Food, Drug and Cos- 
metic Act. Also, it is necessary to 
register medicated feeds, as well as 
other feeds, with state control agen- 
cies. 
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AND FOR 


Versatile 


operation. 


section. 


BURROWS 


MORE EFFICIENT 
DELIVERIES ON THE FARM 


i's BURROWS 


is the word 
“Senior” Elevator! So light, so sturdy, so 
easy-to-install . . . 


FOR FASTER, EASIER HANDLING of 


for Burrows 


it’s practically a one-man 


Each size — 12’, 16’ and 20 — 


may be lengthened 4 by an intermediate 


And now with the addition of 


aluminum trough covers and canvas 
chutes for head and hopper ends—as 
optional equipment—it becomes even 
more useful. 
20 tons of bulk feed per hour— 
conveniently, efficiently. There's 


Elevates from 10 to 


more to this Burrows story. 


Write today 
for complete 
details. 


EQUIPMENT COMPANY 


1316-C Sherman Ave., Evanston, III. 


PILOT 


BRAND 


OYSTER SHELL 


FOR POULTRY 


OYSTER SHELL PRODUCTS CORP. 


New Rochelle, N. Y. 


This trade mark is your double 
assurance of excellence and profits 


SURE PROFITS 


1, Our policy and determination is to continue 
to make Pilot Brand the purest and most 
economical crushed oyster shell that experience, 
superior raw material, loyal employees and 


management can jointly achieve. 


2. Our powerful National Advertising support 
for more than a quarter of a century constantly 
stimulates sales and profitable repeat 


business for dealers everywhere. 


St. Louis, Mo. 


— 
| 
| vile 
| 
| 
“SENIOR” All-P 
urpose Elevator Wa 
| 
| 
| 
| 
: 
‘ 
: 
j 
A 
\ 
[A 
| 
M Bin 


26-FEEDSTUFFS, Aug. 8, 1953 


- Whats New in Feeding 


Putting Feed Research Work 


* 


Molasses, Trace Minerals 
in Cattle Supplements 


@ Wise Burroughs, KR. M. MeWilliams, 
J. M. Seholl and Robert Zimmerman, 
lowe Agricultural Experiment Station, 
Ames; A. H. Leafiet 619, May, 1953. 


Molasses has long been considered 
a valuable addition in fattening ra- 
tions for beef cattle as a source of 
energy and because it improves the 
palatability of feeds. This experiment 
was conducted to determine if mo- 
lasses has a value in beef feeding in 
addition to its energy or sugar con- 
tent. Since molasses is known to be 
rich in trace minerais, the Iowa in- 
vestigators were interested in com- 


and savings! 


Handy batch-size bags sim- 
plify final mixing — assure 
accuracy. Just add a bag 
of your special premix to 
each batch of feed, that’s 
all. Easy to handle, easy to 
use. More savings! More 
convenience! 


One order replaces scat- 
tered buying. One product 
replaces many individual 
ingredients .. . eliminates 
shortages and unbalanced 
inventories. Automati- 
cally stops chief causes of 
waste and shrinkage. 


You center responsibility for stability and 
potency of your fortifier . . . assure yourself 
and your customers of uniform, generous forti- 
fication... hold old custom- 
ers, make new ones. You 
have more time to concen- 
trate on the main job— 
sales. Any way you figure, 
Dawe’s Prescription Serv- 
ice means an improvement 
in your business operations. 


| 


Buying your vitamins, trace 
minerals and antibiotics 
premixed by Dawe’s Pre- 
scription Service eliminates 
the errors and losses caused 
by unskilled labor handling 
costly materials in minute 
amounts, Yet, you pay for 
ingredients only. Think of the convenience 


paring the effects of adding either 
molasses or trace minerals to a fat- 
tening ration for beef steers. This 
experiment involved 60 medium grade 
yearling steers, which were allotted 
into 6 lots of 10 steers each. The in- 


itial weights of the steers in the 
various lots ranged from 726 to 
800 Ib. 


The first three lots of steers were 
fed a basal ration of ground corn 
full fed, alfalfa-brome hay, and 1.2 
lb. per steer daily of a supplement 
made up of soybean oil meal 86.1%, 
urea 4.1%, bone meal 4.1%, iodized 
salt 4.1%, and vitamin A and D oil 
1.6%. Lot 1 served as a contro! for 
the first three lots; lot 2 was fed the 


om 


basal ration plus .75 lb. of cane mo- 
lasses per steer daily; and the third 
lot received the basal ration plus 0.15 
Ib. of a trace mineral] mixture per 
steer daily. Lots 4, 5, and 6 were fed 
a basal ration of ground corn cobs 
full-fed, ground ear corn, and 2.5 Ib. 
per steer daily of a supplement con- 
sisting of soybean oil meal 83.0%, 


urea feed 7.9%, bone meal 5.95%, 
iodized salt 2.0%, and vitamin A and 
D oil 1.15%. Lot 4 served as the 


control lot for the second group of 
three lots; lot 5 was fed the basal 
ration with 1.5 lb. of cane molasses 
added in place of an equal amount of 
ground ear corn; and lot 6 received 
the basal ration plus 0.15 lb. of a 


Real savings on feed fortification operations are available to 
your company through Dawe’s Prescription Service. This 
valuable service enables you to buy your vitamins, trace 
minerals and antibiotics custom-blended to your own prescrip- 
tion and custom-packed to meet your own requirements. And it 


can easily cost you much less than what you are now doing! 


Dawe’s, the pioneer of multiple vitamin fortification, is your 


time-tested service. 


obligation. 
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_ 


best source of custom blends. As the world’s oldest and largest 
specialists in vitamin products for feeds, and as basic producers 
of both vitamins and antibiotics, Dawe’s offers you the widest 
selection of ingredients and the most complete service, includ- 


ing helpful cooperation with your own nutrition department. 


Any combination of vitamins, trace minerals and antibiotic 
are available through Dawe’s Prescription Service. Your com- 
pany can save money and increase efficiency through this 


Send 


the coupon now. There is no 


fories, Inc. 


ee Chicago 32, Illinois 


« 


How can we make real savings using Dawe's Prescription Service? 
Please send detailed information. 


ZONE STATE 


trace mineral mixture per steer daily 
The first three lots were full-fed for 
110 days; lots 4, 5, and 6 were fed a 
limited amount of corn (9.0 Ib. per 
steer per day, in lots 4 and 6, 7.5 lb. 
of corn and 1.5 lb. of molasses in lot 
5) for 150 days and were full-fed 
corn the last 50 days of the experi- 
ment. 

At the end of 110 days on feed 
there were no significant differences 
in the rate of gain between the steers 
in lots 1, 2 and 3, although the mo- 
lasses and trace mineral supple- 
mented steers had gained slightly 
more than the controls. The authors 
point out that these steers gained ex- 
ceedingly well (2.6 to 2.66 lb. per 
day) even though the feeding period 
was relatively short. 

In comparison, a marked stimula- 
tion in rate and economy of gain re- 
sulted from the addition of either 
molasses or trace minerals to the 
corn cob ration. Steers fed molasses 
(lot 5) gained at the rate of 2.10 Ib. 
per day as compared with a daily 
gain of 1.73 lb. in lot 4 (controls) and 
1.94 lb. in lot 6 (fed 0.15 Ib. trace 
minerals per steer per day). Feed cost 
per pound of gain (21.9¢) in the lot 
fed molasses was the lowest of all 
lots in the experiment. Also, the 
steers fed molasses had a higher car- 
cass yield and grade than steers from 
the other two lots. 

The authors state: “These results 
suggest that molasses may contribute 


| valuable ingredients to cattle supple- 


ments beyond their sugar or energy 
content. Further, that trace minerals 
are of value in cattle supplements but 
that molasses contains superior con- 
stituents to those present in the trace 
mineral mixture. These added values 
appear to be most beneficial in a ra- 
tion in which a poor quality rough- 
age is fed (corn cobs) than in rations 
where higher quality feeds are fed 


such as corn and hay.” 


In conclusion it was mentioned that 
the cost per pound of gain on the 
better cob rations was about 10% less 
than on the high corn rations. How- 
ever, a longer feeding period was re- 
quired to bring the corn cob-fed cat- 
tle to approximately the same final 
weight, degree of finish, and carcass 
grade as the cattle full-fed a high 
corn ration. 


| COMMENTS: 


The results of this experiment show 
clearly that molasses is a valuable 
addition to beef-fattening rations in 
which low quality roughages are used 
Trace minerals were shown to be of 
definite value also; however, the per- 
formance of the ration supplemented 
with trace minerals did not equal the 
results obtained with the addition of 
molasses at the rate of 1.5 lb. per 
steer daily. The results of a previous 
experiment at the Iowa Experiment 
Station, using the artificial rumen 
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Columbia 
COLUMBIA 


1007 Washington 


Every Good Feed 


Get your supplies from 


HENRY K. FAUST 


Successor to King Brothers & Co. 
The Bourse, Philadelphia 6, Pa. 


INVESTIGATE 


DEMON 


\@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 
Des Moines, Iowa 
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Paper Bag Source... 


Since 1858, Bemis has SPECIALIZED in mal Bemis buys immense 


” 


quantities of kraft paper and so can get the “pick of Bemis 


laboratories are the wa 


constantly on new and better bags for diversifi@t{}products. Bemis’ twelve 


F 
. 
x 
i 
4 
| 
4 
| 
| 
| 
! 
| 
} 
r quality. B 
eers work 
4 
multiwall plan 
ar atevicall 
eicably located . ? 
| ve une 
| ervice.**’ 
| : 
= 
| ES—ST, LOUIS 2, Mi 


28—-—FEEDSTUFFS, Aug. 8, 1953 


technique, indicated that molasses 
promoted more complete digestion of 
fiber (cellulose) than either sugar or 
a complex mineral mixture, or a com- 


bination of both sugar and minerals. calves each were fed for 196 days. | cottonseed hulls, but detrimental strong possibility that the mineral / 
Apparently molasses contributes a The steers in all lots were fed 2 lb | from the calculi formation standpoint silicon plays a major role in urinary 
nutritional factor or factors which of ground alfalfa hay daily per head | when added to silage. calculi formation. 
are required by rumen bacteria for and approximately 2.1 Ib. of cotton- | Two of the steers from the lot fed COMMENTS: 
efficient roughage digestion. seed meal. Feeding comparisons in- | cottonseed hulls and bonemeal had Sports . ; - 
volved sumac silage versus cottonseed | calculi in the last week of the test. The problem of urinary calculi in 
hulls; 200 gm. of bonemeal daily per They were slaughtered to forestall | cattle as hu- 
/ersus onemeal ¢ st certain death from uremic mans has had research investigators 
Urinary Calculi in head versus no bonemeal and salt almost cer 


Fattening Steers, 1951-52 


J. H. Jones, F, Keating, N. R. Ellis 
and Crookshank; Texas Agricul- 
tural Experiment Station Progress Ke- 
port 1570, Cattle Series 109 (April 1953). 
Methods of preventing losses of 
steers from urinary calculi (bladder 
stones) are not known. The problem 
is difficult since the calculi may be 
found in large amounts in steers 
showing no outward symptoms while 
some steers lost from this trouble 
may have only a few small calculi. 
This condition may appear in steers 
on range or during the early part of 


the feeding period, but usually the 
symptoms appear most frequently 
after 120 to 140 days in the feed lot 

In this test eight lots of six steer 


free-choice versus 3 oz. of salt daily 
per head mixed in the feed. Sorghum 
grains were used as the grain portion 
of the ration. 

The steers in all lots made good 
gains averaging 2.43 lb. daily. The 
average dressing percentage was 
63.04 with all carcasses grading 
choice except one which graded good. 

The steers fed silage with supple- 
mental bonemeal had _ significantly 
larger amounts of urinary calculi 
than the other groups. The addition 
of 3 oz. of salt daily per head in the 
ration had no apparent effect on the 
amount of calculi. Apparently sor- 


ghum silage is more of an offender 
than cottonseed hulls, in the forma- 
tion of urinary calculi. Bonemeal 
seemed to be helpful when added to 


poisoning. Eight gm. of calculi were 
found in the bladder of one and only 
0.11 gm. in the other. Calculi were 
recovered from the bladders of most 
of the other steers, but none showed 
outward symptoms. 

In a previous test calculi from 
steers fed limestone were mostly 
magnesium and phosphorus with 
some calcium. The calculi were mostly 
small, round pellets, easy to crush; 
however, some small sharp calculi 
and occasional larger stones were 
found. It appears that losses may oc- 
cur from almost any of the different 
kinds of calculi. The calcium:phos- 


It makes no difference wheth- 
er the bags are on platforms 


phorus:magnesium ratio had no ap- 
parent effect on rate of gain or 
amount of calculi in bladders. 

The authors suggest that there is a 


is difficult to solve because no one 
has been able to consistently produce 
bladder stones under experimental 
conditions. Apparently, the formation 
of bladder stones cannot be tied down 
to one specific cause. 

Data obtained in this study shed 
some light on the subject and are of 
definite value in helping to solve the 
urinary calculi problem. The possi- 
bility that small silicate concentra- 
tions may serve as the core of the 
calculi presents a new avenue of in- 
vestigation. Also of interest is the 
fact that practically all of the steers 
in the test had calculi. Some of the 
steers which showed no outward 
signs of calculi had more stones in 
their bladders than did the one steer 
that was slaughtered during the last 
week of the test. 

No sure method or treatment has 
been perfected which will prevent or 
cure urinary calculi. However, more 
is being learned about this problem 
every day, and it is hoped that a 
solution will be made in the future. 


OPENS NEW BRANCH 


ATLANTA—Puritan Mills has an- 
nounced the opening of a wholesale 
branch at Ft. Pierce, Fla., to service 
dealers in the east coast area of the 
state. Previously they were serviced 
from the Tampa, Fla., branch. Lloyd 
Williams has been named manager 
and Miss Evelyn Williams assistant 
manager of the new operation, which 
also will include a retail farm, feed 
and ranch supply store. Oscar De- 
Loach has been named manager of 
the Tampa branch, and W. L. Wooley 
and Harold Steinman have been 
named territory managers. 


in glaring sunlight, or away 
back in the warehouse in dim 
light, one quick glance at the 
Savage Tags tells all you want 
to know about what is in any, 
or every, bag. If you want to 
save time, unnecessary han- 
dling and stop errors in selec- 
tion, clip the coupon to your 
letterhead and mail it now. 
We'll send you a batch of 
samples to show why and how 
Savage Tags turn the trick. 


PRICE BOARDS! 
36’ 21 SLOTS PLYWOOD BACK 
COMPLETELY CHANGEABLE 
NEO-WHITE LETTERS MOUNT 
ON PANELS LIKE A STAMP 

Numbers snap in and out. 


$15.95 1000 Lerrers 


FRUCHEY SERVICE Co. 


Box 461 Napoleon, Ohio 
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THAT TALK” 


THROUGH THE HONEGGER 


BIG SIN PROFIT MAKING 


EXCLUSIVE FRANCHISE ON BIG H FEEDS, i 
HONEGGER POULTRY HOUSE AND 
THE HONEGGER LEGHORN i 


write, phone or 
«,, Wire for details 


SAVAGE LITHO CO., Inc. 


Phone: Cleveland 0913 » Homer J. Savage, President 


251 MAIN STREET 
BUFFALO 3, NEW YORK 


HONEGGERS’ « co., inc. 


FAIRBURY, ILLINOIS 
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“People are disgustingly dishonest 
these days,” raged Mrs. Gypwell. 
“This morning our milkman gave me 
} a phony half-dollar in change.” 

“Why don’t you give it back to 
| him next week?” suggested her hus- 
} band. 


NEW FEED MILL—Pictured here is the new modern’ grinding and mixing, oat hulling and rolling, corn crack- 
Community Feed Mill at Princeton, Ill, The exterior of ing and molasses mixing. The building is 50 by 100 ft., 
the mill is shown on the left, and the picture on the with a 20-ton scale and ear corn elevator in the drive- 
right shows part of the warehouse area for formula feed. way. Twelve-hundred persons attended the recent open- 
Custom services provided by the mill include shelling, ing of the mill. Owner of the firm is Dexter Obenhaus. 


“I can’t,” mourned Mrs. Gypwell. 
“I got rid of it at the bakery! But 
j I'll get even with that no-good milk- 


man yet. ed them to the jury room for further | you make it 11 suppers and a bale John: “My wife talks so much I 
¢¢ ¢ deliberations. “And if you don’t reach | of hay.” never get a chance to tell her any- 
A The cold gals never get the fur | 4 decision before evening,” the judge ¢$¢¢ thing.” : 
coats. added, “I'll have 12 suppers sent in Ji a “Do like I do. Put te i 
to you.” The finest after-dinner speaker we 
; “May it please your honor,” spoke | have ever heard is the fellow who | your trousers pocket for her to read 
a] Two of the camels in little Audrey’s | up the foreman, “but I suggest that | says, “Bring me the check.” in the night.” 


Christmas drawing were going to- 
ward a group of buildings, the low- 
est of which had a huge star above 
it. The third camel and his rider 
were going directly away from it. 
“Why is the third man going in a 
different direction?” I asked. 
Hardly lifting her head, Audrey 
i replied: “Oh, he’s looking for a park- 


ing place.” 


Hold-up man to bank clerk: “Come 

on, hand over that thousand dollars.” 

Bank clerk, nervously: “Y-y-ess, 

s-s-ir, cer-cert-ainly, s-sir. H-how 

i will y-you h-h-have it? W-will t-t- 
tens be all r-right?”’ 


When Brown called at the house 
of Keene, a business associate, he 
was met in the hall by a very home- 
ly woman. She took his hat and mo- 
tioned him toward the living room 
where he was greeted by Keene him- 
self. 

“Say,” said Brown, “was that your 
wife or a maid?” ¥ 

“Oh, come now,” replied Keene, 
“would I hire a maid that homely?” 


The foreman reported that the jury 
was unable to agree upon a verdict. 
The judge reproved them, saying that 
the case was a very clear one and 
one upon which an early verdict 
should be reached. Then he remand- 


man 


hand 


) Hi-Molasses Pellet Mills and 
Molasses Feed Mixers — Pellet 
» Coolers—Feed Grain Steamers 
—Metered Flow Pumps 
) 
} ( 
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WENGER MIXER CO. 


SABETHA, KAN. 


Omalass—the most potent DRY cane Blackstrap molasses 
product on the market — now contains over 80% blackstrap 


_ SAVE MONEY molasses. Supplies more natural minerals and vitamins—assures 
greater palatability, because it contains more blackstrap molasses. 


' It’s DRY, easy to handle, mixes uniformly in your feed. Write 
| SEA- COLL for literature and prices. 


FREE FORMULA SERVICE 


Vy LACTOS LABORATORIES, ING 
1901 East Euclid Ave. 


of your present formulas to help you cut costs, improve 
your feeds or solve ingredient shortages. 


Please send me complete details and 
prices on Omalass. 


r 
We would be glad to suggest new formulas or revisions 1 Des Moines 13, Iowa 


Name .. 
LABORATORIES, INC. 


PERCY BENT BAG CO., 
KANSAS CITY + BUFFALO + NEW YORK 


State 
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HEN Joe Brooks came home 
for dinner that night, Hilda, 
the Swedish maid who helped 


Mary afternoons, was almost to the 
point of tears. There was the odor of 
burnt meat through the house, and 
the coffee had boiled over on the 


MS FEED MILL §6BROOKS 


electric range and spilled on Mary’s 
linoleum floor. 

“Oh, Mister Brooks, aye 
glad you came,” whimpered 
“Mary didn’t come back at five o’ 
clock like she said and the meat 
burned. Then the coffee spilled. I 


sure am 


Hilda 


Mary Has a Practical Idea 


| 


was ironing in the dining room and 
forgot to watch the stove.” 

“Where did Mary go?” Joe asked, 
none too pleased at the prospect of 
a not-so-tasty dinner. 

“To some Ladies Aid meeting at 
Johnsrud’s farm,” said Hilda nerv- 


PRESCRIBED For 


CRITICAL FEEDS 


In chicks and poults, the critical pe- 
riods are those of extremely rapid 
growth and development. What you 
feed during these periods can make or 
break future production. It takes only 
a few mouthfuls to fill a small crop 

so every bite must be packed 
with nourishment. 


Leading nutritionists know these facts, 
that is why they ‘prescribe’ Ray 
Ewing Broiler Mix B-P for critical 
Ray Ewing Broiler Mix B-P 


feeds 


supplies the essential vitamins at the 
most effective levels, plus antibiotic 


Successful Feed Mixers use Ray Ewing 
Broiler Mix. B-P with confidence. It 
is blended with the same care and ac- 
curacy the pharmacist uses in com- 
pounding a prescription. Every gram 
contains the same proportion of in- 
gredients found in bag or ton—preci- 
sion pre-mixing guarantees dispersion 
The best formulas for critical feeds 
call for Ray Ewing Broiler Mix B-P 


Are you using it now? If not, you can 
get straightforward information on in- 
gredients, potencies and costs from 
your Ray Ewing Distributor or from 
the home office direct. Write or phone 
today ! 


vee 


Ray Ewing 


comepany 


Los ANGELES PHONE PYRAMIO 1-2195 


1097 SOUTH MARENGO AVENUE 
PASADENA 5, CALIFORNIA 


D FORMULA c 


| ant around 


ously. “Maybe they got talkin’ and 
forgot the time. You know how it is 
at those meetings.” 

“Well, we can go out for dinner,” 
Joe said. “How about the twins and 
us going to the Candle Glo?” 

“Oh, no,” Hilda said, “we've got 
to eat what Mary put in the oven, 
or she be mad. I can cut avay part 
of the burnt pieces and the rest of 
the roast vill be okay, I guess. The 
gravy vill be dark anyvay. You like 
dark gravy, don’t you, Mister 
Brooks?” 

“Yeah, Yeah,” agreed the feed deal- 
er. “Well, I'll read my paper till din- 
ner’s ready.” 

Lacks for Flavor 

The dinner lacked the flavor of 
one of Mary’s fully supervised meals. 
It had quantity—that was the best 
that could be said for it. The twins 
were about to complain, but from the 
look on their father’s face, they fig- 
ured they'd better keep quiet. After 
dinner, the twins sneaked out the 
back door and raced down to the 
village drug After a big ba- 
nana split, Jimmie said to Joe, Jr., 


store 


“Whew! I hope Mom doesn’t stay 
away every night like this. No wonder 
Hilda can’t get a man. She can't 


cook for sour apples.” 

About seven-thirty 
in the family car. “Oh, I had the 
most interesting time,’’ she gushed 
“Hope you folks got along all right 
How was the Hilda?”’ 

Tears came into Hilda's eyes and 
she rushed upstairs. “Well, for good- 
ness sake,” exclaimed Mary, “what's 
the matter with her?” 

Diplomatically Joe related what 
had hoppened. “I wanted to take the 
family to the Candle Glo, but Hilda 
aid you would be angry.’ 

Mary sat down and laughed until 
there were tears in her eyes. “So the 
family really missed me. I’m import- 

here. Say, I'm glad to 


Mary drove up 


roast, 


know it.” 
“Well, don't be so happy about it,” 
growled Joe. “I can still taste burnt 


roast beef.” 

Mary wiped the tears from her 
eyes. “Oh, I could print a book about 
what we heard at the Ladies Aid,” 
she said. “I just couldn’t tear my- 


self away. And the eat potato salad, 
frankfurters, three kinds of cake and 
apple and cherry pie. I won't be able 


to eat tomorrow.” 


Joe was silent. 
“And don't be 


so glum, darling. I 


INDIANAPOLIS, IND. 


BRAN SHORTS 
MIDDLINGS 


Sacked or Bulk—Any Shipment 
DREYER COMMISSION Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 
Board of Trade Merchants Exchange 
Kansas City 6, Mo. St. Louis 2, Mo. 
Phone BA 5462 Phone L. D. 170 


Statistical Charts Furnished Free. We 
Handle Futures Trades in Kansas City. 
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| “PRODUCTS OF PROGRESS” 


have an idea for 
Mary said. 

Joe brightened, laid down his news- 
paper. “You have? What is it?” 

“I wish your eyes would light up 
for me like that, instead of a profit- 
making idea,” Mary observed a little 
sadly, “but here goes. State Fair 
time is coming, and from what I 
hear, quite a few of the 4-H boys 
around here are going to take calves 
down there to exhibit. First they'll 
show at the county fair.” 

“That's right,” Joe said. “We have 


your business,” 


some boys showing calves almost 
every year. And they take many 
prizes, too. We've been lucky to sell 


feed to some of the best exhibitors.” 

“That's what I thought,” Mary said 
pensively. “I was talking with Ma 
Johnsrud’s boy—-Hjalmer—out at the 
farm. Both of us came into the kit- 
chen for another piece of cherry pie. 
He certainly trims up his calves for 
shows. Knows how to clip; groom and 
handle them. Appearance means a lot 
at a county or state fair on live- 
stock.” 

Joe smiled. “You're right. It means 
just as much as a new permanent 
for a woman. Judges like stock that 
looks trim.” 


A Demonstration 


“T talked with Hjalmer about his 
coming to our mill for one day and 
conducting a demonstration on how 
to wash, clip and prepare calves for 
exhibiting,’ Mary said. “Hjalmer is 
just wild to do it. I said I would 
ask you. Maybe we could advertise 
the event. It should attract many 
farm folks.” 

Joe grinned. “That’s an idea we 
have never tried. It would be worth- 
while, I am sure. Where would we 
get the calves?” 

“Hialmer would bring his and he 
thinks he could get two other 4-H 
members to bring theirs,”” Mary said. 
“We thought we could work one dem- 
onstration at 9 a.m. another at noon 
and another at 3 o'clock. That would 
give farmers a chance to come in all 
day long and see part of the show.” 

“Good,” declared Joe enthusiastic- 
ally. ‘We'll advertise this event wide- 
ly and I'll also get the boys to post 
their calf feeding charts at the ex- 
hibit. In fact, we'll have a little 


BUSINESS 
IS GOOD 


Yes, business is good with 
manufacturers of Ultra-Lifed 
feeds. There are good reasons... 
better quality products .. . better 
trained customer servicemen in 

exclusive service only you can 

offer... better merchandising 
and advertising helps. It will pay 
you to— Write for details 


ULTRA-LIFE Laboratories Inc., East St. Louis, tl. 


Year Round Supply— 
Stable Low Cost 


HOMOGENIZED 
CONDENSED FISH 
FIVE PLANTS 


IN 
FULL PRODUCTION 


quality calf exhibit of our own here. 
We can put up a tent and put the 
pens under it. I will also give the 
boys $5 each for their trouble.” 

“And maybe we can get the news- 
paper men to take some pictures of 
the boys at work,” Mary said. “I 
imagine lots of folks do not know 
how to prepare their calves for prize 
showings. This event would be edu- 
cational.” 

“Sure thing,” Joe grinned, “but 
it’s not going to be so educational 
that I can’t have a big display of 
calf feed either inside or near that 
tent.” 

“I’m glad you like the idea, Joe,” 
Mary said. “Sorry I stayed away so 
long.” 

“I don’t mind eating burnt roast 
beef once in a while so long as you 
come home with a good idea like 
this,” Joe said. “By the way, have 
you a piece of apple pie tucked away 
somewhere that I could nibble on? 
And mabe a doughnut or two and 
a glass of milk?” 
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HANDY WAY TO SUBSCRIBE 


FEEDSTUFFS 
Circulation Dept., 118 S. 6th St., Minneapolis 2, Minn. 


Please enter immediately my subscription to 
FEEDSTUFFS 


0 One year $4 ©) Two years $7 
O Billme O Bill my firm OT am sending payment 


() FEED MILL ) WHOLESALE DEALER 
O FORMULA FEED MFR. () RETAIL DEALER 
O FEED INGREDIENT MFR. () HATCHERY 


Saves Space 


because auxiliary equipment is 


Far less headroom and floor space 
are required for the Allis-Chalmers NX 
grain crusher and crumbles mill. A com- 
bination scalping shoe and shaker feeder 
as well as the outlet hopper are all integral 
parts of the mill. Scalping, feeding and 
grinding are handled on a high produc- 
tion basis in one self-contained unit. This 
integration of operations eliminates the 
need of auxiliary equipment and the space 
required for its installation, 


SAVES MONEY, too...gives you more and 
better feed production at lowest cost 


Greater profits for you are engineered into the 
NX mill. Every design and construction feature 
has been carefully calculated to give you increased 
production of clean, top quality feeds . . 
you many years of low cost operation with a mini- 


mum of maintenance. 


For example, an all-welded, heavy stecl frame 
provides maximum rigidity and long term heavy 
duty service. Wear-resistant, hard-surfaced Circle- 
Chill rolls mean many additional months of roller 
service. Anti-friction, spherical type bearings save 


Circle Chill is an Allis-Cholmers trademark. 


ALLIS-CHALMERS 


power .. . save on maintenance, too, because they 
are cartridge contained and can be replaced by 
your own men. Large diameter ( hed pressure 
lubricated roll journals add to long, dependable 
performance of the NX mill. 

Best of all, the initial cost of the NX mill is 
well within your equipment budget. And, remem- 
ber, there is no auxiliary equipment to buy. Get 
all the facts from your nearby A-C representative 
or write Allis-Chalmers, Milwaukee 1, Wisconsin. 


Ask for Bulletin 06B7158. A-4068 
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Tip of the Week 


in Feed Ads Gets 


FOR THE RETAILER 


Extra Attention, 


By Martin Francis 


OULD you like to pass out 
WV feed and farm tips 

to your customers once a 
week, in a manner which would at- 
tract their attention? 

If you would, then I recommend a 
boxed in area in your weekly display 
advertisement which says in black 
face type “Tip Of The Week!” 

By thus giving the tip of the week 
a prominent spot in your ad, more 
customers will learn to look for this 
tip. It will have added significance 
to them. Also, it will not detract 


from the worth of your merchandise 
which you are advertising, because 
it is separated from it, even though 
placed in the general display space. 


Better Readership 


Furthermore, the popularity of the 
Tip of The Week feature, will bring 
more readership to your entire ad. 
No other feed ad in the paper will 
look quite like yours when you em- 
ploy the tip of the week. 

What sort of material should a 
dealer put in such a boxed in space? 


Well, he can use the same general 
advice that he gives to farmers on 
feed and farm problems. But there is 
one important difference. He must 
give a tip of the week on only one 
subject. 

The copy must be clear, be brief 
and easily read. It is better to give 
a reader one tip a week which he 
remembers than five which he doesn’t. 
If you read the tip of the week plan, 
you can give your readers 52 sep- 
arate pieces of valuable advice during 
the year. If they remember all of 
this, or most of it, and put it into 
effect, they will become better cus- 
tomers and more efficient farmers. 

In winter, for example, every farm- 
er wants his flock to produce maxi- 
mum eggs. To do this not only must 
the feed be excellent, but the hens 
must be kept healthy. Hen flocks in 
winter need to be kept from drafts 
and yet they need proper ventilation. 


Suggestions 


In midwinter it is hard to sell a 
flock owner new ventilators to be cut 


LAY RAT. 


Pillsburu's Best’ 
Feeds 


Boog it 


Or QUALITY GRANULATION...450 tons a day 
= Pillsbury uses a AC AL 
ne Hard Faced 4 AMMERS 


“‘Pacal Hard Faced Hammers 
give us the quality granulation 
our poultry and animal feed 
customers want’’, says Charles 
F. Wilson, superintendent of 
the East Los Angeles plant of 
Pillsbury Mills, Inc. ‘‘We use 
Pacal Hard Faced Hammers 
an average of four times as 
long as other hammers . 

some even longer. We con- 
sider the extra life as a bonus.” 


PACAL 


hard faced hammers and hammer clusters” 
will run 3 to 4 times longer in your hammernmill! 


*U.S. PAT. NO. 2,607,538 


write department He. 
PAPER-CALMENSON & COMPANY 


County Road B and Wainut St., Adjoining Highway 36, St. Paul 8, Minn. 
Phone NEstor 9456 


into his hen house, but, he should 
keep his south windows open some- 
what to provide fresh air. Here's 
where the tip of the week comes in, 
as follows: “Burlap tacked over open 
part of south windows in winter 
will reduce chilling drafts and help 
provide needed ventiliation.” 

That’s enough. Don’t make the 
copy any longer. The farmer who 
reads “this, who hasn’t a properly 
ventilated hen house, can use this 
burlap suggestion effectively. Then 
early in fall, you can publish some 
ads urging dealers to install proper 
ventilators in their hen houses before 
winter sets in. 

Here is another tip of the week: 

“Early pullets next fall will bring 
35 to 50% more revenue than late 
pullets, because eggs are high priced 
in fall.” 

If a farmer needs urging or a rea- 
son to buy his chicks early here it is 
—the profit motive. He can get his 
new poultry venture off to a flying 
start by having early pullets in the 
fall. 

Another tip: 

“Farm labor now costs four times 
more than 20 years ago. Train your 
hired help, reduce chore steps and 


| time, seek efficient methods and use 
| more machinery to keep labor cost 


down.” 
Files Back Up Tips 
Now the alert feed dealer will have 
as much information as possible in 


| his files to back up any assertion that 
| he makes in his tip of the week box. 
| Some farmers are going to question 
|| your advice, some are going to chal- 


lenge it, and therefore, you will need 
the facts to back up your case. But 
from your own experience in feed 
retailing, plus that of your supply 
salesmen, you will be able to draw up 
a number of interesting tip of the 
week paragraphs which will interest 
farmers and help them, as well as 
helping you to sell more merchandise. 
If you wish, you can number your 
tips, as “Tip No. 1, Tip No. 2” etc. 
In this way, the reader who scans 
the weekly copy becomes aware of 
the fact that so many tips have been 
published this year by you. 


Reprints 
At the end of the year, you may 
even wish to reprint all 52 tips in 


| your direct mail advertising. If you 
| have a duplication machine, you can 


easily mimeograph these tips and 
send them along with your monthly 
bulletin to the trade. The tips in this 
event should have a large heading, 


RANSIT 


GRAIN & SEED MERCHAN’ 
SINCE 1920 
FORT WORTH, TEXAS 


FLORIDA 
COLLOIDAL 
CLAY 


for feed and mineral 
manutacturers 


Write for samples and prices 
Territories open for brokers 


DELTA PHOSPHATE CO. 


624 Badgerow Building 
Sioux City, Iowa 
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she can’t lay 
half egg 


She'll lay a whole egg, or none! What’s more, she’ll lay ‘s 
only the number of eggs she’s fed to lay — and-upon her ‘ ‘ a \ 
sustained production of high-quality eggs depends the steady eo wn 
growth of your poultry feed business. ee 


For years, feed manufacturers all over America have i } 
depended upon the standardized natural-source fortification 3 : 
supplied by Borden’s Feed Supplements, to build into their ge i ‘ 
feeds the egg-producing power that poultrymen dementt. 
Borden’s has provided the foundation for better4foduction 
in millions of tons of poultry feeds. 


Whatever the size of your business/there are Borden Myahs 
supplements and feeding programs mafie to order for you; 
and, you will get these Borden “plus sprvices” — technical 
feed counsel, formulation service and\merchandising aids 
that sell! 


THE COMPANY 


FEED SUPPLEMENTS DEPARTMENT 
350 Madison Avenue, New York 17, N.Y. 


Pordens man of the month 


MALCOLM D. LLOYD 


Educated at W/heaton College, Columbia University and the University of Illinois, 
“where he specialized in biology and chemistry. Author of several papers on high 
protein diets ond the utilization of vitamins, Mr. Lloyd is at present the manager 
of Borden's Nutritional Research Laboratory at Elgin, Illinois. He directly super 
vises the many activities involved in the conduct of such an enterprise. The 
laboratory includes facilities for broiler production, both in batteries and on 
the floor . . . studies in egg production and hatchability . . . metabolism work 
with small animals . . . turkey growth and breeding . . . baby pig and swine 


A fine companion line to 
brighten your profit picture. 
Easy to stock and sell, splen- 
did acceptance. Ask for de- 
tails. 


growing, as well as kennels for nutritional work with dogs. 


orden \$ BASIC IN FOOD AND FEED RESEARCH 
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so that the customer can post them 
in his tool shed, barn or around the 
premises. And, of course, your name 
will appear at the top or bottom of 
each sheet, 

You can also attach your weekly 
display ad in your window, with a 
red crayon mark around the tip of 
the week box. The same thing might 
he done by pasting the ad against 


the face or back of the cash register 
at the wrap counter, so that all store 
traffic can see it. 

If this is done, then most certainly 
all the customers who come to your 
mill and store will see the tip of the 
week feature now and then. Most of 
them wil] associate it with your store 
and thus you will benefit. 

It will also be possible for the feed 


Special Service for the Southwest 


SOYBEAN MEAL & PELLETS 


44% PROTEIN 
We offer efficient service, convenient location end 


meal properly processed for maximum nutritional 
value in a modern up-to-date plant 


Seog - Rich Products, Inc. 


1501 NO. MOSLEY, WICHITA, KANSAS —PHONE 5-9635 


dealer to tie in the tip of the week 
with the main feed, fertilizer or 
equipment item which he is advertis- 
ing that same period. This may not 
be possible every week, but where 
there can be a tie up, the effect will 
be so much greater. 

If you try the tip of the week idea, 
stay at it long enough to give it a 
fair trial. Try to publish at least one 
tip per week for an entire year. By 
the end of that time, your customers 
will have told you how they like it. 


DR. M. A. JULL HONORED 


COLLEGE PARK, MD.—The new 
poultry building nearing completion 
at the University of Maryland will be 
named Jull Hall, in honor of Dr. Mor- 
ley A. Jull, head of the University’s 
Poultry Department. Dr. Jull, depart- 
ment head since 1936, has made many 
outstanding contributions to the poul- 
try industry during the last 14 years. 


The 2131 Carter Dise-Cylinder Separator 


CONSTRUCTION... 


with 


MINIMUM 
MAINTENANCE 


costs 


CARTER DISC-CYLINDER SEPARATORS are 
designed and built to give you maximum 
grain-cleaning efficiency. They combine in 
one compact machine four grain cleaning 
principles: Scalping; Aspiration, Dise Separa- 
tion, and Cylinder Separation. 

SCALPING. . . by the unique Carter “Squir- 
rel-Cage” method, by which the grain is 
spread evenly over the full length of the 
scalping reel. 

ASPIRATION. . efficient air separation, un- 
der the positive control of the operator. 

DISC SEPARATION. . . precise, accurate 
length separation by means of Carter Discs, 
a method used only by Hart-Carter. 

CYLINDER SEPARATION .. adding flexibility 
to the operation and greatly increasing 
capacity. 


Thus, the cleaning job is performed in one 
continuous operation. 

Carter Disc-Cylinder Separators are skill- 
fully engineered, designed for maximum oper- 
ating efficiency sturdily built to assure 
low-cost operation and maintenance. They 
are all-metal construction, with alloyed metal 
parts and self-aligning ball bearings where 
required. Other features include cut gears 
running in oil, and dust-tight housings. 

For peak performance—and profit—you 
can rely on Carter Disc-Cylinder Separators. 
You'll find complete information in Hart- 
Carter’s new 16-page folder. 
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The ‘’Magic Three’ 


Set Three Basic Goals 
for Your Business 


By Edward Grimmer 


F SOMEONE asked you to list 
I the most important goals in the 
feed business for you to keep in 
mind, what would you answer? Would 
you give some rules which would hold 
only for one or two years, or would 
you cite goals which you could shoot 
at all the years you are in business? 
Here are three magic goals which 
one feed dealer told me about; he 
says he keeps them constantly in his 
mind. 

1. To increase volume and profit. 

2. To cut costs. 

3. To improve efficiency. 

“These three goals,” he said, “en- 
compass just about everything you 
can think of in the feed business. 
They are the major goals. All other 
factors are minor and fit one of the 
three classifications in a subsidiary 
way. Keep these three goals in mind, 
and you will not be neglecting any 
phase of your business.” 

This retailer says that the “magic 
three” formula works this way. If a 
dealer works hard to increase his 
volume and his profit, he may neglect 
watching costs, and before he knows 
it, his costs have risen too high and 
he must get out the business knife. 


Keep Costs Down 

However, if the dealer keeps the 
No. 2 point in his mind while he is 
striving for more sales—the fact that 
costs should always be cut where 
necessary——then no matter how hard 
he works on extra sales, he'll never 
forget the necessity of keeping costs 
down. 

Service to customers—where does 
that come in? Well, this dealer says 
that when you try to make more 
sales and increase your profit, you 
can't be successful over a long period 
of time without rendering exception- 
ally good service to customers. There- 
fore, service to customers is not a 
chief goal in the magic three formula 
but is part of the No. 1 goal. 

Likewise, good advertising, sales 
promotion, live display, feeding dem- 
onstrations, route selling and similar 
matters, all come under the No. 1 
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goal “to increase volume and profit.” 

The No. 2 goal, “to cut costs” em- 
braces many feed mill activities. In 
the first place, it includes collections. 
This means scrutiny of the collection 
policy and seeing to it that money is 
collected on time, that collection costs 
are cut and a definite procedure set 
up to screen credit applicants to weed 
out “poor pays” right from the start 

Reducing costs also means to scru- 
tinize every plant activity involving 
expense, to see whether all expense 
is necessary, and, if not, to pare ex- 
Every dollar saved on ex- 
pense shows up in the profit column 
if the dealer is thrifty. 

It is on the No. 3 goal that many 
dealers rate poorly—-the aim to im- 
prove efficiency. 


penses, 


Employee Training 

In this classification comes em- 
ployee training. Only a small percen- 
tage of dealers have set up a con- 
sistent employee training program. 
Such training has produced remark- 
able results in many retail fields. It 
can do the same in the feed field. 
When the average employee is trained 
to see how more sales can be made 
by handling the customer in a more 
friendly way, by knowing more 
about the products to be sold, by 
suggesting related items, by being 
attentive, etc., he will usually come 
up with a better performance. And 
sales training lasts for many years 
It changes the sales habits of many 
employees for the better. 

Striving for efficiency under Goal 3, 
the dealer also checks his delivery 
trucks carefully. He keeps accurate 
records on delivery costs. He replaces 
obsolete trucks at the right time and 
makes maintenance savings where 
possible. 

With his mill machinery, the dealer 
who is conscious of Goal 3 also adopts 
a watchful policy. He studies his 
power and machinery costs. He con- 
siders machinery performance and he 
replaces old machinery with new 
when he can do so at an advantage 
and get more production with less 
cost and time. 


Look for Aid 

Striving for efficiency, the wise 
dealer also looks to his suppliers fo 
every aid, free end otherwise, that 
they can give him in advertising, dis- 
play and other fields. He follows thei: 
recommendations to improve his busi 
ness and thus cuts his promotion 
costs. He asks for counsel of these 
suppliers whenever he has the op- 
portunity. 

The advantage of keeping an eye 
on three major goals is very evident 
If the dealer listed all the points dis- 
cussed in this article, he might have 
20 features of feed store operation 
This is obviously too many points to 
think about every day. 

But if the dealer has a card or sign 
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WRIGHT W. COCHRAN 
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on his desk, listing the three major 
goals of his business, some thought 
on each will eventually lead him on 
the trail of the entire 20 points. 

I have talked with many feed 
dealers who admit that they have not 
paid too much attention at times to 
collections, field work, advertising 
and sales promotion, or the setting up 
of a budget. 

“Some day when I have the time 
I'm going to tackle those things,”’ one 
dealer told me, “but I don’t have the 
time right now.” 

Necessary business aids, such as 
those mentioned, which include opera- 
tion problems, cannot be neglected 
indefinitely without some harm to the 
feed store structure. If you can re- 
duce all your feed store problems into 
a small list, such as the magic three 
formula, you'll instinctively pay those 
three more attention than you would 
a long, depressing list of 20 or 30 
problems. 

Try this magic three formula. It 
has worked for others; it can work 
for you. 
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HERE ARE THE FACTS YOU NEED FOR SCIENTIFIC, | 
PROFITABLE BEEF CATTLE PRODUCTION 


Expert ROSCOE R. SNAPP answers the questions asked 
every day by cattle men—in the new fourth edition of— 


BEEF CATTLE 


This book gives you the latest breed- 
ing and feeding methods plus helpful 
information obtained in recent beef cat- 
tle experiments. It covers breeds, eco- 
nomic trends, equipment, all kinds of 
feed, and anything else a breeder or 
feeder might want to know. 641 fuct- 


packed pages—Only $6.50. 
ORDER TODAY FROM- 


FEEDSTUFFS 


118 South Sixth Street, Minneapolis, 2, Mias | 


How to Stop 


Feast or Famine lodizing 


In Iodine-deficient areas, adequate fortification of feed 
with uniformly distributed iodides cannot be stressed 
too strongly as a means of preventing goiter, poor 
reproductive performance, retarded growth, hairlessness. 
All Merck Potassium Iodide Mixtures can be dispersed 
accurately and uniformly, thus avoiding “feast or 
famine iodizing.” Furthermore, because feed 


formulations and mixing processes vary, Merck offers 


the following different types of iodides to meet your 
requirements: 


UNEVEN DISTRIBUTION 
See what happens when segregation 


POTASSIUM IODIDE MIXTURES MERCK 


1, Potassium Iodide 90% and Calcium Stearate 10% 
2. Potassium lodide 90% and Calcium Carbonate Precip. 10% 


Teese 


3. Potassium lodide 90% and Magnesium Carbonate 10% 
and 


POTASSIUM IODIDE MERCK 


EVEN DISTRIBUTION 


Here’s what you can expect when you 
use Merck Potassium Iodide Mixtures. 
Three billion particles to the ounce 
spread evenly throughout the feed. 


Pree-flowing powder. Potassium lodide 99.5% and Magnesium 
and Calcium Carbonate 0.5%. 


Potassium lodide Mixtures Merck 


OTHER MERCK PRODUCTS FOR THE FEED INDUSTRY: 


PRO-PEN* 


Niacin 


Calcium Pantothenate Dextrorotatory 


PRO-PEN® with Biz 


Sulfaquinoxaline 


*PRO-PEN is the trade-mark of Merck & Co., Inc 
for its brand of procaine penicillin feed supplements. 


No. 54-—Riboflavin Mixture Choline Chloride Dry Mixture and Solution 


Multi-Vitamin Mixtures for Feed Use 


Research and Production for 
Better Poultry and Animal Nutrition 


© Merck & Co., tec 


MERCK & CO., INC. 
RAHWAY, NEW JERSEY 
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CONVENTION CALENDAR 


Aug. 14-15—North Carolina Feed 
Manufacturers Assn.; Battery Park 
Hotel, Asheville, N.C.; sec.-treas., 
Mary V. Lassiter, Lassiter’s Milling 
Co., Lassiter Mill Road, Raleigh, N.C. 

Aug. 17-18—Wisconsin’s Nutrition 
School for Feed Men; College of Ag- 
riculture, Memorial Union, University 
of Wisconsin; chm., Gust Bohstedt, 
Department of Animal Husbandry, 
University of Wisconsin, Madison. 

Aug. 17-20—School for Flock Se- 
lecting and Pullorum Testing Agents; 
South Dakota State College, Brook- 
ings, S.D.; chm., Wm. Kohlmeyer, 
Department of Poultry Husbandry. 

Aug. 18 — South Dakota Poultry 
Improvement Assn.; South Dakota 
State Oollege, Brookings, 8.D. 

Aug. 18-20—Oklahoma Poultry In- 
dustry Convention; sponsored by Okla- 
homa Poultry Improvement Assn. and 


Oklahoma Feed Manufacturers Assn.; 
Skirvin Hotel, Oklahoma City, Okla- 
homa. 

Aug. 20-21 — American Soybean 
Assn.; Jefferson Hotel, St. Louis; 
sec., George M. Strayer, Hudson, 
Towa. 

Aug. 20-21 — New England Feed- 
man’s Conference; University of 
Rhode Island, Kingston; sec., George 
E. Durgin, Durgin & Co., Inc., 116 
Foundry St., Wakefield, Mass. 

Aug. 25-26—Mutual Millers & Feed 
Dealers Assn.; Hotel Jamestown, 
Jamestown, N.Y.; sec.-treas., Mar- 
garet K. Bentley, 41 Chautauqua Ave., 
Jamestown, N.Y. 

Aug. 26-28—Amburgo 9th Annual 
Course of Study in Animal Nutrition, 
Feed Formulation and Salesmanship; 
National Agricultural College, 
Doylestown, Pa. 


Sept. 7-11—Turkey Short Course; 
Texas A & M Oollege, College Sta- 


| tion; chr., E. D. Parnell, Texas A & M 
| College. 


Sept. 10.—Feed Institute, Inc., 10th 


Anniversary Observance; Hotel Sav- 


ery, Des Moines, Iowa. 
Sept. 11—Nutrition School for Feed 


Men; Iowa State College, Ames, 
Iowa. 
Sept. 14-15 — Animal Nutrition 


Short Course; University of Minn. 
Farm Campus, St. Paul, Minnesota; 
Office of Agricultural Short Courses, 
Institute of Agriculture, University 
of Minnesota, St. Paul 1, Minnesota. 


Sept. 15-17—Dixie Poultry Exposi- 
tion; City Auditorium, Asheville, 
N.C.; sec., N. B. Nicholson, Box 226, 
Monroe, N.C. 


Sept. 20-22—Grain & Feed Dealers 
National Assn. and Texas Grain & 
Feed Dealers Assn.; Hotel Galvez, 
Galveston, Texas; sec.-treas., John C. 
Bowden, 100 Merchants Exchange 


| Bldg., St. Louis, Mo., and Ben Fer- 


Analytical reagent grade 


dicalcium used / 


to supply 0.4% 
phosphorus in feed. 


aN Coronet Defluorinated 
Phosphate used to 
supply 0.4% 


phosphorus in 


After Ten Weeks -Both Weighed the Same 
BUT ONE COST LESS FEED! 


Coronet Defluorinated Phosphate provides valuable phosphorus 


Coronet Defluorinated Phosphate is 
supplied in two grades to meet your 
feed supplement requirements: 


17% P 14.5% P 
Grad 


osphorus, 
Total 17% min. 14.5% min. 
Phosphorus 
Available 


in 0.4% HC1}16.8% min. | 14.3% min. 


Calcium [34.0% min. | 34.0% min. 


| Fluorine 


0.17% max 0.145% max] 


@at a lower cost per unit, delivered, than other phosphatic mineral 


@pplements. That means reduced feed manufacturing costs—higher 


p@iirs. 


H@&h Phosphorus Availability—Tests were recently conducted 
comp@ing weight producing and bone forming results with chicks, 
using ope Defluorinated Phosphate and analytical reagent 


grade dic 
plement kn 


Dr. Harry W. 
Laboratory, 


ium phosphate—the highest quality mineral feed sup- 
Titus of the Lime Crest Research 
wo” N. J., who conducted these tests, says, 


is just as snsiebactery a phosphorus supple- 


ment as analytical reagent grade dicalcium 
especially when used to supply ‘ 


Thus, Coronet Defluorinated Phosphate compares favorably with 
the highest quality mineral supplement known. 


H. J. Baker & Bro. 
600 Fifth Ave. 
New York 20, N. Y. 


Distributed by 


The Atlantic Supply Company 
17 West Mount Royal Ave. 
Baltimore 1, Md. 


guson, 614 Meacham Bldg., Ft. Worth 
2, Texas of TGFDA. 

Sept. 21-22 — National Renderers 
Assn.; Chase Hotel, St. Louis; sec.- 
treas., Omer Dreiling, .-Box 1344, San 
Angelo, Texas. 

Sept. 23-25 — Pennsylvania Millers 
& Feed Dealers Assn.; Abraham Lin- 
coln Hotel, Reading; sec., Richard I. 
Ammon, 43!, E. Main St., P.O. Box 
329, Ephrata, Pa. 

Sept. 23-26—California Animal In- 
dustry Conference; Yosemite Nation- 
al Park, Yosemite Valley, Cal.; exec. 
sec., Jack Stromnes, Blue Anchor 
Bldg., 1400 10th St., Sacramento 14, 
Cal. 

Sept. 24-25—Nat’l Mineral Feeds 
Assn., Inc.; Bismarck Hotel, Chicago, 
Ill.; Exec. Sec., Peter W. Janss, 212 
Equitable Bldg., Des Moines, Iowa. 

Sept. 28-29—Kentucky Feed Assn.; 
Kenlake Hotel, Kentucky Lake, Har- 
din, Ky.; sec., William C. Willock, 
P.O. Box 1914, Louisville, Ky. 

Oct. 1-2—Arkansas Formula Feed 
Jonference; University of Arkansas, 
Fayetteville; sponsored by the col- 
lege, Arkansas and Midwest Feed 
Manufacturers Associations; Dr. E. L. 
Stephenson, University of Arkansas. 

Oct. 12-183—Texas Dehydrators Al- 
falfa School; Texas Agr. and Me- 
chanical College, College Station, 
Texas; Dr. J. R. Couch, Agricultural 
College of Texas. 

Oct. 14—Virginia State Feed Assn.; 
Jefferson Hotel, Richmond; sec., W. 
W. Chewning, Manchester Mills, 2105 
Hull St., Richmond, Va. 

Oct. 14-15—Association of Ameri- 
can Feed Control Officials; Shore- 
ham Hotel, Washington; sec., L. E. 
Bopst, Rm. 086, New Chemistry Bldg., 
University of Maryland, College Park, 
Md. 

Oct. 15-16—Virginia State Poultry 
Federation, Inc.; Jefferson Hotel, 
Richmond; exec. sec., R. F. Frazier, 
615 E. Franklin St., Richmond 19, Va. 


Oct. 15-16—Texas Nutrition Con- 
ference; Texas A & M College, Col- 
lege Station; Dr. J. R. Couch, Texas 
A & M College. 

Nov. 5-6—Cornell Nutrition Con- 
ference; Statler Hotel, Buffalo, N.Y.; 
chm., Prof. S. T. Slack, Wing Hall, 
Cornell University, Ithaca, N.Y. 

Nov. 8-10—Tennessee Feed Manu- 
facturers Assn.; Peabody Hotel, 
Memphis; sec., W. H. Levine, 6138 
First National Bank Bldg., Nashville 
8, Tenn. 

Nov. 12-13 — Florida Feed Dealers 
Nutrition Conference; University of 
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Florida, Gainesville, Fla; sec. of 
Florida Feed Dealers Assn., Keith 
Morgan, P.O. Box 1290, Tampa, Fla. 

Nov. 12-13—Missouri Animal Feed- 
ing Short Course; U. of Missouri, 
Columbia, Mo., sponsored by the col- 
lege, Midwest Feed Mfrs. Assn., and 
the Missouri Grain, Feed and Millers 
Assn.; Prof. H. L. Kempster, Dept. 
of Poultry Husbandry, University of 
Missouri, Columbia, Mo. 

Nov. 16-18 — Production School; 
President Hotel, Kansas City; spon- 
sored by Midwest Feed Manufactur- 
ers Assn., 20 W. Ninth St., Kansas 
City, Mo. 

Nov. 18-19 — Illinois Feed Assn. 
and Illinois Poultry Improvement 
Assn., Armory, Springfield, IIL; sec. 
of IFA, Dean Clark, Board of Trade 
Bldg., Chicago 4, HL, and sec. of 
IPIA, Aubrey Harless, Box 91, Shel- 
byville, TL. 

Dec. 10-11 — Nutrition Conference 
for the Feed Industry; North Caro- 
lina State College; Rudolph Pate, 
News Service, 4-5 Alumni Bldg., U. of 
N. Car., Raleigh, N. Car. 


1954 
Jan. 8-9 — Kansas Seed Dealers 
Assn.; Hotel Broadview, Wichita, 


Kansas; sec., O. E. Case, 901 Wiley 
Bldg., Hutchinson, Kansas. 

Jan, 11-12—Kansas Formula Feed 
Conference; Kansas State College, 
Manhattan, Kansas; sponsored by the 
Kansas State Board of Agriculture, 
Midwest Feed Manufacturers Assn., 
Kansas Grain, Feed & Seed Dealers 
Assn., and the college; Prof. F. W. 
Atkeson, head, department of dairy 
husbandry, Kansas State College, 
Manhattan. 

Jan, 18-19—Northwest Retail Feed 
Assn., Inc.; Hotel Nicollet, Minne- 
apolis, Minnesota; Sec., William D. 
Flemming, 112 Grain Exchange Bldg., 
Minneapolis 15, Minnesota 

dan. 19-23 — Boston Poultry Show 
& Country Life Exposition; Mechanics 
Bldg., Boston, Mass.; chm., Paul Ives, 
89 Church St., New Haven, Conn. 

Jan. 25-27 — Southeastern Poultry 
& Egg Assn.; Municipal Auditorium, 
Atlanta, Ga.; exec. sec., R. F. Frazier, 
615 E. Franklin St., Richmond 19, Va. 

Jan. 31-Feb. 1-2—American Dehy- 
rators Assn.; Jung Hotel, New Or- 
leans, La.; sec., Lloyd Larson, 1015 
Dwight Bidg., Kansas City 6, Mo. 

Feb. 10-11—Nutrition & Production 
Conference, sponsored by Utah Feed 


Manufacturers & Dealers Assn.; Utah 
State Agricultural College, Logan, 
Utah; sec., Lorin E. Harris, Utah 
State Agricultural College, Logan, 
Utah. 

Feb. 12 — Washington State Feed 
Assn., Inc.; Sec., John G. Wilson, 814 
2nd Ave. Blig., Seattle 4, Wash. 

Feb. 13-15—Institute of American 


Poultry Industries; Fact Finding Con- 
ference, Kansas City, Mo.; pres., Dr. 
Cliff D. Carpenter, 221 No. LaSalle 
St., Chicago 1, Dl. 

Feb. 18-19 — Midwest Feed Manu- 
facturers Assn.; Convention and Ag- 
ricultural Forum; President Hotel, 
Kansas City; association office, 20 W. 
9th St., Kansas City, Mo. 
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March 10—Ninth Distillers Feed 
Conference; Hotel Sinton, Cincinnati; 


exec. dir. Lawrence E. Carpenter, 
1232 Enquirer Bldg., Cincinnati 2, 
Ohio. 


March 18-20—Pacific Dairy & Poul- 
try Assn.; Hotel del Coronado, Cor- 
onado, Cal.; pres., H. Glenn Olson, 
1304 E. 7th St., Rm. 256, Los Angeles 
21, Cal. 


April 30-May 1—Kansas Grain & 

eed Dealers Assn.; Hotel Broadview, 
Wichita, Kansas; sec., O. E. Case, 901 
Wiley Bldg., Hutchinson, Kansas. 


May 5-7—American Feed Manufac- 
turers Assn.; Conrad Hilton Hotel, 
Chicago; sec., W. T. Diamond, 53 W. 


YOU KNOW? 
NOPCO 


GUARANTEES 


STABILITY AND 
DIGESTIBILITY 


_ VITAMINS A and D 


Jackson Blvd., Chicago 4. 


May 7-11 — National Cottonseed 
Products Assn.; Shamrock Hotel, 
Houston, Texas; sec., S. M. Harmon, 
731 Sterick Bldg., Memphis 3, Tenn. 


June 6-8—Indiana Grain & Feed 
Dealers Assn.; Mid-Summer Conven- 
tion; sec., Fred K. Sale, 600 Board 
of Trade Bldg., Indianapolis, Ind. 


Ray Ewing 


Distributed in Utah and Southern Idaho by: 
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P.O. Box 267 + Ogden, 
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Hones whup MORTON TRACE MINERALIZED SALT 
helps maintain livestock profits 


WHEN production costs cut into normal profit margins, live- 
stock raisers are faced with two alternatives. They can feed 
cheaper feed, which only aggravates the situation; or they can do 
a better job of feeding by promoting better feed conversion thus 
reducing feeding costs. 

More and more farmers are finding the answer to more effi- 
cient feeding in Morton's Trace Mineralized Salt. They find this 
combination of salt and the trace minerals make healthier, bigger 
producers of their livestock. Beef animals, dairy cows, hogs and 
sheep alike make better use of grains, grasses and forages... 
get more value from proteins, fats and carbohydrates . . . build 
bigger bones . . . produce more meat, milk and wool 

Suggest Morton's T. M. Salt to your farmer-customers. It helps 
them do a more efficient feeding job — and puts your salt sales 
on the same profit basis as feed. The Morton Salt Company, 
Chicago 3, Illinois. 


Here’s what the Trace Minerals do... 


1 — CHLORINE (from salt) is the active ingredient of hydrochloric acid 
needed to break the hard shell of protein cells and put them into digestible 
form. Hydrochloric acid also makes iron more assimilable 

2 — SODIUM (from salt) needed for bile to help digest fats and carbo- 
hydrates. Controls internal or osmotic body pressures that move nutrients 
from cell to cell. Sodium also helps in toning up the heart muscle 

3 — IRON. Needed to make the red blood cells in the bone marrow that 
carry oxygen to all body cells so that nutrients can be utilized. Iron ts also 
needed by a healthy, active liver. Also needed by certain enzymes. 


4 — COPPER. Works with iron in the formation of hemoglobin or red 


blood cells in the bone marrow. Lack of copper can cause breeding failures. 
Copper is also a part of important enzyme systems 


5 — COBALT. Stimulates the bone marrow where blood is made. Cobalt 
also promotes healthy intestinal flora which stamulates the assimilation of 
feed. Cobalt is an important part of the Vitamin B, 

6 — MANGANESE. Needed for reproduction, big milk flow. Manganese 
works with calcium for sound bone growth. Like cobalt, it also sets up a 
healthy intestinal condition for better teed assimilation. 


7 — IODINE. Required for thyroxine in the thyroid gland which controls 
all bodily activities — growth, repair, reproduction, feed assunilation, 
Thyroxine prevents goiter or big neck, hairlessness in pigs 


8 — ZINC. Needed by various body organs, principally the kidneys, liver, 
a brain, and sex organs. The pancreas is very rich in zinc, indicating 
that « plays an important role in the digestion and use of carbohydrates, 


9 — TRACE MINERALS, individually and in combination, activate im- 
portant enzyme, vitamin, hormone functions the basic lite processes that 
convert feed nutrients into growth, repau, reproduction, 
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for broiler growers! 


This is the PENNY that could make the difference between profit and loss on 
a bird! 


You’re serving your customers well when you stress the fact that buying 
feed with MEGASUL Nitrophenide Lederle included is the finest low-cost 
“insurance” they can have against COCCIDIOSIS LOSSES! 


Below, in simple arithmetic, is the story of the “pay-off penny” you can tell 
or write to your customers: 


your customers how MEGASUL pays 
“Mr. BROILER GROWER! You pay only 1¢ extra per bird, or $10 per 1,000 


birds, to give feeds containing MEGASUL continuously from hatching to 12 weeks. 


‘Here’s how you get your money back! 


1. You need to save only 14 more birds from coccidiosis out of 1,000 started. 
14 birds, total weight at market 42 pounds, at 25¢ per pound...... $10.50 


2. You need to save only 167 lbs. of feed in producing 1,000 marketable broilers 
(0.05 Ibs. of feed saved per pound of gain). 167 lbs. of feed at $6 per cwt. . . $10.02 


And here S the big pay-off! That’s two ways you get your penny back... and 
that’s just the beginning! Actually, MEGASUL will frequently save many times 
more than 14 birds per thousand—and more than 167 lbs. of feed per 1,000 birds! 


“More than that—figure the extra weight MEGASUL helps to put on all 
your birds! Often, it’s more than one-fifth of a pound per bird! You sell 200 or 
more extra pounds of meat per 1,000 birds! 


“There’s still more! MEGASUL helps make your birds /ook finer. Buyers 
like ’em—body development is sounder, shanks yellower, feathering better. 


“Buy feeds containing MEGASUL, Mr. Broiler Grower, and get repaid 
many times over!” 


Lederle announces MEGASUL-A9 25% NiTROPHENIDE. 
9% ARSANILIC ACID for those who want to use 2 lbs. of 
MEGASUL with the popular amount of ARSANILIC ACID. 


Animal Feed Sales 


LEDERLE LABORATORIES DIVISION 


30 Rockefeller Plaza amerrcan Cyanamid company New York 20, N. Y. 
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Good Business-Building Ideas 
Are Yours for the Asking 


Don't Forget that Employees Can Be a 
Rich Source of Profitable Ideas; 
Suggestion Systems Are Paying Off 


By Max Anson 


RE YOU at the end of you 
“idea” rope? Do you feel as 
if 


you cannot squeeze another 


another ric 
which 
This idea 


you 


h, profitable dea ource 
can tap 
source has been with you 


this business idea source? It’s your 
employees! 

Strange as it may seem many feed 
dealers, as well as other retailers, 
never ask their employees for ideas 


to help make the business run more 
smoothly, efficiently, profitably 
business men seem to look just about 


everyplace else for ideas —except 
from their employees. And who is 
better able to help you with opera- 
tion ideas than the men and women 
who are right on the scene, on your 
regular payroll, handling your cus- 
tomers and machinery, meeting ob- 


jections of customers, 


merits of your feeds and helping to 


make regular customers out of those 

who just “try your store this once.” 
They're Worth Money 

Let's look at some facts and fig- 


Some 


extolling the 


profitable feed operation idea from | for a long time as long as you have ures about employees and the worth 
your brain, your experience, the | been in business. It can function for of their suggestions. The president 
trade journals you receive, your vis- | you day after day, giving you many of the National Association of Sug- 
its to other feed stores, and so on? | workable, profitable business-build gestion Systems recently said in a 
If so, take hope, for there is still | ing ideas at very little cost. What is speech that suggestion systems in 


Don’t let 
WEEVILS 


eat the heart 


out of 


| 


Stored grain! 


YOUR CUSTOMERS’ GRAIN 


AND YOUR GRAIN 


CAN BE PROTECTED FOR 


AN ENTIRE STORAGE SEASON 
WITH ONLY ONE APPLICATION OF 


*Reg. U. S. Pat. Off. 


When weevils and other storage insects finish their 
destructive work, they have eaten the heart out of your 
tored grain. It weighs less, it has less feeding value 
and it is worth less. But you can protect stored grain 
for an entire storage season with only 

even in open cribs or bins. Use Pyre- 
none Grain Protectant, or on wheat, Pyrenone Wheat 


from weevils 
one application 


Protectant. 


Only 10 pounds of Pyrenone Grain Protectant will 


treat 100 bushels of corn 


shelled corn, ear corn or 
even corn in the shuck. Of course, the Protectant can't 
yet through the shuck to kill, but it will kill off the 


Sell... and Use... 


GRAIN PROTECTANT 
WHEAT PROTECTANT 


in even this way the 
itself. And on the 


treated grain, to gra 


grain that is used for 


is non-lowie fo peo} 
Protect grain 
ance, but also its for 


money in the bank 


weevils that try to move from one ear to another and 


Pyrenone will more than pay for 


ear corn and shelled corn, the 


Pyrenone gives excellent season-long protection, 
Yet Pyrenone Protectants have no hazards to you 
or yvour customers who apply it, to livestock when fed 


in that is used for seed, or to the 
milling. That’s because Pyrenone 

but death to weevils! 
its weight and appear- 
Grain in the bin is like 
it must be protected! 


als 
not only 
value 


*Reg. U. S. Pat. Off. 


PROTECTANTS 


U.S 


ucts Corporation 


120 Broadway 


Industrial Chemicals Co. Division of National Distillers Prod- 
New York 5, N. Y., manufacturers 


of Pyrenone insecticides for the farm, food processing, transporta- 


tion, storage and allied fields 


private business and government are 
paying out more than $6 million an- 
nually for employee ideas! 

In other words, employers need the 


ideas, and employees need the re- 
wards that go along with thinking 
up workable ideas, as well as the 


thrill that comes from doing a better 


job and contributing something ex- 
tra toward the business which pays 
their wages 

The national association referred 
to is only 11 years eld. When it 


started, there were only 40 members; 
now there are 760 large and medium 


sized firms which are members. The 
growth has been spectacular. Busi- 
nessmen everywhere are fast realiz- 


their employees 
ideas, they are dig- 
untold wealth 


ing that in tapping 
minds for better 
ving In mines ot 


Good Average 
This suggestion association also re- 
vealed that of all the ideas turned 
in by employees, about 25°7 were put 
into use as practical and profitable. 
average, I 
turned in 


That is a mighty good 
think. If your employees 
100 business and 
machinery improvement during one 
year and 25 of them were deemed 
practical by you, then you would have 
some fine ideas to put into operation 
Where else could you get 25 usuable 
ideas, based on your mill's conditions 
and marketing conditions? 

Why have feed dealers, along with 


suggestions tor 


other retailers, overlooked the sug- 
gestions plan for so many years? 
Why have they looked just about 


everywhere else for workable, profit- 
able ideas? Why have firms been will- 


ing to spend large sums for ideas 
which they can use and _ belatedly 
now turn to employees to reward 
them for good ideas? 

I think that one reason why this 


has been so to date is that most re- 
tail employers have looked upon em- 
ployees as being persons who carried 
out the ideas and orders of an em- 
ployer and were paid to do so. Em- 
ployers as a rule have failed to look 
upon employees also as “idea 
sources.” They have preferred, for 
the most part, to look elsewhere for 
such ideas. They have underestimated 
the ability of the average employee 
to contribute just as valuable ideas 
to the business as professional out- 
side sources. The realization of the 
fact that employees can and will 
contribute practical, profitable ideas 
to a has been the 
most pleasant discoveries that many 
employers have made. This discovery 
and exploitation of it can very well 
be an important factor in the further 
growth of American business 

What take to induce an 
employee to think constructively 
about your business and to contribute 
ideas toward its improvement? 


business one of 


does it 


This is a major problem which the 
feed dealer must consider most care- 
fully. In the first place, the average 
employee does not feel as if it is his 
duty to try to think of ideas to en- 


able the business to function more 
efficiently. He has been taught first 
that his duty is to carry out orders 


“Everything for 
every grain 
Elevator, 

Feed Plant and 
Cereal Mill” 


LOW COST ] 
HIGH QUALITY 
Prompt Shipments 

Imported | 


STEAMED BONE MEAL 
FISH MEAL 


and other FEED INGREDIENTS 
INCREASE YOUR PROFITS ... 
call MU. 2-3760 or write to 


Gellleo, inc. East 45th st, N.Y. 17 
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and to sell and to service. He has 
been taught to leave to the boss— 
especially in most retail establish- 
ments—the problem of thinking up 
or gathering new and better opera- 
tional ideas. 


Thus, the first duty of the feed 
dealer is to educate his employees 
to the fact that he thinks they have 
the ability and are in a position to 
think of good ideas he can use. This 
will be a new concept to many em- 
ployees, but the feed dealer should 
keep on stressing it until the em- 
ployee regards this new plan as a 
duty. 

What it means is that the employee 
will soon begin to look at your bus- 
iness and its problems in an “execu- 
tive’ manner, sizing up most of the 
management problems and deciding 
what he would do to handle each one. 

Such thinking for the most part, 
will make better employees who will 
have a keener interest in your busi- 
ness and a better appreciation of 
the duties and responsibilities which 
belong to the owner and which. are 
shared to some extent by the em- 
ployees. 

Employees who begin to think in 
this manner are going to be worth 
more to you as an integral part of 
your business. Many usable ideas will 
begin to flow from them to you as 
soon as they begin to use this new 
outlook and attitude toward their 
jobs. 

Extra Pay 

I have purposely left the question 
of pay for such extra effort to the 
conclusion. For his extra effort, the 
employee is entitled to extra pay— 
dependent upon the worth of his 
idea. He must know that you will 
pay off in cash or its equivalent for 
any ideas turned in which you can 
adopt for your business. This will be 
a big incentive to him to give serious 
thought to all phases of his own job 
as well as your business in general. 

In addition to the money paid when 
his ideas are used, the employee in 
the suggestion system gets still more 
pay. Let us call this ‘‘mental wages” 
or “achievement wages” or some- 
thing similar. This pay is the feel- 
ing of importance or achievement 
which the employee feels when some 
idea of his is accepted as contribut- 
ing to the business. The employee 
will begin to have a greater respect 
for his own ability and try to make 
better use of it. This will often result 
in better performance. 

Last year the U.S. government an- 
nounced that suggestions turned in 
by its employees resulted in $11 mil- 
lion in savings. That is a tremendous 
achievement. The government also 
said that the suggestions system has 
done a great deal to raise employee 
morale. 

Rare is the feed store employee who 
doesn’t think that he is worth more 
than what he is being paid. The sug- 
gestions system gives such an em- 
ployee an opportunity to prove that 
he is worth additional money to his 


EXTRA RICH 


JIBA 


FEEDS 


ARE FAST SELLERS 


Pay Way Feed Mills, inc. 
Kensos City, Mo. 


Dehydrated Alfalfa Meal, coast-to- 
coast service 365 days of the year 


VITA-GREEN 


Fresh, velvety-green, year round 
production adds snap to your feeds 


VITA-GREEN 


Pellets, Dustless Krumbles, Meal— 

or any form to meet your require. 
ments at any time 
(WRITE — WIRE PHONE FOR QUOTATIONS 

SAUNDERS MILLS, INCORPORATE 

GENERAL OFFICES: Woles Rd. TOLEDO, OHIO 


employer. The ideas he turns in will 
clearly reveal whether he is worthy 
of promotion, or if much of his think- 
ing is ‘impractical. The suggestions 
system is a boon to both employer 
and employees when properly admin- 
istered. 

When the suggestion system was 
first introduced, it was natural that 
large companies adopted it first. 
These companies had the capital to 
experiment along these lines; they 
also had the long range planning 
geared to look for new ideas. How- 
ever, as the suggstions system proved 
itself, then smaller companies here 
and there began to use it profitably. 


Today, even the small retail] store 
with one employee can use the sug- 
gestions system, for if even one em- 
ployee can be stimulated to contri- 
bute his best ideas toward the de- 
velopment of the business, the effort 
is worth while. 

The suggestion system is something 
that every feed dealer, large or small, 
can well investigate. 
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it’s no ordeal 


we've done it for years! 


e able at LEON... 


LEON ASSOCIATE 


to buy FISH MEAL at LEON... 


It's a downright pleasure—say 
know what you want... 


FISH LIVER OILS (All potencies) 
All types of VITAMIN D, 
UREA ......... Imported Cottonseed Meal 


+. every fine quality, imported or domestic feed ingredient is avail. 
the firm whose long years of experience and 
world-wide contacts guarantees absolute satisfaction. 


@ LARGE.. - small . . . all orders get immediate attention at 


America’s finest feed mills! We 


you get what you want. That's how 


500 Fifth Ave., NEW YORK 36,N. Y. 
OXtord 5-2612 


With free-flowing Monsanto dicalcium 
phosphate, dust is cut to a minimum. 
Large clouds of tiny particles no longer 
get in the eyes and irritate the nose, 
causing a costly drop in worker effi- 
ciency. Your plant is cleaner and me- 
chanical shutdowns are greatly reduced. 
Other major advantages: 


Increased sales . . . Your customers will 
buy more dicalcium phosphate supple- 
mented feed because—-as your own 
nutritionist will tell you—-Monsanto 
dicalcium phosphate is virtually 100% 
available to the animal. Result: faster, 
stronger growth for your customers’ 
stock; more sales for you. 


Easy formulation . . . Controlled com- 
position of this pure chemical product 
means there’s no variation from ship- 
ment to shipment, batch to batch. 


Produced in two grades . . . One con- 
taining 18% phosphorus, the other con- 
taining 21% phosphorus. 


Fast handling . . . Granular Monsanto 
dicalcium phosphate is free-flowing, 
noncaking. 

Available for prompt shipment in 100- 
pound bags or bulk carload lots from 
Monsanto’s plant in Trenton, Michigan. 
Send today for new twelve-page book- 
let describing dicalcium phosphate in 
feed supplements. Use coupon below. - 


MONSANTO CHEMICAL COMPANY 
Phosphate Division 


Gentlemen: 


Phosphate, Feed Supplements.” 
Please have your representative call. 


City 


1700 South Second Street, St. Louis 4, Missouri 


Please send me booklet, ‘Monsanto Dicalcitum 


eevee 


OTHER PRODUCTS FOR THE FEED INDUSTRY 
Monsanto Methionine Hydroxy Analogue 

Monsanto Procaine Penicillin Feed Supplement 
Monsanto Vitamin B,. Feed Supplement 


Monsanto Vitamin By, and Procaine 
Penicillin Feed Supplement 


Monsanto Choline Chloride 70% Concentrate 
Monsanto 259% Choline Chloride Feed Supplement 


. 

. 

. 

. 

SERVING INDUSTRY... 
WHICH SERVES MANKIND 
Title . 

. 

. 

Zone State . 
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Your Biggest Profits Come 
When Customers Repeat 


FASCO pesticides have the quality and scientific formula- 
tion to bring customers back. And that’s where your best profit 
promise lies. 

There’s a complete FASCO line of pesticides for ALL crops 
... citrus, vegetables, tobacco, cotton, sweet corn, field crops, 
nuts, fruits, live stock and ornamentals. And a profitable line 
for you, too, because it’s backed not only by scientific know- 
how but complete consultation cooperation. 


DEALERSHIPS AVAILABLE—there are still some dealer 
franchises available in the Southeast for FASCO PRODUCTS. 
Write today and add the profitable FASCO line to your stock. 


FLORIDA AGRICULTURAL SUPPLY COMPANY 


DIVISION OF 
WILSON & TOOMER FERTILIZER COMPANY 
GENERAL OFFICES: JACKSONVILLE, FLORIDA 


CHECKERBOARD ELEVATOR CO. 


Buyers and Sellers 


of 
MILLFEEDS, GRAINS AND GRAIN PRODUCTS 
KANSAS CITY ST. LOUIS MINNEAPOLIS DENVER BUFFALO 


| agricultural sales manager; C. I. 


sales and promotion conference at which 27 jobbers and members of the com- 


pany’s sales force discussed plans for the coming year. The dinner was held 
at Pal’s Cabin, West Orange, N. J., following meetings at the firm’s Harrison, 
N. J., headquarters, Standing (left to right), are: H. N. Allen, R. H. Wyman, 
Nopco sales representatives; Ralph Getkin, Gene Rohr, P. R. Markley Co., 
Philadelphia; Phil Larsen, Maney Bros, Mill & Elevator Co., Minneapolis; Bud 
Busler, Markley Company; R. T. Whelan, Nopeo; A. V. Jay, Nopeo eastern 


Post, Nopco vice president in charge of 


vitamin sales. Seated, left row: T. H. Avery, Thos. H. Avery Co., LeRoy, N. Y.; 
Mallory Roberts, Forrest Johnson, Kuder Pulp Sales Co., Lake Alfred, Fla.; 
Jack Alexander, Merchants Chemical Co., Omaha; I. W. Lane, Nopco; John 
Doughty, M & D Sales, Snowhill, Md. Center row: J. H. Sanders, Van Waters 
& Rogers, Inc., Dallas; W. P. Mann, Jim Watkins, Merchants Chemical; E. N. 
Frankel, Markley; R. F. Sheahan, J. W. Pless, Pless & Sheahan, Memphis. 
Right row: Ben Overbough, Maney Bros.; M. H. Hochberg, J. J. Ferguson, 
J. K. Shaw, L. J. Dye, Nopeo; Art Nordgren, Maney Bros. 


Extra Sales 
Can Be Made 


Good Stocks of Related 
Items Can Help Many 
Retail Feed Businesses 


By Albert Vorst 


HE farmer was browsing about 
the retail store addition which 
the feed dealer had added to 


his mill. There were farm hardware, 
dairy utensils, dog feed and supplies 
and many other items. 

“Looking for something, Jim?” 
called the feed dealer from the wrap 
counter 

“Yeah, got any watches? 
most everything else here.” 

The feed dealer grinned. ‘No wat- 


See al- 


ches, but you give me an idea. May- 
be I should stock some.” 
“My business increased 25% since 


I added these extra lines,” the dealer 
told me. “Look at that wall display 


Maintenance costs on Sprout-Waldron Attrition 
Mills are approximately half that of any other type 
grinding mechanism, ton for ton... and this low 
maintenance cost stays low! There is virtually 
nothing to wear out on these sturdy mills but the 
grinding plates, which can be replaced at low cost. 
Small wonder that today more and more cost-con- 
scious feed millers are switching to Sprout-Waldron 
Attrition Mills. 

And low maintenance cost is only one of the 
many profit-boosting advantages of these time- 
tested mills. No other grinding unit even ap- 


proaches the high tonnage per horsepower that is " ~ y 
average with Sprout-Waldron Attrition Mills . . . an imp, |B 
no other mill can be run continuously for 16 to 24 } ae 28 } i. 
hours a day, week after week, month after month, 
for years on end .. . and no other mill offers such vs 7 


a fast grind changing control. 

7 Ask your SPROUT-WALDRON MAN to 
make a study of your present operations. Power 
savings alone may amortize the cost of a Sprout- 
Waldron Attrition Mill in a relatively short time. 
Sprout-Waldron & Co., Inc., 61 Logan Street, 
Muncy, Pa. 


SPROUT-WALDRON 


MALS + HAMMER ROLLER. ATTRITION AND BURR STOWE 
+ SCREW, BELT AND PHEUMATIC CONVEYORS - BUCKET ELEVATORS 
CUTTERS. CRUSHERS AND FEEDERS - SEPARATORS AMD ASPUATORS 


PROUTAWaE 


e 
attrition mills 


of pitchforks. It’s the largest in town. 
Every farmer needs many pitchforks. 
I sell a lot of them—never handled 
them before. Grain scoops and other 
shovels, too. Just hang 'em on the 
wall and farmers walk up, take them 
down and bring the cash to the wrap 
counter. If I had known this, I would 
have handled these things before.” 

This dealer began his retail store 
stock with pitchforks and grain shov- 
els, plus fencing, then as the sideline 
volume grew, he built the new store to 


house better displays of feed and 
also the new lines. 
“There is hardly a farmer who 


comes here for feed who doesn't walk 
into this store and look around for 
something else to buy,” said the 
dealer. “Look at my nail stock. Farm- 
ers asked me why I didn’t put in a 
stock of nails so they wouldn't have 
to drive another mile downtown to 
get them. And insecticides! Look at 


W.H. NIGH & COMPANY 


Grain Feed Ingredients 
Rice By-Products 


632 Chronicle Bidg. Phone BL-3521 
HOUSTON, TEXAS 


OF THE H 
QUALITY, PURITY 


AND AVAILABILITY 


with the 
LOWEST POSSIBLE 


INERT MATTER 
AND FLUORINE CONTENT 


Midwest Office: Ghie—Phene: 1D 64 
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fan He READY TO RELAX—Here’s the wind-up of the Nopco Chemical Co.’s recent 
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os 
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~ VITAMIN A OR VITAMIN D ( 
because: NOPCO MICRATIZED Vitamins 


give you... 


GUARANTEED STABILITY —only NOPCO gives you this ironclad 
guarantee—that MICRATIZED Vitamins, properly used, will deliver full label 
potency when fed! 


GUARANTEED NUTRITIONAL AVAILABILITY —thanks to NOPCO’S 
exclusive protective process, MICRATIZED Vitamins are completely digestible. 
Feeding tests prove it! 


LOWER TRUE COST—cost-in-use is the true criterion of economy, 
and MICRATIZED Vitamins actually cost less to use. They put an end to costly 
and wasteful overfortification. 


A COMPLETE LINE—in potencies to fit your feed needs exactly, 
MICRATIZED Vitamins are available for all classes of poultry, turkeys, and 
four footed animals. 


FREE! write today for NOPCO Vita- 


min Guide, with exact potencies of all 


CHEMICAL COMPANY 


Harrison 1,N. J. Richmond, Calif. 
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NoPco’s trademark for its exclu- 
sive stable dry vitamins A & D 


RELY 


on these quality 
NOPCO products 
for your feeds 


@ NOPCOSOL 


Complete vitamin-antibiotic- 
trace mineral feed supple- 
ment. 


@ NOPCOA&D 
VITAMINS 

A complete line of Micra- 

tized* dry Vitamin A & D 

products, conventional dry 

vitamin A & D products, 
vitamin A & D oils. 


@ NOPCO B 
VITAMINS 


Riboflavin, calcium panto- 
thenate, niacin, choline 
chloride (liquid & dry), vita- 
min B)2 feed supplement. 


@ NOPCAINE® 
Antibiotic feed supplement 
(procaine penicillin). 

@ NOPCOM *23 


Vitamin B)2 and procaine 
penicillin supplement. 


Lies 


the NOPCO Micratized Vitamin products. 
© 1953 NOPCO Chemical Company 


*T.M. of NOPCO Chemical Company 


EXCLUSIVE PRODUCERS OF MICRATIZED VITAMIN PRODUCTS 
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that big display. I sell some shrubs 
now, too, Customers asked me to. 
I use a full time clerk in the store 
now just to handle the trade, so the 
rest of the men can work in the mix- 
ing room, warehouse and the load- 
ing department, 

‘The other day a farmer came in 
and bought some poultry feed for a 
bie flock of hens,” the dealer said. 
“Then he bought an electric fencer, 
hay ropes, pitchforks and farm freez- 
er. These extra sales far eclipsed the 
of poultry feed. If I hadn't had 
the bigger store and the extra stock, 


sale 


think of the sales I would have 
missed.” 
Extra Trafiic 
Some dealers with whom I have 


talked tell me that due to the extra 
traffic which a retail store gets, feed 
displayed in the store comes to the 
attention of more people than if dis- 
played elsewhere. As people browse 
around for farm hardware, dairy and 


other items, they'll see the feed dis- 
plays more often and become more 
formula feed conscious 

One man who has a feed mill at a 


crossroad location, looks at it this 
way: “When farmers come to have 
their grain ground and mixed to 
formula with our concentrates,” he 
said, “they usually don’t want to 
stand around and talk more than 10 
or 15 minutes with the boys at the 


mixing section. However, if you have 
a store—such as I added 
those same farmers will spend anoth- 
er 15 minutes to half hour 


through the store just to keep them- 


last year 


browsing 


selves occupied. They would never 
inspect merchandise so _ thoroughly 
under other circumstances. But by 


looking at the merchandise displayed, 
and by reading tags and labels, thos« 
farmers sell themselves on a lot of 
stuff. We find our from this 
source very gratifying 

“Once in a while you'll find some 


sales 


Spiva Bldg. 


CALCIUM PRODUCTS CO. 


Producers 
Carthage Calcium Carbonate Since 1920 
Phone 7750 


Joplin, Mo. 


farmers who leave their grain here 
to be ground, while they drive five 
miles further to a town of 1,000 to 
do their shopping, but the majority 
of farmers stay right here until the 
grinding and mixing are done. And 
that is when we sell the extra items.” 


Outdoor Display 


Some feed dealers who build a re- 
tail store onto their mills—especially 
when located back from the sidewalk 


or at the outskirts of town—also 
construct a sidewalk the length of 
the front windows. Using this side- 
walk for display purposes, they often 
line up a great deal of merchandise 


here in attractive position. 

I have seen such sidewalks where 
feed on hand trucks were 
shown, as well as barn and poultry 
equipment. The big hog feeders also 
show up very excellently, as do racks 
containing pitchforks, shovels, and 
rakes. Grain carts stand out sharply, 
especially to passing motor vehicle 
traffic 

“T like outdoor display,”’ one dealer 
says, “because it brings merchandise 
to the attention of much vehicle traf- 
fic you would not otherwise contact. 


bags of 


We make quite a few sales from 
displays like this. We find that it 
| takes only 15 minutes to get this 


Here, in one completely pre-mixed supple- 


ment, are all five of the B vitamins so important 


to profitable livestock and poultry feeding. 
Manufacturers and mixers save and make 

money by using Fortifier. Your feeds sel! foster 

when properly fortified as with this B-group 


OTHER PRODUCTS 
Riboflavin GP 50 


Contains 4 gm Riboflavin / Ib. 


Niacin USP 
Calcium Pantothenate USP 
Choline Chloride 


25% Dry 
70% Liquia 


Vitamin Bi2 6 Milligrams per pound 
Antibiotics (Terramycin) 

5 gms per pound 
Supertrate (Condensed Sardine Solubles) 


Replaces Fish Meal 1 to 2 
Meat Scraps 2 to 5 


merchandise outdoors every day and 
15 minutes to bring it back inside. Our 
staff is now used to the idea of get- 
ting this~merchandise outdoors first 
thing every morning when the weath- 
er is suitable. They know it’s good 
business procedure.” 

Other dealers tell me that they do 
not use outdoor displays of merchan- 
dise because it takes so much time to 
get the goods in position. This shows 
that in many cases there is not the 
will-to-do, which is a necessary mer- 
chandising requisite in this day of 
growing competition. 


Adding to Related Lines 

There may be instances where feed 
alone is sufficient to sell in a store or 
mill to get a satisfactory volume of 
business, but I have checked closely 
on many feed establishments, and I 
find that most of them are adding 
to their related lines. Items like 
work gloves, razor blade’ and pocket 
knives are even making their appear- 
ance in some quantities alongside the 
more established related lines such 
as barn and poultry equipment, live- 
stock and poultry remedies, farm ap- 
pliances, dairy utensils, haying sup- 
plies, salt and others. 

“The farmer buys these articles 
elsewhere if we don’t have them,” 
said one dealer, “so why shouldn't we 
stock them in proportion? You can 


increase your store traffic through 
them, make extra sales and help 
pay the overhead.” 

There is no doubt that the feed 


mill and store located on a lonely 
crossroads, with no other stores in 
sight, has the opportunity to carry 
more related lines, than the feed store 
or mill located in the average small 
town. However, even for the latter 
store and mill, many related lines 
can be handled—-lines on which there 
is not too much competition in other 
retail stores. 

Remember, the farmer of 1953 has 
greater purchasing power than the 
farmer of 1940. He wants more arti- 
cles of all kinds today than he did 
13 or more years ago. He needs more 
merchandise, too, to carry on his 
mechanized complex farm operations. 
It is natural that this growth of 
farmers’ merchandise needs should 
bring additional selling opportunities 
to feed dealers. Make the most of 
such sales opportunities in your life. 
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Curiosity Killed 
the Cat—But Not 
Farm Customers 


Use “What Is It?” Displays 
to Help Promote Business 


By Edward Ritter 


UPPOSE you were to hold up a 
$5 bill before a friend’s eyes and 
ask him, “What is it?” He 

would be able to answer you imme- 
diately. But, suppose you’d hold up 
some Russian or Chinese paper cur- 
rency and ask him, “What is it?’”’ He 
would perhaps frown, come closer, 
inspect’ the bills more closely and 
turn them around several times. 

Afterward, even when you told him 
what they were, he might see those 
paper bills in his mind—because he 
concentrated so much on the subject 
at the time. He might even dream 
about that strange currency. 

This human reaction of curiosity- 
common to just about everyone—is 
something the feed deaier can utilize 
in his window displays. 

For a background of such a display 
have a big sign which says, ‘‘What 
is it? Identify it before anyone else 
and win a prize.” 

On the floor of your window you 
can set out some white plates or 
pans. Into each of these plates or 
pans, pour a quantity of feed of dif- 
ferent kinds. Place the pans up close 
to the window glass so that farmers 
can see them éasily. As each farmer 
identifies the feed, put up a placard 
and name the feed and give the 
farmer's name. This gives him pub- 
licity and helps other farmers name 
the remaining feeds through a process 
of elimination. 


They'll Think About Feed 


What is going to happen in a case 
like this? Farmers are going to iook 
at the plates or pans of feed in your 
window, then rush inside your store 
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MOVING? 


If you are moving, tell us about 
it, won't you? Your weekly 
copy of Feedstuffs will not fol- 
low you unless we have your 
new address right away. Make 
sure you don't miss a single im- 
portant issue . . . and help us 
make the correction as quickly 
as possible by giving us your 
old address too. 


FEEDSTUFFS 


118 8, 6th St., Minneapolis_2, Minn. . 


and stick their hands into open bags 
of feed to compare color and texture. 
This, of course, is what you want 
them to do. You want them to think 
and think about “feed” so that they 
will buy more. 

They'll make trips back and forth 
from the window displays to the in- 
terior of the feed store where you 
have placed the open bags of feed. 
Soon your small identifying placards, 
naming the feed and the lucky 
farmer, will grow in number. This 
will be good publicity, for word of 
the winners will spread. 

After you have gone through the 
list of your feeds and feed ingredients 
in stock, you can shift to other prod- 
ucts in stock. Dig into your dairy 
utensil stock, the milking machine 
parts. Make the farmers give the 
correct name of each before you 
award them prizes. You can be sure 
that through such a parade of your 
products, many potential customers 
will remember the important features 
of those products because of your 
method of display. 

When you have finished displaying 


CANADIAN PEAT PRODUCERS ASSN., 


Low in first cost, this hoist handles the heaviest loads 
with least power consumption, speeds the dumping 
of grain from trucks or Wagons, and lets you make 
more profit. Drive front wheels on hoist cradle; elec- 
tric control inclines truck at required angle for de- 
sired length of time. Holst moves on overhead steel 
track for any number of dump sinks. Built for safety 
and long life with steel beams, arc welded construc- 
tion, tough steel cables. Investigate this and other 
KELLY-DUPLEX items in the complete line of equip- 
ment for mills and elevators. Mail the coupon 
today for complete information. 


The Duplex Mill & Mfg. Co., Springfield, Ohio 
Gentiemen: Please send more information on the Electric Truck Hoist 
{ wont to lower my handling and operotion costs, so also send dota on 
other KELLY-DUPLEX items checked at the right 


THE WORLD'S BEST 
POULTRY LITTER 


: 


PEAT MOSS 


Corn Cutters and Groders 


[| Electric Truck Hoist 
Vertical Feed Miner 

Pitless Corn Shetier 

LJ Corn Cutters and 
Graders 


NAME 
ADDRESS 


LJ Corn Cob Crusher 
Corn Shelier with 


STATE 


Blower 


Magnetic Separator 


VANCOUVER, C. 


Vertical Feed 


Pitless C 


Hammermill 
Corn Crusher 
Corn Scalper 
Chain Drag 
|_| Regular Corn Shetier 
{| Burr Mill 
| Bag Cleaner 
| | Electric Motors 
|_J Full Line Booklet 


FEEDSTUFFS, Aug. 8, 1953-——45 
wr 

2 

§ 

FREE 

PRY 

He 


46——FEEDSTUFFS, Aug. 8, 1953 


such products you can write short 
descriptions of the important poultry 
diseases, without naming them and 
post such signs in your window. 
“What is it?” Let the farmer name 
the disease and win a prize. He will 
have to get some booklets from you 
on poultry diseases and then he can 
find those diseases named. By the 
time he finds the right disease, he 
may have been sold on the idea of 
buying some of those suggested 
remedies. You can do the same thing 
with the livestock remedies you have 
in stock. Describe a disease which 
hits livestock, but do not name it. 
Let the farmer tell you what the 
disease is. 

Even those who do not find out by 
themselves, will read the placard 
which later names the disease and 
who identified it. In that way you 
will get additional publicity. If you 
wish, you can even take a picture of 
each of the winners and post the pic- 
ture and name on the placard. That 
will add interest to your display. 
Besides selling merchandise, a win- 


dow display like this will also. prove 
very educational. Its effects will be 
lasting in many instances. The cus- 
tomers will want to learn through 
such a challenging window display. 
They will not feel as if this educa- 
tional material is being crammed into 
their minds forcibly. You can lead a 
horse to water, but you cannot make 
him drink. 

Now as to prizes. You can budget 
a promotion like this: Suppose you 
set aside $50 or $100 in prizes. You 
can choose prizes which cost you $1 
each and have 50 prizes for $50 or 
25 prizes at $2 each. It all depends 
on your budget and how many prizes 
you wish to give. Your prizes need 
not be too valuable. Remember, the 
curiosity angle of this promotion is 
high. Many farmers will enter it just 
to satisfy their curiosity and to see 
if they can get the answer before 
anyone else 

If you like the “What Is It?” con- 
test identification idea, you can also 


conduct a ‘What's the Answer?” pro- 


motion. On this promotion you can 
insert a placard in the window stat- 
ing a farm or feed fact and ask for 
an answer to a problem. The first 
farmer to give the right answer will 
get a prize. 

The true and false presentation of 
a feed problem also evokes interest 
among most people. You can use this 
in a window display and also feature 
it in your newspaper advertising. 
Through the true or false method, 
you can get farmers to study many 
problems of farming and feeding 
which they might not otherwise 
study. It is the concentration which 
such promotions build up that is im- 
portant to the feed dealer, for they 
force the farmer to do individual 
thinking on problems of the feed 
dealer’s choosing. 

A cat is supposed to be a very curi- 
ous animal, but remember that hu- 
man beings are just as curious. This 
universal curiosity is something which 
you can employ. Why not try it some- 
time? 
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Write Your Own 
Business History 


The Information—a Chapter 
for Each Year—Can Be 
Very Valuable 


By Will Christoph 
read a book 


AVE you ever 
which you knew could not be 


finished at one sitting? If you 
have, you know that your natural 
tendency is to stop reading at the 
end of a chapter, mark it and then 
resume reading later that day or 
another day. 

Your business life runs in chapters, 
too, whether you realize it or not. 
Those chapters, as a rule, are marked 
off by the years—one chapter a year. 

You can write the story of your 
own business life in a very graphic 
and profitable way, and you do not 
have to be an expert writer to do it. 
If you do write that story, I am sure 
you will continue to write the chap- 
ters every year, for you will find it 
absorbing and very worthwhile. 

Let us start with a typical Chapter 
1. We want to be brief, so let us not 
make any chapter run longer than 
one typewritten page: 


Chapter 1 

“I, John Smith, started in the feed 
business Feb. 20, 1928, with an in- 
vested capital of $8,000. I rented the 
old Calkins’ mill, because I did not 
have enough capital to buy it. 

“IT had two employees. After train- 
ing them the best I could, I let them 
handle the business alone in the after- 
noons, while I set out to visit farm- 
ers. I managed to make about five 
to eight calls each afternoon, and 
soon got to know many farmers and 
their special needs. 

“That first year my total volume 
My expenses were 
ition My net profit was $....... 

“Generally I was satisfied with that 
first year’s progress because I had 
visited many farmers, won many cus- 
tomers and thought I could see rea- 
son for increased business the second 
year. 

“Looking things over, I realized 
that while I had made excellent prog- 
ress in the field, I had neglected to 
devote much attention to advertis- 
ing, to store and window displays 

“Each time as I came back to the 
mill, I would think of how badly 
it needed paint. I decided to ask my 
landlord to have it painted, and if 
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he refused, to pay for it myself. I re- 
Solved that soon as I could see my 
way clear, I would buy the property 

. ete.” 

There you have it. That's most of 
a typical first chapter in the life of 
some feed dealer. I submit the pre- 
mise that any feed dealer who takes 
the time to do it can sit down and 
remember and write down just what 
happened in his business year by year, 
or chapter by chapter—the year you 
made a machinery efficiency study, 
the year you put in new machinery, 
when and why you bought new 
trucks, the year you had the dis- 
astrous fire, how you rebuilt, difficul- 
ties encountered, the year you had 
your most successful sale, how you 
did it, and so on. 

Some chapter will mention the 
year you discovered you had a big 
stack of delinquent accounts, what 
you did about them, how long it took 
to collect them. 

Another chapter may mention how 
and why you changed brands of feeds 
and the results which came from the 
switch. When did you take on re- 
lated lines, install better lighting, 
betier display? All these and other 
business moves you can remember 
should go into this business history 
of your life, chapter by chapter. 

If you have been in business five 
years, your chapter-by-chapter busi- 
ness history will be only five pages. 
If you have been in business 20 years, 
it will, of course, be 20 pages, based 
on the above plan. 


Useful Information 

Now here is what you are going to 
be amazed to discover as you sit 
down to write this simple, brief his- 
tory of your business life. As you 
consider each year by itself, your | 
memory will come up with surprising 
facts about your business in those 
years under consideration. They may 
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be facts you have never before re- 
called, but which, having now been 
recalled, can bring forth more bus- 
iness wisdom for you to use now and 
in the future. 

No matter how few or many pages 
this business history runs, it should 
be kept separate from all other files, 
in a special booklet entitled “History 
of My Business Life.” Once having 
written it, you will refer to it very 
often. 

If you plan to enlarge your mill, 
expand your sales operations, etc., 
you can check back on that history 
and see just how you felt about things 
before and what the results of your 
actions were. Year by year, you will 
have your gross volume, gross ex- 
penses and net profit. If you wish you 
can make a graph of the progress 
of your business from those chapters. 

In writing these business chapters, 
you will view your business from a 
different angle—that of seeing the 
years all in one grand sweep and yet 
seeing the high points of each year in- 
dividually. This is very important to 
you in planning for the future. 

Studying this business history, you 
can easily see where you made mis- 
takes, where you seized profitable 
business opportunities and where you 
hesitated. It will be as if you are 
studying how a man close to you 
reacted in business circumstances 
similar to your own, 

Have you succeeded in the feed 
business? After you have written 
your business history, you'll know the 
answer. 
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THE UNIDENTIFIED VITAMINS 
OF GRASS AND ALFALFA 


knowledge, a new vitamin is 
usually discovered by observing 
the development of symptoms in ani- 
mals fed a diet which is complete in 
available amino acids, minerals, car- 
bohydrates and known vitamins. If 
the symptoms can be prevented or 
cured by adding some particular food 
or concentrate to the diet, it is ten- 
tatively concluded that the correc- 
tive food contains a new nutritional! 
factor or unidentified vitamin 
This is an oversimplification of the 
process since a great deal of pains- 
taking and tedious laboratory work 
must be done to unequivocally rule 


| N THE development of nutritional 


By Dr. George O. Kohler 


out the effects of known minerals 
and vitamins, energy effects, and pro- 
tein digestibility, as well as interac 
tions of these factors. : 

The initial work is usually carried 
out on some laboratory animal such 
as the rat, guinea pig, chick or ham 
ster. In recent years 
protozoa have been used effectively 
After the existence of a new factor 
is established, the difficult task of iso- 
lation is undertaken. Once having 
isolated a pure biologically active 
compound from the natural source 
chemical studies are undertaken to 
establish the chemical structure 


bacteria and 


When this is known, chemical syn- 
thesis is attempted 

Along with the chemical work 
which follows the initial discovery, 
biological studies are usually carried 
on to determine the mode of physio- 
logical action and the requirements 
of various species for the “unidenti- 
fied growth factor.” Once the pure 
compound has been isolated and a 
reasonable number of its physical and 
biological properties are known, the 
new factor, or vitamin, is no longer 
referred to as “unidentified,” even 
though its complete chemical struc- 
ture may not be known. In most cases 
it has been found that the unidenti- 
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feeder, L. A. Wilbanks of Ballinger, Texas. 


HERE’S ONE OF SEVERAL MILLION REASONS 
Why PURINA DEALERS ARE SUCCESSFUL 


No feed dealer succeeds for long unless his customers are 


successful. 


That’s why a protected Purina Franchise is so valuable. 


Year after year, more folks feed Purina Chows with success 
than any other brand of poultry and livestock feed. 


RALSTON PURINA COMPANY 


St. Louis 2, Missouri 


fied vitamin is a group of related 
chemical compounds all of which have 
similar biological activity. 


Rapid Progress 

The rate of progress in this diffi- 
cult but tremendously important field 
of research has been relatively fast 
In the last few years folic acid (also 
known as eluate factor, L. caseii fac- 
tor, vitamin M), which has been 
known by its biological effects for 
over 20 years, has been isolated, char- 
acterized and synthesized. The related 
vitamin, folinic acid (citrovorum fac- 
tor, tetrahydro formyl] folic acid), 
has also reached the synthesis stage, 
as has thioctic acid (Protogen, acetate 
factor, alfalfa lipoic acid, pyruvate 
oxidation factor). Also, vitamin 
has been isolated in pure form and is 
commercially available even though 
its chemical structure is not yet 
known, 

Typical analyses of dehydrated 
grass and alfalfa for identified nutri- 
ents are shown in Table 1. 

Table 1 
TYPICAL ANALYSES OF DEHYDRATED 
UNJOINTED GRASS AND OF ALFALFA 
Unjointed 


Cereal Grass Alfalfa 
Solids 95% 95.0% 
Protein 20% 17.5% 
Ether extractive 5% 6.0% 
Mineral (ash) 12% 12.0% 
Fiber 17% 25.0% 
Vitamin A (carotene) 

IU/lb 10,000 150,000 
Vitamin K mg./Ib 70 35 
Vitamin E mg./Ib 150 110 
Riboflavin 11 7 
‘iacin mg./tb 35 1s 
Pantothenic acid mg./lt 11 16 
i i, mg./lt 5 4 
} 1 acid me (2)° eee 
Thiar meg./it 3 
Pyridoxine mg./lb 6 6 
Ascorbi scfd 1600 700 
Choline mg./lb 470 500 
Inositol mg./lb 300 950 
Hetaine mg./lb $9000 
Vitamin By meg./ib 20 20 
Biotin meg./lb 500 150 
Thioctic acid meg./lb 1100 276 °° 

*This figure dos not represent the dehy 


calculated figure 
juice. Conventional 
t of this factor 


drated product but is a 

based on an analysis on 

dehydration destroy m 
**Leaf meal 


***No data available 


In terms of animal or human re- 
quirements or compared with other 
natural sources, green leaf products 
are very rich in vitamin A activity 
(carotene), ascorbic acid, vitamin K, 
vitamin E and thioctic acid. They are 
also good sources of riboflavin, folic 
acid and folinic acid even though the 
latter appears to be largely lost dur- 
ing dehydration. 

In addition to the “identified” vita- 
mins, leafy green vegetation is an ex- 
cellent source of a variety of uniden- 
tified vitamins. Some of these are de- 
scribed below. 


1. Unidentified 
Grass. 


Growth Factors in 


The “grass juice factor” for rats, 
guinea pigs and rabbits is a water 


soluble growth factor which is dif- 
ferent from all identified vitamins 
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EDITOR’S NOTE: Leafy green 
vegetation is a source of a variety of 
unidentified vitamins, and some of 
these are described in the accom- 
panying article by Dr. George O. 
Kohler of Cerophy! Laboratories, Inc., 
Kansas City. Dr. Kohler discusses un- 
identified growth factors in grass, 
unidentified factors related to repro- 
duction, and miscellaneous unidenti- 
fied factors in grass or alfalfa. Al- 
though it will probably be many years 
before the chemical nature and 
physiological importance of these un- 
identified factors are fully known, he 
says, it is essential that adequate 
amounts be included in livestock and 
poultry rations. 


A number of the chemical proper- 
ties have been determined. The 
symptoms of deficiency in rats and 
guinea pigs are principally poor 
growth, reduced activity and dull 
hair coat. The grass juice factor 
is found in the milk of pasture- 
fed cattle, while “winter milk” is a 
poor source, especially if poor quality 
hay and silage are fed. Acid-pre- 
served silage is a better source than 
is fermented silage. Whole vacuum- 
dried liver is a good source of the 
factor although some commercially 
available liver extracts and by-prod- 
ucts are not. Most samples of yeast 
are relatively poor sources of the fac- 
tor as are grains and grain by-prod- 
ucts, meats and eggs. Peas and other 
green vegetables are good sources 
(1-21). 

A water-soluble growth factor in 
grass has been found to be required 
for optimum growth of chicks, tur- 
keys and geese. This factor is )simi- 
lar to the guinea pig “grass juice 
factor” in many of its properties and 
in its natural distribution. The factor 
has been found to be destroyed to a 
variable degree by dehydration. Some 
samples of suncured hay have been 
shown to contain a high degree of 
potency. The most consistently potent 
products have been obtained by suit- 
able juicing procedures. 

It is of practical significance that 
the grass factor for poultry usually 
gives a response on practical type 
rations. Antibiotics have been found 
to partially replace the growth factor 
but addition of potent juice prepara- 
tions gives a further response in most 
experimental groups. Purified diets 
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have been devised which allow im- 
proved response to potent leaf prep- 
arations (22-31). 

Several workers have shown that 
dehydrated alfalfa contains a growth 
factor for pigs (32-33). 

Some evidence that an unidentified 
factor in grass is required for opti- 
mum human nutrition has been pre- 
sented by von Wendt (34-35). He 
found that when milk from grass-fed 
cows is fed to nursing mothers, the 
children developed more rapidly than 
when milk from cows on dry rations 
was fed. The grass factor was pre- 
served in acid silage but was lost 
from hay during storage. 

Growth factors in grass have been 
reported for insects including corn 
borers (36-38) and Tenebrio molitor 
(vitamin B-T—now known to be carni- 
tine) (39). Planarian worms require a 
growth factor found in grass (40-41). 
A microbioloigcal growth factor in 
grass has been reported for Leuconos- 
toc mesenteroides (42). Studies in 
the author’s laboratory have shown 
that T. geleii, L. helveticus and L. 
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leichmaneii require unidentified 


growth factors found in grass and 

alfalfa. 

2, Unidentified Factors Related to 
Reproduction. 


Studies with poultry have shown 
that grass and-alfalfa contain uniden- 
tified factors which improve egg pro- 
duction and/or hatchability of eggs. 
Practical type rations were used in 
these studies. Cereal grains, meat 
fish meal and whey are not 
good sources of the factor. Dried 
pork liver and grass were good 
sources (43-45). 

Hogan and his coworkers (46-49) 
found that green forage contains un- 
identified nutrients essential to nor- 
mal reproduction of swine. Part of 
the activity originally observed was 
found to be due to vitamin K. A 
water soluble factor was also in- 
volved, however. Similar results have 
been reported by Vestal, et al 
(50-52). The pigs from gilts receiving 
the basal ration were unthrifty and 
showed high mortality before wean- 
ing. The factor from grass was passed 
through the milk to the pigs and al- 
lowed normal livability and develop- 
ment during the suckling period. 

Somewhat similar effects have been 
observed in rabbits and sheep (46, 
53-55). 

The feeding of immature grasses to 
dairy cattle has been shown to pro- 


meal, 


duce increases in milk production 
(56) 

A considerable amount of research 
has been done on an _ unidentified 


water soluble factor in cereal grass 
juice which is effective in producing 
ovulation of rabbits sensitized with 
estrogen. The factor apparently ex- 
erts its effect by causing release of 
gonadotropic hormone of the pitui- 
tary. While the factor is concentrated 
by the Katzman-Doisy benzoic acid 
method designed for extraction of 
gonadotropic material from _ preg- 
nancy urine, its stability and other 
properties are different from the ani- 
mal hormone. A great deal of varia- 
bility was observed in different lots 
of material which could rot be corre- 
lated with any environmental factors 
or stage of growth of the plants 

(55-63). 

An unidentified factor in grass has 
been reported which produces early 
vaginal opening and stimulates early 
ovarian activity in immature rats. 

| This material is orally active. It is 

water soluble and was concentrated 
by alcohol precipitation of grass juice. 
| It was referred to as the “sex ma- 
turity factor’ (64-65). 

Recent work on sheep, mice and 
guinea pigs has shown that some 
fresh leaf materials contain estro- 
| genic materials. Several pure biologi- 
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cally active flavone derivatives have 
been isolated from fresh “subterra- 
nean clover” but it is not yet known 
whether these compounds occur in 
other forage crops. There is some in- 
dication that the active principle(s) 
is unstable to drying (66-69). 


8. Miscellaneous Unidentified Factors 
in Grass or Alfalfa. 

A factor has been reported which 
is effective in preventing the develop- 
ment of histamine induced ulcers of 
the stomach and duodenum of guinea 
pigs. The factor, called vitamin U or 
the antipeptic-ulcer dietary factor, is 
found in a variety of green vege- 
tables. Clinical studies with patients 
appear promising (70-71). 

During the course of a search for 
an antimetabolite for ascorbic acid, 
it was found that feeding glucoascor- 
bic acid to mice produced a scurvy- 
like condition. Strangely, though, the 
toxicity of the glucoascorbic acid was 
not reversed or prevented by ascorbic 
acid. When dehydrated grass (Cero- 
phyl) was fed, however, the develop- 
ment ‘of symptoms was prevented 
(72). 

Another induced deficiency of an 
unidentified growth factor has been 
produced by feeding thyroactive ma- 
terials to rats. It has been shown re- 
cently that alfalfa leaf meal is an 
excellent source of this antithyrotoxic 
factor (73). 

In most of the studies mentioned, 
the unidentified factors have been 
shown to be organic in nature. That 
is, the factors are destroyed by ash- 
ing the forage material. Work on di- 
gestion of cellulose by rumen micro- 
organisms has shown that the uniden- 
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tified factor in alfalfa which stimu- 
lates cellulose digestion is inorganic 
in nature. Thus alfalfa ash contains 
some as yet unidentified mineral or 
combination of mineral elements 
which is responsible for the biologi- 
cal activity (74). 


Summary: 

It seems likely that some of the 
different effects reported will be 
found to be caused by the same me- 
tabolite. This is the history of folic 
acid which has been known during its 
“unidentified factor” days as vitamin 
M (for monkeys), as eluate factor 
(for Lactobacillus casei), as folic acid 
(for Streptococcus lactis), as Factor 
U and vitamin B-c (for chicks), and 
as the Will’s anemia factor (for hu- 
man beings). From the properties al- 
ready known, of some of the uniden- 
tified vitamins of leaves it seems 
likely that at least three or four dif- 
ferent factors are actually involved. 

Although it will probably be many 
years before the chemical nature and 
physiological importance of these un- 
identified factors are fully 
known, it is essential that adequate 
amounts be included in livestock and 
poultry rations. It is the objective of 
the producer of dehydrated grasses 
and legumes to develop methods of 
conserving as completely as possible 
the values of the fresh green leaf 
and to produce standardized, uniform 
products. This can be accomplished 
only by means of a sustained pro- 
gram of applied research and develop- 
ment. 
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The ABC's of the Cattle Cycle 


By EARL F. MILLER 


Bureau of Agricultural Economics, U. S. Department of Agriculture 


LOOK at the accompanying 
A chart will give you a good idea 
of the “A” in the ABC’s of 

the cattle cycle. 

You'll notice that the top line 
marked “total cattle’ moves up and 
down in a fairly regular pattern over 
the years. It’s these periodic ups and 
downs in cattle numbers that have 
given us the term “cattle cycle.” No 
two cycles have been exactly alike 
Yet they are similar enough to sug- 
vest that what has happened over the 
last 7 or 8 decades can be useful in 
helping us size up what's in store for 
the future 

Why do numbers of cattle 


run in 


these long cycles? It’s a complicated 
story 


To some extent, these long 
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sates orrices 


swings in the number of cattle are 
due to the nature of the critters 
From the time a cow is bred until 
she drops her calf—-and she has only 
one—takes nine months. It takes an- 
other 18 months to raise a calf into 
a yearling steer ready for marketing 
off grass; an additional 6-10 months 
is required if he goes into the feedlot 
for finishing. The, time required to 
raise cattle to market weight is the 
reason why the production cycle is 
longer than for hogs or poultry 
Probably more important in ex- 
plaining the cycle in cattle produc 
tion is the fact that numbers 
of farmers decide at the same 
time to increase the sizes of their 
herds or to reduce them. These de 
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cisions probably are based on the net 
returns from cattle raising — both 
past returns and those producers ex- 
pect to get in the future. Feed grain 
and pasture supplies also help deter- 
mine whether farmers increase or de- 
crease herds. 
Study Past Cycles 

Let’s note some of the similarities 
in the five cycles that have occurred 
since the late 1800’s. The upward 
swing of each cycle has lasted from 
six to eight years. In each case, the 
number at the peak of the cycle was 
about one third larger than at the 
beginning. 

The length of the declines in the 
cycles shows mose difference—vary- 
ing from 4 to 10 years. The amount 
of decline ranges from 10 to 20%. 
With numbers going up more than 
they go down, the general trend in 
the number of cattle in this country 
has been upward. 

Changes in the kind and ages of 
cattle on hand as numbers go up and 
down provide the “B” of the cattle 


cycle. As the chart shows, most of 
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the changes have been in beef cattle 
Numbers of milk cows have trended 
upward pretty steadily. When farm- 
ers are building up cattle herds they 
hold back breeding stock and young 
stuff, particularly calves and heifers 
Later on all classes of cattle share in 
the gain as young stuff matures. As 
numbers approach a peak, cows con- 
tinue to climb but relatively fewer 
calves and heifers are added to herds. 

The “A” and “B” set the stage for 
the “C” aspect of the cattle cycle 
changes in slaughter. Marketings for 
slaughter drop when numbers on 
farms are being increased rapidly, or- 
dinarily reaching a low point two or 
three years after the upswing has be- 
gun. Much of the cattle going to 
market in the first two or three years 
of the upswing are fed steers and 
heifers. 

After the second or third year, 
slaughter starts increasing. More 
heifers and steers are ready for sale 
More calves and yearlings are sold 
and more cattle move to market with- 
out having their turn in the feed lot 
The peak in marketings for slaughter 
is reached after the cycle turns down- 
ward. At that time, farmers are mar- 
keting all classes of cattle in voiume, 
but cows and calves make up a larger 
proportion than at other times. When 
the cycle is going downhill, market- 
ings of cows usually are greater than 
at any other point of the cycle 


Present Cycle Began in '49 

That, briefly, is what history has 
to tell us about the cattle cycle. Now, 
how does all this apply to the cycle 
we are now in? 

You'll see from the chart that we 
started increasing the number of cat 
tle in 1949. The gain since then has 
been a little sharper than in past 
cycles. By Jan. 1 of this year the 
number of cattle reached a record 
93.7 million head, 17 million more 
than when the cycle began. 

Slaughter reached a low point two 
years after the upswing began. Dur- 


ing this time slaughter of finished 
steers was high. Last year the 
fourth in the current cycle—slaughter 


began to increase rapidly. During the 
first three months of this year, it was 
over one fifth greater than a year 
earlier. Marketings of fed stock have 
continued heavy, but sales of cattle 


directly off grass also picked up. 
However, the number of cattle on 
farms is continuing to increase. De- 


spite the sharp increase in slaughter 
since mid-1952, the nation’s herd is 
reproducing faster than it is being 
slaughtered. 

So far, the current cycle seems to 
be running generally about the same 
as those of the past. If it continues to 
behave in the same way former 
cycles, we could expect the number 
of cattle in this country to reach a 
peak of 98 or 99 million head about 
1955. The high point in marketings 
would come later when farmers are 
cutting their herds. It should be em- 
phasized that the statement “98 or 
99 million head about 1955,” is not a 
forecast that the number of cattle 
will reach that level on that date. It 
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is simply a sizing-up of what could 
happen, based on what has happened 
in the past. 

There are good reasons for expect- 
ing the present cycle to continue to 
develop in a way that resembles past 
cycles. However, it’s highly unlikely 
to develop in exactly the same way. 
For instance, drouth, by reducing 
feed supplies, might force farmers to 
liquidate herds and hold the peak 
well below 98 or 99 million head. Ex- 
ceptionally favorable weather, on the 
other hand, could extend the length 
of the cycle, and cattle numbers, in 
that event, might pass current pro- 
jections. 
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Lubricating Greases and Oils 
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Automotive Engineer 
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may exist in the minds of some 

users of petroleum lubricants, 
this article will point out some of 
the principal characteristics and uses 
of lubricating greases and oils with 
particular reference to equipment 
such as hammer mills, pelleting mills, 
rotary kiln driers, farm tractors, 
field hay choppers, etc. 


B ECAUSE of the confusion which 


Lubricating Greases 


Petroleum type lubricating greases 
are essentially petroleum oil 
thickened with a special soap. The 
resulting product can be thought of 
as a sponge of soap fibers carrying 
droplets of lubricating oil. Greases 
are chosen for their ability to stay 
in place and to seal out dirt contam- 
ination. The kind and amount of 
soap is perhaps the largest contribut- 
ing factor to the characteristics of 
the finished grease product. Three 
types of grease are widely used: 

Lime Soap Greases — Most lime 
soap greases have a smooth, buttery 
texture. 

In most lime soap greases, water 
is present to stabilize the oil-soap 
mixture. These hydrous lime soap 
greases have a tendency to lose their 
water content at temperatures ap- 
proaching the boiling point of water, 
resulting in separation of oil and 
soap. Cup greases and ordinary pres- 
sure gun greases are common ex- 
amples of lime soap greases. They 
give satisfactory service in field equip- 
ment where high operating tempera- 
tures are not encountered. 

Soda Soap Greases—In contrast to 
the lime soap greases, soda soap 
greases are nearly anhydrous (with- 
out water) in composition. Soda soap 
greases will withstand higher tem- 
peratures than will the lime soap 
greases before separation of oil and 
soap occurs. They are typically fibrous 
and stringy in structure. Because of 
this, they are superior to lime soap 
greases in metal wetting or adhesive- 
ness, and stringiness or cohesiveness. 
They are not resistant to water wash- 
ing. 

Soda soap greases, because they 
possess the most important property 
of not separating at high tempera- 
tures or by centrifugal force, are 
preferred for heavy duty service and 
anti-friction ball and roller bearing 
lubrication, unless excess water or 
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low temperature considerations pro- 
hibit their use. 

Although soda soap greases are 
usually fibrous, manufacturing meth- 
ods have been found that break 
down the long fiber and produce a 
short-fibered or smooth-structured 
grease. These greases may be classi- 
fied as to the length of the soap fiber. 

Lithium Soap Greases — Lithium 
soap greases are smooth and buttery 
in texture. They possess the desired 
properties of resisting both water and 
high temperatures. Lithium soap 
greases have good mechanical stabil- 
ity, showing little loss in consistency 
with working. Properly formulated, 
lithium soap greases may be used at 
temperatures from 90 degrees F. be- 
low zero to 350 degrees above. 

Lithium soap greases find wide 
usage on special applications, and as 
multi-purpose lubricants, due to their 
ability to withstand the effects of 
both high temperature and excess 
water in a wide range of applications. 


Heavy Duty Motor Oils 

Heavy-duty motor oils were de- 
veloped to improve gasoline or diesel 
engine service life under any operat- 
ing conditions, including the most 
severe encountered. They have cer- 
tain special properties which pro- 
vide better engine lubrication by pre- 
venting or minimizing the formation 
of troublesome varnish, sludge and 
carbon-like deposits on engine parts. 

These deposits, resulting from 
severe service and sometimes ordin- 
ary service, can cause engine failures 
and costly overhauls. Heavy-duty mo- 
tor oils curb the formation of harm- 
ful engine deposits because they con- 
tain added substances (additives) 
that: (1) retard oxidation of the oils, 
(2) minimize formation of piston and 
ring belt deposits, (3) prevent exces- 
sive varnish and sludge formation 
caused by adverse fuel characteris- 
tics, (4) protect certain metal bear- 
ings from corrosive attack. Additives 
are chemical compounds, developed 
through scientific research, either to 
give oil new properties or to improve 
its existing properties. 

Continuing research and test pro- 
grams have been responsible for many 
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refinery improvements in both addi- 
tives and oil base stocks. Today’s 
heavy-duty motor oils are the result 
of scientific blending of higher qual- 
ity base stock with newly developed 
additives selected for severe service 
requirements. 

Recently the American Petroleum 
Institute has established quality des- 
ignations for motor oils based on 
service requirements. Three factors 
are considered in determining these 
classifications: 

1. Type of engine (gasoline or dies- 
el). 

2. Type of service (favorable to ex- 
tremely severe). 

3. Type of fuel 
tendency). 


(deposit-forming 
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gasoline and other spark ignition 
engines operating under light and 
favorable service conditions, the en- 
gines having no special 1ubrication 
requirements and having no design 
characteristics sensitive to deposit 
formation.” 

Explanation: The least severe ser- 
vice conditions. Includes moderate 
speed driving with no severe low or 
high temperature engine operation. 


It also includes operation of engines 
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which are not sensitive to sludge or 
deposit formation or to adverse fuel 
qualities. 

Service MM—‘“Service typical of 
gasoline and other spark ignition en- 
gines operating under moderate to 
severe service conditions, but present- 
ing problems of deposit or bearing 
corrosion control when crankcase oil 
temperatures are high.” 

Explanation: More severe than Ser- 
vice ML; but more moderate than 
Service MS. Engines which are not 
particularly sensitive to deposit for- 
mation when operated at high speeds 
and under heavy loads are included 
in this classification (particularly 
when operated with fuels which are 
not adverse in quality). It does not 
include extensive operation under 
severe low temperature engine opera- 
tion (excessive start and stop driv- 


ing or prolonged idling described 
under Service MS). 
Service MS—‘“Service typical of 


gasoline or other spark ignition en- 
gines operating under unfavorable or 
severe types of service conditions. 
Where there are special lubrication 
requirements for deposit or bearing 
corrosion control, due to operating 
conditions or to fuel or to engine 
design characteristics.” 

Explanation: Normally represents 
the most severe service conditions 
encountered in the operation of gaso- 
line and other spark ignition engines. 
different types of 
condi- 


severe or adverse operating 
tions: 
1. Start and Stop Service—Service 


involving frequent starting and stop- 
ping promotes condensation of water 
in engine cylinders and also dilution 
of the motor oil with unburned fuel. 
It can promote corrosive wear of 
cylinders, pistons and rings, also oil 
ring plugging, varnish deposits and 
low temperature engine sludge. In 
passenger cars and other vehicles, 
the severity increases in cold weath- 
er. The nature of the fuels, design of 
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this book helps you 

by explaining. 
—the nutrients required by the animal body 
—the relative value of feeds in supplying them 


HIS book enables you to apply the results of modern 

research in chemistry and physiology to the improvement of 
livestock—shows you how each nutritive element affects growth, development, and 
performance of farm animals. It shows the symptoms of each dietary deficiency, and 
provides an analysis of each required food element—carbohydrates, lipids, proteins, 
and various inorganic elements. It includes studies of feeding experiments, analyses of 
nutritional balances, measures of food energy, etc. It explains how nutritive elements 
affect growth, reproduction, lactation, and work performance. 


Just Published—Third Edition 


ANIMAL NUTRITION 


By Leonard A. Maynard 


Professor of Nutrition and Biochemistry 
Director of the School of Nutrition, Cornell Univ. 


McGRAW-HILL PUBLICATIONS IN THE AGRICULTURAL SERIES 
3rd Edition, 474 pages, 77 illus. and tables, $7.00 


HIS Third Edition provides the same ives a wealth of data on what feeds to 
comprehensive reference on the prin- give your animals, how much to give 
ciples of nutrition and their application them, how much extra to feed during 
to farm animals as the previous editions, lactation, ete. 
PLUS new developments in the field. It 
covers the standard, constantly-needed 
facts you need on feeding farm animals 
and also shows you newly-discovered 
facts about how certain acids, minerals, 
vitamins, etc., can help in raising health- 
ier, more productive animals. 
It covers the physiochemical bases of 
the life processes in animals—shows how 
the chemical composition of the different 


It gives the facts you need on recom- 
mended feeding standards, based on re- 
sults of extensive research at agricultural 
experimental stations. 


It includes revised information on en- 
zymes, the absorption of lipids, the me- 
tabolism of inorganic elements, vitamins, 
feeding measures, metabolism in work 
production, the influence of iodinated 
proteins on milk secretion, etc. 


Feedstuffs 


: 118 So, 6th Street, Minneapolis 2, Minn. 
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When you order 


CANE FEED MOLASSES 


... » what's at the other end of your telephone? 


Pacific Molasses Company is a complete organiza- 

tion with its own 11 strategically located distribut- 

ing stations, like the station pictured here—its own 
tank cars and tank trucks—its own experienced, 


technically-trained field men. You can rely on 


your order receiving prompt and careful attention. 


PACIFIC MOLASSES 


COMPANY 
Market Street, San Francisco 5, Calif. 


"120 Wall Street, New York 5, New York 
Delta Building, New Orleans 12, La. 


Phone, wire or write our Me 
nearest office for prices fg 
and other information 


M&M Building, Houston 2, Texas 


Importers and Wholesalers 
of .. Canadian Screenings 


SUPERIOR FEED COMPANY 
Board of Trade Duluth 2, Minn. 
Phone: 2-0777 Teletype DU 16 


Members: American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


| the cooling system and effectiveness 
of crankcase ventilation can increase 
or decrease the severity of service. 
2. High Temperature Severe Ser- 
vice—This type of service promotes 
oxidation of the motor oil and may 
cause high temperature varnish and 
sludge deposits, stuck rings and scuff- 
ing. It may also cause corrosion of 
hard metal bearings. This condition 
is aggravated by driving long dis- 
tances at high speed, particularly in 
hot weather. Under these conditions, 
the crankcase oil is subjected to 
relatively high temperatures. The na- 
ture of the fuel may have some in- 
fluence on the severity of this con- 
dition, but its influence is relatively 
| less under these high engine tempera- 
tures than under start and stop con- 
| ditions. Engine design, especially ad- 
| equate cooling of the oil as well as 
of pistons, valve guides and seats can 

| minimize the effect on the oil. 


For Diesel Engines 

| Service DG—‘Service typical of 
| diesel engines in any operation where 
there are no exceptionally severe re- 
quirements for wear or deposit con- 
trol due te fuel or to engine design 
characteristics.” 

Explanation: Rated load, continu- 
ous output or intermittent operation 
under normal ternperature conditions 
can be considered as normal service 
requirements for Service DG. De- 
pending on individual engine design 
| characteristics, most diesel engine 
builders have designed maximum fuel 
| sulfur limits for this service classi- 
fication. 

Service DS — “Service typical of 
diesel engines operating under ex- 
tremely severe conditions or having 
| design characteristics or using fuel 

tending to produce abnormal! wear or 

deposits.” 

Explanation: The most severe ser- 
vice conditions encountered in diesel 
engine operation. High load opera- 
tion at high temperatures, engine 
design factors or engine installation 
details causing high temperatures 
within the engine constitute severe 
service, as does intermittent opera- 
tion at low temperature, since both 
promote wear and deposit formation. 

| Cooling system design and mainten- 


The Lametron pictured above by means 
exact measurement fluorescence 

tells expert chemists the t of some 

important vitamins of the B-complex 4 

in feeds. The Lametron is one of many 

solentific instr ts that ble the 

Doty Technical Laboratories to check 

acourately on nutritional values of feeds. 


Use Our Laboratory 


PROTECT YOUR FEED QUALITY WITH 
OUR LOW COST INGREDIENT ASSAY PLAN 


Your Feeds Can Be Labeled 2 
AT REMARKABLY LOW COST TO YOU 


8 W. 9th St., KANSAS CITY, MISSOURI 
A RECOGNIZED REFEREE LABORATORY 


Controlled 


Write for 
full particulars 


USE THE BEST... 
GET MIDWEST 


| and keep you up with the times and in step 
with your customers’ requirements. 


ance practices influence the severity 
in either case. The use of high sulfur 
fuels increases severity with respect 
to both wear and deposits in varying 
degree, depending on engine design, 
maintenance and operating condi- 
tions, especially low temperature. 
This, then is also considered to con- 
stitute severe service. 

If the above considerations are 
kept in mind when selecting lubri- 
cating greases and motor oils, a much 
more intelligent selection can be 
made. Conditions of high tempera- 
ture, excessive water or dirt contam- 
ination and other severe requirements 
for lubricants can be met success- 
fully by choosing suitable lubricants. 
Recommendations of the manufac- 
turer of the equipment should also 
receive careful consideration. 


IMPORT CURB EASED 

WASHINGTON — Effective imme- 
diately, baby chicks and hatching 
eggs may be imported into Brazil 
from the U. S. when originating from 
hatcheries free from Newcastle dis- 
ease. Under previous regulations im- 
ports were prohibited from countries 
where this disease existed. Local poul- 
try leaders have been instrumental in 
obtaining the relaxation in order that 
breeding stock may be secured from 
the U. S. The American Embassy in 
Rio de Janeiro is being asked to pro- 
vide details on the certification neces- 
sary to comply with the new regula- 
tion. 


FAMOUS MANUFACTURER 
OFFERS NEW GRINDERS 


As Much as 40% 


HIGHER PRODUCTION 
ON EQUAL POWER 


Through Newly Designed Models by 
Dixie Machinery Manufacturing Company 


(Division of Bath Iron Works Corp.) 
ae / DIXIE is the answer for 
i more production in feed 
manufacturing, for more 
jobs per day in custom 
grinding, for an all- 
around better grind on 
any grinding job of feed- 


ay 


feed. Higher hammer tip speeds, increased 
screen area, patented separate fan when re- 
quired, better control of air enable the New 
DIXIE to outgrind, outproduce, and outlast 
any other type of grinder. 


SIMPLE, RUGGED CONSTRUCTION 
PRACTICALLY ELIMINATES MAINTENANCE 
Every part of the New DIXIE is built to give 
trouble-free production and performance. De- 
signed by America’s foremost mill designer 
and builder, Walter J. Clement, the DIXIE 
Mill has all the basic requirements of correct 
hammermill design PLUS 1953 refinements. 
A REAL PROFIT-MAKER. BUILT IN 42 
DIFFERENT APPLICATIONS, MODELS, AND SIZES 

FROM 15 TO 250 H.P. 


FREE Brochure Gives Details 


Find out HOW a NEW DIXIE can handle 
your grinding job better, faster, at less cost, 


John J. Woods & Sons, 
National Distributors 


4200 Goodfellow Bivd., St. Louis, Mo. 


John J. Woods & Sons, Dept. 850 
4200 Goodfellow Bivd., St. Louis, Mo. 
Gentlemen: 


Please send me your brochure on the 
New Dixie Hammermills. 
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MERCHANDISING HINTS FOR THE FEED RETAILER 


CHARGING INTEREST—Dealers in the feed and farm supply field use 
various methods of holding down the amount of money tied up in accounts 
receivable. One system used by some retailers is to charge interest on ac- 
counts which run beyond 30 days. A charge of 5 or 6% interest might be made. 
However, if such a system is to work, certain steps must be taken. All credit 
customers should be notified and reasons given well before the system is put 
into effect; the policy should be printed on credit slips; and the practice must 
be applied to every credit customer, with no exceptions being made. Such a 
system can help in limiting amounts charged and in getting customers to pay 
promptly. Also, it is obvious that if much is on the books and the dealer has 
to borrow money at a good rate of interest to have enough working capital, 
he is really cutting into or eliminating his profit on the credit sales. A mer- 
chant can’t come out very well if his percentage of profit on sales is less than 
or no more than equal to the percentage of interest paid on the money which 
he has to borrow. $ $ $ 


EMPLOYEE AWARDS—Some retail stores, in order to stimulate 
good customer service and courtesy on the part of their employees, 
regularly give awards to employees with the best service ratings. The 
factors which enter into the ratings may be varied from week to week 
or month to month so that certain factors will receive emphasis at dif- 
ferent times, The owner or manager can make the ratings at the end 
of each designated period. Entering into his rating will, of course, be 
his own observations of his employees relationships with customers. 
Also, he can take into consideration any comments made by cus- 
tomers. The employee with the highest rating at the end of a week 
or month is given a cash or other prize. A system such as this also 
will help to increase employee interest in sales training classes. 


$ $ 


DIRECT MAIL—Direct mail advertising of various types is one of the pro- 
motion tools used by feed and farm supply dealers. To be made more effective, 
it should be based on certain principles. Here are seven principles of direct 
mail advertising as outlined by an ad expert: (1) Its main purpose should be 
to help sales personnel; nothing takes the place of good personal selling. 
(2) It should be addressed correctly; someone should have the specific job of 
keeping mailing lists up to date. (3) Write copy to show what the product 
does for the prospect; people buy to get a new benefit or to protect an old one. 
(4) Make the layout and format fit what you are trying to do; don’t over- 
dress or underdress it; give it a character of its own. (5) Make it easy for the 
prospect to inquire or order; tell him what he wants to know. (6) Tell your 
story over again; you have to keep at your advertising; you can’t start and 
stop advertising if you are to get anywhere. (7) Test your mailings, even if 
on only an informal basis. Sales personnel can test in follow-up calls or con- 
versations; you can test with questionnaires; analyze returns. 


$ $ $ 


WINNING FRIENDS AND BUILDING TRAFFIC—With county 
fair time at hand in many areas, feed and farm supply dealers can be 
thinking about another way to win more friends among farmers and, 
at the same time, build store traffic. The retailer can make arrange- 
ments with winning farm men and women at county fairs to display 
their prize-winning preserves, homecraft items, grains and other 
things in his store. Such displays will build good will among the prize- 
winning farmers. Also, when other farmers learn of the displays, 
they are more likely to visit the store, thereby increasing store traffic. 


$ $ 


MERCHANDISE BONDS—Some retailers have made successful use of 
“bonds” or certificates which are exchangable for feed and other supplies. 
The retailer sells the bonds in various denominations, from $5 through $100 
or more. Each purchase is recorded by date and amount of sale on the back 
of the bond until the face value is exhausted. Where sales taxes apply, these 
are paid in cash to eliminate bookkeeping problems. The bonds are transfer- 
able and may be used at any time. In the case of many farm and garden sup- 
ply stores, purchasers may use such bonds for birthday and anniversary 
presents. Also, some farmers may like to purchase the bonds when they have 
ready cash and hold them, using them when they are temporarily pressed for 
cash but need supplies. 


of 


Vitomins A oud D 
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REPRINT SERVICE 
of Feedstuffs Articles 


Selected articles in recent issues of Feedstuffs have been reprinted in 
limited numbers, as service to readers that may wish to preserve these articles 
in scrap books, or distribute them to interested business friends and customers. 
These reprints are offered at 10¢ each, except as noted, send remittance with 
order. They may be ordered by number or name, This coupon is for your 
convenience. 


No. 1. April 25, 1953—R. L. Atkinson and J. R. Couch—“Unidentified Growth 
Factors in Distillers Dried Solubles as Related to Antibiotics and 
Methionine in Turkey Poult Nutrition” 


. May 9, 1953—Dr. R. P. Link—“Bovine Hyperkeratosis” 


9, 1953—Philip C. Murray—‘“Feed Mill Engineering and Pro- 
uction” 


. May 9, 1953-—-L. E. Card—‘“Poultry Nutrition Developments” 


. May 9, 1953—Paul Griminger, H. M. Scott and L. E. Card—‘Hemor- 
rhaging in Broilers” ' 


. May 9, 1953—Review of Michigan State Experiment Studies on 
“Supplementation of a Corn-Meat and Bone Scrap Ration for Wean- 
ling Pigs” 

. May 9, 1953—Paul Berg—“Bin Flow Problems and Solutions” 


. May 2, 1953—Dr. W. M. Beeson—“New Developments in Purdue 
Cattle Supplement A” 


. May 2, 1953—Cloud L. Cray, Jr., “Distillers Dried Solubles in Fish 
Hatchery Foods” 


No. 10. May 2, 1953—John P. Burrell, “Feed Mill Management Techniques” 


No. 11. Nov. 15, 1952—Philip L. Harris and Mary L. Quaife, “Vitamin E (AI- 
pha Tocopherol) in Poultry Nutrition” 


No. 12. May 30, 1953—Dr. D. W. Hayne, “Rat Control for Grain Storage” 


No. 13. June 13, 1953—Dr. Frank Thorp, Jr., “The Relationship of Nutrition to 
Disease in Swine” 


No. 14. June 6, 1953—E. T. Baughman, “Banker Offers Feed Men Advice on 
Constructive Side of Credit” 


No. 15. June 13, 1953—-Dr. W. E. Petersen, “The Relationship of Nutrition to 
Disease in Dairy Animals” 


No. 16. May 23, 1953—Erwin C. Wascher, “A Look at Feed Machinery Today” 


No. 17. June 20, 1953—Dr. H. R. Bird, “Private Lives of Unknown Growth 
Factors” 

No. 18. June 6, 13, 20, 27—-Series of four articles on “Delivering Formula Feeds 
in Bulk” in 12-page pamphlet. 40¢ 


If you are interested in reprints in this current issue of Feedstuffs, you 
may indicate as a guide to us in selecting for this service. 


] 
) No.1 No.2 No.3 No.4 No.5 No.6 No.7 No.8 No.9 ) 
No. 10 No.1l No.12 No.13 No.14 No.15 No.16 No.17 No. 18 
{ 
] 
Readers Service Department 
Feedstuffs 
2 118 So. 6th St, 
Minneapolis 2, Minn. 
7 
5 Enclosed is $..,..... Please send reprints as checked above ) 
or as follows: 
Quantity........ No. .... @ 10¢ 

) 
- No. .... @ 
. No. 18 “i 40¢ 
] 2 
] 7 
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IODIZE YOUR FEED MIXTURES 


ee 


eeeee 


IT ALWAYS ASSURES YOU 


@ MAXIMUM IODINE LEVELS 
@HIGH DEGREE OF STABILITY 
@UNIFORM DISTRIBUTION 

@ EXTREME FINENESS —325 MESH 
ECONOMY 


ANTIBIOTIC FEED SUPPLEMENTS 
CALCIUM PANTOTHENATE DEXTROROTATORY 
CALCIUM PANTOTHENATE MIXTURE 
CHOLINE CHLORIDE MIXTURE AND SOLUFIONS 
POTASSIUM IODIDE USP 
POTASSIUM IODIDE FREE FLOWING POWDER 
OTHER POTASSIUM IODIDE MIXTURES 


VITAMINS (SYNTHETIC): 


A...Bi...Bz...B2 MIXTURE ...C,.. Be... NIACIN 


SPECIFY N.Y.Q. ON YOUR ORDERS 


GQ |The NEW YORK QUININE « CHEMICAL WORKS, Inc. 


fhe Pall Line GENERAL OFFICES, 50 CHURCH STREET WEW TORK “yore 
Fine CHICAGO PLANT: 729 WEST DIVISION STREET + CHICAG@ 10, ILLINOIS 
@hemical Mouse |40$ ANGELES + SAN FRANCISCO + SEATTLE + PORTLAND 


M of NOPCO Company 


How to Meet 
Competition 


By James Acker 


RE YOU worried about competi- 
tion in your area, Mr. Feed 
Dealer? Are you wondering 


how to meet competition? Do you 
think that just because a competitor 
foolishly cts his prices consistently 


| that there is no hope for you to suc- 


| ceed in the 
| you believe 


| if you will be 


same area, especially if 
in getting full price for 
what you sell? 

There are certain ways that you 
can meet competition, and they can 
work for you in more ways than one 
courageous. Try some 
of these suggestions: 

Service 

1. Maybe you can’t meet your com- 
petitor on some of his prices, but you 
can meet him, and usually do better 
than he can on service. After all 
people like efficient, friendly service, 
and they like to buy at stores where 
they can get such service. 

The fellow who cuts price is shav- 
ing his margin dangerously low. 
Therefore, he must cut his employee 
force to the minimum. Any service 
to customers which involves time 
must be shaved, too, or eliminated. 
The man who cuts prices must nec- 
essarily make the transaction quick- 
ly, or he stands to lose money on the 
deal. On the other hand you can ex- 
ploit the average customer's tendency 
to get service with his purchase. 

Maybe this means a trip to his 
farm to look over a situation he has 
described, so that you can offer the 
advice on how to correct it. 
Perhaps it means making a special 
effort to get merchandise for him 
which is difficult to secure and which 
the price cutter does not bother to 
stock. 

It may also mean taking the time 
and trouble to make a file of every 
customer and prospect, his name, ad- 
special interests, etc., to call 
name when he enters your 
store, to be friendly and courteous. 
Make him feel that this is a feed 
store where he cannot only get good 
feeds, but worthwhile service and ad- 
vice, too. You will be surprised how 
much this will mean to some custom- 


ers. 


best 


dress, 
him by 


Quality 
2. Play up the story of quality. The 
merchant who cuts prices consistent- 
ly, who uses low price as his chief 
trade-building idea is sooner or later 


The most remarkable hammermill development 
in years. Patented for your protection. 


The 1953 “JAY BEE” with the amazing constant 
feed control offers economy of operation un- 
equalled by any other hammermill. You can re- 
duce grinding costs with “JAY BEE” by 


INCREASED CAPACITY 
LOWER POWER COST 
LESS MAINTENANCE 


aad You Make a Better Feed! 


Find out how you oan save with JAY BEE 
Don't Delay—Write Today Dept. FR 6 


B. SEDBERRY, INC., 


ONLY “JAY BEE” has the 
CONSTANT FEED CONTROL 


FRANKLIN, TENNESSEE 


temptation 
dam- 
aged or otherwise defective merchan- 


going to succumb to the 
to buy a lot of inferior quality, 


dise and sell it in the trade area. 
When he does that he is going to 
displease a lot of folks who will real- 
ize that the sweetness of low price 
has been soured by inferior quality. 
They will start looking around for a 
better place to buy, a place which is 
recommended, which has good mer- 
chandise and service. Their attention 
will often turn your way. 

You cannot eliminate the price cut- 
ter, but you can play up the features 
of your store, products and service, 
as a contrast to what he has to offer. 
If he is advertising nothing but low 
price, you can have window displays 
with signs that emphasize ‘Quality 
Feed” and the fact that “Quality 
Feed Pays Best In the Long Run.” 
Farmers will read your ads and think 
about what you say even though they 
may have bought from the price cut- 
ter. The moment they are disgusted 
with his products, you stand a good 
chance to get the business. 


Merchandise Well 

3. Play your merchandising cards. 
The price cutter may have 1,001 
items in stock. He cannot dis- 
play all of them. He cannot cut prices 
on all of them. Watch what he is 
displaying and featuring. Then choose 
items for display which he does not 
have in stock or in the limelight. 
Farmers who walk into your store 
will see attractive merchandise on 
display; it will be merchandise in 
many instances which customers do 
not know the price chiseler has in 
stock. You will get a certain number 
of sales on this merchandise before 
the competitor wakes up to the fact 


IT's TRUE! 
Safara 


i Is The Finest "| 
PEAT MOSs 


You Try It, You'll Like It 
CONRAD FAFARD, Inc. 


P.0. Box 774 (Fs), Springfield, Mass. 


LABORATORY 
SERVICES 


PRACTICAL 
CHICK FEEDING STUDIES 


DETERMINATIONS OF: 
VITAMIN By» 
ANTIBIOTICS 
ARSENICALS 


A.O.A.C. vitamin Dg chick assays 
U.S.P. XIV or A.O.A.C, vitamin 
A assays 
Other vitamén assays 
Amino acid assays 
Biological protean evaluations 


Proximate analyses and mineral 
determinations 


Other biological, chemical and 
microbiolagical services 


Project research and consultation 
Write for price schedule 


WISCONSIN ALUMNI 
RESEARCH FOUNDATION 


P. ©. Box 2059 © Madison 1, Wisconsin 


C2 
POTASSIUM IODIDE-CALCIUM MI 
MERE ARE OTHER PRODUCTS 
HOW SURE AREYOU @ ay 
vitamin A and D content of your | 
| 
| | 
| 
| 
| | 
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WHICH ANTIBIOTIC? 


END ALL THIS CONFUSION... 


PROGRAM YOUR BUSINESS THE VITAMELK WAY! 


Is too much of your time spent with suppliers’ salesmen? 
Trying to decide which among scores of conflicting “expert” 
recommendations is best for you? Are new nutritional dis- 
coveries, formula work, and fortification problems constantly 
claiming time you should be devoting to sales? They’re 
probably taking far too much time unless you have an ex- 
tensive professional staff and research facilities. But they 
shouldn’t—and they needn't! 


You can relieve yourself of these and other related 
problems through Dawe’s famous Vitamelk program. Here’s 
how it works! 

Every user of Vitamelk has at his disposal, without 
cost, Dawe’s feed engineering services. Dawe’s Formula 
Audit Bureau will analyze your present feeds and provide 
you with exclusive new formulas to meet your special needs, 
It will take over the continuing responsibility for evaluating 

, and applying the latest nutritional knowledge to your feeds. 
And, Dawe’s Nutritional Information Service will regularly 
keep you informed of new scientific developments affecting 


your business. 


Dawe’s Quality Control Laboratory, Chemical and Biolog- 
ical Laboratories, Nutritional Research Department and 
Farm Research Station provide a wide range of other 


essential feed engineering assistance. 


HOW MUCH? 


WORLD'S OLDEST AND LARGEST SPECIALISTS 


By fortifying your feeds with Dawe’s Vitamelk, you 
simplify and improve your fortification. You enjoy the bene- 
fits of dealing with a basic producer of fortification factors. 
Vitamelk provides full fortification in one package... 
simplifies buying, storing and manufacturing . . . assures 
up-to-date practical fortification for each class of livestock 
and poultry feed. 

This streamlined, “tailored to your needs” service program 
can relieve you at once of the day-to-day distractions that 
are robbing you of valuable time. Let Dawe’s, the nation’s 
leading vitamin nutritionists, prove to you the advantages 
of modern scientific feed building methods for your brand. 
You will be astonished how little it costs to put your prob- 
lems in the hands of recognized specialists and get the help 


you need. Clip the coupon today. 


cries, Inc. 


Chicago 32, Illinois 


La bora 


4800 S. Richmond Dept. FS-83 


Please send me full information about Dawe's Vitamelk Program and 
Feed Engineering Services. 


NAME 


FIRM 


ADDRESS. — 


City & ZONE — STATE 


IN VITAMIN PRODUCTS FOR FEEDS 
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MINERALS 
for feed concentrates 


COBALT CARBONATE COPPER SULFATE 

COBALT SULFATE COPPER CARBONATE 

COBALT SULFATE COPPER HYDRATE 
MONOHYDRATE MANGANESE SULFATE 

ZINC SULFATE MANGANESE 

ZINC CARBONATE CARBONATE 


All Harshaw Trace Minerals are of uniformly 
good quality. This uniformity enables you to 
more easily maintain the correct percentages 
of minerals in your feed concentrates. Be sure 
of your minerals, and be sure of their source 

. Let Harshaw supply your requirements. 


Harshaw has a free booklet, “‘Cobalt Com- 
pounds and the Use of Cobalt in Animal 
Nutrition’’. Write for your copy. 


HARSHAW 


‘1945 E Eost 97th 


HOUSTON 
pirtssurGH HAR HAW 


DETROIT 
PHILADELPHIA 


CINCINNATI 
NEW YORK 


CHICAGO 
LOS ANGELES 


IMPORTERS OF BL 
WALNUT 


that you have gotten the jump on 
him, 
Demonstrations 

4. Let demonstrations tell the shaiie. 
Does your competitor say that his 
feeds which he sells for a low price 
are as good as yours? Test his claim 
by staging one feeding demonstration 
after another. Post the records, show- 
ing cost of feed and animal gains, so 
that this demonstration will tell the 
real story. Farmers will watch what 
you do. They'll spread the story 
around. It might even force the price 
cutter to stage a demonstration, too. 
And if he is selling inferior mer- 
chandise, that story will be evident 
to all 

Your competition, on the other hand, 
may not be that of the price cutting 
type. You may have competition 
which is as straight-forward as you 
are. To meet competition like this 
you must realize that each of you 
must so display and merchandise 
your products and services that each 
gets his share of the business—on 
merit. Both of you will not always 
feature the same merchandise, or 
sell it in the same way. Each of you 
will not use the same type advertis- 
ing and sales promotional campaigns. 


Study Competitor’s Policies 

5. Study your competitor’s policies. 
Take a look at your competitor's 
store and mill. See how he operates 
both. Could you do better with his 
setup? Try to adapt these improve- 
ments to your own business. 

Is your competitor a so-so adver- 
tiser? Are his ads carelessly worked 
up, using general statements and do 
they appear only infrequently in the 
local newspapers? If so, perhaps you 
can carefully work up a better news- 
paper campaign, advertise regularly 
and thus reach and sell farmers this 
way better than he is doing. 

How about his display policies? 
Does he devote more attention to the 
mill than the store? Is his store aver- 
age or poor on displays? Perhaps you 
can “dress up" your retail store, in- 
stall better lighting and display fa- 
cilities, show more goods than he 
shows and thus make more sales. 

Your competitor has his strong and 
weak points, just as you have. But 
he may not know your weak points, 
unless he makes it a practice to look 
for them. If you study him, you can 
see what his weak points are, and 
then you can exploit them, to your 
advantage, of course. 

6. The market for what the feed 


dealer has to sell is constantly ex- 


for FASTER FEED DELIVERY... 


wit important Savings in H HAND! 


Hi-Speed 
job-fitted 


Deliver quicker—double your 
poyload. Baughman - Built 
Bodies ore 30% lighter, 17% 
stronger (all-welded alloy steel 
construction) . . . lifetime -lubri- 
coted universal joints and shoft 
connections . . . extra- rugged 
of points that count! 


BULK TRANSPORT BODY (Mode! SF5). For large vol- 
ume operations, Delivers anywhere—from ground level 
vp to 23 feet high... discharges 2000 Ibs. per 
minute. Bulletin No. A-365. 


BULK FEED BODIES | 


BAUGHMAN 


104 Shipman Road 


| BAUGHMAN MANUFACTURING CO., Inc. 
Jerseyville, Ill. 


BULK KING. Delivers multiple loads—individual 
compartments (optional) permit diversified mate- 
rials on same trip. Delivers from ground level up to 
19 feet in the air. One of 15 bulk body sizes for 
truck or troiler. Bulletin No. A-365. 


CHORE MAN. Cuts costly hand labor! 
Hinged conveyor discharges 250-500 Ibs. 
per minute. Available in 5 body sizes 
(8 to 16 ff. long). Bulletin No. K-102. 


| next few weeks, 


panding. Look for new markets for 
goods in your area and take steps 
to make sales. Create business 
through more effective selling. Study 
ways to help farmers cut costs—es- 
pecially through use of the merchan- 
dise you sell. The better you can point 
out how your merchandise meets the 
farmer’s demands—either through in- 
creased production, lowered costs, 
convenience, etc. the more you will 
sell. The feed dealer with ideas is 
always welcome at a farm, even 
though the farmer may not buy all 
the ideas at one time. 


Don’t Be an Obvious Imitator 

7. Don’t imitate too closely. There 
is nothing new in business, it has been 
said time and again, but there are 
individual ways of doing established 
things. Don’t imitate a competitor 
too closely, even if he is very success- 
ful. If you do, your feed store and 
mill will not have enough individual 
identity to succeed in face of such 
similarity. You need to be yourself, 
and your business needs to be a re- 
flection of yourself and how you wish 
to serve farmers. Adopt a few of the 
ideas of the successful man, but put 
some of your own into effect. Then 
you will find yourself selling mer- 
chandise and winning customers right 
under the nose of the successful com- 
petitor. No man is so all wise that he 
can get all the business. Be yourself 
and exploit your own talents. That’s 
the way to make your business 
flourish. 


SWEDEN EXPECTED TO 
DECONTROL FEED TRADE 
LONDON —The feed trade in 

Sweden has been partially decon- 

trolled and full freedom is expected 

to be granted within the course of the 
according to mar- 


ketmen. 

Business in feed grains and other 
feedstuffs has already been turned 
back to the private trade, although 
the official purchasing board will con- 
tinue to import some corn for the 
time being. Additionally, the board is 
retaining temporary control of oil- 
cake and meal imports, but these 
commodities will be handed back to 
the private importers Sept. 1. The 
board will continue to make some 
small purchases in foreign markets 
but these will be restricted to amounts 
needed for storage purposes. 

Imports of bread grain still remain 
under government control and there 
has been no indication that the official 
purchasing board will move out of 
this trade in the immediate future. 


JOINS COTTON COUNCIL 
MEMPHIS—Charles W. Russell of 
Washington, D.C., has joined the 
market research department of the 
National Cotton Council. 


MIXED FEEDS « PELLETS 
CUBES « ROLLED OATS 
CRIMPED OATS 
FEEDING OATMEAL 
OAT GROATS 
PULVERIZED OATS 
FOR SAMPLES OR QUOTATIONS— 
Write, Wire 


TELEPHONE 44 
TELETYPE PHILLIPS 14 


FLAMBEAU MILLING CO. 


Phillips, Wisconsin 
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| Genuine Cane BLACKSTRAP MOLASSES § 
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Instant 
Screen Change 
from Service Floor 


—JACOBSON METHOD— 


No chains, pulleys or sprockets necessary; a 
simple push-pull movement of the 2 control rods 
changes screens right from the service floor 
without stopping the Jacobson “MASTER.” 


Separate 
Fan Motor 


Increases capacity on 
coarse grinding and 
tends to eliminate 
choke-ups. 


55 to 140 
H. P. 


INCLINED DRAG FEEDER 


Grains and ear corn can be handled 
separately or in combination by the 
Variable Speed Inclined Drag 
eeder. It may be inclined at any angle 
from 30° to 40°, and, if desired, the 
side walls can be arranged to form an 
excellent service bin of considerable 
capacity. Built entirely of steel, the 
acobson Drag Feeder is trouble-free. 
taggered cross-links assure even flow. 
Sides are enclosed; any grain that spills 
through is returned on bottom pan. 
Easily installed. 


2, 3 or 
1-Chain 
Widths 


Feeds Hammermills 
up to 100 H.P. or 
Shellers up to 1,200 Bu. 


Special Grind Feature 


Permits 30 second screen change for grinds 
not handled by pre-set screens. 


Jacobson Feeders for Any Installation 


Write for Details 


For Help With 


Your Grinding Needs 


JACOBSON “MASTER” 
HAMMERMILL 


« Recirculating Collector 


75% of the air recirculates through hammer- 
mill, reduces dust loss; saves power. 


Positive Air Control 


Return air can be directed through grinding 
chamber, under screen, or split as desired. 


Reversible 
Rotation 


Hammers wear evenly 
without turning; mill 
stays in better balance. 


Monocast 
Base 


Assures perfect align- 
ment and rigidity; 
destructive 


minimizes 
vibration. 


RECIPROCATING FEEDER 


Here’s the positively grain-tight way t 
convey ear corn and small grains hori 
zontally from the receiving hopper 
crusher feeder, corn sheller or hammer 
mill. Even feed at all times with : 
bridging in the hopper. The feed table 
is dynamically balanced on factory- 
lubricated ball bearings, and is moved 
by a shockproof eccentric assembly. 
apacity can be regulated by means of 
the adjustable gate or a flow control 
mechanism as used with an ear corn 
crusher feeder. Simple installation. 


leeds 
Hammermills 
upte 100 or 
Shellers up toe 1,200 Hy 
Shockproof Eccentric Assembly 


Available in Various Lengths at 
Multiples of Two Feet. 


Over 43 Years of Continuous Service to the Feed Industry 


JACOBSON 


MACHINE WORKS 


1076 TENTH AVENUE SOUTHEAST 
MINNEAPOLIS 14, MINNESOTA 
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Near-Record Feed Supply Seen 
for Smaller Number of Animals 


WASHINGTON—A near - record 
supply of feed grains and other con- 
centrates is in prospect for the com- 
ing year, the U.S. Department of 
Agriculture says in its current Feed 
Situation report. 

This results from mostly favorable 
prospects for feed crops, particularly 
corn, and large stocks of corn on 
hand from previous years. 

The supply of all feed concentrates 
for 1953-54 (starting Oct. 1), includ- 
ing grains and byproduct feeds, is 
estimated on the basis of July con- 
ditions at 177 million tons, 6% larg- 
er than last year and within 1% of 
the record supply in 1950-51. 

Present indications are for a furth- 
er small reduction in livestock num- 
bers and production in the 1953-54 
season, The number of grain-consum- 
ing animal units to be fed is now ex- 


irator Molasse® 
lete Bull. 165 


Complore or 


ity Receiving 
185 
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flour Cat. 1 78-A 


‘SILVER CREEK 


about 2 million less 
than the 169 million estimated for 
the current season. This would be a 
decline of 7 million animal units from 
the postwar peak reached in 1951- 
52. However, it would still be sub- 
stantially above the 154 million in 
1947-48, when livestock numbers, 
reacting to the short feed supply, 
reached the lowest level since before 
World War II. 

The 10% reduction in the 1953 
spring pig crop from a year earlier 
and prospects for a 5% decrease in 
the fall crop will mean fewer hogs 
on farms through at least the first 
half of 1954. The combined spring 
and fall pig crop is expected to total 
about 84 million, 4% below the 1946- 
50 average and the smallest since 
1948. 

Beef cattle numbers have increased 


pected to be 


Horizontal Batch Mixers 
Bull. 165 


BUILT TO PRODUCE 
Quality in Quantity 


Shown here are 11 Eureka ma- 
chines which we believe are the 
finest on the market today. Sound 
engineering and construction 
principles are basic in their de- 
sign. All Eureka equipment for 
grain handling, grain processing 
and flour and feed manufacture 
is built to produce Quality in 
Quantity and at a minimum of 
man hours and power require- 
ments, Feel free to write us about 
your problems and requirements 
. .. no obligation is entailed. 


MANUFACTURERS OF: Flour, Feed, Seed, 
Grain and Cereal Machinery and Equip- 
ment « DEPARTMENTS FOR: Silk and 
Wire Screening Cloth « Roll Grinding 
and Corrugating. 


sharply since 1949, setting a new rec- 
ord in 1952 and again on Jan. 1, 1953. 
A further small increase may occur 
in the calendar year 1953, but the 
heavy sales of cattle, resulting in 
part from liquidation in drouth areas, 
are expected to cause numbers to 
nearly level off from the sharp up- 
ward trend of recent years. 

Cattle feeding was at a _ record 
leve| last January and has continued 
heavy since then, although the in- 
crease over the preceding year was 
comparatively smaller on April 1 and 
on July 1 than it was in January. 
The number of cattle on feed in the 
Corn Belt on July 1 was 8% greater 
than a year ago. Cattle feeding is 
expected to continue heavy in 1953- 
54, USDA says. 

Total production of the four feed 
grains was estimated on July 1 to 


Snappy Shakers and 


Bull, Finishers 


Super Clean 


€Pparator ner-Receiving 


Cat. 180.4 


} Corn 


Related 


Graders 
Eqpt. . Cat. 


Vertical Batch 


Bull, 


be about 123 million tons, slightly 
larger than a year ago. In addition, 
the carryover into 1953-54 is expect- 
ed to he at least a third larger than 
the 20 million tons carried over into 
1952-53. 

Corn Prominent 

Figuring prominently in the big 
feed concentrate supplies for 1953-54 
is the prospective record corn supply. 
In addition to the corn crop, esti- 
mated in July at 3,337 million bush- 
els, a carryover of around 800 mil- 
lion bushels is in prospect for next 
Oct. 1. If these prospects material- 
ize, the corn supply would exceed 
4.1 billion bushels, slightly larger 
than the previous record supply of 
1949-50, and 17% above the 1946-50 
average. If the corn crop is as large 
as indicated in July, it would exceed 
prospective domestic and export re- 
quirements, and result in some furth- 
er increase in the carryover of corn 
at the close of the 1953-54 season. 

Supplies of oats and barley for 
1953-54, on the basis of July indica- 
tions, would not be greatly different 
from those of 1952-53, although the 
barley supply would be somewhat be- 
low average. The supply of byprod- 
uct feeds for the coming year prob- 
ably will again be near the high level 
of the past 2 or 3 years. With large 
supplies of other feeds available, 
wheat feeding probably will continue 
comparatively small in the 1953-54 
feeding year. 

The quantity of byproduct feeds 
available for feeding in 1953-54 is 
expected to about equal the 22 mil- 
lion tons fed in each of the past 
three feeding seasons. Supplies of 
oilseed cake and meal, based on 
July indications, probably will be at 
least as large as for the 1952-53 
season. The current supply of oil- 
seed cake and meal is somewhat 
larger than a year ago and stocks on 
Oct. 1 this year are expected to be 
much larger than the 158,000 tons on 
that date in 1952. 

The estimated acreage of soybeans 
to be harvested as beans is about 
2% larger than in 1952 and the grow- 
ing season has been generally fav- 


FISHMEAL 


FISHLIVER OILS — BONE MEAL 
and OTHER FEED INGREDIENTS 
LINDFORS CHEMICAL CO. Inc. 
One East 42nd St., New York 17, N. Y. 
Murray Hill 7-8289, 7-8290, 7-5849 


AN INVITATION FROM 


LIME CREST 


You are cordially invited to visit the 
Lime Crest Research Laboratory and 
the Company's Plant. 

Your time with us should prove inter- 
esting and instructive, as it has for 
Agricultural Leaders from many states 
and several foreign countries. 


Write or call 
LIMESTONE PRODUCTS 
CORPORATION OF AMERICA 


Newton, N.J. Dept. A-8 Phone’256 


READER INTEREST 
IS WHAT PAYS 
DIVIDENDS 
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Donald E. Mook 


RESEARCH CHIEF — Appointment 
of Donald E. Mook as director of the 
Borden Co.’s new products research 
laboratory has been announced by 
larry A. Ross, vice president of the 
company. Mr. Mook succeeds Dr. 
Frank L. Seymour-Jones, who died 
July 2. A graduate of Virginia Poly- 
technic Institute, Mr. Mook re- 
ceived his master’s degree in dairy 
manufacturing and chemistry from 
Michigan State College in 1927. He 
joined Borden’s in 1928 as director of 
a milk plant laboratory in Detroit. 
Subsequently, he was transferred to 
the company’s engineering develop- 
ment laboratory at Syracuse, N. Y., 
and in 1936 was appointed director of 
the research laboratory for Borden's 
Pioneer ice cream division in Brook- 
lyn, N. Y. Later he worked on prod- 
uct development for other company 
divisions, and in 1940 was named as- 
sistant superintendent of Borden’s 
powdered milk plant at Perry, N. Y. 
Mr. Mook joined the new products 
research laboratory in New York 
upon its formation in 1941. He was 
appointed assistant director in 1945. 


orable so far this year. An increase 
of 29% was indicated in flaxseed 
production. The acreage of cotton 
under cultivation on July 1, however, 
was about 9% smaller than last year, 
although somewhat above the 1942- 
51 average. While these early indica- 
tions could be changed materially by 
conditions later in the year, they 
point to a supply of high-protein feeds 
in 1953-54 at least as large as for 
the current season. 

The hay supply for 1953-54 is esti- 
mated at about 120 million tons, 
slightly larger than last year. In re- 
lation to the prospective number of 
roughage-consuming animal units to 
be fed, the supply is about the same 
as in 1952-53 and about 5% below 
the 1946-50 average. 

Prices of feed grains and many 
of the byproduct feeds declined dur- 


“BRODLEAF”’ 


HOLLAND PEAT MOSS 


HALF MOON MFG. & TRADING CO., Ine. 
90 West Street New York 6, N.Y. 


Ends fear of 


STLE 


INTRAMUSCULAR 


VACCINE U.S. VETERINARY 

LICENSE 209 
Now you need never again fear Newcastle or 
vaccination to prevent it. New Wene MILD 
Intramuscular Vaccine SAFELY immunizes 
BROILERS for LIFE; LAYERS immunized 
months and months. Loss due to reaction aver- 
aged INSIGNIFLCANT FRACTION of 1G in 
field tests of flocks up to 50,000 birds. Feed 
intake, growth, meat and egg production main- 
tained. Write for information, prices. 


Wene Poultry Laboratories 
BOX 23-H 
VINELAND, NEW JERSEY 


ing May and June, with the index 
of prices received for feed grains 
falling to the lowest level since Nov- 
ember 1950. Prices of byproduct feeds 
also have declined substantially dur- 
ing the past year, with prices of most 
of these feeds averaging 20 to 30% 
lower in June than a year earlier. 
In recent months prices of tankage 
and meat scraps have been unusually 
low in relation to prices of most 
other feeds. Favorable prospects for 
most 1953 feed crops, reduced num- 
bers of hogs and lower prices of cat- 
tle and dairy products have contri- 
buted to the decline in feed prices. 
If the 1953 corn crop is as large as 
indicated in July, corn prices prob- 
ably will be seasonally weak this 
fall, and will again be considerably 
below the national average price sup- 
port at harvest time, USDA says. 


CENTRAL SOYA PAYS 40¢ 


FORT WAYNE, IND. — Directors 
of Central Soya Company, Inc., have 


declared a quarterly dividend of 40¢ 
per share on the company’s common 
stock, payable Aug. 15, 1953, to stock- 
holders of record at the close of busi- 
ness Aug. 5, 1953 


CUBAN BLACKSTRAP 
PRODUCTION REDUCED 
WASHINGTON—Cuban blackstrap 
molasses for 1953 totaled 278.3 mil- 
lion gallons, according to the Cuban 
Sugar Stabilization Institute. Produc- 


TRADE MARK RES 
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tion in 1952 totaled 397.9 million gal- 
lons. 

As of July 15, 66 million gallons 
of 1953 blackstrap, although sold, re- 
mained to be shipped to buyers, the 
institute reported. About 57 million 
gallons had been used locally as of 
the same date. 


FERTILIZER USE UP SHARPLY 
American farmers, gardeners, and 
lawn-keepers used an all-time rec- 
ord quantity of 22,432,418 tons of 
fertilizer in the 1951-52 crop year. 


READING, PA. 


VICTOR Scientific FEEDS are produced in a completely modern mill—expertly 
staffed, efficiently equipped and laboratory controlled to produce 
BEST in feeds for every livestock an 

that VICTOR Scientific FEEDS are 


the 


d poultry feeding need. This means 


QUALITY feeds — always UNI- 


FORM. As a result — year after year, there are more and more 
enthusiastic VICTOR feeders; and VICTOR dealers are in- 
creasing sales and profits. VICTOR is the line of feeds 
YOU are looking for! We can PROVE it . . . to youl 


Write 


.. + for prices and details of 


the sales - building VICTOR advertising and 


merchandising program. 
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. 
Classified advertisements accepted until 
Wednesday each week for the issue of 
the following Saturday. 
Kates: 15¢ per word; minimum charge 
$2.25. Situations wanted, 10¢ a word; 


Classified Ads 


$1.50 minimum. Count six words of sig- 
nature, whether for direct reply or keyed 
care this office. Uf advertisement is keyed, 
care of this office, 20¢ per insertion ad- 
ditional charged tor torwarding replies. 


Classified advertising rate not available 
for commercial advertising. Advertise- 
ments of new machinery, products and 
services accepted for insertion at mini- 
mum rate of $8 per column inch. 


MACHINERY FOR SALE 
v 

COMPLETE SEW AND USED FEED 
milla. Whether new or used order Hughes, 
Wayland Mich 


FOR SALE—USED CALIFORNIA HEAVY- 
duty model pellet mill. Wenger Mixer 
Mig. Co,, Sabetha, Kansas. 


MACHINERY FOR SALE 
v 
WHIKLAWAY AIKBLAST CAR LOADERS 


J. KB. Hagan Mill Machinery, Jefferson 
City, Mo 


ONE NO. 300 HOWES % TON HORI- 
zontal Feed Mixer Oo. W. Meyer, Na- 
poleon, Ohio 


HAMMER MILL, 100 H. P. DIRECT-CON- 
nected Heil, Used very little, priced to 
ell. Karl Schroeder, Knoxville, Iowa 


FRED MIXER, 1-TON CAPACITY, GUAR- 
anteed first-class throughout, 6 H.P. mo 
tor drive. Address 8774, Feedstuffs, Min- 
neapolis 2, Minn 


WHEN YOU ARE IN THE MARKET FOR 
new or used mill machinery, electric mo- 
tors or any other equipment, write J. B. 
Hagan Mil Machinery, Jefferson City, Mo. 


LOADER, 4A 


cleaner 


VAC-U-VATOK GRAIN 
Western combined sheller and 
Wolfe wheat washer, No. 0 Forster bran 
luster Milbank Millis, Chillicothe, Mo 


SO. 6 JACOBSON HAMMER MILL AND 
100 ho p. motor, 1% ton Horizontal Mixer 
| Corn Cutter and Grader and Corn Shell 
er Address 971, Feedstuffs, Minneapolis 2, 
Minn 


MOLASSES MIXER, 50 H. P. HAMMER 
mill, 26° Attrition mill, belt or motor 
drive Richardson Automatic Scale. All 
steel Feed Packer. Address 972, Feed 
tuffs, Minneapolis 2, Minn 


ONE 0x36" 


ALLIS-CHALMERS SINGLE 
roller mill with anti-friction bearings, 
roller chain 1% to 1 differential drive 
metal feeder housing, newly cut No. 10 
LePage reils, complete unit reconditioned 
in good condition, Selling at ridiculously 
low price, Address 1008, Feedatuffs, Min- 
neapolis 2, Minn, 


HAINES NO. 4, 1%-2 TON. VERTICAL 
mixer, 7% TH motor, V Drive, excellent 
condition, Bryant 16” 2 fan Hammermill, 
10 H.P. Direet Con. motor, 440 V Cutler 
liammer starter, condition guaranteed 
Union Special Bag Closing Machine, floor 
model, % H.P. 110V. Lumber Spectalties 
Co, P.O. Hox 6, Granger, Ind 


BRYANT MILL 15", WITH 40 ELP. 
motor base, coupling, starter, collector 
et complete, good condition, $850. One 
Kelly lDuplex Hammermill LT-——No. 38419, 
good condition, with or without 20 ILP 

)-volt motor and starter, very reason 
able ne Steinlite Moisture Tester and 
Girain Secale, $125. The Meler Co., 6912 W 
North Avenue, Milwaukee 13, Wis 


Sereens - Hammers - Bearings 


NEW and REBUILT MILLS 


Write for Prices 
INDIANA GRAIN MACHINERY Oorp. 
Indianapolis, Ind. 


8. Meritian &. Riley 3206 


*%* ANDERSON and 
NORDYKE ROTARY 
STEAM DRYERS 


* MEAL TOASTERS 
* CRACKING ROLLS 
* FLAKING ROLLS 
EXPELLERS 


PITTOCK & ASSOCIATES 
GLEN RIDOLE, PA. 


Huge Burlington Grain 
Elevator in St. Louis 


SAVE ...$AVE... SAVE 


25 cycle motors from 10 to 
150 h.p., conveyors, scales, 
belting, chutes, many other 
items, all in good condition. 


AALCO WRECKING CO. 


14th & Chouteau - St. Louis 3, Mo. 


FOR SALE—CATERPILLAR DIESEL MO- 
tor, Model Lif 52 H.P., enclosed clutch 
radiator. Excellent ndition, $1,750. Yo 
der Feed Mil It I ona, lowa 


v 

EXPERIENCED MILLWRIGHT FOR ME- 
dium size feed mill. State experience, ref 
erences and salary expected. Address 984 
Feedstuffs, Minneapolis 2, Minn 


WANTED — FEED SALESMAN AND EX- 
ecutive for a well established line for 
selling and supervising sales, mainly dairy 
feeds, Territory southern West Virginia. 
Give references and experiences. Reply 
strictly confidential. Address 1018, Feed- 
stuffs, Minneapolis 2, Minn. 


PORTABLE GRINDER, ROBERTS WITH 


Int Diese mounted, Int. Cabover 
Tractor Good condition. “The Forster,” 
Screening Machine t C, 7% H.P. mo 
tor 1)-bag capacit Completely new 
Reyher Milling ¢ McClave 

y MILLS NO. 3 UX JAY 
see Hauer 60 size 1.800 R.P.M.; 
Itryant 18” Attrition with (two) 15 H.P 


motors eral other 
you need Prater Pulverizer Co Chi 
cago 50, Ill 

FOR SALE — HORIZONTAL POWDER 
mixers, filter preswes including Sweet- 
lands, screens and «afters, grinders and 
pulverizers, vacuum ahelf dryers, ex- 
pelliers, Louisville rotary steam tube dry- 
ers, buaket elevators, direct heat dryers, 
serew conveyors. Only a partial list. Send 
use your inquiries. Consolidated Products 
Co., Ine, 19 Park Row, New York 38, 
N. Y.; Barelay 717-0600. 


FOR SALE — VERTICAL FEED MIXER, 
2,000 Ib.; 60 H.P. California Pellet Mill; 
all-steel elevator legs; pulleys; shafting; 
wooden elevator legs; 66 H.P. Hammer- 
mills; rebuilt Richardson automatie seales; 
Union Speeial Bag Closing Maehines; re- 
built motors; 6 N. & M. Meal Driers; 
four 9x36, five 9x30 N. & M. Rellermilis; 
two 9x30 Great Western, 2 pair high, shel! 
type, roller milis. J. B Hagan Mill Ma- 
chinery, Box 674, Jefferson City, Me. 


ADVERTISING & MERCHANDISING MAN- 
ager—Nationally-known manufacturer has 
position available for Advertising & Mer 
chandising Manager. Experience in, or 
knowledge of, feed sales helpful. Write 
giving complete information. All replies 
confidential. Address 986, Feedstuffs, Min- 
neapolis 2, Minn 


REPRESENTATIVE—NEED AN EXPERI- 
enced salesman who is already estab- 
lished as a manufacturer’s agent or would 
like to be. Several large areas open on 
exclusive franchise basis. Complete LUne 
of vitamins for feed and remedy manu- 
facturers, stores and growers. Please ad- 
vise products you are now handling and 
territory in which interested. Address 946, 
Feedstuffs, 114 Bast 40th St., New York 
16, N.Y. 


SALESMEN TO CALL ON FEED DEALERS, 
elevators and milk plgnts. Exceptional 
money making line, full time or side line 
for salesmen. The leading manufacturer 
of milk replacers for calves and pigs has 
several excellent territories open. Prod- 
ucts nationally advertised and estab- 
lished. Excellent repeater. Sold on money 
back guarantee. Give full particulars as 
to territory covered and products you now 
sell. Your territory may be open. All re- 
sponses held confidential. Write to Na- 
tional Vitamin Products Co., 3401 Hia- 
watha Ave., Minneapolis, Minn. 


FOR SALE—NO. 3 UX JAY-BEEK HAM- 
mermill, 60 H.P. direct connected motor, 
Westinghouse new type 220 volt starter, 
magnetic separator, ete. Like new $1,460. 
Also, Sidney Corn Cutter & Grader with 
motor $90. Sidney No. 6 Reel Cleaner, 
Kelly Duplex M Mill, Triumph Cob Blow- 
ing Sheller, gear head motors and speed 
reducers, steel bucket elevators and 
trough conveyors, used motors and start 
ers, etc. Address 947, Feedstuffs, Minne 
apolia 2, Minn. 


HELP WANTED 
v 


WANTED—\YOUNG MILL SUPERINTEND- 
ent for medium sized plant In 8t. Louis 
area. Some experience necessary Ability 
to supervise ind plan productio essen 


tial Opportunity to grow Forward de 
tails in first letter 
stuffs, 141 W Jacksor Chicago 4, Il 


SALES MANAGER FOR EXPANDING 
Vitamin-mineral and med nal manufac 
turer having fa the to produce stand 
ard or tailor-made products for the feed 
manufacturer Lookit for man with 
special sound promotional ideas Send 
mapshot, qualificatior experience to Ad 
dress 1003, Feedstuff 114 East 40th St 


New York 16, N. Y 


WANTED 


Salesman acquainted with feed mixers, 

millers. and retail dealers in good 

eastern térritory, to sell feed ingredi- 

ents in carlots and less, on commis 

sion or salary. Apply immediately to 
Address 1021, Feedstuffs 

114 EB. 40th St New York 16, N. Y 


HELP WANTED 
Vv 
MILL SUPERINTENDENT AND NUTRI- 


tionist for large Eastern Feed Mill. Ad- 
dress 981, Feedstuffs, Minneapolis 2, Minn 


FEED SALESMAN, LOOK! ESTAB- 
lished Illinois feed territories open. Excel- 
lent salaries in line with experience. Join 
a large modern feed plant with an ag- 
gressive advertising-merchandising sales 
force. Replies strictly confidential. Ad- 
dress 975, Feedstuffs, Minneapolis 2, Minn. 


PEAT MOSS SALESMEN WITH FOLLOW- 
ing among feed dealers, distributors 
hatcheries, horticulturists A profitable 
side line Commission basis Exclusive 
territory open—Nebraska, Iowa, Missouri, 
Illinois Indiana Kentucky, Tennessee. 
Leads furnished. Write stating territory 
now covering Superior Importers, 272 

N. Clark S8t., Chicago 14, Ill 


SITUATIONS WANTED 


v 

KANSAS MILLING GRADUATE DESIRES 
position assistant to president, manager 
or production. Offer valuable experience 
all phases feed, flour, corn mills. Address 
1024, Feedstuffs, Minneapolis 2, Minn. 


NUTRITIONIST—COMMERCIAL EXPERI- 
ence in formulation, production, quality 
control and sales. College trained. Ref- 
erences on request. Address 1002, Feed- 
stuffs, Minneapolis 2, Minn. 


PRODUCTION - FEED FORMULATION - 
quality and production control Steady, 
dependable, ambitious college graduate, 
age 30, desires position with progressive 
feed mill in southeastern states, top ref- 
erences. Address 1004, Feedstuffs, Min 
neapolis 2, Minn. 


YOUNG MAN, 36, MARRIED, COLLEGE 
graduate, agricultural background, expe- 
rienced calling on feed manufacturers and 
dealers, wants position, salary and com- 
mission, traveling Texas and Southwest 
Address 979, Feedstuffs, Minneapolis 2, 
Minn. 


PRODUCTION MAN—AGE 35. PRESENT- 
ly employed feed mill superintendent 
Cost accounting education and experience 
Desires opportunity to combine mill and 
accounting knowledge and experience for 
mutual benefit. Married. Top references 
Address 1014, Feedstuffs, Minneapolis 2, 
Minn. 


EXPERIENCED IN DIRECT SEL 
mixed feeds, ingredients and feeding 
equipment. Also sales promotion, person 
nel and office management. Can conduct 
surveys, farmer meetings, schools for 
dealers and write selling copy. Wants 
executive position directing or working 
as assistant to director in promoting feed 
and its related items. Married, age 34 
agricultural graduate Rocky Mountain 
region preferred Address 1019, Feed 


9 


stuffs, Minneapolis 2, Minn 


GENERAL MANAGER 
MILLING’ 


A progressive, well-established milling 
company in Indiana has excellent oppor- 
tunity for a general manager with real 
executive ability. Must be able to coor- 
dinate all phases of a growing, expand- 
ing operation. College education and ex- 
perience in the milling industry desir- 
able. Salary open, based upon experience 
and proven ability. In confidence, supply 
eomplete information regarding back- 
ground, experience and salary require- 
ments. Address 965, Feedstuffs, Minne- 
apolis 2, Minn. 


King Midas Feed 


You will be trained for the job 
This fall we will open 
machinery and material 
decided advantage. 


Attractive pension, 


Lindell, Sales Mer., 


FEED SALESMEN WANTED 

Mills is accepting applications for area sales 
positions. Several new territories are waiting for responsible, vigor- 
ous men who want to make a career with this company, which next 
year celebrates its 25th year in the feed business. Applicants should 
have a farm background, but personal sales experience not necessary. 


our completely 
handling 


King Midas Feed Millis is a subsidiary of F. H. Peavey & Company. 
insurance and 
Interested parties should call or write for an appointment. J. R. 
King Midas Feed Mills, 660 Grain Exchange, 
Minneapolis, Minnesota, ATlantic 1585. 


remodeled mill. Modern 


give King Midas salesmen a 


hospital plans are available. 


WANTED 


DISTRICT MANAGERS, AS- 
SISTANT DISTRICT MAN- 
AGERS, and DEALER RE- 
SALE TRAINEES in Wisc., 
Mich., Eastern Iowa, Ohio, 
Penn., Ind., Ill., and Western 
Ky.-Tenn. by HONEGGERS’ 
& CO.—the nation’s fastest 
growing feed company. Men 
selected need not have much 
experience, but they must have 
DRIVE, and they must be 
honest, sincere, arid hard work- 
ers. They must have above 
average intelligence and they 
must have an earnest desire to 
be a leader on one of the 
hardest-hitting sales forces in 
this country. Our men earn 
more money—but “dead-beats” 
and “has-beens” should not ap- 
ply. Such men will not be given 
jobs and they will only waste 
their. time and ours. Here is 
a wonderful opportunity for 
GOOD men, but of no value t 


good. You have the record to prove it. 


061, Feedstuffs, Minneapolis 2, Minn. 


TO A YOUNG MAN WHO IS BUMPING A 
SMART HEAD AGAINST A CEILING 


Are You Ready for this $10,000 to $12,000 Job with a Green Light 
to Become General Manager of a Good Feed Manufacturing Firm? 


If you are the man we are seeking, you are a farm boy who has grown up in 
the feed business. You are around 35. You are now with a good feed manufacturing 
firm probably as a district sales manager. You not only know how to sell, but you 
are a leader who knows how to develop and inspire a sales organization, You're 


But you're now stymied. There are good men ahead of you in your present 
organization. You're ready to move up, to take on more responsibility. You are 
ready for a top spot in a feed sales organization. 

If you are that man, we have an opportunity for you. We are a middle western 
feed manufacturer of medium size. We are growing every day. We have a top 
sales spot open. You will work with the president of this company as his assistant. 
You will start with a good salary and have opportunity to increase your income 
through a bonus system. You will be chosen because you are general manager 
timber. For that is the spot we ultimately expect you to fill. 

Sound interesting’? Fine! Send us @ resume of your experience and education and 
your photograph, We will hold all applications in strictest confidence. No inquiry 
will be made about you without your consent and only after an interview. Address 


any other. If you want to i: 
an organization that has a heart 
and a soul, and consideration 
for the man in the field and 
his proprietory territory rights, 
with real opportunities for ad- 
vancement in a rapidly grow- 
ing and expanding company, 
then write Ed Dickey, Honeg- 
gers’ & Co., Fairbury, IIl., or 
for Ohio and the East, write 
Les Keller, Honegger-Hanley 
Mills, Inc., Mansfield, Ohio. 
Give full particulars in first 
letter with recent photo which 
will be returned. 


| 


WANTED 


SITUATIONS 
v 


FEED MILL SUPERINTENDENT — 25 
years’ experience in feed manufacturing 
in production, supervision and mainte- 
nance. Age 45, married. Prefer West or 
Midwest Excellent references, including 
previous emplover Address 9965, Feed- 
stuffs, 141 W. Jackson, Chicago 4, Il. 


ADMINISTR:, TOP EXECUTIVE AS- 
sistant. F mer years’ broad experience, 
feed indus background of pur- 
chasing and sales coordina- 

formulation, accounting control. 

Capacity to carry responsibility. Wide in- 

acquaintances. Address 1009, Feed- 


stuffs, Minneapolis 2, Minn 


ACCOUNTANT AND ASSISTANT CREDIT 


manager with established feed manufac- 
turer ready to move up as credit man- 
ager with larger mill. Four and one-half 
years’ experience in feed business. Now 
has complete charge of accounting de- 
partment and $250,000 a month in re- 
ceivables, Will relocate.’ Let’s talk it 
over. Address 1015, Feedstuffs, Minne- 
apolis 2, Minn 


BUSINESS 


WHEN YOU - a TO BUY 
needs. We have some good ones in Ohio, 
Indiana, Dlinols. Mid-West Business 
change, Piymeuth, Ind. 


FOR SALE—MODERATE 
mill and warehouse, 


SIZED FEED 
excellent location, 


good trackage, located in largest feed 
center, Southwest. Owner past retiring 
age. Address 998, Feedstuffs, Minneapolis 
2, Minn. 


WANTED 


WANTED TWO SUPER DUO oy 
—May consider Duo or RB for 
operation. Address 1594, Feedstuffs, = 
neapolis 2, Minn. 


WANTED TO BUY — RICHARDSON 
ecales, bag ciosing machines and other 
good mill, feed and elevator equipment. 
J. Hagan Mill Machinery, Jefferson 
City, Mo. 


Metal Workers Millwrights 
JAMES F. SIMS 


Fabricators Erectors 
Write or call Finley 8080 
29 N. 10th St., Kansas City, Kan. 


Reduce Power Costs e Extend Belt Life 
with WARREN PULLEY COVER 
The cost is amazingly low. Only $20 a 
unit, enough to cover 80 sq. ft. Pulley 
surface. (Unit inclades lagging, 
cleaner, steel wool, good brush.) 
Manufactured by 
THE FOSTER & FELTER CoO. 
1908 Grand Ave. Kansas City 8, Mo. 


mouen qual’ HAMMERS 


direct from manufactarer of 
years’ experience. Send your —,. 
tions or worn hammer. Quantity dis- 
counts on hammers and screens. 
for prices. 

SOUTHWEST MILL SUPPLY CO. 
P.O. Box 7455 N. Kansas Olty, Mo. 


PROMPT SHIPMENT 


OF GALVANIZED STEEL 


GRAIN BINS 
AND CRIBS 


From BURROWS! 


Don’t Be Caught Short! 


An acute shortage of storage 
space is causing an unprece- 
dented demand for grain bins 
and cribs. Therefore, if you are 
planning to use new bins at 
Any Time this summer, it will 
pay you to look ahead—and 
place your order NOW... 
TODAY ... while these bins 
are still available. Don’t be 
caught short. 


WRITE, WIRE OR PHONE TODAY TO 


BURROWS EQUIPMENT CO. 


1316-C Sherman Ave., Evanston, Ill. 


Use FEBDSTUPPS Want Ads for RESULTS 


Midwest Feed Assn. 
Production School 
Planned Nov. 16-18 


KANSAS CITY — Program plans 
are being made for the 1953 Feed 
Production School, sponsored by the 
Midwest Feed Manufacturers Assn. 
The school will be ‘held Nov. 16-18 
at the President Hotel in Kansas City. 

Official announcement of the school 
was made this week by Oscar Straube, 
Pay Way Feed Millis, Kansas City, 
chairman of the production school 
committee. 

During the past three years, the 
production school has had a yearly 
attendance of more than 300 persons, 
and the committee reports that early 
inquiries indicate a similar attendance 
again this year. 

The committee said the school will 


Burton D. Loken 


WITH CHICAGO BOARD—The se- 
lection of Burton D. Loken as direc- 
tor of public relations for the Chi- 
cago Board of Trade has been an- 
nounced by 8S. J. Meyers, board pres- 
ident. Mr. Loken is 4 graduate of the 
University of Wisconsin School of 
Journalism, and for several years 
served on the editorial staffs of Min- 
nesota and Wisconsin newspapers. 
After service in the Navy during 
World War II, he joined the public 
relations staff of Swift & Co. Since 
1951 he has been editor of People and 
Places, a magazine for DeSoto-Ply- 
mouth owners. 


Standard steel elevators, belt and bucket type, avail” 
able from stock. Ten Heavy Duty sizes, from 300 to 
10,000 Bu /Hr., for continuous service and four 
Light Duty sizes, from 110 to 750 Bu/Hr., for inter- 
mittent service. We also manufacture screw con- 
veyors and hoppers. Send your r 

complete information. 


GODSHALK 
Sheet Metal Fabricators 
BANGOR, PA. 


have an excellent group of speakers, 
experts in their fields, who will cover 
subjects pertaining to various phases 
of manufacturing and general prob- 
lems of producing formula feeds in 
plants of varying capacities. 

John Heimovics, J. B. Ehrsam & 
Sons Mfg. Co., Enterprise, Kansas, 
and James H. Burrell of James H. 
Burrell & Sons, Inc., St. Louis con- 
sulting firm, will be in charge of the 
program for the school. Mr. Heimo- 
vics and Mr. Burrell, who have served 
previously as leaders of the school, 
will again be on hand to welcome 
former and new students. 

Registration blanks may be ob- 
tained from the Midwest Feed Manu- 
facturers Assn., 20 W. Ninth St., Kan- 
sas City 6, Mo. 


SPEAKER WILL FORECAST 
1953 SOYBEAN PRICES 


HUDSON, IOWA—The $64 ques- 
tion for processors, What will 1953- 
crop soybeans sell for?, will be dis- 
cussed by Dr. G. L. Jordan of the de- 
partment of agricultural economics, 
University of Illinois, at the annual 
convention of the American Soybean 
Assn. at St. Louis, Mo., Aug. 20-21. 

Dr. Jordan, who appeared on the 
association’s program a year ago to 
forecast 1952 soybean prices, has de- 
veloped a formula for making soy- 
bean price forecasts. It is based on: 

Personal income, supplies of pro- 
tein supplements, and supplies of corn 
and edible fats. 

Dr. Jordan's talk will be given 
Friday morning, Aug. 21, says George 
M. Strayer, secretary-treasurer of the 
American Soybean Assn. The conven- 
tion is being held in Hotel Jefferson 
Aug. 20-21, with four half-day ses- 


,Sions each devoted to a separate gen- 


eral subject. 

Thursday morning, Aug. 20, will 
be given over to soybean production; 
Thursday afternoon to soy products; 
Friday morning to the problems of 
marketing; and Friday afternoon to 
a panel on “Where Are Soybeans 
Going?” The annual association ban- 
quet and presentation of honorary 
life memberships will be Thursday 
evening, Aug. 20. Those planning to 
attend the convention are asked to 
make reservations direct with the 
Hotel Jefferson. 


HONEGGERS NAMES TWO 
SALESMEN FOR INDIANA 


FAIRBURY, ILL.—E. F. Dickey, 
vice president and general manager 
of Honeggers’ & Co., has announced 
two new sales appointments for the 
firm’s Indiana sales staff. They are 
Keith Newtson of Paoli, Ind., and 
Kenneth Jenkins of Fairbury. 

Mr. Newtson has been employed as 
a district manager for Goodrich Feed 
Mills at Orleans, Ind., for the past 
two and a half years. He will service 
the same area in his new Honegger 
position, poultrymen in southern In- 
diana's broiler-growing centers. Mr. 
Newtson at one time managed a feed 
store at Boswell, Ind. He is a 1950 
graduate of Purdue University’s col- 


ou've been waiting for!— 


overall. 
One horsepower up. Genuinel 
oats, barley, wheat, rye, shelled 
maize, for 


DOLLAR Gross Per CWT 


THE GRANULATOR, Feed Milling’s Greatest senso- 
tion, handles CORN COBS - EAR CORN — 


SHUCKS AND HAY! 
Write for FREE samples and literature. 


At income tax time louder screams come from 
the Davis-equipped plants. Our program 


leads to the newer and better profits! 


H. C. DAVIS SONS’ MILL MACHINERY CO. 


Benner Springs, Kansas 


Dept. FH-8 


crimps 
corn, milo 
rofits of 25¢ to 50¢, EVEN ONE 


EVERYONE CAN AFFORD! a 


ou certainly won't enter another season 
without a crimper—and here's exactly what 
BIG CAPACITY, 
OW POWER, LOW UPKEEP KRIMPER- 
KRACKER! 100% practical, only 71” high 


CuT SHOWS 
10° x 10” MILL 


Harrison B. Rue 


PROMOTED—Harrison B. Rue of the 
Chase Bag Company's Buffalo office 
has been promoted to branch man- 
ager. He had been acting manager 
prior to his promotion. Mr. Rue joined 
the Chase sales organization after 
World War II as a salesman in the 
firm’s New Orleans office. Later he 
was promoted to sales manager at 
Buffalo. 


lege of agriculture economics. 

Mr. Jenkins has been assigned a 
14-county area in northeast central 
Indiana. The territory was previously 
managed by Mr. O. L. Taylor, who 
has been promoted to general man- 
ager of Honeggers’ plant at Athens, 
Ga. Mr. Jenkins first became asso- 
ciated with the firm in 1949 as a 
trucker. He later was employed at 
Honeggers’ Fairbury mill, and in 1952 
he was promoted to farm service man 
for the retail operation at Forrest. 
He has moved to Anderson, Ind. 


D. E. TOBEY APPOINTED 
BY HAMMOND BAG FIRM 


WELLSBURG, W. VA.—D. E. 
Tobey has been appointed a sales rep- 
resentative of Hammond Bag & Paper 
Co., according to M. E. Greiner, vice 
president and general manager. 

Mr. Tobey will maintain headquar- 
ters in Kansas City and will represent 
the company in western Missouri, 
Kansas, Nebraska and Colorado. He 
succeeds G. R. Wiggins, who has been 
transferred to Hammond's St. Louis 
territory. 

Mr. Tobey formerly was with the 
St. Regis Sales Co. He was a member 
of the St. Regis organization for 
many years and was with Bates Valve 
Bag Co. at the time it was absorbed 
by St. Regis. 

The Hammond company, manufac- 
turer of various types of multiwall 
kraft bags, is now operating plants 
at Wellsburg and Pine Bluff, Ark., 
and has a plant under construction 
at Charlotte, N. C. 


FEED ASSOCIATES 
REPRESENTS BOWMAN 


HOLLAND, MICH.--Kenneth Wal 
ters, vice president of Bowman Feed 
Products, Inc., Holland, Mich. and 
New York, announces that Feed As- 
sociates, Inc., Marysville, Ohio, will 
represent the Bowman organization 
in Ohio and Kentucky on all the Bow- 
man products, including the new, dry, 
hydrogenated animal fat product, 
Hydropoid. 

Feed Associates, Inc., represents 
several well-known national accounts 
serving the feed industry 
W. F. BROWN NAMED TO 

KING MIDAS CREDIT POST 


MINNEAPOLIS— William F. Brown 
has been appointed credit manager of 
King Midas Feed Mills, it was an- 
nounced by Frank Heffelfinger UH, 
general manager. Mr. Brown has been 
a clerk with the company since 1947 
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your attention to the fact that the 
calf is lying down. This will force 


\ 


“FOR BEITER, FASTER-SELLING FEEDS 


Boost your 
FEED VALUES 
with... 


Build up demand for your feed mixes by adding the 


blood ‘“‘builder-upper’’ minerals—iron and copper! 
Tamms is a pioneer in high grade oxides of iron—now 
also offers manufacturers of feed a unique blend of 


iron and copper sulphate. 


RED OXIDE OF IRON 


Growing and breeding animals, 
as well as poultry, aa adequate 
supplies A oom in their daily diet. 
This high quality Red Oxide has 
an extremely high iron potency. 


TAMMS YELLOW OXIDE AND 
BROWN OXIDE 


‘Tamms Iron Oxides are free of 
injurious impurities such as lead, 
fluorine and arsenic—contain no 
harmful ingredients. Certificate 
of analysis furnished upon re- 
quest for all Tamms Oxides. 


IRON-COP MINERAL BLEND 


First mineral combination of its 
kind offered to feed manufactur- 


ers. By blending Tamms Red 
Oxide of Iron with high-grade 
copper sulphate in proper nutri- 
tional proportions, the blood- 
building, health-promoting func- 
tionoftheironisgreatly increased. 

Iron-Cop is thoroughly mixed 
and milled to assure maximum 
utilization—eliminates need of 
running both of these essential 
minerals through a feed mixer; 
avoids danger of copper elements 


forming pockets in the feed. 
MINERAL FEED BLACK 


For use in coloring rock phos- 
phate and soybean meal. Ag eco- 
nomical replacement for charcoal 
and carbon black. 


Attractive prices on pool cars, carload 
lots and smaller bulk orders. 


Dept. 


TAMMS INDUSTRIES, 


228 N. LA SALLE ST., CHICAGO 


here come the flies 


Dairy customers everywhere will be begging for relief from 
flies in a month or so. You can come to their rescue—and 
make a handsome profit for yourself besides—if you have 
Lethalaire D-200 bombs on hand. 

D-200 aerosol bombs are filled with a deadly self-propelled 
aerosol—a quick knockdown for flies, even the resistant 
ones. Its active ingredients—Pyrethrins and Piperonyl 
Butoxide,—are approved by USDA for use where dairy 
products are processed. One 5-pound bomb will effec- 
tively treat 1000 cubic feet 1000 times. 

Lethalaire D-200 bombs give you a profitable extra— 
repeat business which builds up to a respectable volume. 
It will pay you to listen to the Lethalaire proposition. 
Write VIRGINIA SMELTING COMPANY, Dept. 70, West 


Norfolk, Virginia. 
IRG hy 


VIRGINIA SMELTING COMPANY, WEST NORFOLK, VA. 


Merchandising 


(Continued from page 16) 


add drawing power to your promotion. 

Please keep this important factor 
in mind. Farmers will likely touch 
and inspect merchandise near the 
blue-tagged items, as well as that 
merchandise itself. And by handling 
other, regular-price merchandise on 
the shelves, they will sooner or later 
buy some of it. 

If you really want customers to 
explore every aisle of your store, then 
you can use this “mystery” promo- 
tion. You can place one or two of 
these close out special items in each 


wall section and on each island and | 


counter throughout the store. In this 
way you can be certain that all your 
stock will get attention from farmers 
who browse through your store. 

Your newspaper ad announcing 
this event, and also signs in -your 
store, will need to proclaim the fact 
that you invite people to browse 
around and find these blue-tagged 
items. Thus farm folks feel free to 
look around. Also your clerks should 
not try to sell anything to these 
browsers. 

Ring a Gong 

Each time a person finds and buys 
one of the blue tagged items, you 
can ring a gong if you wish, so that 
everyone knows another special item 
has been purchased. 

If you wish to continue the in- 
terest of this special sale through the 
day, you can announce that beginning 
at noon of the “blue tag days” that 
you will attach green tags to other 
regular priced merchandise, giving 
special prices on some of this. No 
prices should be advertised in ad- 
vance. The customers should be forced 
to come to your feed store to find 
out for themselves what the prices 
are. 

Another stunt which a feed dealer 


can use in connection with blue tag | 


items is the “grab bag’ merchandis- 
ing promotion. Wrap your closeout 
specials (a certain number) put them 
into a big barrel and let farmers 
choose packages at prices ranging 
from 25¢ to 75¢. This is also a 
mystery appeal which attracts many 
people. 

If you have a calf feeding demon- 
stration, you can stir up interest in 
this event by offering a free cigar to 
every customer on whom you are 
waiting whenever the calf in the 
pen lies down. However, do not give 
the customer a cigar unless he calls 


customers to pay attention to the 
calf, check on it and perhaps in- 
spect the feeding chart. The calf 
will not lie down very much if you 
keep the feed bin full of good feed 
and have fresh water handy. You can 
afford to give out a few cigars to 
farmers on this deal; it will pro- 
mote much friendly feeling and stir 
up additional interest in the calf and 
its feed. 

Look around your feed store for 
other ways in which to make the 
“mystery” angle pay off for you. 


CHAS. PFIZER 26-WEEK 


SALES HIT NEW HIGH 

NEW YORK—Sales of Chas. Pfizer 
& Co., Inc., and subsidiaries for the 
first half of 1953 totalled $59,893,744, 
the highest in the firm’s history, it 
was announced July 29. This volume 
represents a 10% increase over sales 
of $54,001,545 reported for the first 
six months of 1952. 

Net profit after taxes reported by 
the firm was also markedly increased, 
from $6,046,488 in the first half of 
1952 to $7,616,901 for the same period 
this year. Earnings per share of com- 
mon stock were increased approxi- 
mately 30% over last year, from $1.15 
to $1.48. 

In a report to stockholders, John 
E. McKeen, president of Pfizer, noted 
the firm's entry into the hormone 
market through agreement with Syn- 
tex, S. A., manufacturers of steroids, 
and the impending acquisition of J. B. 
Roerig Co., of Chicago, a leading sup- 
plier of hematinics and other pre- 
scription nutritional specialties. 

Because of the increase in its line 
of prescription products, the Pfizer 
antibiotic division, under the general 
managership of Thomas J. Winn, has 
been renamed Pfizer Laboratories 
division of Chas. Pfizer & Co. To this 
division’s line of antibiotics, including 
terramycin, penicillin, streptomycin, 
polymyxin and bacitracin, will be ad- 
ded a full line of hormones including 
estrogens, androgens, progesterone 
and the new synthetic steroid, Neo- 
drol. 


For steady year-’round deliveries .. . 


KELL - PHOS SOFT PHOSPHATE 


WITH COLLOIDAL CLAY 
Storage capacity now tripled. Highest 
quality natural phosphate material 
THE KELLOGG COMPANY 
618 D. M. Bidg., Des Moines 9, lowa 
or P. O. Box 665, Ocala, Florida 


nnesota 


Meal 


MINNESOTA LINSEED OIL COMPANY 


25—44th Ave. N.E. * Minneopolis 21, Minn. 


Manufacturers and 
dealers everywhere use 
Minnesota 36% meal or 
pellets. Extra protein 
sharpens appetites, boosts 
production. Wire, write 
or phone for latest 
quotes. 


There’s a QUALITY DIFFERENCE 


STERLING 
1-9511 


and MINERAL FEED BLENDS 
| | 
{ 

= 


PIONEER NEST 


increase every egg producers profits 


62% of all eggs that get broken in hay and straw and similar 
nesting materials are saved by the PIONEER Nest Pap. That 
62% saving in egg breakage more than pays for the nest 
= pad...actually provides a sizable profit! During some months 
of the year, breakage of eggs in the nest eats up all profits. 
Even during the months that egg shells are hardy, egg 
breakage in the nest accounts for a heavy loss, The PIoNEER 
NEST PAD puts that money back into the producers’ pockets. 


To clean out and replace hay and straw in one nest hole 
takes 5 to 6 minutes. To do this same job with the Pioneer 
NEST PAD takes only a moment. An egg producer that handles 
2,000 eggs a week can eliminate two hours of hard work each 
week by using Pioneer Nest paps. That 92% reduction in 
labor may be worth $1.50 or more in hired labor ...will look 
mighty big to every farmer. When it is the farmer's or his 
wife’s ‘own time, that two hours looks even better. Pioneer 
NEST PADS labor savings more than pay for their cost no mat- 
ter how you figure labor’s value...and, again, furnish a 


sizable profit besides. Even the small hen house with as few... 


M as 12 nest holes will profit by using PIONEER NEST PADs. 


EED 
will make BIG REPEAT PROFITS 
selling PIONEER NEST PADS 
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PADS 


That's right...the egg producer who uses hay and straw will 
replace nesting material seven times as often as he would if 
he used Pioneer nest paps! That reduction of 84% in the 
number of times he has to clean out messy nesting material 
and replace with fresh hay and straw is a big problem to all 
egg producers. Aside from handling seven times as much 
nesting material and all the cleaning and fussing he also dis- 
turbs his laying hens seven times as much. PIONEER NEST PADS 
create no fuss or bother...they are ready to use and no 
trouble at all to install or replace. 


They speed up egg gathering...no more clutching around in 
straw and hay hunting for that buried egg. The Pioneer Nest 
pap holds the eggs up where you can see them. The eggs are 
cleaner...in nests that were 2 months in steady use, 0% 
absolutely clean eggs were taken off Pronger nest paps. They 
promote contentment and comfort for the hens, reduce pick- 
ing and scratching and retain their natural nest shape. They 
filter broken eggs, dirt and droppings down out of reach of 
the eggs. When a pad must be replaced, it is removed with 
one scoop of the hand. Some reports show PIONEER NEST PADS 
still in good condition after five months of use including the’ 
soft shell egg season 


* 


We conservatively estimate the national sales potential of the 
PIONEER NEST PAD to be far more than $12,000,000.00 per year. 
Over 70,000,000 nest holes that are used by approximately 
350,000,000 hens are now supplied with hay and straw type 
nesting material. Each feed dealer’s share of that market can 
be calculated quickly. Just add up the number of nest holes 
in your territory and figure that you can sell at least two 
nest pads per nest hole each year. This is conservative...some 
egg producers and hatcheries that strive for extra clean eggs 
will replace the pads more often. Every feed dealer has a 
gold mine in the PIONEER NEST PAD, year after year! 


The PIONEER NEST PAD is nationally advertised in publications thot 
reach every segment of the egg producing industry. The product has 
been on the market for more than two years. Over 3,000,000 have 
been sold. Tests have been conducted under close scientific supervision 
for periods of as long as 133 days involving 55,797 “hen-deys” produc- 
tion time. 8 different lots of 3 breeds produced 27,795 eggs to give 
us the lusi rid. thet the PIONEER NEST PAD will actually 
create more profit for the egg producer and for the alert feed dealer 
that sells them. . 


Monvtoctured by~AMERICAN EXCELSIOR CORPORATION 
1008 N. HALSTED ST., CHICAGO 22, ILLINOIS 


Manvfocturing Plonts—LITTLE ROCK, Ark., OSHKOSH, Wis., GRAND RAPIDS, Mich. 
MORE THAN 50 YEARS MANUFACTURING PRODUCTS FOR THE POULTRY INDUSTRY 


Your careful study of the above merits of the Pronger nest 
pap will show you how you can render a valuable service to 
your egg producer customers by selling them the Pionegr 
NEST PAD. Any time that you can show your customers how 
to increase their profits you can make a sale and in the case 
of the PIONEER NEST PAD, you will create a lasting impression 
on your customers...year after year repeat profit for your- 
sclf. Get started first in your territory. Send in the coupon 
below if your distributor does not handle the Pioneer nest 
PAD...we'll put you in touch with a distributor near at hand 
and give you all other information you need. 


DISTRIBUTORS INQUIRIES INVITED 


MAIL COUPON FOR MORE 


AMERICAN EXCELSIOR CORPORATION 
1008 North Halsted Street, Chicago 22, Illinois 


INFORMATION 


Gentlemen: [| Please give me name and address of my nearest Distributor of 
PIONEER NEST PADS 

Please hove salesman coll 

Nome 

Company Nome = 


ig 
ji a 
4 
j 
OVER 1,500,000 NATIONAL ADS TO YOUR CUSTOMERS 
ne: Ls 
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THE FEED 


* 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 


unless otherwise noted. They are the latest quotations available 
from Feedstuffs correspondents and are not necessarily those in 
effect on date of publication. The prices represent fair average trad- 
ing values and do not necessarily represent extreme low or high 
levels at which individual sales might have occurred. A descriptive 
summary of supply and demand factors prevalent in the feed mar- 


ket appears on page 2. : 


ALFALFA MEAL 
Demand slow; trend 
ply ample; 15% fine grind $43 ton, carlots 
dehydrated, 17% protein $57 ton, carlots 

Ft. Worth: bemand indifferent; supply 
ample; dehydrated, 100,000 A 17% $48.504% 
51, delivered TCP, prompt shipment, Ne 
braska production, 

Haffalo: Demand fair; 
good: 20%, 159,000 A 
100,000 A $63.50@54.50; 15% 
50@50.60; new crop No. 1 \% 
$50.60@51.50, Boston basis 

Kansas City: Demand has shown no 
elination to pick up and the market 
tinues to be adequately supplied with 
ears, thus prices are unchanged to a 
easier; 17% dehydrated alfalfa meal with 
100,000 units of vitamin A guaranteed on 
arrival $3845, sacked, Kansas City; sun- 
cured steady; No. 1 fine ground $40@42, 
sacked, Kansas City; No. 1 4 itn. $37@40, 
sacked, Kansas City 

Philadelphia: 17% dehydrated 
dull supply fair, $55.50 


easy; sup 


Seattle: 


steady; 
5056.50 

100,000 

in 


trend 
$55 


sun 


in 
con 
spot 
shade 


demand 


Omaha: Demand slow; supply searce on 
fine ground, ample on rest; 17% dehydrated 
100,000 A $38; suncured No. 1 fine ground 
$38@29; suncured No, 1 4 In. $34; sun 
cured No. 2 & In, $32.50 

New Orleans: Demand slow, trend down 
liehtly; supply ample; 17% dehydrated 
vitamin A guaranteed $49@50, non-guaran 
teed $47@48; 16% $45@46 

Cincinnati: Demand fair; trend easy; 
upply plentiful; 17% dehydrated, 100,000 
units vitamin $48.50@64.65; 33% fine 
suncured $43@46. 

Portland: Demand siow; trend lower; 
supply ample; 16% suncured $32, f.0.b 
idaho: dehydrated $44, f.0.b. California 


Los Angeles: Demand good; trend steady, 
supply adequate; 20% suncured leaf meal 


$47; 16% suneured $47; 17% dehydrated 
100,000 A $48@48.560. 
Beston: Demand fair; supply adequate, 


dehydrated, 17% $66.76; suncured, 13% $51 
Minneapolis: Demand limited, with prices 


off about $1 ton, and offerings plentiful 
Quotations: 17% dehydrated, 100,000 units 
ef vitamin A guaranteed $43@44; No, 1 
16% suncured $42.60@43 

Chicago: Demand fair; supply ample; 
17% with 100,000 units vitamin A guaran 
teed $42.50@43.70; 13% $41.70; 15% $41 70 

St. Louis: Demand slow; supply plents 
ful on dehydrated, limited on suncured; de 
hydrated, 17%, 100,000 A $48.40; old crop 
suncured No. 1 fine ground, 13% $49.80; 
prices f.0.b, St. Louis, 

Indianapolis: Demand only fair; trend 


unchanged; supply sufficient; suncured, 13% 


$43: dehydrated, 17% $54. 
Memphis: Jremand poor; trend steady, 
supply good; dehydrated, 17% protein, 


100,000 units vitamin A $47.50 


ALFALFA PELLETS 
Omaha: Demand siow; supply 
17% dehydrated, 100,000 A $42 
New Orleans: Demand poor to fair: 


guaranteed 


ample; 


trend 


flown slightly; supply ample; $52@53 on 
17% 100.000 vitamin A 
BARLEY FEED 
Philadelphia; Demand dull; supply fair 
pulverized $46 
Buffalo: Demand and supply fair; trend 
ateady; $44@50, basis Boston 
Ogden: Supply average; rolled $67@72, 
whole barley $62@67 
San Franciseo: Demand improved: sup 
ply ample; rolled $69, ground §68 
New Orleans: Demand light; trend low 
er supply ample; pulverized feed barley 
$51@52 
Seattle: Demand slack; trend down; sup 
ply ample; whole $69 ton, ground $71 ton, 
rolled $71 ton, all ex-warehouse, Le.! 
sacked 
Boston: Demand light; supply ample 
$17 
Portland: Demand siow trend lower; 
supply ample; rolled $68, ground $66 
Baltimore: Demand better; supply ample; 
$19@50 
Chicago: Demand better; supply ample; 
s40@4)1 
Indianapolis: Demand slow; trend un 
changed; supply sufficient; crimped barley 
$70, whole barley $71 
BLOOD FLOUR 
Louisville: Demand slow; trend steady; 
supply normal; $90@95 ton 
New Orleans: Demand slow; supply am 
ple; trend stronger; $85@90, local plants 
BLOOD MEAL 
Louisville: Demand fair, trend steady; 


supply ample; $90@95 ton. 

San Francisco: Demand = slow supply 
ample; $5 a unit of ammonia; screened 
$4.99 a unit of ammonia 


New Orleans: Demand siow: trend steady; 


supply ample; $85@90, local plants 
Cincinnati: Demand fair; trend steady 
supply adequate; $130@140. 
Seattle: Demand slow; trend down, sup 
ply ample; $90, f.0.b, local packing plants 
Chicago: Demand fair; supply adequate 
$115 
Portland: Demand = slow trend lower 
upply ample: $100 
BONE MEAL 

Louisville: Demand slow: trend steady 
supply normal; $60@65 ton 


| San Francisco: Demand steady; supply 
ample; $59.50 
| Boston: Demand and supply light $78, 
} nominal 
he A T Chicago: Demand fair; supply ample 
| poultry charcoal $93 ton in 50-Ib. miulti- 
| walls 
New Orleans: Demand good; trend steady; 
| supply light bags oak charcoal 
1.75: 50-Ib. bags poultry charcoal $2 
COCONUT MEAL 
Seattle: Demand slow; trend down; sup 
ply fair $74 ton, ex-dock 30-day ship 
nent from the Philippines 
Portland: lLemand slow; trend lower 
ippl ample $74, ex-dock 
Los Angeles: lbemand fair; trend weak 
ipple mople spot or nearby $70@72 
| Bayonne, N.J.: 20% protein solvent ex 
| tracted meal $51 ton in bulk, $55 ton in 
good used bags 
COD LIVER OIL (FORTIFIED) 
Boston: Demand quiet; supply adequate 
600 D, 2,250 A 26¢ lb.; 300 D, 7 A 25¢; 
0 I l A 22¢ 
New York 00 ICU, 1,500 A 18@21¢; 300 
jer 50 A % @24¢; 300 ICU, 3,000 A 
126 600 ICU, 1,500 A 19@21¢ 600 
3,000 A 1% 
CONDENSED FISH SOLUBLES 

Omehe: Dema — ipply ample Boston: Demand good; supply improved; 
$70 15%¢ Ib 

Ft. Worth: Demand goo supply limited CORN GERM MEAL 

fine $4 Ww Oren St. Louis: Demand fair; supply adequate 
best qualit Gern produc yn to | $49 bull 
BPI $65 I hipmer f.o.t ur ’ 
New Orleans: Demand fair; trend firm; 

San Francisco: Demand e i ippl upply adequate; $59@60. 
fair; $62 as - CORN GLUTEN FEED AND MEAL 

New Orleans: Demand good; trend — (All quotations for all cities are sacked 
er supply adequate $ 0 oF 6 de o 
gelatinized bone ea ex-d New Or basis; bulk basis $5 less) 
leans Minneapolis: Feed $56.77, meal $82.77 

Cincinnati: Demand fatr trend steady Atlanta: Feed $63.92, meal $89.92 
supply adequate ; d70 ton acked, f.o.b Birmingham: Feed $62.18, meal $88.18 
Cincinnati Boston: Feed $61.15, meal $87.15. 

Chicago: Feed $51, meal $77 
BONE MEAL (STEAMED) Cleveland: Feed $58.04, meal $84.04 

Louisville: len Ww trend stead Denver: Feed $60 > $86 
supply normal; $¢ ton . Worth: Feed $58 meal $84.50 

Kuffalo Demand low trend eady Indianapolis: Feed $! meal $81.50 
supply fair; $894 Kansas City: Feed $51, meal $77 

San Prancisco: emand good supply Louisville: Feed $57.11, meal $83.11 
ample $75 New Orleans: Feed $59.88, meal $85.88 

New Orleans: Demand good; t l ud New York: Feed $60.69, meal $86.69 
supply ample $f 70 Norfolk: Feed $60, meal $86 

Boston: = Lemand upp teady Philadelphia: Feed $60.23, meal $86.23 
$83 Pittsburgh: Feed $58.50, meal $84.50 

Los Angeles: Demand fair; trend steady St. Louis: Feed $51, meal $77 
supply ample lomesti 

St. Louis: Demand fair; supply adequate CORN OIL MEAL 
$52.50, sacked Cincinnati: Demand slow; trend steady; 

Chicago: |» and uppl supply ample; $56.55@59.55 
$60@70 Louisville: Demand dull; trend steady; 

Atlanta: liemand sl upp lequate supply ampk $60 ton 
porte. COTTONSEED OIL MEAL 

Indianapolis: liemand slow trend un 
changed upply sufficient; $70 Philadelphia: Demand fair; supply am- 

ple 77 
BREWERS’ DRIED GRAINS Louisville: Demand slow; trend easy; 

Philadelphia: Lbemand dull upply light supply ample; $71@72 ton. 

65 Ogden: Supply average; 41% $80@85 

Louisville: Demat good; trend stead Omaha: Demand and supply good; $85.50 
supply light $19@51 ton Buffalo: Demand fair; trend steady; 

ma: Demand good uppl poor $61 supply adequate; 41% $79@80, 36% 73@74, 
Worth: Demand ~ uppl mod both bulk, Boston basis 
erate 4 $53.70 ¢ ered Ft. Wortt San Francisco: Demand good; supply 

New Orleans: Demand good; trend strong ample; 41¢ $67.28 
er aupply rdequate Kansas City: Offerings limited due to 

Cir ati: > nd mod: tr d stead the government priorities in loading out 

Chicago: Der | r ipply better of warehouses market firm; old process 
$51.50@54 | $67@68, sacked, Memphis; new process $63 
supply tight $ 58 “64, sacked, Memphis 

Roston: Demand light; supply tight; $56 New Orleans: Demand slack; trend easi- 

er; supply ample; 41% $85@86. 
BREWERS’ DRIED YEAST Ft. Worth: Demand fair; supply suffi- 

Louisville: Demand good trend steady cient carlots 11% old process $69@70, 
supply light; $200 ton | delivered Ft. Worth; pellets $2 additional 

Omaha: Lremand good upply poor; 11%é | Portland: Demand slow; trend firm; sup- 
Ib. in carload 1 It le than car ply limited; no domestic; imported $78, ex 
loads dock. 

Buffalo: Demand ¢ 1 rend tead Cincinnati: Demand fair; trend steady; 
supply tight; carlot 9@10 it less than supply tight; old process $77, new process 
carlots or truck loads 9 @ii It Buf $74 
falo basis Los Angeles: Demand good; trend steady; 

Boston: Demand ult pply rdequate supply ample $63.25, sacked. 
10%¢ Ib Boston: Demand light; supply fair; 41% 

Milwaukee: Demand lim $80 
ited: 10% @11? It n irlot f illable Seattle: Demand dull; trend down; sup- 

»%¢ Led f available ply good; $77 ton, ex-dock, imported, spot 
scinnati: Carlots, when available, 10%¢ Wichita: Demand slow; supply ample; 
Ib.; 6-ton lots 11%¢; ton lots 12¢ 41% $ 50 

Pittsburgh: Carlots nm available, 10%¢ Chicago: Demand slow; supply. short; 
Ib.; 5-ton lotsa 11% lotsa 12¢ nominally $77.50@78, hydraulic; $73.50@75, 

New Orleans: ©: when available, solvent 
10%¢ Ib.; 5-ton lot ton lots 12¢ Indianapolis: Demand slow; trend high- 

New York: Carlot when available, 94@ er supply ample; 41% $80. 
10%¢ Ib.; S-ton lots 10 P11%¢; ton lots 11 Atlanta: lemand fair; trend steady; 
@12¢ supply ample; 41% $63, Georgia mills; $62, 

St. Louls: Demand good; supply limited; Alabama mills; $65.50, Mississippi mills 
10@10%¢ Ib. in carlots, when available; 11@ Memphis: Demand fair; trend steady; 
11%¢@ Ib in ton lots; 12@12%¢ Ib less supply tight; prime 41% protein, old proc- 
than ton lots ess $68 sacked new process (solvent) 

Chicago: lhemand ood upply limited $64, sacked 
%¢ Ib. in carlot 11 ¢ lel 
D ACTIVATED ANIMAL STEROL, 

BUTTERMILK-CONDENSED POWDERED 

Philadelphia: Demand dull upply fair New York: Demand good; trend steady; 
$4.50 supply sufficient 1,500 ICU pr. gr 10@ 

Boston: Demand and supply fair; 4%¢ Ib 12%¢ Ib., ton lots, f.o.b. warehouse; 3,000 

Louisville: Lemand low trend weak ICU 16@18¢ 
supply ample $ wt Kansas City: Demand fair; trend steady; 

Buffalo: lemand low trend teady supply adequate; 10%¢ Ib. 
supply plentiful: 4 Cincinnati: Demand fair; trend steady; 

Ogden: Supply norma $5 100-1b supply ample; 1,500 ICU 11@12%¢ 

2 pr. gm.; 
drum 100 ICU 18¢@ Ib., warehouse. 

San Francisco Demand fair supply 
good; $5.35 ecwt A AND D FEEDING OIL 
Demand sioy UPP ample Minneapolis: Straight A feeding oil 11¢ 
$3.50@3.75 cwt. . per million; 85 D $1.08 gal.; 300 D, 750 A 

Indianapolis: Demand ow ' : un 17%¢ Ib.; 300 D, 1,500 A 20¢ Ib.; 300 D 
changed; supply ample; ? ics 2,250 A 22¢ Ib. single drum lots. 
in barrels $3.9 Boston: Demand quiet; supply ample; 

CALCITE CRYSTALS AND FLOUR 600 D, 1,500 A 22¢ lb.; 300 D, 2,250 A 24¢: 
(All prices net neluding freight and tax) 300 D, 1,600 A 21¢ 300 D, 750 A 17¢ 

Seattle: Demand steady; trend easy; 

New York: Cr) als $1 . 1, flour supply ample; 300 D, 2,250 A 22¢ Ib., 300 D, 

Ruffalo: Crystals $13.95, flour $10.20 1,500 A 19¢ Ib., 300 D, 750 A 17¢ Ib., all ex- 

Toledo: Crysta $1 warehouse, drums included 

Crystals § $5.74 Buffalo: Demand slow; trend steady; 

supply adequate; 3,000 A 18% @18%¢ tanks, 

CALCIUM CARBONATE 50-drum lots 19@19%¢; 300 A 204% 021%¢ 
A in tanks, 50-drum lots 21% @22¢; 4,600 A 
nm ware 22% @22%¢ in tanks, 60-drum lots 24@ 
tract: lets 24%¢; 750 A 16@16%¢ in tanks, 60-drum 

Cincinanti: Demai na steady lots 164% @16%¢; 760-300 17% @17%¢ in 
supply adequate; 38@9 tor tanks, drums 19% @19%¢; 300’s 21% @22¢. 

Los Angeles: Der 1 good: supT ack | Chicago: Demand fair; supply light; 
quate $9.81%1 1 rlots $10.9 13.47 traight A feeding oil, with 10,000 units 
truck lots vitamin A per gram, 9%@10¢ a million 

Minneapolis: Priv ener on potency of units of vitamin A, Le.l, packed in 55 gal 
mix: plain calcium $19 ton in 100-Ib, bags; drums, f.o.b. Chicago, drums included 
KI .6 and 25-Ib, MnSO, $16.10 5 KI $13.70 New York: 300 ICU, 750 A 15% @17%@; 

100 ICU, 1.500 A 17@20¢; 300 ICU, 2,250 A 
CHARCOAL 19% @23¢ 200 ICU, 3,000 A 23@25%¢: 600 

Los Angeles: Demand good: trend steady ct 500 A 18@20¢: 600 ICU, 3,000 A 

supply ample; $40 


DEFLUORINATED PHOSPHATE 
Portland: $75 
Tupelo, Miss.: $49.50 
Coronet, Fla.: $50 
Houston: $65.50 
Wales, Tenn.: $64.25 
DICALCIUM PHOSPHATE 
Cincinnati: 18% phosphorus $85 
East St. Louis: 18% phosphorus 
bagged, f.o.b. cars 
Adams, Mass.: Minimum phosphorus 18%, 
minimum 27.5% calcium, maximum .01% 
fluorine guaranteed $80 ton, f.o.b. Adams 
in 100-lb. multiwall papers 
Chicago: Stock food grade, 
phorus guaranteed, in 100-lb 
pers $90 ton n carlots, basis Chicago 
Heights, Ill., 21% $102 ton in carlots, basis 
Chicago Heights and Nashville, Tenn 
Columbia, Tenn.: Minimum phosphorus 
18% minimum 27.5% calcium, maximum 
01% fluorine guaranteed $75 ton, f.0.b. Co 
lumbia, in 100-Ilb. multiwall papers. 


DISTILLERS’ DRIED GRAINS 


‘Philadelphia: Demand fair; supply light 
$67, nominal 
Louisville: 
supply light 
solubles $92 
all products in 
where sacked 
Demand good 
dark $72.50@73.60; 
Boston 
Demand fair; 


ton. 
$85 ton 


18.5% phos 
multiwall pa 


Demand good; trend steady; 
bourbon light $62, dark $65 
grains $8@10 ton less: 
bulk $5@7 ton less than 


rye 


Buffalo: 
fair 


trend steady; 
supply light $70.50 
@72.50 
San 
ple; solubles $80 
New Orleans: Demand slow; trend steady 


basis 


supply am 


supply light; $65@67 

Cincinnati: Demand good: trend higher: 
supply limiteu: $66@68. 

Boston: Demand fair; supply light; $68 
@69 

New York: Demand fair; trend steady: 
supply limited; light corn grain, sacked 
$65; dried solubles $95 

DRIED BEET PULP 

Buffalo: Demand fair; supply adequate: 
domestic, plain $77@7 molasses $76.50@ 
77.60; Canadian molasses $77.25 @78.25. 
Boston basis 


Ogden: Supply normal; $62@67 
San Francisco: Demand good; 
fair; $62.28 
New Orleans: 
supply adequate 
Seattle: Demand 
ply ample $66 ton, 
lots 

Cincinnati: Demand fair 
supply adequate; $72@74 
Los Angeles: Demand good; trend steady 


supply 
Demand fair; trend steady; 
$69.50@72 

slow; trend easy; 
ex-warehouse, 


sup 
truck 


trend steady 


supply adequate; $61.25, delivered, sacked, 
paper. 

Boston Demand quiet; supply’ short; 
$77.50 

Minneapolis: $60 

Atlanta: Demand slow; supply ample 
$69.50, Florida ports 

DRIED BUTTERMILK 

Louisville: lbemand slow; trend easy; 
supply ample; $140 ton 

Omaha: Demand weak; «supply fair; 
$11.75 ecwt 

Baffalo: fair trend steady; 
supply good 10@10%¢ 

Ogden: Supply normal; $8.65, 100-Ib. bag 


San Francisco: Demand fair; supply am- 


ple; $8.50 ewt 

Ft, Worth: Demand slow; supply sbtffi 
cient; local production $10, f.o.b. Ft. Worth 

ton Demand slow; supply ample 

8@9¢ lb 

New Orleans; Demand fair; trend steady; 
supply ample; $8@8.57 cwt 

Chicago: slow supply heavy; 
$5.75@6.25 cwt in carlots 

Wichita: Demand fair; supply sufficient 
$10 cwt. 

Indianapolis: Demand poor; trend low 
er; supply ample; 7.50 cwt. 

Minneapolis: Market somewhat strong- 
er; demand fair supply tighter $5.50@ 
6.50 cwt., carlots; 

DRIED CITRUS PULP 

Buffalo: Demand fair; trend steady: 
supply tight; both pulp and meal $59.50@ 
60.50, Boston basis. 

New Orleans: Demand good; trend firm; 
supply adequate; §48@651, Florida mills. 

San Francisco: Demand good; supply 
fair; meal $51 

Boston: Demand poor; supply tight; $69. 

Atlanta: Demand slow; supply ample on 
gulp, tight on meal; pulp $49, meal $43, 
Florida mills 

Los Angeles: Demand strong; supply 
fair; trend steady; orange $42 bulk, $45 
sacked, producers’ plants. 

DRIED SKIM MILK 

Philadelphia: Demand dull; supply fair 
$9 cwt 

Louisville: lbemand slow; trend steady; 
supply ample; $160 ton 

Buffalo: Demand good; trend steady; 
supply ample; 74% @7%¢ 


New Orleans: lLbemand fair; trend steady; 


supply adequate; carlots $7.75; Le.l, $10 cwt 

San Francisco: lDbemand and supply fair 
10¢ Ib. 

Cincinnati: Lemand fair; trend steady 
supply adequate 7@s8¢ 

Portland: Demand slow; supply ample; 
trend unchanged $9.50 

Boston: Demand light; supply ample; 
carlots 8%@9%e« Ib 

Minneapolis: Scarce offerings and fair 
demand added up to a stronger market 
Quotations: $7.50@8 ecwt., carlots; $8.50 Le.l 
Chicago: Demand fair; supply adequate; 
$6.75@7.25 cwt in carlots. 


DRIED WHEY 
Philadelphia: Demand dull; supply fair; 
$6.50 


Louisville: Demand slow; trend steady 
supply ample; $110 ton 

Buffalo Demand fair; trend steady; 
supply good: 5@5%¢ 

Ogden: Supply normal; $6.90, 100-Ib. bag 

Kansas City: Demand fair; supply mod 
erate; straight grade $5.50 cwt fortified 
$6.20 cwt. 

New Orleans: Demand fair; trend steady 
to firm; supply adequate; $5.50@6.20. 

San Francisco: Demand steady supply 
good; $6.50 cwt 

Ft. Worth: Demand fair; supply ade- 
quate; carlots, MNC $6.20, Ribolac $6.75 
ewt., sacked, delivered Ft. Worth, or any 
Texas point, or in ton lots f.o.b. warehouse, 
Ft. Worth 

Portland: Demand slow; supply ample; 


$6 
Demand fair: 
$5.15@5.50. 


trend unchanged 
Cincinnati: 
supply adequate; 


trend steady; 


| 
] 
| 
7 
| 
| 
3 | 


Boston: Demand light; supply ample; 5% Seattle: Demand slow; trend down; sup- Cincinnati; Demand good; trend steady; 
@5%¢ Ib ply ample; baled alfalfa $29 ton, delivered supply adequate; No. 1 $50@62 

Los Ange’es: Demand good; trend firm; truck lots, U.S. No. 2 green m: lemand poor; supply light; $60, 
supply fair; $6.25 cwt New York: Demand slow: trend steady; nominal 

Chicagv: Demand siow; supply adequate; supply adequate; timothy, No. 1 $40@42, St. Louis: Demand good; supply ade- 
$5@5.50 cwt., in carlots No. 2 $33@36, No. 3 $25@28. quate No. 1 bulk $39.50; No. 1 sacked 


Minneapolis: Market steady; demand fair; Wichita: Demand good; supply insuffi- $4150@46; No. 2 sacked $34.50. 


Supply ample; $5@5.50 cwt cient; new prairie $20, alfalfa $32@35 eee Demand improved; supply lim- 
ed; No 5@47 
FISH MEAL HOMINY FEED we 
Louisville: Demand slow; trend steady; Seattle: Demand slow; trend down; sup- MEAT SCRAPS 
supply normal; $145@150 ton ply ample; $68 ton, delivered, carlots, pa- Seattle: Demand good; trend = strong; 
New Orleans: Demand good; trend easier; per bags. Supply tight: $95 ton, sacked, ex-warehouse 
supply adequate; 60% $135@137.50 Boston: Demand fair; supply adequate; Bi protein 
Cincinnati: Demand good; trend steady; $67.50 Los Angeles: Demand good; trend high 
supply fair; $145@150 Cincinnati: Demand good; trend easier; er upply adequate; $2.10 a unit of pro 
Ogden: Supply normal; $2.20 a unit, supply adequate; $59.50@60. tein 
f.o.b. Coast: 65% $171@173 Buffalo: Demand and supply fair; trend Boston: Demand active; supply plentiful 
Buffalo: Demand quiet; trend steady; steady; yellow $66@67; white $65.50@66.50, $1.50 a protein unit; converted 50% $87.50 
supply adequate; $1309 132, basis East Coast both Boston basis. Louisville: Demand fair; trend steady 
ports New Orleans: Demand slow; trend easier; supply light: $95@100 ton 
San Francisco: Iremand and supply fair; supply ample; $54.50@57 Omaha: Lemand strong; supply short: 
spot $2.35 a unit of protein; August $2.35 Kansas City: Demand only fair; offer- bulk $92.50. sacked $96.50 
a unit of protein ings satisfactory; market about steady; Kunsas City: Market firm with demand 
Ft. Worth: Detmand fair; supply ade- $54.50@55.50, sacked, Kansas City fair! good 50% meat and bone scraps 
quate; Angola $137.50, 60% protein, f.o.b. Omaha: Demand good; supply fair; bulk $95 96.50, sacked, Kansas City 
Houston, immediate or August; Menhade $48.50, sacked $53 New Orleans: Demand good; trend high 
meal $135; scrap, nominal $128, f.0.b. Gulf, Louisville: Demand fair; trend easy; sup- er: supply light; 50% $80@90, local plants 
August shipment ply normal; $58.60. Buffalo: IDemand good; trend steady; 
Portland: Demand slow; trend lower; Chicago: Demand poor; supply plentiful; supply fair: $90@92 
supply improved; $240 a unit $57@58. Ft. Worth: Demand good; supply tight 
Los Angeles: Demand steady; trend Indianapolis: Demand fair; trend down- out of state demand continues active; meat 
slightly weak; supply adequate; $2.30@2.40 ward; supply small but ample; $63 ton, and bone, 50% $85@90, sacked, f.o.b. or 
a unit of protein including state tags and used bags; ground delivered Ft. Worth 
Seattle: Ibemand steady: trend down: corn $66 ton Portland: Demand good; trend higher; 
supply ample; Alaska herring meal $2.40 Memphis: Demand fair; trend steady; supply ample; $1.90 a unit 
a bn at ex-dock supply ample; white $60, yellow $62. Cincinnati: Demand good; trend steady; 
inneapolis: 60% Menhaden $157@159 supp! adequate 50% $94.50@96.50 ton, 
Chicago: Demand slow; supply adequate; LINSEED OTL MEAL sacked, f.o Cincinnati 
60% protein $135, f.o.b. New England; 60% Kansas City: Demand is limited with St. Louis: Demand fair; supply adequate 
blended West Coast $133; herring meal, offerings fair on old process and good on 50% $90@91, bulk; $94, in paper bags; $95 
73% protein $2.40 a unit ef protein. new; old $63.50@64.50, bulk, Minneapolis; @96, in burlap bags 
Atlanta: Demand slow; supply ample; new $58.50@59, bulk, Minneapolis New York: Demand fair; supply moder 
$132, ports New Orleans: Demand slow; trend easier; ate; trend unchang 50% SS7@S8, 55% 


Indianapolis: lbemand 


unchanged; supply sufficient; 65% $165 @81. Chicago: Demand good; supply adequate 
Boston: Demand good; supply adequate; Cincinnati: Demand good trend steady; 50% protein $80@92; 55% $101, nominal 
$133 supply fair; old process $79.50, new process St. Paul: 50% meat and bone scraps 
HAY $76.50 105 
Philadelphia: Demafid dull; supply fair; Louisville: Demand slow; trend strong- Wichita: Demand heavy: supply very 
timothy and clover $33@36 as to quality. er; supply ample; $75@80. short; 50% $95, fob. plant: 55%, no quo 
Louisville: Demand slow; trend easy; “— Demand and supply fair; tations, no offerings. 
supply 
some, Mey, comming ot | Demand and supply good: $17. MILLET 
deliveries very light so far; old hay, No. 1 Buffalo: Demand fair; trend steady; sup- St. Louis: Demand very good: supply ex 
Umothy, mixed timothy and clover, or clo- ply fair; 32% $77.30@78.30, Boston, tremely limited; recleaned and sacked Early 
ver $40, No. 2 $35; alfalfa, $45 and $42. -— Francisco: Demand and supply fair; Fortune $5.25 ecwt., nominal, 8t. Louis 
7 
858, Ft. Worth: Demand fair; supply suffi- MILLFEED 
Ogden: Supply normal: $1 bale; $16@21 cient; carlots, 36% old process $71.40, Minneapolis: Demand limited; offerings 
ton in the barn ‘ sacked, delivered Ft. Worth, prompt ship- not too plentiful, with prices off $1@1.50 
Buffalo: Demand fair; trend steady; sup- ment; pellets $2.25 premium ton for the week. Quotations: bran $44.50@ 
ply good; No. 1 $42@43, No. 2 $35@36, Po Demand slow; supply ample; 45, standard midds. $46@47, flour midds 
No. 3 $30@31: No. 2 timothy $19@20; No. 2 trend unchanged to lower; domestic $88, $51.50 red dog $53@54 
alfalfa $27@28; straw $13@14. imported $72@75, ex-dock Kansas City: Demand has been fairly 
New Orleans: Demand dull: trend easier; Los Angeles: Demand fair; trend steady; active for bran, but slow on shorts; south 
supply plentiful; timothy and clover $43 supply adequate; $73@74. western markets have for a time been in 
@44; baled alfalfa $32@35; prairie $25@27. Seattle: Demand slow; trend easy; sup- line with and below Chicago and the North 
Ft. Worth: Demand dull; supply plenti- ply good; $73 ton, ex-dock, imported, 30- west allowing some of the first trades 
ful; carlots, baled, No. 1 alfalfa $42@44, day shipment from Orient into the central states in quite some time; 
No. 2 #39, Oklahoma-California- Arizona, un Demand fair; supply adequate; shorts 
Indianapolis: Demand better; trend steady Wichita: Demand moderate; supply about 
livered TCP : to unchanged; supply ample; 34% 78. offsets demand; basis Kansas City, Aug. 4: 
Cincinnati: Demand very poor; trend Minneapolis: Fairly good demand report- bran $42.25@42.50, shorts $46.25@ 46.75; 
steady; supply plentiful; Ne. 3 timothy ed, both by crushers and resellers, Latters’ prices on bran were unchanged, while 
(new) $23@25: first cutting No. 1 alfalfa prices somewhat below mill levels. Quota- shorts declined $5.25 ton, compared with 
(new) $26@28 fancy No. 1 clover and tions 36% $59@659.50, 32% $63.560@64.50, the preceding week 
timothy mixed, 50% clover (new) $29@32: bulk, Minneapolis. Ft. Worth: Demand fair; supply suffi 
bright wheat or oat straw $15 a Chicago: Lemand for linseed oil meal fell cient; carlots, prompt, wheat bran $49@ 
Boston: Demand quiet; supply adequate; off in the central states during the week 60, gray shorts $53@54, delivered TCP; 
No. 2 timothy $35@37: first cutting alfalfa ending Aug. 5. Supplies of old process meal $1 lower on bran and $3 off on shorts 
process nseec meal was plentiful. uo- maha: air on bran, poor on 
tations 5 solvent $69.50@70, ex- shorts; supply ample; bran $43, shorts $48 
$26.50@28; U.S. No. 2 leafy $24@26; U.S. peller $74@74.50 St. Louis: Demand poor; supply ample; 
No. 2 green $24@24.50; U.S. No. 2 $22.50 Wichita: Demand slow; supply sufficient; bran $46.25@46.75, shorts $50@50.50, st 
“a 23.50 34% $90 Louis switching limite 
MALT SPROUTS Chicago: An easier tone for milifeeds 
New Orleans: I}emand poor; trend steady; was noted in the central states during the 
supply light; $45@50 week ending Aug. 5. Demand was fair and 
Buffalo: Demand good trend steady; supplies were ample, Running time was not 
supply scarce; No. 1 $52.75@53.75. No, 2 too heavy for the period Most prices 
$44.75 @45.75 remained stable, except for red dog which 


only fair; trend supply adequate; 32% or higher $80.50 $95. sacked; 55% $92 50, bulk 


BOARD OF TRADE 


KANSAS CITY, MISSOURI 


HIGH CAROTENE 
Landby’s DEHYDRATED ALFALFA MEAL (tow Finer) 


Packed in 50-ib. papers or 100-ib. burlap bags. 


LANDBY DEHYDRATING CO. 


Established 1940 PLANT AT SWIFT, MINNESOTA 
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was comparatively high. Quotations Aug. 6 
bran $48@50, standard midds, $5151.50, 
flour midds $56, red dog $57@60 
Cincinnati: Demand fair; trend lower 
supply of middlings adequate, bran tight 
bran $52.50@653.50, middlings $64.60@565.60 
Indianapolis: Demand fairly active; trend 
lower; supply good; soft winter wheat bran 
$57, standard midds. $61, mixed feed $56. 
gray shorts $59, red dog $57@59 

Buffalo: Demand, while still strong, was 
down slightly; supply sufficient to weaken 
market slightly; still considerable pressure 
from Canadian sources stat rd bran 
52.7567 53.75, standard midds 53.76 
flour midds. $56.75@57.75. red dog 4 


2.26 

New York: Demand fair. trend higher; 
supply adequate bran §58.50 atandard 
midds, $59.50 

Philadelphia: Demand fair, supply ample 
bran $60, standard midds, $41, red dog $66 
Boston: lLemand improved supply ir 
regular; standard bran $57, middlings $59.60 
Louisville: Demand fatr trend steady 
supply ample bran $51.90 mixed feed 
$53.75, middlings $55.65 

Memphis: poor trend steady 
supply ample; wheat bran $48.75 meray 
shorts $52, standard midds $50 

New Orleans: Demand slow: trend weak 
supply limited bran $52@52.75 shorts 


Supply normal to Utah and 
“i bran and mill run, blended 
white $53, middlings $58; to Denver red 
bran and mill run §60, middlings $65; to 
California: red bran and mill run $60.60 
middlings fob. Ban Francisco and 
Los Angeles 

Portland: Demand slow: supply ample 
trend unchanged; $50 

San Francisco: Demand fair, supply am 
ple; $56; red bran $57 

Los Angeles: Demand fair; trend lower 
supply ample; standard mifl run $55.60@56 
bran $58@59 


MINERAL FEED 

Omaha: Demand fair; supply adequate 
bulk $85, blocks $95 

San Francisco: Demand steady; supply 
good; all-purpose with todine §70 

Ft, Worth: Demand quiet; supply ample 
carlots, mineral supplement, 20 calotum 
4%% phosphorus $75@80; mineral blocks, 
40 Ibo each, 21% calcium, 4% phosphorus, 
17% % salt $85@90, f.ob. Ft. Worth 
Portland: Lemand slow; supply ample 
trend unchanged; $42@44; cubes 50's $2.60 
Sioux City: 50-Ib. mineral blocks, 8.24% 
phosphorus $91; 7.5% phenothiazine sheep 
mineral blocks $4 each 

Seattle: Demand steady supply good: 
trend unchanged; $54 ton, for high phos 
phorus mixtures, Le.l.; $38 ton for com 
petitive brands, Le.l 

Wichita: Lemand heavy supply itnade 
quate; all-purpose with ltodine, 50-Ib. blocks 
$91.50 100-Ib bags $85 fob plant 
lianapolis: lLemand fair; trend un 
changed supply good mineral feed with 
iodine $51, in 5-ton lotsa $49, in 10-ton lots 
$48, fob. Indianapolis 


MOLASSES 


Cincinnati: Demand good; trend higher 
supply adequate; 11¢ gal New Orleans 

Louisville: Dbemand slow; supply normal 
trend stronger; ll¢ gal. in tank car lotsa, 
f.o.b. Gulf porta 

Kansas City: 


Demand ts fairly good 
with offerings steady at gal... 
New Orleans; ton, West Conat 

New Orleans: Demand fair; supply am 
ple; 11¢ gal. in tank cars, f.ob New Or 
leans 

Butfalo: lemand fair; trend steady 


supply plentiful; buffalo tanks 27.26@ 


DEHYDRATION 


McGehee 
Compan 


616 Bost First Street 
KANSAS CITY, MISSOURI 
Ow 


for AGRICULTURE and INDUSTRY 


New York 
Chicago 
Kansas City 
St. Louis 
Omaha 
Columbus 


Louisville 


BARLEY - CORN - OATS - WHEAT 


ONTINENTAL GRAIN COMPANY 


FEED GRAINS 


KAFIR-MILO 


From &very Grain Producing Area in United States 


OFFICES: TERMINAL ELE 


Memphis 
Norfolk 
Nashville 
Enid 
Minneapolis 


Fort Worth San Francisco Kansas City Toledo 
Buffalo Vancouver, B, C. ye St. Louis Columbus 


Toledo Winnipeg 
Houston Los Angeles Chicago Fort Worth 
Galveston Washington, D. C. Buffalo Portland 


Portland Omaha 
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600-Ib. druma $10.056@10.10; Albany, 
$21.756@22.25, 600-lb. drums $8.55@ 
%.60; Baltimore or Yonkers, tanks $20.25 
@20.40, 660-ib. drums $8.25@8.20 

Ft. Worth: Demand fair; supply ample; 
blackstrap, prompt 11%¢ gal., f.o.b. Hous- 
ton; carlotsa, delivered Ft. Worth $29.37 ton, 
by truck $28.11, August through September 
maxi- 


28.25, 


tanks 


seller's price on date of shipment, 
mum 11¢, f.0.b. Houston, October 12¢, No- 
vember-December 13¢, f.0.b. Houston 
Koston: Demand steady; supply plent! 
ful; 13¢ gal. in tank cars 

New York: bemand fair; trend firm; 
supply ample; 12%¢ gal 

lane Angeles: Demand moderate; trend 
vteady; supply ampie; §23 ton, f.9.b. tank 
are, Los Angeles harbor 

Minneapolis: Market steady 11¢ gal 
fob. New Orleans; §2 West Coast 


3 


Portland: Wemand siow supply ample; 
trend unchanged 23 
Indianapolis: Demand improved; trend 
firm; supply normal; 60-gal .drum $14.10, 
drum included bulk, 60-gal $11.10, ton 
$34. barrels extra 
Memphis: temand poor; trend steady; 
upply ample blackstrap 11¢ gal, tank 
ear, f.0.b. New Orleans 
Beattie: Lliemand good; trend = steady; 
vupply ample; 23 ton, f.0.b. Beattle, tank 
ear lots $8.80, 600-lb iron drum, f.o.b 
Beattle 
Atlanta: Citrus molasses—-demand poor; 
suppl light: $13, Florida mille 
San Francisco: Jremand and supply good; 
ton, f.o.b cars, Richmond, Cal 
NIACIN 
New York: $9 kilo 


OAT PRODUCTS 


New Orleans: Demand slow; trend steady; 
$61@ 


supply ample; pulverized white oats 
76, onte $658.50, mixed feed oats 
Cincinnati; Demand fair 
wupply quate reground 
150: pulverized white oats 
$940 96 


rolled 
Loulsville: Demand 


oats 
$53.75 @54.85; 


oats 


slow trend steady; 


supply ample; reground §$23@24; rolled oats, 
wroats and feeding oatmeal $93@94, fine 
xround white oats $8384, or pulverized 
white oats $53@54 

Philadelphia: Demand dull; supply fair; 
pulverized white $58; Canadian oat 
feed $28, domestic $27 

Kuffalo: lbemand fair; trend steady; sup 
ply adequate; reground oats $21@22, pul 
erized white oats $562.50@53.50, basia Buf 


falo; pulverized mixed feed oats $50.25@ 
(1.25, mixers’ pulverized white oats $59@60 
steamed crimped 


basis Tioston; Canadian 
eate $63.50061.50, Canadian ground mixed 
feed oats $60.600@561,56, New York or Phila 


delphia basia 


Portland: Demand slow; supply ample 
trend unchanged; rolled $74, ground $72, 
cleaned §74 

HKoston: Demand cautious; supply im 
proved white pulverized $53.50@55 re 
ground oat feed $26.50 

Minneapolis: Prices, on rolled oats and 
crimped oats up substantially on basis of 


demand for re 
drouth 

poultry 
pulverized 


cash market advance 
wround oat feed brisk from 
but supplies scarce (Juotations 


onte 
area 


rolled oats standard 

$51.50 feeding oatmeal $80@81, reground 
ont feed $18.50@20, steamed crimped oats 
$47 

Chicago: Demand fair to good; supply 
ample; reground oat feed $18.50@19.60; 
fine ground feeding oatmeal §$79@82 feed 
ing rolled oats §88@92 

Indianapolis: Demand fair, trend steady 
to higher; supply normal; pulverized oats 
$i8 white pulverized oats $53, crimped 
oate $78 steel-cut oats $100 oat groats 


$100, rolled cats $100, recleaned No, 2 white 
oats 80¢ bu 
Memphis: 
supply ample; 
feed $27 
St. Louis: 


trend higher; 
reground oat 


fair; 
protein, 


Demand 
3% % 


Demand slow; supply ample; 


pulverized white oats $54, cholee $55; re 
ground oat feed $20 
OYSTER SHELL 


Demand good; trend steady 


$9.507010.50 


New Orleans: 
supply ample; 


Louisville: Demand good; trend steady; 
supply normal; $20.50 ton 

San Franciseo: Demand fair; supply am 
ile; local $13, eastern $24 

Portland: Demand slow; supply ample; 
trend unchanged; western shell $27, eastern 
hell $33.50, granite grits $24, crystal grits 
$24 

Los Angeles: Demand fair; trend steady; 
supply ample; eastern $24, local $13@156 
Boston: Demand and supply steady; pa 


per $21.44 


PEANUT OW MEAL 

Atlanta: Demand slow; trend = steady; 
supply light; 45% $71, Georgia mills; $65, 
Alabama mills 

New Orleans: Demand slow; trend up 
Slightly; supply adequate; 45% $61.50@ 
66.50 

PEAT MOSS 

Los Angeles: Demand moderate; trend 
steady; supply ample; $3.25 bale, carlots 
Boston: Demand steady; supply ade 
quate carlota $2.65@2.75 bale, $2.85 
?w3.10 

Portland: Demand slow; supply ample; 
trend unchanged; $2.75 


San Francisco: Demand fair; supply am- 
ple; $3.15 bale 


New Orleans: Demand good; trend steady; 


supply ample; 1650-lIb,. bales German moss 
$2.758@3.10 

Philadelphia: Demand and supply fair; 
$2.50, f.0.b. plier 

Chieago: Demand good; supply ample; 
$3.10@3.25, standard bale 

New York: Demand heavy: trend steady 


supply limited; Canadian $3.10@3.25 im 
ported $2.50@2.70 
POTASSIUM IODIDE, U.S.P. 

New York: Demand normal trend 
steady; supply ample; 200-Ib. lots $2.15, 100- 
Ib. lotsa $2.17, 25-Ib. lots $2.20; potassium 
lodide chalk mixture, 250-Ib. lots $2.06, 
100-1b. lots $2.08, 25-Ib. lots $2.11 

St. Louis: Demand good; supply good; 
100% pure potassium todide U.S.P. 100-Ib 


lote $2.17 in fiber drums; 25-Ib. lots $2.20 in 
fiber drums; 6-Ib. lots $2.27 in bottles, f.0.b 
St. Louls, 90% potassium todide calcium 
stearate mixture, 225-Ib. lots $2.06 In lever- 
pak drums; 100-tb. lots $2.08 In fiber drums; 
25-Ib. drums $2.11; 6-lb. bottles $2.18, f.0.b 


St. Louls 
RIBOFLAVIN 


Demand good; trend steady; 


New York: 


supply ample; 10¢ gm. equivalent, freight 
allowed, 

Terre Haute: Demand good; supply am- 
pie; 10¢ gm. of contained riboflavin, with 


freight aliowed for 8,000 and 
dried fermentation solt 
RICE BY-PRODUCTS 

Ft. Worth: 


16,000 potency 


ade- 
f.o.b 
Septem 


Demand limited; supply 
quate; rice bran, new crop $37@38 
south Texas rice mills, late August 
ber shipment; hull 1 
New Orleans: Demand 
supply Ueht $44 48, Lou ana 
San Francisco: 
fair bran polish &f 
Atlanta: ind upply ample; 
bran $42, Lou'siana mill 
Memphis: lremar air trend 
supply tight; bran 
kansas points 


SCREENINGS 


Cincinnati: Demand good 
supply fair Canadiar $27@ 0 
$2526 

New Orleans: Demand 
supply limited ground secre 
grind $40.75 

Buffalo: 
supply 


trend steady 


barley 


fair; trend steady; 


enings 3/64 in 


Demand falr 
adequat ( 
unground er bu $28 L 
29.75, bas ew y or Philad 

Chicago: sit pl 
ground enir $31 a“ Ca 
nadian § G 

Minneapolis: 
ited demand r all type bu flax 


screening marke bout stea 


tions: country rur ] 
ums 20 heavie 14 ( 

bulk (nominal) 
$27 acked, Duluth 


ground flax creenings 


$28 
SOFT PHOSPHATE WITH 
COLLOIDAL CLAY 
Chicago: 
Kansas City: $21 D2 carlot 
St. Louis: $21.10@21.50, carl 
Des Moines: $ t 0, car 
Philadeiphia: $21 @21.50, carlot 
Minneapolis: $23.75 arlot 
SORGHUMS 
Cincinnati: Demand fair 
tight; $ 7 cwt 
Ft. Worth: Lemand fair uppl uff 


offering light and will be until 


SOYBEAN OIL MEAL 


Cincinnati: Demand fair trend stead 
to easy upply adequate $64.50@6' 
bulk, Decatur 

Philadelphia: 
ple; $64.50, bull Decatur 

Louisville: Ly nd l 
supply ample; $764 

Omaha: Demand ar 

Buffalo: Lemar fair; t 
ply adequat i4 
il expeller 169.5 bull 

Ogden: Supp! normal; $90@9 

New Orleans: 
supply nfficient $86.50@a@8 

Kansas City: Market teady with sup 
Plies fairly good and 
to fair 


Demand lull ipply am 


restricted 
Franciseo: fair 
ple; $94.57 


supply am 


upply 
prompt 


Demand ery limited 
sufficient carlot 14 $85 BE 
shipment, 
Portland: 
to tower 
tember 
Boston: Der 
85 
Seattle: Der 
supply ample $93 
September hipment 
Los Angeles: Demand eady 
ample; $62.50@63 l equiv 
$94.57@96.07, delivered, sacked 
Decatur: Leman: supply 
41% $68¢768.50 tor 
Indianapolis: lremand 
ing; trend unchanged 
$80 
Atlanta: Demand low; 
supply adequate i4 $74.50, 
milis 
Chicago: 
a little slower in 
week in the central 
for nearby hipment for m 
(Juotation Aug $78@78.50 44 


9@60 


trend easy; 
ton acked August and 
supply 
alent 


adequate 
$6506 

sir to improv 
light 44 


upply 

trend steady 
( rennessee 


sale 
mmparison with 


states, Most sale 


were 
last 


were 


Soybean il meal 


mediate needs 


trend steady; 


$75@ 0 
Memphis: Demand fair 
solvent $74.50, 


supply limited prime 44% 

sacked, f.0.b. Memphis 
Wichita: 
41% $84, 


Demand fair; supply sufficient 


f.o.b. Wichita 
SUNFLOWER SEED 


St. Louis: Demand satisfactory supply 
limited; large blach and grey $22 cwt 
medium black and grey $19 w small 
black $14 ecwt 

SUNFLOWER SEED MEAL 

Los Angeles: Demand fair; trend steady; 

supply light; $85@86, reground, sacked 
TANKAGE 

Ft. Worth: Demand good supply suffi 
clent; 60° digester $90@95 ton, f.o.b. Ft 
Worth 

Buffalo: Demand slow; trend steady 


supply adequate; $76@78 
New Orfeans: Demand poor 
to down supply idequate 60% 


trend steady 
$80@85 


local plarits 

Kansas City: Demand good offerings 
moderate: 60% digester tankage $93@95 
sacked, Kansas Cit) 

Omaha: Demand strong supply hort 
bulk $92.50, sacked $96.50 

Cincinnati: Demand good; trend strong 
supply fair; 60 ligester $95 @98 

Loulsville: Demand fair; trend steady 
supply ample $95 @10 

Wichita: Demand hea supply nil: 6¢ 
$90. f.0.b. plant 

Chicago: Demand fair supply adequate 
60% protein $80@90 

St. Louls: Demand fair: supply adequate 
60% $87.50@90, bulk $90.50@94,. in paper 
bags; $92.50@95 burlap bags 

St. Paul: 60° digester $95@100 


WHEAT GERM 
New Orleans: Demand slow; trend 
er; supply adequate $79@80 
Chicago: Market stronger at $78 


trong 


CAPITAL COMMENT 


WASHINGTON — The administra- 
tion’s fiscal policies and other plans 
of administrative agencies may be a 
body blow to the fats and oils in- 
dustry and to the consumers of those 
products. 

The first of the actions noted by 
trade sources and confirmed in of- 
ficial circles was the sharp reduction 


of the budget of the Bureau of the 
Census, where curtailment of funds 
for the current fiscal year may re- 


quire that branch of the Department 
of Commerce to drastically revise its 
monthly fats and oils reports. These 
reports have been developed on a 
broad base containing valuable infor- 
mation and statistics, not only for the 
refiners of fats and oils but equally 
valuable to the large consuming in- 
dustries such as the bakers who in 
most cases must draw on Bureau of 
Census material as a guide. 

Next in line of importance to the 
fats and oils industry and its consum- 
ers is the reported plan to discard the 
Fats and Oils Branch of PMA and to 
distribute its functions in other 
branches of that division of the 
United States Department of Agricul- 
ture. For example, it has been re- 
ported that PMA contemplated the 
ending of the Fats and Oils Branch 
and the redistribution of its functions 
in part to the Cotton Branch which 
would handle cotton oil; lard would 
be transferred to the Livestock 
Branch and soybean oil and meal as 
well as cottonseed meal would be as- 
signed to PMA’s Grain Branch. 

Any redistribution of this kind 
might accomplish some short cuts for 
some individual industry group, but 
it is seen as hardly equitable for all 
processors of vegetable oils and lard 
or for the consumer thereof. 

In its fats and oils monthly report 
the Bureau of the Census under M17 
has been providing industry and con- 
sumers of fats and oils material of 
the highest value. It has been doing 
so since 1946, when Congress made 
such reporting of those commodities 
mandatory. However, an unforeseen 
gap in the application of this law may 
permit the Census Bureau, caught in 
an economy wave, to reduce the 
volume of reporting it has developed 
and to curtail its reports from the 
regular monthly statements to a 
more irregular or even desultory 
basis. The law does not specifically 
require monthly reports. 

Under the economy drive the Census 
Bureau has been forced to make radi- 
cal changes in its operations. Some 
trained statistical operators within 
the bureau must be replaced by un- 
trained clerical help who are not 
capable of carrying on this work, it is 
claimed. 

Fats and oils industry spokesmen 
say that the condition is generally 
regrettable but that the larger com- 
panies probably will be able to set up 
a comparable service for their own 
use. However, the consumers of fats 
and oils and the smaller processing 
companies will not be able to estab- 
lish this type of service operation and 
without the Bureau of Census mate- 
rial as a guide they will operate in 
comparative darkness. 

A distribution of the functions of 
the fats and oils branch of PMA 
among other branches of that admin- 
istration would come at a particu- 
larly unfortunate time, it is declared. 

The PMA fats and oils branch is 
now administering a problem involv- 
ing more than a billion pounds of 
cotton oil obtained from the 1952-53 
price support program on cottonseed. 
It is likely that it may obtain —as 
much as another half billion pounds 
of cotton oil under the new package 
program. 

To throw out the relatively effi- 
cient PMA Fats and Oils Branch now 
and redistribute into untrained hands 
would defy the best of intentions and 
judgment, critics say. 


By John Cipperly 


The rapidly changing position of 
the U. S. in the world oil market em- 
phasizes the importance of edible and 
non-edible fats and oils in the domes- 
tic and world economy. The U. S. has 
now moved on what seems to be a 
permanent basis from a net importer 
of fats and oils to an exporter of 
great consequence. 

From the standpoint of the farmer 
producing fats and oils bearing mate- 
rials, those end products now amount 
to approximately 10% of farm in- 
come, 

The U. S. export business in fats 
and oils now is running at approxi- 
mately one billion pounds annually 
of cotton oil, soy oil, lard and inedi- 
ble products. With an expanding in- 
terest in vegetable oils at home and 
an expanding demand in foreign mar- 
kets it may be difficult for the U. S. 
to keep pace with domestic and for- 
eign demand in years immediately 
ahead. “Don’t be misled by the over- 
hang of heavy cotton oil surpluses,” 


government experts say. They see 
those surpluses wiped out in 18 
months. 

The elimination of the Fats and 
Oils Branch of PMA would have even 
more drastically unfavorable results 
to the soybean producer and the 


processing industry. 

The soybean producer has been the 
recipient of indirect favors as a re- 
sult of the operations of the cotton- 
seed programs. Not only has the soy- 
bean producer been getting price sup- 
port protection but the end product 
umbrella in the form of the package 
program on cottonseed products has 
paid unexpected dividends to the soy- 
bean producers. 

Now it is proposed that the Bureau 
of the Census will withdraw vital 
valuable information from baking in- 
dustry consumers of fats and oils on 


which they could reasonably gauge 
their buying habits. 
In the cotton branch cotton oil 


would be subordinated to the basic 
needs of the cotton economy. 
Soybeans in the grain branch would 


subordinate soybean oil to the needs 


of the grain industry. Lard in the 
livestock branch would emphasize 


meat problems at the expense of this 


important component of the edible 
fat supply. 
Before these major changes may 


be made effective it may be the wish 
of the large fat consuming baking in- 
dustry and fats and oils processors to 
ask for a hearing on the situation. 
SURGEONS BUSY WITH 

MINNEAPOLIS FEED MEN 

MINNEAPOLIS Here the 
latest comings and goings in a surge 
of summer surgery for Minneapolis 
feed men: 

John Marfield, president of St. 
Cloud Milling Co., will enter Abbott 
Hospital Aug. 10 for a minor opera- 
tion. 

L. O. Hauskins, vice president of 
Nutrena Mills, Inc., is back at his 
desk in the purchasing department 
after surgery two weeks ago. He spent 
a week in the hospital and 10 days 
recuperating at home. 

E. J. Lang, in charge of purchasing 
for Ralston-Purina Co., recently re- 
turned to his duties after two opera- 
tions and a bout with virus infection. 
He was in and out of the hospital for 
almost a month 

Earl Warner, Sr., Warner Broker- 
age Co., entered Northwestern Hos- 
pital this week for observation of a 
back ailment. He expects to be in for 
a week or 10 days. 


Ss. F. VIRKLER DIES 
CASTORLAND, N.Y.—Sylvester F. 
Virkler, 86, retired feed merchant, 
died July 27. He operated the feed 
business here for 50 years, retiring 
in 1946. He was a director of the 
Carthage National Exchange Bank. 


are 


Jack H. Berger 


COMPLETION OF STANDARD 
TERMINAL DUE SEPT. 10 


NEW YORK-—Standard Molasses 
Co., Inc., has announced that its new 
blackstrap molasses storage and dis- 
tributing terminal at Beaumont, 
Texas, is nearing completion. 

Jack H. Berger, vice president, 
stated that the cost of the terminal 
will run in excess of $100,000 and 
that new materials are being utilized 
throughout. According to Mr. Ber- 
ger, the terminal has incorporated 
the latest engineering improvements 
applicable to the handling of molass- 
es and will be able to make shipments 
in tank cars, tank trucks and drums. 

Sufficient storage capacity has been 
provided to discharge the largest 
ocean-going steamers and _ provide 
sizeable inventories for the firm's op- 
erations, Mr. Berger said. 

The Beaumont terminal, ready for 
operation on or about Sept. 10, 1953, 
will be served by the KCS, MP, 
Santa Fe and SP railroads. In addi- 
tion the company has its own six- 
car railroad spur located on part of 
the approximately two acres of wa- 
terfront property. 

The firm is a large importer and 
distributor of off-shore and domestic 
molasses which they have been ship- 
ping from New Orleans. The company 
will continue to handle molasses in 
tank cars from New Orleans. The 
firm also owns and operates a large 
fleet of coiled tank cars. 

FEED WAREHOUSE BURNS 

PEMBERVILLE, OHIO —A large 
stock of feed and farm supplies was 
housed in the warehouses of Hobart- 
3owlus Co. elevator here when they 
burned recently. The loss was esti- 
mated at between $30,000 and $40,000. 
Lee C. Hobart, co-owner of the firm, 
said the fire may have started from 
a spark from a train. 


Gortons 


COD LIVER & FEEDING OILS 


MAUMUM DOUBLE PROTECTION BOTH VITAMINS A 


Warehouse Stocks Available for 
Immediate Delivery 


CONTACT: 
Cc. C. WELCH 


435 Brevoort Road Columbus, Ohio 
Phone: Ludlow 1077 


CONTACT: 
SEA BOARD SUPPLY CO. 


35th & Grays Ferry Ave. 
Phone: Fulton 9-2317 Philadelphia, Pa. 


CONTACT: 
JIM HARTMAN 


No. 1, Chestertown, Maryland 
Phone: Chestertown 573-33 


CONTACT: 
L. E. “ROBBIE” ROBERTSON 


P.O. Box 691, Binghamton, N. Y. 
Phone: Binghamton 27152 


New England By-Products Corp. 


177 Milk Street BOSTON 9, MASS. 


RK. D. 


New England Feed 
Meeting to Have 
Varied Program 


KINGSTON, R. varied pro- 
gram—covering nutrition, poultry and 
animal health, merchandising and 
other subjects—is set for the New 
England Feedmen’'s Conference, to be 
held Aug. 20-21 at the University of 
Rhode Island, Kingston. 

Both poultry and livestock features 
will be blended throughout the two- 
day session, according to the confer- 
ence co-chairmen, Dr. W. H. Wiley 
and Dr. J. W. Cobble of the University 
of Rhode Island. 

Among recently announced talks on 
the program will be one on “‘Ketosis 
in Dairy Cattle’’ by Dr. J. C. Shaw 
of the University of Maryland. “Re- 
cent Developments in Dairy Cattle 
Sterility” will be the topic of Dr. 
T. Y. Tanabe of Pennsylvania State 
College. 

Feed trade talks will include a 
speech by Richard L. Kathe of the 
American Feed Manufacturers Assn., 
Chicago, on “The State of the Ra- 
tion,” a review of the trade situation. 
Edward W. Priebe, Jr., Institute of 
American Poultry Industries, wil] 
speak on “Merchandising Through 
More Direct Selling,” and Prof. Brad- 
ford D. Grossman of the University 
of Massachusetts will talk on the sub- 
ject, ‘‘Does the Farmer Need Credit?” 

Dr. F. W. Hill of Cornell University 
will discuss “The Use of High Effi- 
ciency Diets in Poultry Feeding.” Dr. 
Sterling Brackett, Lederle Labora- 
tories, will speak on “The Use of 
Medicated Feeds." And Dr. G. P. 
Whitlock of Merck & Co, will discuss 
“Immunity to Medications.” 

Another feature of the program will 
be a combined pane! discussion of 
poultry and animal health, with uni- 
versity experts taking part. The 
panel, moderated by Prof, D. G. Hen- 
derson of the University of Vermont 
and Prof. K. S. Morrow of the Uni- 
versity of New Hampshire, will in- 
clude three speakers on poultry health 
and three on large animal health. 

An old fashioned clambake near 
Scarborough Beach on Narragansett 
Bay will be the social feature of the 
conference. Swimming and games will 
be included in the recreational en- 
tertainment. 

Meetings will be held in Edwards 
Hall on the campus of the University 
of Rhode Island. Registrations will 
open at 3 p. m. Aug. 19. University 
dormitory facilities are available the 
nights of Aug. 19 and 20. Pre-con- 
ference registrations are being urged 
and should be mailed to Dr. Cobble 
at the university. 


MARRIAGES ANNOUNCED 

OAK PARK, ILL.—Mr. and Mrs. 
L. C. Risberg have announced the 
marriage of their daughter, Barbara 
Ann, to Robert Markess of Cicero, 
July 18. On May 23 a son, Donald 
L. Risberg, was married to Margaret 
Ward of Chicago. Mr. Risberg, as- 
sistant manager and _ purchasing 
agent for Ryde & Co., Chicago, says 
it will be a while now before there is 
another wedding in his immediate 
family, as his remaining child, Phyl- 
lis Jean, is just 11 years old. 


Frederick B. Wells 


FREDERICK B. WELLS, 80, 
PEAVEY PRESIDENT, DIES 


MINNEAPOLIS Frederick B. 
Wells, 80, president of F. H. Peavey 
& Co., and active in that firm for 62 
years, died Aug. 3 in a Minneapolis 
hospital. 

After attending Yale University, 
Mr. Wells joined Peavey in 1891 as 
a sample boy. Later, as Peavey vice 
president, he won national recogni- 
tion as an authority on production 
and distribution of grain and on agri- 
cultural legislation. He served as 
president of what now is the Minne- 
apolis Grain Exchange. 

Mr. Wells was one of the founders 
of Blake School, a private school lo- 
cated near Minneapolis. He was a di- 
rector of the First National Bank 


of Minneapolis for 5Q years. 


Dehydrators Note 
Nutrition Problem 
in Drouth Program 


KANSAS CITY — The nutritional 
problems of the drouth areas are not 
being fully met by the existing PMA 
relief program, it was stated this 
week at an informal meeting of al- 
falfa dehydrators in Kansas City. 

The group met Aug. 6 to discuss 
the problems involved from the de- 
hydrators’ standpoint, and appointed 
a committee to study the program 
and take appropriate action, 


Members of the committee are 
Henry Moeller, Sioux Alfalfa Meal 
Co., Vermillion, S. D., president of 
the American Dehydrators Assn.; 


Richard G. Brierley, W. J. Small Co 
Division, Archer-Daniels-Midland Co., 
Neodesha, Kansas; J. C. Hearn, Na- 
tional Alfalfa Dehydrating & Milling 
Co., Lamar, Colo., and Ervin Burk- 
holder, Nebraska Farm Products, 
Ltd., Cozad, Neb. 

“The general feeling,” Mr. Moeller 
said following the meeting, “was the 
concern that nutritional problems of 
the drouth area were not fully met 
by the existing relief program, and 
particularly by the vital fact that 
vitamin A, which could be so ade- 
quately taken care of by dehydrated 
alfalfa, had not been properly pro- 
vided for. There also was concern ex- 
pressed that the experience and facili- 
ties of the formula feed industry were 
not being fully utilized. The commit- 
tee was appointed for the purpose of 
exploring the best means of emphasiz- 
ing these points to responsible au- 
thorities in Washington and in the 
drouth areas, and if they deem it ad- 
visable, to go to Washington for that 
purpose as well as to offer the full 
cooperation of the dehydrating in- 
dustry.” 


TANK CARS TANK 


ATLANTIC, PACIFIC, GULF & INLAND TERMINALS 


NATIONAL MOLASSES COMPANY 


Executive Offices: ORELAND, PA. Phone: OGONTZ 8337 


Prompt Delivery! 


OLASSES 


RICH IN CARBOHYDRATES 


4 


TRUCKS BARGES | 


Products of American Industry 
SOLD BY MEN WHO UNDERSTAND YOUR NEEDS 


NEW ENGLAND BY-PRODUCTS CORP. 177 MILK STREET BOSTON. MASS. 


Distributors For Gorton Pew Fisheries Company, Ltd. By-Products Div. 
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Colorado M&E Net 
Drops; 350-Ton 
Feed Mill Added 


DENVER—The Colorado Milling & 
Elevator Co., for the fiscal year ended 
May 31, 1953, reported a slight drop 
in net income compared with the pre- 
ceding year, as shown in the annual 
report to stockholders, 

Fred W. Lake, president of the 
company, said the consolidated net in- 
come for the year amounted to $998,- 
238, which is at the rate of $1.81 per 
share on the 552,482 shares of com- 
mon stock of the company that were 
outstanding at the close of the fiscal 
year. Based upon the average num- 
ber of shares of common stock out- 
standing during the year the consoli- 
dated net income was at the rate of 
$1.88 per share of common stock. 
Dividends aggregating $530,501 were 
declared during the year at the rate 
of 25¢ per share payable Sept. 1 and 
Dec. 1, 1952, and March 1 and June 
1, 1953. For the previous fiscal year, 
consolidated net income was $1,011,- 
342, which is at the rate of $1.93 per 
share on the 523,174 shares of com- 
mon stock that were outstanding dur- 
ing that year. Sales were $107,381,181, 
compared with $110,452,502 in 1952. 

The major addition to the operating 
facilities of the consolidated enter- 
prise was the acquisition on March 2, 
1953, of The Beardstown Mills Co. 
(formerly called Schultz, Baujan & 
Co.), an Illinois corporation, as a 
wholly owned subsidiary of the com- 
pany. 


Its properties consist primarily of 
concrete flour mills with a present 


| daily rated capacity of 4,000 sacks, 


concrete elevators with storage ca- 
pacity of 800,000 bu. of grain and a 
feed mill, completed in 1948, with a 
capacity of 350 tons in eight hours. 

A fire which occurred Oct. 26, 1952, 
destroyed the company’s formula feed 
mill and an adjoining wood crib ele- 
vator at Denver. Payments received 
under insurance policies adequately 
covered the loss sustained. The man- 
agement intends to apply the insur- 
ance proceeds toward the cost of re- 
placing the properties destroyed 
either at the same or at other loca- 
tions. 


The operating properties of the 
company and its subsidiaries now 
consist primarily of 20 flour mills 


with aggregate daily capacity of 46,- 
500 sacks, grain elevators with stor- 
age capacity of over 20,000,000 bu 
and bean warehouses with storage 
capacity of over 600,000 cwts. The 
properties are located in the states of 
California, Colorado, Idaho, Illinois, 
Iowa, Kansas, Nebraska, Oklahoma, 
Oregon and Utah, Mr. Lake reported. 


BEANS, FLAX, COTTONSEED 
MEAL ON CCC SALES LIST 


WASHINGTON—tThe U.S. Depart- 
ment of Agriculture has announced 
the approximate quantities and prices 
of various Commodity Credit Corp 
holdings available to buyers during 
August. 

Among the commodities available 
for domestic sale are soybeans; flax- 
seed; cottonseed meal, cake and pel- 
lets; corn and oats. These same com- 
modities also are available to com- 


MILWAUKEE, WIS. 


BUDDE 


MALT SPROUTS 
BREWERS GRAINS 
DISTILLERS GRAINS 
_ BEET PULP 
AND 44 OTHER FEEDS 


HAMMERS are tipped with 
Tungston Carbide much 
harder than the hardest 
steel or other alloy. Carbon 
stee! bodies will not break. 


FEED OPENINGS are extra 
wide to spread incoming 
material for direct blows 
of the hammers, using less 
power for greater capacity. 


SCREENS are available 
with perforations from 
1/32" to 2” and may be 
changed by simply lifting 
the grinder huod. 


HOLD-DOWN LEVERS en- 
able operators to snap 
hood open with a minimum 
of effort. Holds hood tight 
in closed position. 


MAIN FRAME is made of 
extra heavy grey iron to 
cut down vibration and re- 
sist corrosion —has wide 
spread bose. 


Check all these features and you'll agree that W-W Hammermills 
are the world’s greatest. When you use them you will be amazed 
at the profits they turn out for you .. . in less time and with less horse- 
power. Since 1910 W-W “know-how” has been put into each hammer- 


W-W GRINDER CORF 


WRITE FOR CATALOG OF COMPLETE LINE 


mercial exporters. 
The domestic price list included: 
Oats—-12,286,000 bu. Examples of 
minimum prices: Chicago, No. 3 or 
better, ex-rail or barge, $1; Minne- 


apolis, No. 3 or better, ex-rail or 
barge, 95¢ bu. 
Corn—50 million bushels. Examples 


of minimum prices: Chicago, No. 3 
yellow, $2.07 bu.; Minneapolis, No. 3 
yellow, $1.98 bu.; Omaha, No. 3 yel- 
low $2.05 

Soybeans (for crushing only) - 
3,545,000 bu. Market price but not 
less than the applicable 1952 loan rate 
at points of production, basis on-track, 
for No. 2 or better grade green or 
yellow soybeans; market differentials 
apply to other classes and grades; 
this offer subject to withdrawal with- 
out notice. 

Flaxseed (for crushing only) 
280,000 bu. $3.05 bu., No. 1 grade, 
basis on track, Galveston, Texas. 

Cottonseed meal (bulk) — 283,000 
short tons of meal, 11,000 tons of 
cake, 1,000 tons of pellets. $57 per 
short ton, basis 41% meal, hydraulic 
and expeller process, f.o.b. Valley 
area; $59 per short ton, basis 41% 
meal, hydraulic and expeller process, 
in Texas-Oklahoma, Arizona-New 
Mexico and California areas; market 
differentials apply to other qualities; 
discount of $1.50 for solvent meal; 
information on quantities and loca- 
tions available from New Orleans 
PMA commodity office. 


SPEAKER SELECTED 
FOR AMBURGO SCHOOL 


PHILADELPHIA—Dr. G. O. Bress- 
ler will be the guest speaker at 
luncheon Aug. 27, the second day of 
the annual Amburgo Nutrition Con- 
ference. 

Dr. Bressler, who is professor of 
poultry husbandry at Penn State Col- 
lege, will have as his topic, ‘““What 
Makes Poultry Houses Tick.’ As has 
been the custom for the last eight 
years, the Amburgo School, which 
highlights latest developments in 
animal 


nutrition and formula feed 


merchandising, will be held at the 
National Agricultural College, Doyles- 
town, Pa. 


Markets 


(Continued from page 2) 


feeds and egg mashes continue to 
lead in sales, with dairy and hog 
feeds now showing some improve- 
ment in demand. 

With the Korean situation still 
very much in the limelight, retailers 
in farm areas continue hesitant about 
stocking formula feeds for more than 
current requirements, apparently pre- 
ferring to await developments in the 
national economic situation which 
might affect meat prices adversely 
and thus react unfavorably on the 
size of farm flocks and herds. 

But this attitude is considered un- 
realistic by practically all economists 
in this area of high production of both 
civilian and war materials, and it is 
the almost unanimous consensus that 
there will be but little if any decline 
in manufacturing in this area for 
many months. If this proves correct, 
it is to be expected that present de- 
mands for meat and other foods will 
continue at present high levels, thus 
making it advisable for farmers to 
continue their activities indefinitely 
at the currently profitable levels. 

Formula feed prices slid off 25@50¢ 
ton this week, while mill operations 
remained steady at about 75% of 
capacities. The market was reported 
normal for most ingredients. 


Paeifie Northwest 


The formula feed business contin- 
ued quiet in the Pacific Northwest 
and prices were about unchanged 
during the week. Retailers and con- 
sumers are busy with harvesting of 
crops, and demand for formula feeds 
is rather slack, except for turkey and 
chicken feeds, which are moving in 
good volume. 

Local hay crops are excellent, and 


STAR CYLINDER assembly Is a 
series of triangular steel plotes 
locked into one solid mass. No 
two hammers travel in the some 
orbit except end hammers. 


HAMMER PINS may be removed 
to replace hammers. Just one 


pin need be removed for 
changing one entire row of 
hled +. 


CYLINDER SHAFTS ore oversize 
and extra heavy. On the three 
largest models, shafts are of 
special forged alloy steel which 
has been normalized and con- 
fot warp, 


BLOWERS are made 
of heavy plate and 
are perfectly bal- 
anced. Fan blades 
ere bolted on for 
easy, economicol 
changing. 


mill to make it give a life-time of smooth, vibrationless performance. 
There are eight standard models to choose from or a hammermill 
can be designed to meet your special requirements. Samples of 
your material will be ground and sent to you without obligation. 


| 

| 
DEPT. 311... WICHITA, KANSAS 


FEEDSTUFFS, Aug. 8, 1953-——75 


Aalco Wrecking Co ‘ 66 Doughboy Industries, Inc. ... oases K tone Steel & Wire Co Ralston Purina Co 48 
Abbott Laboratories Dow Chemical Co. ....... 10 Kelly, Ltd Rapids Machinery Co 
Active Display Adv. ...... ea Drew, E. F., & Co., Inc Steubaed Kolon Trading Co., Inc 16 Red River Alfalfa Co 
Albemarle Paper Mfg. Co Dreyer Commission Co. .........+- Kra Bag Corp Reliance Feed Co 
Albumina Supply Co. ..... Duplex Mill Be. Oe... Richardson Scale Co 
Allis-Chalmers Mfg. Co. ........... 31 Du Pont de Nemours & Co a : , Richmond Mfg Co 
Amburse Co Budde Feed & Grain Co 74 Riley Feed Co 46 
American Agricultural Chemical Co.... 47 Laboratory Construction Co Ryde & Co 
American Elevator & Grain Division. Eastman Chemical Products, Ine....... 
American Excelsior Corp 69 Elk Valley Alfalfa Mills, Inc........ ag a9 -Salsbury’s, Laboratories 
American Mill Service Co., Inc......... Eschenheimer, “Rudy, Co. 53 age 38, 30 Sargent & Co 
American Processing Co. ....... Wshelman Grain. Le Gear, Medicine Co Saunders Mills, Inc 4! 
Anchor Grain Co. ... Co. =A Savage Litho Co., Ine 23 
Anderson Box Co. . ORO SS 8. Satan, Mes. Go. ...... 19, 30, 35, 37, 53, 54 _ stone q roducts Corp of America 64 Scanian, Ivan. & Co 
Anderson, V. D., Exact Weight Scale Co......... . 20 = Schenley Distillers, Inc 
Arcady Farms Milling Co.... 18 Excelsior Milling Co oncala Phosphate Co Sehreiber Mills, Inc Back Cover 
Arid-Aire Grain Dryers . . . Schutte Pulverizer Co SO 
Ai mour & Co, Scroggine Grain Co 47 
Aubrey Feed Mills Te ee Ltd x Sea Board Sales Co 20 
Conrad, Inc. 60 -MeGiehee Company 71 Security Mills, Tnx 
Farmers Friend Mineral Co............ Feed Mills Sedberry, J. B., In wo 
Farmers Natl. Coop. Assn...........-- allinckrodt Chemical Works Seedburo Equipment Co 
Bartlett, The C. O., & Snow -24, 35, 57 Sheldrick, Peter G., & Co 7 
Bates Grain GC. Fischbein, Dave, CO. Mayo Shell 57 Shellbuilder Co 
Baughman Manufacturing Co., Inc..... 62 Flambeau Milling Co. ........--. pues, ne = Sievert, C. W., and Associates “4 
A. Flavor Corp. of America.............- Merrill Lynch Pierce, Fenner & Beane 53 Silmo Chemical Corp 4 
Bayou Molasses Co. ........... Florida Agricultural Supply Co......... 42 Merritt ew Bill, CO, Simmonds & Simmonds, Inc M4 
Beedle-Whiton Co. 45 Food Research Laboratories, Inc....... Grain Os. . Simonsen Mfg. Co 36 
Belle City Mfg. Co 54 Midland Warehouse Corp Sims, James F 67 
GH 30 Midwest Dried Milk Co 58 Small, The W. J., Co 5 
Bert & Wetta Sales, Inc..........,.... & 48 Milbrew Co 20 smith, Kdward B., Co 
Black, Sivalls & Bryson, Inc........ oo a. rere . 28 Mill Service Co . Southern Oyster Shell Mig. Corp 19 
Blatchford Calf Meal 56 Fruen Milling Co. ...... 7 Miller Manufacturing Co Southwell Grain Corporation 
Blomfield-Swanson Brokerage ....... Fulton Bag & Cotton Mills. wis Milnes, C. C., Feed Supply Co 53 Southwest Mill Supply Co 67 
Bonewitz Chemicals, Inc. ............. Minneapolis Sewing Machine Co Soy-Rich Products, Ine. . 34 
33 Minnesota Linseed Co 68 Specifide, Inc 
Bosworth Commission Co. ...........+. Minnesota Specialty Co., Inc Spencer Kellogg & Sons, Inc 51 
Bowman Feed Products, Inc........... 47 Gainer Mills, Inc. ........ ; 7 » ie Mitchell, Hutchins & Co 49 Sprout-Waldron & Co., Ine 42 
Bremco Alfalfa Mills, Inc......... Morris-McAdams Co Staley Milling Co 
Breuer Electric Mfg. Co...........-- Berber, As, Morton Galt Oo. .....+. 87 Standard Brands, Ine. 12 
Brewers Yeast Council, Inc............ Godshalk Sheet Metal Fabricators..... Mullin & Dillon Co..... Standard Molasses Co 
Brower Manufacturing Co. ............ 17 Goodrich Feed Mills murphy Predecis Os, Sterwin Chemicals Ine 
Bruco Peat Moss 15 Gorton-Pew Fisheries ................- 7g Myers-Sherman Co. . Stivers, Theo. ......... 
Bryant Engineering Co. ..............-. 56 Great Lakes By-Products Co 50 Stone Mountain Grit Co.. , 
Burrows Equipment Co. ......... 11, 25, 67 Nagel, Herman, Co 55 Sunset Feed & Graig Co., Ine 
Gb. : Natl. Alfalfa Dehydrating & Mig. Co 57 superior Feed Co 58 
Hales & Hunter Co............. a ae National Cotton Council . i. Swanson, Carroll, Sales Co 12 
Half Moon Mfg. & Trading Co., Inc . 65 National Molasses Co 73 Swift & Co 
Hallenbeck Inspection & Testing Lab... National Oats Co 
Calcium Carbonate Co. ............. 54 Hallet & Carey Co........ Searels - Near’s Food Co., Inc 
Calcium Products Co. .........6.sce00 44 Hammond Bag & Paper Co........ -- &8 Neff & Fry Co.......... Tamms Industries ....... 68 
~ pson ayward Chemical Co 
Canadian Peat Moss Assn.............. 45 Harshaw Chemical Co. ............... 62 Neumond Co. .......... Transit Grain Co 32 
Hawkins Pig Palace Co.......... New Century Co, The 
CarO-Green, Inc. ........... ere ee 71 Hayes & Stolz Manufacturing Co....... New England By-Products Corp 73 Ubiko Milling Co., The ‘ 
Cerephyi Laborateries, Inc. ..........- Males Ce. 34 New York Quinine & Chem, Wks., In 60 Ultra Life Laboratories, 31 
Chantland Mfg. Co. .......... riheoe ee Oe ee eee Nigh, W. H., & Co..... 42 Union Bag & Paper Corp 
34 Heyden Chemical Corp. ............... 46 Noel, G. W., & Co 36s Wnion Service Co 
Checkerboard Elevator Co. ............ 42 Heywood & Rabb, Inc.............. bs ee Nootbaar, H. V., & Co 46 Union Special Machine Co 
53 Hiawatha Grain Co. ........... Nopeo Chemical Co United Distributing Co 
Highway Equipment Co., Inc... 52 eee 37, 43, 51, 59, 60, United Mineral Products Co “ 
Clofine, Herbert K. .............. ssn oe Hilitop Farm Feed Co.......... dex North Am Trading « Import Co., In 62 U. 8. Infustrial Chemical Co 0, 0 
Hilltop Laboratories ............ North East Feed Mill Co Universal Grain Corporation 
Cold Spring Granite Co......... Norwood Manufacturing Co 
Columbia Phosphate Co. .............. 15 Holt Products Co. ......... pexeveatee Noye David A., & Co 6 
Columbia Quarry Co. 26 ©... 28 Nutrena Mills, Ine, 19 Van Dusen Harrington Co 65 
Virg@nia-Carolina Chemical Cor 
Continental Grain Co. ............. Oyster Shell Products Corp.. Vitality Mille 20 
Corn Products Refining Co....... Hudson Pulp & Paper Corp........ .......... 53 
Coronet Phosphate Company 36 Humphreys-Godwin Co 
Cr Pacific Molasses Co, Ltd. . . & Vita-Vex, Ine. 
Pacific Processing Corp Vy Lactos Laboratories, In« 2 
(Crippen Manufacturing Co > 
Indiana Grain Machinery Corp......... 66 3. 6 W-W Grinder Corporation 
Industrial Molasses Corp. ...........+.. Parrish, N. K Wallace & Tiernan Co., Inc 
Dannen Mills, Inc. .......... -...... 4@ International Minerals & Chem. Corp... 16 Parrish & Heimbecker Walsh Grain Co. .... shunned oo 
Darling & Company are International Paper Co., Bagpak Div... Pay-U Products Company . Warren-Douglas Chemical Co., Ine il a 
Davis, H. C., Sons....... 67 International Balt Co. Pay Way Feed Mills, Inc... Warren Feed & Grain Co 
Dawe'’s Laboratories, Inc. .......... 26, 61 Iowa Limestone Co. ......... Chas. & One...... Waterloo Milla Co. pases 
Dawe's Products Co., The.............. Pilisbury Mille. Inc. ..... Wene Poultry Laboratories ; 65 
Dawson County Feed Prod., Inc...... . Piehi’s Alfalfa Mill ....... % Wenger Mixer Co. . . 20 
Dayton Bag & Burlap Co., The........ Jacobson Machine Works .......... -« & Pittsburgh Plate Glass Co ; 55 Western Condensing Co one ’ 4 
Dehydrating Process Co. ........ 17 Pless & Sheahan . Whitmoyer Laboratories, Ine 45 
Des Moines Oat Products Co......... 26 Pratt. W. C., Co........ x : 47 Wilson & Co. ... Coercevesvense , ae 
Devold, Peder, Oil Co....... Seees Premier Peat Moss Corp.... 49 Wisconsin Alumni Research Foundation 6@ ¥: 
Diamond Crystal Salt Co............. Publicker Industries, In¢ 9 Woods, John J., & Sons & 
Distillation Products Industries .... . Kellogg, Spencer, & Sons, Inc ee ey Quaker Oats Co, . see . 
Doty Technical Laboratories ....... 58 Fever, Bad qjuality Milk Service, Ine Zellers’ Laboratories 
this has cut substantially into the , key operators are making plans for Production of dairy feed was the | formula feeds. High industrial ac- 


demand for dairy feeds. Also, hay | expanded operations another year. | factor that has kept the mills run- | tivity throughout this area predicates 
crops in eastern Washington are | However, the heavy volume of turkey | ning, some on a two-shift basis. Poul- | a strong demand for fluid milk and 
hanging heavily over the market, and | feed in the state will probably be | try feed, which has been the main- | other dairy products. Poultry raisers 


with selling pressure from all direc- | over by the first of October. stay of the mills for a considerable | are well satisfied with the egg and 
tions, buyers are not inclined to reach Good weather and growing condi- | time, continued in good demand. Tur- | feed ratio, and flocks have been in- 
out for supplies of any type. tions for crops as well as animals | key feed output has been increasing | creased substantially to cover the 


The protein ingredients, with the | and poultry continue to prevail, and | each week for some time and is now | demand for eggs. Prices are stable 
exception of meat scraps, are rather | while most feed mills are operating | one of the factors that determins the | with slight increases coming in from 
easy, and fish meal has dropped about | at or near capacity, the backlog of | production schedule of the principal | week to week. Culls are being kept in 


10¢ a unit of protein in the last 30 | business in many cases is only a day | mills. the flocks as their production is need- 
days. Eastern Washington cattlemen | or so, and seldom is more than 10 The steadier market in beef cattle | ed to satisfy the demand for fresh 
indicate that there will probably be | days’ running time. throughout this area is requiring a | eggs. 
an upswing of cattle feeding in that considerable amount of commercial Ingredient prices have firmed up in 
area this fall, but it will doubtless Northeast feed to be fed to the animals inas- | several spots, and there was an im- 
be mostly on hay and roughages, and much as some pastures are beginning | provement in the demand for proteins 
protein supplements are not expected Continuing the pace set up a week | to thin out due to the prolonged | throughout last week. Millfeeds 
to fill as large a portion of cattle | back, formula feed mills in the North- | drouth. slipped off $1 ton, but this was 
rations as they have in previous | east were producing a very favorable Dairy cattle are being pushed for | caused more by the production in- 
years. tonnage of feeds, with the prospects | production of milk, and farmers have | crease than by the demand. Mixers 

The market for turkey meat ap- | that the current upturn will continue | found that one of the best ways to | continue to be heavy takers of the 
pears to be improving, and some tur- | for a few weeks to come. get milk is to feed extra rations of |! millfeeds. 
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Yes! Independent surveys show 
SWEET LASSY is an overwhelm- 
ing favorite with cattle feeders who 
want big, fast, low cost gains. That 
means SWEET LASSY dealers 
are getting the bulk of the cattle 
feed sales in their territory. 


Why Don’t You Get In On These 
SWEET PROFITS? 


For complete information and availa- 
bilities, write today! Remember, the fall 
feeding season is just around the corner. 
So don’t wait. Write, wire or phone. Our 
representative will be glad to call and 
give you all the facts. 


SCHREIBER MILLS, INC. St. Joseph, Mo. 


CATTLE SUPPLEMENT 


MANUFACTURED BY 


SCHREIBER MILLS Inc- 


ST. JOSEPH, MO. 


MORE FEEDERS pREFER.:: 
STIMULATES acTiON OF CATTLE TAKE ON STIMULATES THE APPETITE ON smooTH pRIME 
RUMEN BACTERIA OF wATER nich ond with FINISH 
west, ors, eet LASsY is at Because cattle eat k more 
The supplement shat encourages cattle and get more good from the feed 
sult cattle take of lots of water to eat more teed eoch dey: Gives they eat, they oom take 
Th thel teed bette you fast, prime finish ot low cost smooth even cover of fat. The hide 
per pound of gain. becomes soft and pliable and the 
; 
SWEET 


